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SASH CORD and CLOTHES LINES 
Are the STANDARD Braided Cords 


SILVER LAKE SASH CORD is positively guaranteed to give 
twenty years service. Every foot of genuine cord has our name 
indelibly stamped on it. Sold by net weights. 





SILVER LAKE CLOTHES LINES are pure white cotton, 
free from splinters, coloring and bad spots. They will outwear 
a dozen ordinary lines. (Guaranteed full lengths. 


We also manufacture other Sash Cords and Clothes 
Lines, Braided Rope, Railroad Bell Cords, Trolley 
Cords, Masons’ Lines, Shade Cords, Awning Lines. 


Silver Lake Company, Newtonville, Mass. 
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<i racing drivers use 
Thermoid Brake Lining 


Racing drivers must be absolutely sure of their brake lining. 
Their lives depend on it. 


That is why leading drivers— De Palma, Cooper, Aitken, and 
Rickenbacher—endorse Thermoid Brake Lining. 


They know it won’t grab or slip. 


These cars use Thermoid Brake Lining — 


Pierce-Arrow Metz Sun Superior Truck 

Studebaker Cole Ames Bessemer Truck 

Chalmers King a Sayers & Scovill 

Peerless Briscoe Pilot Gersix Truck 

Marmon Autocar Republic Truck 
Hudson Empire 

Apperson ; - Fulton Truck 

e Cadillac David ° 

Premier Columbia Truck 
Atlas Truck . 

Auburn Pathfinder ' National Denby Truck 

Haynes Rauch & Lang KlineKar Bethlehem Truck 

Kissel Denmo Truck Stephens Union Truck 

White Moreland Truck Patterson Hudford Unit 

Service Truck Lexington-Howard Lippard-Stewart Truck 

These axles use Thermoid Brake Lining — 

Timken- Detroit Peru Russel Celfor 

Columbia Sheldon Empire American 
Torbensen Hess 


Why don’t you specify the brake lining these experts specify —’Thermoid? 


Thermoid Rubber Company. TRENTON, N. J. 


Thermorg 
“ORAULIC COMPREssed 





H 





100% BRAKE LINING 





Makers of ‘‘Thermoid Tires’’ and ‘‘Thermoid Garden Hose’’ 


MMU ILL UU UU UU UL 
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Are You Cashing In on the Customers 
We Are Sending Into Your Store? 


How many boys have come into your store within 
the past two months requesting information on the Winchester 
Junior Rifle Corps Plan, and also asking for some official targets 
so that they may get in on our shooting contest? 


Are you prepared, as soon as they come in, to give 
them the booklets and targets which fully explain the condition 
of this contest, and also have a brand-new shiny Winchester .22 
on the counter along with a plentiful supply of Winchester 
ammunition so that the lads will go home brimming full of 
enthusiasm and plenty of good arguments to present to father 
on the important subject of their buying a Winchester .22 so 
that they may distinguish themselves by becoming Winchester 
**Marksmen” ? 


All our advertisements now appearing in the large 
national magazines, instruct the boys to call on their local dealer 
for targets and full conditions governing this contest, as a result 
of which we have received innumerable letters from boys which 
read in part as follows: “My father says I can have a Winchester 
rifle and-I want to win the ‘Marksman’ medal. I went to my 
dealer and he didn’t have any targets. Please send me targets 
and full information.” —Or— “We want to form a Boys’ 
Rifle Club here and have decided to equip them with Winchester 
rifles. Please tell us how to get these guns.” This means that 
not one gun but several will be purchased. 


Do you realize that you will never have a better 
opportunity to sell these boys a Winchester .22 rifle than when 
they come into your store seeking information? Their interest 
has been aroused in the contest, Dad’s consent has been gained, 
it is now up to you to be prepared to make the sale, for they 
want to buy. 


Start your cash sales up the ladder right now by 
writing to us, if you have not already done so, for the full de- 
tails on this contest, and also look over your stock of Winchester 
.22 rifles and ammunition to see that you have plenty on hand. 


WINCHESTER 


REPEATING ARMS CO. NEW HAVEN, CONN. 
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THE GENUINE WALWORTH STILLSON WRENCH 


THE 


UNDISPUTED WORLD'S CHAMPION 


_——— 


THE 


PARMELEE BRASS 
PIPE WRENCH 





PERFECT FOR 
BRASS PIPE AND 
COIL WORK 


THE WALWORTH CRAFTSMAN 


WALCO ADJUSTABLE HEX WRENCH 


FOR 


HANDLING HEXS WITHOUT DAMAGE 


Ci—= , —_—— 


WALWORTH MAKES THEM ALL 


WALWORTH MFG. CO. 


BOSTON 


New York Branch: Chicago Branch: 
19-21 Cliff St. 218-220 No. Desplaines St. 














August 2, 1917 HARDWARE AGE 











HOWING BALL) 
IN FACE OF BAR 


STEEL SHELL HANDLE, 
WNTERNALLY SUPPORTED 

















' Conservation | 


Conservation is the present day 
slogan. In almost every line of 
industry men are asked to conserve 
—to save—to practice economy—to | 
preserve for the future. | 


\ 


Let us bring the lesson right down to 


wrench making. What’s the use of wast- 

ing materials—of using from e7ght to ten 
parts to make a steel handle screw wrench 
when szx will do? 


Scrutinize those six solid whole parts shown 
above. ‘They are all that are needed to make 
the Coes Steel Handle Wrench the stiffest and 

strongest wrench known—30® stronger by actual 
test than any wrench made. Why use more? 


Why sell a weak wrench and lose customers when 
you can sell a strong wrench and hold them? 


/ Coes Wrench Co., Worcester, Mass. 


Agents: J. C. McCarty & Co., 29 Murray Street; 
John H. Graham & Co., 113 Chambers St., N. Y. 
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—Right vs. Wrong— 


“The following is from the July number of THE TRAVELERS STANDARD, 
the publication of the Travelers Insurance Company, which Company books an 
enormous amount of Compensation Insurance: 








“Use a wrench that is in good condition and of the proper size. 


““Workmen often use monkey-wrenches for hammering, and thus damage the jaws or 
the adjusting screws, so that when the wrenches are put to their proper use the jaws slip 
around the nuts and more knuckles are bruised and require attention. Never hammer with 
a monkey wrench. 


‘Similar bruises often result from applying monkey-wrenches improperly. If the wrench 
is used in the position shown in Fig. |, for tightening a nut, the jaws are likely to spread and 
to slip off the nut when force is exerted upon the wrench handle. The correct method is 
shown in Fig. 2. When the wrench is used in this way the pull on the handle tends to 
tighten the jaws, and thus causes them to grip the nut more firmly.” 





Fig. |. Wrong Way to Use a Fig. 2. Correct Method of Using 
Monkey-Wrench. the Wrench. 


“PERFECT HANDLE” Tools 


are made to withstand all sensible use, and in addition are absolutely guaranteed. 


—__-_—p> 


These and other very desirable Drop Forged Tools are made by 





THE H. D. SMITH & CO., Plantsville, Conn., U. S. A. 


Drop Forgers Since 1850 
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The Handiest and 
Most Practical Outfit 
Ever Sold 


There are lots of odd jobs about the 
home, farm or shop that can be done on 
the STEWART HANDY WORKER. No 
other tool on the market has so many 
practical uses. Can be used as a grinding 
machine, pipe vise, regular vise, as a drill, 
anvil, as a hardie, in fact there are a hun- 
dred and one useful things that can be 
done with this wonderfully convenient 
necessity. 


This STEWART HANDY WORKER 
is made in the big factory where world- 
famous Stewart Sheep Shearing machin- 
ery, Horse-Clipping machinery, Gasoline 
Engines and Flexible Shafting are made. 




















The same care marks its manufacture 
and it will give the same splendid service 
that all the products of this factory are 
guaranteed to give. 


You can push the STEWART HANDY 
WORKER with the assurance of it giving 
absolute satisfaction. Boxed, 90 pounds; 
list, $14.00 f. o. b. Chicago. From your 
jobber or direct—a good profit to you in 
every sale. 


Chicago Flexible Shaft Co. 


606 N. La Salle Street, Chicago 
New York Branch: 16 and 18 Reade Street 


¥ 
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The G.T. D. 
Mark 


MEANS MUCH TO YOU 


It represents the highest quality pos- 
sible to make in screw. cutting tools. 


It represents all the prestige and 
good will that have been accumulating 
for years for Little Giant, Green River, 
Lightning and Smart tools. 


It represents the most complete line 
—the line that contains the right tap 
or die or assortment for every specific 
purpose. 


Every tool is backed by the experi- 
ence of 45 years of making dependable 
taps and dies. 


Send for G.T.D. Catalog No. 37. 








The G.T. D. 
Mark 


means more than ever now on account 
of the extensive advertising of the mark 
and products in the national magazines 
in addition to a larger-than-ever trade 
paper campaign. 


Millions of users are regularly seeing 
G.T.D. advertising in such papers as 
Saturday Evening Post, Literary Digest, 
Popular Mechanics and Scientific Amer- 
ican. 


Be ready for the calls for G.T.D. 


tools. 


If you are not familiar with our pub- 
licity methods, send for the booklet 
“G.T.D. Plans.” 


We have some attractive stickers in 
colors, showing the G.T.D. mark prom- 


inently. Can you use a supply? 


~ Greenfield VapardDieGorp ration 





3 usse 





" LGHipnG 





tle Giant 
Greenfield, Massachusetts. U.S.A. 


NEW YORK-28 Warren St — CHICAGO-I3 So. Clinton St - LONDON-149 Queen Victoria Sk 


Canadian Factory - Wells Brothers Co.of ‘Canada,Ltd — 


Galt, Ontario. 
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There's a big demand for 
machinists’ tools in generat 
and B&S tools in particular. 


A stock of our tools is car- 
ried at our Chicago Office 
and Store, 626-630 Wash- 
ington Blvd., Chicago, Ill. 








PROVIDENCE 





Five of the Million 


Uses for B& S Tools 


showing five of the thousand vari- 


eties contained 


in this world- 


endorsed line and five of the legion 
of toolmakers and machinists who 





have found that the use of 


BROWN & SHARPE 


MACHINISTS’ 
TOOLS 


B & S Tools protect the customer. 


We protect the dealer. 


makes their day’s work easier and gives 
them every ovrotection against costly 
errors. 








\ 


YOUR STORE SHOULD HAVE 


A LIBERAL SHOWING OF 
BROWN & SHARPE TOOLS 


Toolmakers and machinists have relied 


on their quality and accuracy for over 


three generations. To-day they hold 
a stronger position than ever in the 
minds of mechanics everywhere. 


Send for Catalog 27. 


a” 





y, 








BROWN & SHARPE MFG. CO. 


RHODE ISLAND 





U.S.A. 














AOEDUDUELAE ERODE Da Uta ROE EL REE 


























TUILENULLS20Q4900000200000R0OTOASUSOOLOT AUS DANSON TT 





ee 










































HARDWARE AGE August 2, 1917 


TRIMO| @ 
TOOLS 
ARE 
Famous For Their 


SUPERIOR 
QUALITY 


(3. OF tg 


Their 
Strength, Durability 
and Economy 
Have Made Them 


World-Renowned 


he 3 Bee ee 


Made By 


Trimont Mfg. Company | Trimo 


55-71 Amory Street Pipe 
ROXBURY, (BOSTON), MASS. Cutter 





Send for Catalog No. 133 
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Grand Crossin?, square 
mesh, hinge joint woven wire 
fence is ‘oak entirely in our 
own plant—from the raw 
pig-iron to the finished pi?- 
proof fence. 


By makin3, our own steel, 
we insure a uniformly high 
quality product which com- 
bines 3reat strendth with the 
proper degree of stiffness. 


Every man, from the blast 
furnace attendant to the wire 
drawer, knows that he is do- 
ing, his bit in making, Grand 
Crossing, Fence a little better 
than ordinary fence. The 
ingot, the billet, the wire rod 
and the finished wire—are 


all pre-arranged —_ in the 
“Fence Without a Fault.” 


Special fence-making, ma- 
chinery then weaves the wire 
into the fence. These special 
machines are so wonderfully 
accurate in their work that 


all parallel wires of theGrand 


From Pi3-Iron to 


Pi2-Proof Fence 


HARDWARE AGE 


Crossin?, Fence are of exactly 
even length. That is why 
Grand Crossin3 Fence 
stretches evenly under all 
conditions. 


These machines put two 
tension curves in the line 
wires to every six inches of 
length. This 3ives double 
the elasticity to take care of 
expansion and contraction 
from various causes. The 
stay wires are hinged onto 
the line wires by special ma- 
chines. This fin ed-con- 
struction makes the fence 


both flexible ‘and tight. 


Because we make Grand 
Crossing, Fence direct from 
the raw material we can 
build a fence that is superior 
in flexibility and stren?th— 
and because of an extremely 
low overhead expense and 
unusually high manufactur- 
ing, efficiency we can build 
this better-than-ordinary 
fence at a reasonable price. 


INTERSTATE IRON & STEEL COMPANY 


(Successor to GRAND CROSSING TACK CO.) 


GRAND CROSSING WORKS 





GRAND CROSSING, ILL. 


11 
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The “Feel” of a Good File 


Did you ever watch a really capable mechanic test a file? He aas 
a way of passing a sensitive thumb over its jagged surface. Instinc- 
tively, unfailingly, he thereby determines whether it is fit for use. 


This man invariably chooses NICHOLSON FILES. He never buys 
blindly. He can “feel” that a NICHOLSON 
FILE is right. He can “feel” its sharp, keen- 
cutting teeth, arranged in rows of perfect 
uniformity. There is no doubt in his mind. 
He buys NICHOLSON. He makes sure 
of satisfaction. 
Our catalog and copy of “File 
Filosophy” will interest you. 
Write for them today. 


(v a ‘A 4A. ye 
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GOODELL 


PRATT 





Every Man In Your 
Town Needs Tools 


He needs a level to level his clocks 
or his pool table. He needs Mr. 
Punch to put up curtain rods and | 
bathroom fixtures. He needs an | 
Automatic ’Screw Driver to put on 
Screen Doors and Storm Windows. 
He needs a Grinder to keep his 
knives and tools sharp. In fact, he 
needs a large number of tools. 
Goodell-Pratt ad- i 
vertising is teaching | 
millions of these men i 
that they need good i 
tools. They knowthat || 
Goodell-Pratt Tools 
are good tools. Let us 
tell you how you can 
profit by it. 











































Goodell-Pratt Company 














b) 
‘ fas) Greenfield, Mass. 
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ORIGINALS ONLY 


MANUFACTURERS of 


GENUINE WELDLESS 
PATTERN | 
“TRIUMPH,” “BROWN” 
and “PERFECTION” 
COIL CHAIN 


Used for practically all purposes 
where light, durable and strong 
chain is desirable. 


Send us your specifications and 
we will see whether our material 
can be adapted to your require- 
ments. 








THE BRIDGEPORT CHAIN 


COMPANY 


BRIDGEPORT, CONN. | 
INDEPENDENT MANUFACTURERS 


NOT CONNECTED WITH ANY OTHER COMPANY 
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The following retail prices for 


DISSTON HAND SAWS 


are suggested for the 
territory East of Denver 


20in. 22in. 24in. 26in. 28in. Rip. 
$1.85 $2.00 $2.10 $2.25 $2.50 
2.35 2.45 2.60 2.75 3.00 
2.35 2.45 2.60 275 3.00 
2.75 2.95 3.10 3.35 3.60 
2.85 3.05 3.25 3.50 3.75- 
2.60 2.75 3.00 3.25 3.50 
2.75 3.00 3.25 3.50 
2.60 2.75 3.00 3.25 3.50 
s* 3.25 3.40 3.60 3.75 4.00 
D-l15and15.... 3.80 %» 3.90 4.05 4.20 4.40 4.65 


SERS RT 


West of Denver slightly higher 
prices prevail _ 


Eyeletted cards bearing prices will 
be sent upon request. 


Henry Disston & Sons, In. 
Philadelphia 


BRANCHES : 
Chicago Boston San Francisco Cincinnati 
"New Orleans Memphis Portland, Ore. Seattle 
Bangor Vancouver, B. C. Sydney, Australia 
Canadian Works: Toronto, Canada 

















HARDWARE AGE August 2, 1917 


SARGENT Locks and Hardware fin ie 
Give Security and Style —— 
to Every House 


HOW home-makers the su- 
SS periority of Sargent hard- 

ware in security, service and 
appearance. 


Quote for a complete equipment 
before the building is erected. The 
Sargent-line is so varied that har- 
mony with any architectural de- 
sign is assured and as long as the 
building stands the service will 
continue to give satisfaction. 


SARGENT & COMPANY 


Manufacturers 


New Haven, Conn. New York 
Boston Chicago 


SARGENT 


REG. U.S. PAT. OFF. 
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Building Business 
on Old Favorites 


For years a good part of the hardware dealer's business has 
been on wire goods. Most of this business comes to him with- 
out being sought and is a staple part of his trade. 







With the rush of motor accessories, sporting goods and the 
many other specialties that are taking the dealer's attention, he is 
apt to overlook the fact that it is as possible to build up a big 
business by pushing these old favorites as it is to push the newer 






specialties. 





If you or your clerks will sit down and look over the Parker 
Wire Goods Catalog you will find hundreds of articles that can 
be pushed to advantage because the total consumption is so 
great. Every home needs various sizes of screw eyes, screw 
hooks, gate hooks, clothes-line hooks, coat hangers, drawerpulls, 
bird cage hooks and springs and many other goods from the 
Parker line. 










Isn't it worth your while to pause in the search for new spe- 
cialties to concentrate upon and go back to the old bread and 
butter staples that have been such an important part in the hard- 
ware trade for years? A little attention, a little display and a 
little stimulus for these lines will result in bigger sales than on 
many of the new lines. 






Give these goods a fair chance and they will give you good 
profits. . 


Parker Wire Goods Co. 


Worcester, Mass. 
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Carborundum Sharpening Stone 
Display Case 


A golden oak case, twenty-four inches high, 
eighteen inches wide, twelve inches deep— 
well made, convenient, durable, with a glass 
covered display panel in the door—an ideal 
case with roomy shelves for carrying a stock 
and for attractively displaying 


Carborundum Sharpening 
Stones 


This case is free to you and every other hard- 
ware dealer. Just write and ask for information 
on assortment case No. 7. There is a Carbo- 
rundum stone for every one of your customers 
who uses an edge tool. 


Let us help you sell them.— Let us send you our window 
displays, booklets, circulars, etc. 
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THE DOVER 


A new design of Corbin wrought bronze and wrought steel hardware, which is dignified, simple and pleasing. 
The deep modelling and high raised borders give an appearance of strength and weight. The sizes are appropriate 
for general use. The motives and their treatment are modern. 


Any Corbin dealer can give you full particulars—or write to 
P. & F. CORBIN 
The American Hardware Corporation, Successor 


NEW BRITAIN, CONN. 


CHICAGO 
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LUZON 
































BINDER TWINE 





The increasing demand from 
year to year is the best evi- 
dence that Luzon Twine 
stands second to none. 


We Have the Stock and 
Can Fill Orders Promptly 


The Geo. Worthington Company 
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CLEVELAND 


ESTABLISHED 1829 
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Steel Fishing Rods 


Samson and Sunnybrook Brands 





HARDWARE AGE 






MADE ‘IN 


Bait, Fly and Casting Rods 











TAKE ADVANTAGE. On account 
of the extremely cold weather that 
prevailed during the Spring, July and 
August are going to be big fishing 
tackle months. An unusual demand is 
assured. It is therefore up to the dis- 
tributer to have a complete stock and 
take advantage of these conditions. 


We are prepared and have in stock a 
full assortment of rods. Your orders 
will be shipped immediately. 


INTERESTING FACTS. The scar- 
city of bamboo rods coupled with 
the high prices indicates an unprece- _ 
dented demand for steel rods. We 
suggest seriously that you take up the 
matter of your next season’s require- 
ment with us at the earliest possible 
moment. Our salesmen will leave the 
factory soon after August first with 
full information. 


LL. UNION HARDWARE COMPANY — 


TORRINGTON, CONN. 





New York Office, 99 Chambers St. 
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BLUE STREAKS 


TRADE MARK REG. U. S. PAT. OFF. 





Better Bicycle Tires Cheaper 
Bring a Bigger Bicycle Business 


OODYEAR dealers are learning, to their 
great satisfaction, that the movement for 
better bicycle tires at lower prices,as pioneered 
by Good year Blue Streaks, is bringing thousands 
of bicycle riders back to this fine, healthful sport. 


And, in the same proportion, their bicycle and 
bicycle tire business is growing day by day. 


In every community there 
have been hundreds of 
wheels laid up with flat tires. 
Riders often gave up bicy- 
cling because they grew 
weary of getting unfair tire 
value. That was before they 
knew Goodyear BlueStreaks. 


Good year’s new policy of 
simplifying the making 
and selling of bicycle tires 


changed all this. Folks are 
coming back to their wheels. 


And Goodyear dealers, who 
are identified with this 
widely-read, square-deal pol- 
icy campaign, are getting the 
benefit in largely increased 
sales. 


Are you profiting from this 
advertising? 


The Goodyear Tire & Rubber Company, Akron, Ohio 
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Parents Welcome These New Savings 
on Goodyear Blue Streak Bicycle Tires 








The Good year Blue Streak plan of mak- 
ing and selling better bicycle tires cheaper 
pleases everyone—boys and girls as well 
as their mothers and fathers. 


Economical buying is always sensible 
when the article bought does not sacrifice 
quality through the saving. And, espe- 
cially so today when all America is prac- 
ticing thrift. 


The money saved by buying Goodyear 
Blue Streak Bicycle Tires, at $3.25 each, 
will come in very handy with prices of 
everything so high. 


Why should any rider pay more when, 
for $6.50, he may own a pair of Goodyear 
Blue Streaks which in quality will match 





many other tires at $10.00 per pair? And 
Blue Streaks are usually better than tires 
selling at the same price. 


Goodyear gives you these savings by 
making only one tire—standard quality, 
always the same. This cuts factory costs. 
Then Goodyear saves you more money 
by selling direct to the Goodyear dealer 
in your town. That cuts out the needless 
handling-profits that are added to other 
tires you might buy. 


Make these savings yourself. You are 
entitled to them. See the Goodyear dealer 
in your town. Or write to the Goodyear 
Tire & Rubber Co., Akron, Ohio, for his 
address. 








BLE ¢ 




















Bee egs eee whe ride. on Goodyear 
le Tires do pts yd 
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Durable Tires Mean More Miles 
Good year Blue os ae eee 
_ num weer. « The 
‘ough treads gi oe 
jon solic. Te b> gl under-tread 
strips agains‘ yy Fy And 
the twoply tire body is of stout, endur- 
a f Good year Sue = 
wear will be a glad surprise to 


Pedaling IsEasy —— Tires 
There’ nding leg- work on Good- 
year Bise : Fhese tires are 
springy and active with light 
Ritts lively rubber. 
<fas8 gun Ween yep Gauge from 
these ‘lively, resilient 




















clumsy tires to 
Good year Blue Streaks. 


> i EE ANAS 


Trade Mark Reg. U.S. Pat. Off. 
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AND fathers are pleased. For care- 
ful buying is one of the first lessons 
of good business. 











No Side-Slips on These 
Non-Skids 









Speed up, Vs you wish, on your Good- 
year Blue Strea! You needn’t fear 
side-slipping any more, because the 

year non-skid tread takes care of 

that. Tough blocks of rugged rubber 
pens their sharp edges together and 
you safely. Press your thumb on 

the Biue Streak tread. Fel the “‘bite."’ 





Smart Looks Help Your Wheel 





Then you have handsome appearance, 
too. Goody ear makes your B ue Streaks 
smart- seston to match the fine qualit 
within. Look for the bright Blue Strea 
on the side. You can point proudly to 
these tires anywhere you go. 
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Cyclone Ornamental Fence 
is characterized by original 
designs, even picket tops, 
uniform spacing, deep- 
crimped, full No. 9 wire 
pickets, and triple reverse 
twist in weaving, which in- 
sures stability. More of this 
fence is sold than of any 
other make. 


AKE this your banner year. Cyclone 

Products have the sales-compelling attrac- 

tiveness and established reputation which make 
them winners. 


Because of distinctive design, 
manufacture and quality, 
discriminating buyers choose 
Cyclone Products over all 
competitors. 



















































































Cyclone Dealer service is thor- Cyclone Ornamental Walk 
° . Gate suits the most particu- 

ough and comprehensive in iar buyer both in appearance 
and durability. Frame of 


scope and puts you in touch with heavy tubular steel, fabric 
° e of large heavily galvanized 
a big established demand. wire, closely and firmly 
woven. Strong fittings for 

any style post. 


Cyclone “Universal” Walk 
Gate—Every home owner in 
your town can use one or 
more of these gates, Strongly 
built, heavily galvanized, with 
fittings for any style post. 


This demand has 


been created by the 
Cyclone national ad- 
vertising campaign 
acquainting every 





Cyclone Products 
will “bring home the 
bacon” for you — 
write for free illus- 


Cycione Double or Single Drive Gate combines strength 
and beauty. Frame of heavy high-grade tubular steel, 
with center-bar support. Heavy wire fabric closely woven. 


home with Cyclone 
Quality. 


trated catalog and 
full information. 
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Cyclone Flower Bed and Lawn Border is very popular 
for both public and private grounds. Strongly built; easy 
to set up around any shape or size of flower bed or lawn. 


‘ he SRB De br nel ee Irn DT cle em tt Reali Rind: Rai Som Me 


Cyclone ‘National’ Farm Gate is the low-priced ‘‘com- 
mon sense’ farm gate which every farmer will buy on 
sight. Simple, light and strong. Frame of high-carbon 
tubular steel; heavy wire fabric. 


CYCLONE FENCE CO., 


Waukegan, Illinois 
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Advertised Mowers } | 
Sell Best : | 


Have you noticed that certain well-known 
brands of Shovels, Edged Tools, Lawn Mow- 
ers, and other hardware, have not advanced | 
in the same ratio as the unknown andcheaper || 
grades of similar items ? | 
















~ Quality 


) imal MOWERS 


Have you also noted the fact that “Pennsylvania,” ““Con- | 
tinental,” “Great American,” and other 
“Pennsylvania, Quality Mowers are not 



























Look f spate ° : ° 
bok of ali] being carried over by the jobbers and 






OT ENNSYLVANIA " 
Quality Mowers. 


**Pennslvania”’ 
‘Great American’ ° 
“Continent 
— ennsyly: ania, Je.” 






retailers ? 











“Putting Greens’”’ 
**Horse”’ 
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Take Good Care 


of the Farmers 


Farmers are good buyers, most of them have 
large families, they require a great many things in 
the Hardware line. 


If crops turn out well this year the farmers will 
have plenty of money, and they will spend it where 
they get full value in return. 


Never take a chance and sell farmers poor poultry 
netting—they’'ll steer clear of your store for ever 
after if you do and they'll tell others to do the same. 


When farmers ask for poultry netting sell them 
the Excelsior Brand. This particular brand has 
been thoroughly tried out by the best farmers 
everywhere and has “made good”’ un- 
der every condition of service. 


Excelsior Brand Poultry Netting is 
made of good quality, hard steel wire. 
It is galvanized after weaving and the 
galvanizing stays on. It is even of 
mesh and uniform always. It is de- 
pendable wire all through—not in some 
places. And each roll is guaranteed 
full length, 150 feet by actual measure- 
ment, not by “guess.” 





Made in all standard sizes and widths 
and in all meshes. 


Send for Catalogue and Discounts. 








Wright Wire Company 
WORCESTER, MASS. 


Branches at Boston, New York, Philadelphia, 
Chicago, San Francisco 
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CLINTON *% 
Electrically Weided*, 
Wire Specialties : 







































































“CLINTON’ Electrically-Welded Folding Trellis St 
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you can make these Clinton specialties move “like “CLINTON” 
Electrically -Welded 


hot cakes”—just show them—your trade will do Tek Daned 
the rest. 
The name “Clinton” means quality — Clinton Wire Cloth, Clinton 
Pompeiian Bronze Screen Cloth, Clinton Silver Finish Poultry Netting 
—every item in the Clinton line is the best that can be made. 
SEND FOR CLINTON CATALOG 
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“CLINTON” 







Electrically-Welded “CLINTON” Poultry Netting Electrically-Welded 

Park Basket Sven fms cauvanizen artes woven, Folding Plant Support 

Clinton Wire Cloth Company, Clinton, Mass. 
BOSTON NEW YORK CHICAGO 





First Weavers of Wire by Power in the World 
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An Opportunity to 
Double Your Sales 


DIETZ 


QUALITY 
LANTERNS 


TZ Display Stand No. 

12, with its assortment 

of twelve popular Dietz Lan- 
terns shows the goods to per- 


fection in a very small space. 








Install one of these stands in 
a prominent place in your 
store. Mark the retail price 
on the “Quality Tag” attached 
to each lantern. 


——— 
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— 
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This “silent salesman” will 
invite your customers to in- 
spect and handle the goods. 
Lanterns well displayed are 
half sold. 
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This is the best “dealers’ help” that 
Dietz has ever offered. Sold at a 
special price, providing a generous 
profit for the retailer. Buy a Dietz 
Lantern Display Stand and watch 
results. 





Total Height 70 inches 
Spread at Base 29 inches WRITE YOUR JOBBER TODAY 


R. E. DIETZ COMPANY 


SIXTY LAIGHT STREET NEW YORK, U. S. A. 


DIETZ DISPLAY STANDS ARE SOLD THROUGH THE JOBBING TRADE ONLY 


Mmm 
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WIRECUORH 


Wickwire Cortland 
Brothers New York 


Inc. 


There’s more than one reason for the popularity and selling strength of Wickwire product, but all 
of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, etc. 
In short, we control every step in the manufacture, and therefore can regulate the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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Advertise it in the Classified 
Columns of Hardware Age 


Advertising on this page brings results. 

Hardware Age is the world's greatest hardware paper. Its circulation of 
17,000 copies weekly represents an interested reading list of over 50,000 
hardwaremen. 


If you want a new position, 
If you want a new salesman, 
If you want to sell your present business, 


Pay If you want to buy a new one, 


Per hae # 2 There is no place in the world like the Business. Exchange and the 
Plies oy. Employment Exchange of Hardware Age for reaching established 


hardwaremen. 





© 
Rates are at the top of the classified page. Get your advertisement in now. 
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Packed in Crates of 6 Sets 
(24 Pieces) Weight 52 lbs. 


“Universal” Ball Bearing 
Stove Truck 



























Selling Stoves the Speedy Way 


You can sell more stoves and sell them faster if they are mounted 
on “Universal Ball Bearing Stove Trucks. 










Because, you can show your cus- The “Universal’’ Ball Bearing stove 






tomer every side of the stove, take 
it out of the dark corners for proper 
inspection—a slight effort rolls it 
into any desired position—due to the 
Ball Bearing construction. Can be 
used under a square base range with- 
‘ out feet as well as a stove with feet. 


truck is an ideal convenience for the 
stock room, and because of its su- 
periority in every respect, including 
economy, is the most useful and sat- 
isfactory article ever offered for the 


equipment of stoves. Costs no more 
than the old style. 


Double your stove sales, by displaying your stoves properly—mount 
them on “Universal’’ Ball Bearing Stove Trucks—moderate cost 


brings surprising results. Write today for prices. 


UNIVERSAL CASTER & FOUNDRY WORKS 


DIVISION OF THE BASSICK COMPANY 


574-600 Ferry Street 


Also makers of ‘“‘Universal’’ Ball Bearing Grip Neck, Oblong Plate, Truck and Metallic Bedstead Casters 


Newark, N. J. 
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A Back Breaking Job 


FOR A STRONG MAN 


IS CHILD’S PLAY 


WITH A ROSE TIRE PUMP 


*‘It’s The Patent Valve’’ 








ON THE MARKET THREE YEARS AND NOW 
THE BIGGEST SELLER IN ITS LINE 


For Sale By Most Jobbers 


TO SHOW YOU we will send you a sample Rose Pump 
direct from the factory at the regular dealer's price, 
transportation charges prepaid, providing you will send 
us the name of your jobber. 


J. H. Haney & Co., Hastings, Neb. 


Manufacturers 


Rose Tire Pumps, Rose Grease Guns, Rose Fan Belts, and All 
Automobile Leather Accessories 



































SEND FOR OUR No. 18 CATALOGUE 


the Finest and Most Complete Line of Cobbler Outfits, Lasts and Stands, Corn 
Shellers, Grist Mills, etc., in the World 














The Root-Heath Manufacturing Co. 
Plymouth, Ohio, U. S. A. 


N. Y. Office: 90-92 West Broadway 
D. N. Winner, M@gr. 
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GET OUR 240 PAGE CATALOG OF 


BATH ROOM FIXTURES 


OUR LINE includes every known fixture for furnishing the bath room 
—the largest line made by any one manufacturer. 


WE USE only the best quality of ma- 
terial. Every article is made of brass 
and is highly polished before being 
nickel plated. 


WE SELL to dealers only. From the 
large variety in our line, every dealer’s 
want can be satisfied, and from our large 
stock carried at all times, prompt ship- 
ments are assured. 


OUR PRICES are moderate, making the 
line a popular seller to the consumer and 
attractive to dealers. 














Ask for Catalog F 


AMERICAN RING CO. 


Established 1810 Incorporated 1852 
Waterbury, Conn. 


Sales Offices: 
2 Hudson St., New York 170 Summer St., Boston 
116 New Montgomery St., San Francisco 
1611 Heyworth Bidg., Chicago 






































VITAL POINT 


The dasher is the heart of 
any washer. The famous 
Voss Vacuum Dasher is the 
most efficient one on the 
market today. It is a proven 
success. The Voss Dasher 
takes its air supply from in- 
side the tub, therefore al- 
ways using hot air and never 
cooling the water. 


Write at once for our 40 
page catalogue No. 7 


VOSS BROS. MFG. CO. 
DAVENPORT, IOWA 
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“ENTERPRISE” - 


Home Grain Mills 


supply a war-time need. Women are taking 
to home flour grinding because it means a 
big saving. THRIFT is their watchword. 
Get this new “Enterprise” Specialty and 
display it prominently. You will find a 
growing demand for it. 


Durable and heav- a ‘ ° 
ily tinned — inside With it a woman can grind her own 
and out; can’t 

rust; easily oper- | Wholesome whole-wheat or rye flour; sweet 
ated and cleaned; : 
i corsa, bene: GU whole-kernel cornmeal; various cracked 


breakfast foods; rich, nourishing peanut 


HHUA 


Small Family Size 

No. 54.....+%. $2.50 butter, etc. Pulverizes or granulates. 

Large Family Size 

NO. 64.....00. $5.00 Good profits, and the satisfaction of 

Extension Hoppers 
50c. and T5c. 


Larger Size Mills ~ 
for Community Your jobber can supply you 
Uses 


The Enterprise Mfg. Co. of Pa., Phila.,U.S.A. 


service rendered to the housewife. 


Black Silk Iron Enamel 


for use on 


Gas Stove Bodies, Registers 
Stove Pipes, Grates and Fenders 
Automobile Tire Rims 
It is air drying and gives a brilliant, lasting enamel 


One size only—}4 pt. friction top can with brush. 


Buy through your jobber. 


Black Silk Stove Polish Works, Sterling, Ill. 
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Leon Warner Says: 


“Two years ago we ordered a sample of each size of the Buddington Humidifier. 
A trial at my home was the cause of a subsequent order for a dozen. 





Today it is easy for us to order it in one gross lots. 






We have used our show windows, our newspaper advertising space and special 
advertising to the end of a very satisfactory business on this most efficient 
humidifier.” 








WARNER HARDWARE COMPANY 
LEON C. WARNER, Pres. 









Take this hint from a brother dealer. Stock Buddington Humidifiers, Display 
them in your window. Mention them in your ads. Then—just watch them 


SELL! The Use of 


otra DING I LEON C. WARNER, Pres. * 
Warner Hdwe. Co., Minneapolis, Minn 


“THE WICK 


HUMIDIFIER 


Moistens Dry Air 
is advocated by thousands of physicians. People are rapidly learning that dry, 
stuffy air in heated homes is responsible for most colds, grippe, etc., also dries 
out furniture, kills plants, and puts pianos out of tune. A Buddington evapo- 
rates gallons of water into the air of any home. It is easily the best, most 
practical and all-around satisfactory air-moistener ever devised. Handsome in 
appearance, too. That adds to its quick-selling qualities. 
Write for details and our special Free Deal 


FOR HOT AIR HEAT 


We also manufacture the Buddington Automatic Humidifier, for installation in 
the heating chamber of the furnace. Easily applied. Ask for special literature. 


REID-GEISLER MFG. CO., 5241 Ravenswood Ave., Chicago, III. 


One Advantage of Coffee Mills 
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Crystal Coffee Mills 


Coffee ground from the bean just 
before using has all the aroma and 
fragrance that it ever had. Coffee 
ground weeks before use and put up | 
in “hermetically sealed” packages loses 
a great deal of its strength and flavor. 
















Coffee ground in Crystal Coffee 
Mills is doubly protected against loss 
of flavor, the mill is easily cleaned, and : 
the individual cartons in which the 
mills are packed make their sale con- 
venient. 














Order Crystals and these foregoing 
facts will yield you profits. 







Send for Catalog No. 26. It shows 
700 fast sellers. 





Arcade Mfg. Co. 
420 Arcade Avenue 
Freeport, Illinois 




















NT 
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Yankee Fly Away 
Coaster 
Yankee Flyer 


This line of Vehicles embodies a type of construction never 
before applied to wagons for children, and radical departure 
has been made from the old-fashioned type of toy vehicles, 
so that YANKEE WAGONS make an instant appeal to that 
desire for “Something New.” 


A combination of remarkable strength, durability, light- 
ness, safety and long life never before considered possible, 
has been achieved in the production of this line.  Y, 
Wagons are stronger than, and easily outlast, any other type 
Y FI A of wagon offered for children. Built of sheet steel and seasoned 

ankee y way woods. Every part made and finished in our factory. Packed 
separately in cartons “Knocked Down” ready to hand out to 
oaster the customer. A large supply occupies less storage space than 

Designed for children from three to five years old. a few of the ordinary wagons, and this method of packing and 
Built ple ax inches above the ground. It is qrine, A gy 200 against damage or pm eee 

agon (Fly Away Coaster or Yankee Flyer) carries guar- 
neh teens Sit oie roma with | anang oh thle eld-gitdaitahel house, Mansy back W-nst aulle- 
and yet may be easily drawn by a factory. 


li chil i 
“ede ~y een ee and steel, Send for prices, full particulars and literature de- 


pressed steel wheels rabber-tired cam; 

tires applic oy proces which od, scribing the Yankee Line and our publicity campaign 

vents comin creeping or s ng. 

tego ngs in wheels make for Yankee Wagons Made and Guaranteed by 

easy r 
Size, 30” long, 14” wide, 6” high, weight, 10 

pounds; will easily carry 300 pounds capacity, at- JUVENILE WAGON COMPANY 

foie + — and bg eee ee cked By - 

tons ‘‘knoc own’’; can uic assem Ope 

anyone in a few minutes’ ‘neon 4 few bolts onl vic by 


nuts and all parts fit perfectly. Furnished with 4 
without folding steel seat. as ad Buffington Wheel Company 
Price, retail, bp $3.50; seat, Burlington, lowa 


OoTE— 
ME gt a Png = So ee asses We have cuts and catalog material all ready. When you 


ners, as designated. answer this advertisement kindly advise size of 
your catalog page 



































Keeps Odors In 
-and Dogs Out 


The can that sells ‘4 











S 
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Favorite in apartments and small homes. No burdentocarryit. When filled 
and left in the kitchen, no odors can escape from it—out in the yard, no dogs 
can get into the 


CORCO NESTABLE GARBAGE CAN 


Take one of these cans to your own home, friend dealer, and see why it sells and note 
it’s convenient lightness, and yet» how stout it is! Examine the dog-proof cover 
that fits down deep over the rim. It’s the promise of unusual service standing out 
all over this can that makes the retail price so amazingly 
reasonable—that makes it a ready seller; a good buy. 
Four handy sizes— Stocks at all branches — Write. 


Whitaker-Glessner Company 
. WHEELING CORRUGATING DEPT. 
Wheeling, W. Va. 


: BRANCH OFFICES AND STORES 
3 NEW YORK ST, LOUIS PHI) ADELPHIA KANSAS CITY 
WN CHICAGO RICHMOND CHATTANOOGA 
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Hardware Display System Simplified 


“DU LUTH : 
SECTIONAL 
HARDWARE 


FIXTURES 


In addition to the very latest display teatures that these fix- 
tures embody, the display system has been so simplified that it takes 
but a decidedly small amount of time and effort to keep the system 
going properly and the display in constantly presentable condition. 


Ths ONE BIG FEATURE alone makes the “Duluth’’ line 


much more practical and economical, and yet there are a score or more of 
other reasons why you should decide to install the ‘‘Duluth”’ Fixtures. 


They will pay for themselves in a short time because they modernize 
your store—increase the efficiency of your clerks 25 to 40 per cent. and classify 
your stock and protect it from dirt, rust and other loss. The line is the largest and 
most complete to select from, and at the price it’s the biggest value on the market 
by all odds. 


Send for No. 10-c Catalog—the biggest, finest, newest, hardware fixture catalog ever published. 


DULUTH SHOW CASE CO. DULUTH, MINNESOTA 






















THE WISE MEN OF ENGLAND, throughout the war, have striven to maintain intact the 
industries of the Empire, and Britain’s slogan is 


‘‘Business As Usual’’| 


America’s Business Leaders are today confronted with the same 
roblem—the fight against Waste, Hysterical Economy and 
ndiscriminate Curtailment. —~ 

We're now in the war and some of us are hard-pressed, working , 
day and night to supply the country’s needs, for the protec- 
tion of Uncle Sam is the welfare of all. 

We ask our friends to be patient. We are bending every 
energy to serve the Government and at the same time en- 
deavoring to keep up a reasonable production for our dis- 
tributors, 


With Us—Business is MORE Than Usual! 


Colt’s Patent Fire Arms Mfg. Co. 9 
—- 











HARTFORD - CONN., U.S.A. 
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Few are the pumps that have been 
so universally u le that have given 
better satisfaction than 


MYERS 


Power Pumps and 


Working Heads 


This line of general all-round power water 
lifters is popular with both dealers and consum- 
ers because MYERS POWER PUMPS have the 
design, construction and ease of operation that 
produce the pumping qualities so essential to good water service for 
any purpose. 





You can satisfy your trade and build up your pump sales by pushing 
the Myers—Pumps for inside or outside use—small, medium or large 
capacity for pumping water from wells or cisterns, ponds, lakes or 
streams, and elevating it into tanks, forcing it into pressure tanks or 
pumping it long distances—gasoline engine, electric motor or other 
power—for private homes, for the farm, for the factory, for the mine, 
for the summer resort, for the creamery or dairy—for use wherever 
water is needed in larger quantities than can be pumped by hand. 


Catalog No. 53 showing all styles, with the Com- 
plete Line of Myers Easy Operating Cog Gear 
Hand and Windmill Well and Cistern Pumps, also 
illustrated, on request. 


F, E. MYERS & BRO. 
ASHLAND, OHIO 


ASHLAND PUMP AND HAY TOOL WORKS 

















TRADE MARK 


STEEL CEILINGS 


Perfect in Quality, Design and Workmanship 


For All Classes of Buildings 


Whatever your requirements are, our large and com- 
plete line is sure to contain the very design your 
customer wants. Catalog on request. 


¢ Die Cut Nail Holes and Repressed Beads 


sabe i Dy! Ae mma 
New, Beautiful, Exclusive Designs GLEAN GUT NAIL HOLES SAVE MECHANIC'S FINGERS 


Illustrating one of the several new Easy and quick erection at less cost and with more 


designs. We have the largest and satisfaction. All plates in perfect alignment. 
most exclusive selection. 


MILWAUKEE CORRUGATING CO. 


Branch at Kansas City, Mo. Milwaukee, Wis. 
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AMERICAN 


ScrREW 
CompPANY 


WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 
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There is “‘something doing all the time”’ at 
the store that handles ‘‘ Cleveland ”’ drills. 
There is the buzz and hum of real efficiency, 
the hustle and bustle of a busy store, register 
ringing, Activity! 


And the reason is this : “ Cleveland ”’ drills 
cater to this class of store and to the class 
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of buyer to which this store caters. 
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They are busy drills for busy people, for 
carpenters and machinists who oe drills 
and who demand most holes per dollar of 
investment, 


‘ 
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You will be interested in our plan for business- 
boosting. Catalog 378 is the first installment. 


The 
CLEVELAND TWIST DRILL CO SSS 
NEW YORK CLEVELAND CHICAGO 
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When Service 1§ a factor it pays to demand a material 
of known value and enduring quality. 


Apollo- Keystone 


COPPER STEEL 
Galvanized Sheets 


represent the highest standard of manufacture and assure the 
user the utmost of satisfactory service and resistance to rust. 
i When you are paying the price of good galvanized sheets—you 
should be getting APOLLO-KEYSTONE. Actual time and 
service tests have proved the superiority of copper steel sheets. 


Your trade will appreciate Apollo-Keystone for Tanks, Roofing, 
Spouting, etc. Every hardware dealer should read our “‘ Facts” booklet. 


American, Sheet and Tin Plate Company 


Generat Orrices Frick Building, Prrrspurca, Pa. 


DISTRICT SALES OFFICES: 
Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh St. Louis 
Export Representatives: Unirep States Steet Propucts Company, New York Ci 
Pacific Coast Representatives: UNiTep States STseL Propucrs COMPANY, San Francisco, Los Angeles, Portland, Seattle 



































careful attention to detail and the same high quality 
of material and workmanship as distinguishes all 
STANLEY TOOLS. 


Every square is weldless, or, in other words, 


made from one piece of steel, and all four edges 
are machined. Particular attention is called to the 
finish of all numbers and the depth and accuracy of 


aemeicanee . Carpenters Steel Squares 
Stanley Steel Squares are made with the same 
BACK OF BODY 


the graduation. 
Special care has been given to the simplifying of 


all tables used, so that the workman can get the 

measurements he desires with ease and rapidity. 
They can be furnished in a number of different 

styles and the variety of finishes offered include 


Royal Copper, Blued, Nickel Plated, Galvanized and 
Polished. All Royal Copper and Blued finished 
Squares have white enamel figures and graduations. 

Each Square is packed in an anti-rust wrapper 
and this stamp STANLEY appears on the face 


of all numbers. ~NEW BRITAIN 
CONN 


USP 


Bs OF TONGUE 


BACK OF BODY 


STANLEY Rute & Levet Ca. 
New Britain, Conn. U.S.A. 
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The Bishop’s “Greyhound” 
“<A Winged Dog for Work 


“TRACE MARS 





Twenty-five years of 
building saws have made 
the Bishop's 
“Greyhound ” 


a dominating 


model of high- 
est grade steel, 
speedy and 


easy-cutting qualities and a per- 
fect hang and balance. It has 
thousands of friends. 


Hardware dealers ought all to know our 
selling terms. 


GEO. H. BISHOP & CO. 
CTRADE MARE LAWRENCEBURG, IND. 
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| Place It Where It Can Be Seen 


Place this cabinet with its array of 
Forstner Auger Bits where your carpen- 
ter and woodworking customers can see 
it, then sit back, or rather, stand alive 
and watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface. They 
are the only bits not dependent on a 
center level to guide them. They cut 
from the outer rim, the entire surface is 
at work all the time; no jagged ends. 
You can use them as gouges or chisels; 
you can do scalloping, fancy scroll twist 

columns, newels, rib- 
bon moulding, etc. 

Let us send you de- 
tails on this free display 
cabinet. 
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ANKYRA 
Bolts 
do Sell 


Every new building 
—every old building 
—is your market for 


ANKYRA 


It matters not what 
the wall is—wood or 
wire lath, plaster, 
sheet iron, stone or 
hollow tile—ANKY- 
RA will hold till the 
wall gives way. 

And yet grounds may 
be adjusted or fixtures 
removed and replaced 
at will. 

Ankyra Ankor Bolts 
are “Self - riveting, 
Self-adjusting.” 

That is only one rea- 
son why they are so 
easy to sell. 

We furnish dealers an 
attractive and striking 
counter stand, which 
illustrates the meth- 
ods of using and ap- 
plying ANKYRAS. 


Dealer helps and cir- 
culars with your im- 
print are part of our 
additional co - opera- 
tion. 

Write for information 
and the ANKYRA 
booklet — no obliga- 
tion, of course. 


ANKYRA holding shade 
through metal 


grounds with wedges— 
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The Ware That 
Makes You Solid 


with your customers is the ware that has 


“Real Solid’’ built right into it. 
Such is the trade-marked brand of 


“Real Solid’’ 


Aluminum Ware 


The brand that is 99 % pure aluminum. 


The brand that will withstand a heat 
of 1,100 degrees Fahrenheit. 


The brand that fruit acids will not in- 


| The brand that contains nothing to 
| poison food. 


The brand that looks clean and beauti- 
ful when new and requires less labor to 
keep so than any other. 

The brand that will last a lifetime and 
give complete satisfaction every day of 
every year that it lasts. 

Remember that brand is “‘Real Solid’ 
Aluminum Ware and you cannot match 
it for quality, service or steady sales. 


Cash in on the ware that brings the 
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ANKYRA MFG. CO. cash. Send for the Catalogue. 
150 Berkley Street, Wayne Junction ‘ 
PHILADELPHIA 


The Buckeye Aluminum Co. 
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have not yet 
been sur- 


passed in their 


uniformly 





00d qualities 


INLAND 
STEEL COMPANY 


First National Bank Bld¢g., Chicago 


Works: Indiana Harbor, Ind., and Chicago Heights, Il. 


Branch Offices: St. Louis, St. Paul 
:: Milwaukee, Denver, Dallas’ :: 

















In All Respects the 
Logical 
Speedometer 
Selection 


OR accuracy under all 
conditions, for depend- 

able service after long usage, 
for convenience and all 
around usefulness, you could 
make no wiser selection than 


the 
<Graix: Brown SreepoMETER 


Motorists have used it for 
years and received from it 
service of the most satisfac- 
tory nature. Every year it 
registers more miles and reg- 
isters them accurately, and 
every year more motorists 
are coming to recognize it as 
the standard speedometer 
equipment. 


Investigate this instrument at once. 


Write for Catalog. 


The Corbin Screw Corporation 
THE AMERICAN HARDWARE CORPORATION, Successor 
NEW BRITAIN, CONN. 

BRANCHES: New York Chicago Philadelphia 
Makers of Corbin Duplex Coaster Brakes for Bicycles 
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Steady Sellers 
Every One 


ACH one of these triangle Trademarked tools 
ty has justified its existence by the service it has 
rendered. 

The demand for them is widespread. On automo- 
biles, commercial, cars, tractors, motorcycles, motor- 
boats, bicycles, gas engines, they are-used as well as 
in machine shops, garages and for general household 


utility. 


You can do no better than carry in stock a line of 
triangle trademarked tools. Their trademark is uni- 
versally recognized, 
their past reputa- 
tion for dependable 
service is known to 
all, and the exten- 
sive advertising 
they have received 
in such publications 
as the Saturday 
Evening Post and 
Collier’s National 
Weekly is creating 
for them a greater 
demand even than 
ever before. 


Offer these tools 
to your customers 
and they will buy 
them and you will 
keep their trade. 


Write for 34th” ed- 
ition of catalog just 


Ts HE_B/ILLINGS 
& SPENCER CO. 
HART FORD:CONN. U.S.A. 


omens 











Broadness 
of 
Vision 


The days of sitting in the 
office continually and simply 
relying upon one’s self for 
merchandising ideas has 
gone—gone forever. 


The successful merchant is 
the man who keeps his 
fingers on the pulse of the 
merchandising world. 


In all quarters of the world 
merchants are doing this 
through the medium of the 
HARDWARE AGE. Its 
pages are constantly present- 
ing the news of what other 
men are doing, and suggest- 
ing live ideas for improve- 
ment. 


Acquire broadness of vision. 
Adopt the policy of studying 
the HARDWARE AGE and 
encourage your workers to 
do likewise. You'll find a 
big jump in the efficiency of 
your organization. 
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HARDWARE AGE 


Hardware houses who 
sell mill supplies or me- 
chanical goods know that 
their recommendation as to 
quality goes a long way in 
selling such products. That 
is why we always try to 
show dealers that for qual- 
ity and profit the line of taps 
and dies to handle is 


Bay — 
State 


We make a complete line 
of taps,. dies and screw 
plates in various assort- 
ments and with different 
standard threads. 

We stand back of our 
dealers absolutely as _ re- 
gards quality. You can 
make good profits handling 
the Bay State line. 

Complete catalog on re- 
quest. 


Bay State Tap & Die Co. 
Mansfield, Mass. 


, et met 
Filta le MS BE EH. 


| 
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Encourage the Carpenter 


and Builder 


Encourage them by not 
permitting them to buy 
poor tools. Sell them 
high quality tools like 


and they will do their work 
better, quicker, and easier, 
and will make more money 
for themselves, besides being 
lasting friends to your store. 
This is the kind of influence 
you want to build up in your 
comnfunity. Selling Simonds 
Saws will help you do it. We 
manufacture a full line of 
Saws for the shop, the home, 
or the farm. Write for 
Dealers’ discounts. 


Simonds Manufacturing Co. 
“*The Saw Makers” 


Fitchburg, Mass. 


Five Factories Eleven Branches 


— 
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QUALITY plus SERVICE equals SATISFACTION 


In offering you our line of goods, we are offering you QUALITY and SERVICE, and 
complete Satisfaction comes only in the selection of goods that have stood the test of time. 
In stocking our goods, you get this SATISFACTION, 

EAGLE MOP WRINGERS and BUCKETS COMBINED and 
SUPERIOR FOLDING WASH BENCHES have the reputation of 
never failing to satisfy. You will find these lines quick sellers and 
big profit producers. 

All of our products are built of high grade material, and are 
guaranteed a me Romansge bag gre oo workmanship. The in- 
creasing demand for these goods is conclusive evidence that they are 

nue the Standard of Comparison, the Highest point of Mechanical Skill 
and the Acme of Perfection. 








The Eagle Woodenware Manufacturing Company 


Manufacturers 


HAMILTON, OHIO, U. S. A. ak, ethno 








BRIGHT WIRE AND 
BRASS WIRE GOODS 


SCREW EYES 
SCREW HOOKS 
GATE HOOKS AND EYES 
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THIS MARK 
UALITY 


distinguishes over 











different articles~ 
made to meet the 


growing — Bright Wire 


vine Hatapinee GATE HOOKS AND EYES 


Over 30 experience in the MADE IN U. S. A. 
Naulgctark eGheeo MORGAN SPRING COMPANY 


THE WIRE GOODS COMPANY one ee 
WORCESTER. MASSACHUSETTS 


USA A COMPLETE LINE. 
— PROMPT SHIPMENTS. 
WRITE FOR PRICES. 


2 TAS 


These are 5 of our 500 different Cork Screws. Write for 
Catalog No. 124A, illustrating our full assortment. 


C. T. Williamson Wire Novelty Co. 


58 Badger Ave. Newark, N. J. 
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WINDOW PULL-DOWN POLES srscises: reste baiings ec 


Made from selected timber, finished in our celebrated French 
Polish, which is the most durable and lasting finish made. 


ee 


Furnished in Ash, Natural, Antique or Flemish Oak, Imitation Mahogany or any special finish desired, 
Plain Bronze, Bronze. 
Plated or Kahala Bronze Hooks attached if desired. Specially designed Poles also furnished. 


WRITE US, STATING WHAT YOU DESIRE 


The Piqua Handle & Manufacturing Co. - - Piqua, Ohio 











HERE THEY ARE | . 
The Cobbler Sets That Will Satisfy Your Customers White 
Mop 


Wringers 


With a few of these 
famous wringers in 
stock you can show 
customers how easy 
they work and make 
quick cash turnovers. 


They fit any kind and 
size of pail without 
fastening and are made 
of hard, well seasoned 
Maple or Birch wood 
and malleable iron. 

Will last a lifetime. 

They can also be used as Fruit and 

Vegetable Presses with good results and 

right now is the time 

to display them and 

make sales. 

Liberal profit. Send for 

Catalog and Trade prices. 

Economical 


Write for Catalog No. 14H Ww hite M op 
STAR HEEL PLATE CO. Wringer Co., 


Louis Sacks, Prop. ° 
NEWARK, N. J. rm U. S.A. Fultonville, N.Y. 





























LALANCE & GROSJEAN MFG. CO. 


NEW YORK CHICAGO BOSTON 
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the W. F. Thurston Hardware & Implement 

Company of Nocona, Texas, give space to 
linoleum, a natural running-mate for the ranges, 
kitchenware, cutlery and other kitchen necessities 
they sell to housewives. Floor space is valuable. 
‘*‘Does it make money for the store?” is the exact- 
ing test the Thurston Company applies to every 
line they carry. They have found that 


Armstrong’s (A) Linoleum 


is a logical and profitable line for hardware stores. 
When given proper display, it is easily sold to 
customers who call to buy stoves and other house- 
hold articles. 

“We used the advertising display furnished by you, 

and show our linoleum right in among our stoves,” 

says Mr. J. S. Wood, Secretary of the Thurston 

Hardware Company. “We have found linoleum 

a very profitable line, and are buying more of it.” 


R tev alongside of their stove department, 








If you would like to know how Armstrong’s Linoleum 
can be made a profitable line in your store, let us send you, 
without obligation, our book,“‘Armstrong’s Linoleum Selling 


Helps,”’ which gives complete information about our free, 
business-stimulating window displays, lantern slides, show 
cards, hangers, newspaper cuts, etc. 


Write for the Selling Helps Book 


Armstrong Cork Co. 


Linoleum Dept. Lancaster Pa. 


Geo. B. Swayne, Selling Agent 


212 Fifth Ave. New York- Heyworth Bldg Chicago 
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WHITLOCK 
Cordage is Quality Cordage 


This is a statement of Fact, and 
applies to WHITLOCK SISAL goods as well as to 
WHITLOCK MANILA. 


Unusual care is taken at our Mill to 
have all materials entering into WHITLOCK 
Products of a definite and dependable high 
standard, and every process of manufacture is 
given the utmost attention. The goal is always 
the same—unvarying reliability in service. 





We confidently believe WHITLOCK Cordage 
to be the best that can be produced, both as to quality 


and workmanship. 








Dealers and Jobbers handling the WHITLOCK line have an exceptional 
opportunity to build up their business. Write for full particulars. 


DEPARTMENT C 


WHITLOCK CORDAGE (o. 


46 South Street, New York 
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Confidence 
Builds Sales 


Buying precision tools is serious 
business. The tool maker, espe- 
cially ties up a good deal of money 
in his kit. Naturally he expects 
to get tools of enduring accuracy. 


PORE OU OR RENAE MER ra ne nee eRe 


His faith in your good word and 
in the printed claims of the maker 
may lead him to buy the first tool, 
but only performance, only accu- 
rate measurements can win his 
full confidence. 
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Every sale of 


Starrett Tools 


increases his confidence in you 
and in your store. Every sale of 
a vernier height gage, micrometer, 
caliper, square or other tool gives 
you one more claim on his trade, 
on his confidence. 


Lasting confidence, confidence 
that grows, is your greatest busi- 
ness asset. 


The 2,100 styles and sizes of fine 
mechanical tools that build confi- 
dence and sales are described in 
our 342 page catalog. 


Drop us a postal card to-day for 
catalog No. 21A. 


The L.S. Starrett Co. 


THE WORLD’S GREATEST TOOL MAKERS 


ry Athol, Mass. 


NEW YORK LONDON 
CHICAGO 
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HOLE TO ADJUST HANGER 
AND OIL BEARINGS 





NATIONAL No. 88 


The Last Word in Barn Door Hangers 


The merits of this hanger are so well known that 
little need be said about it. It is the same in construc- 
tion as our No. “77” Flexible, except that it has two 
adjustment features—vertical and lateral. 


The Flexible Hinge Joint prevents vibration when 
door hangs straight down and allows door to swing 
out, thus preventing damage, when anything bumps 
against it. Door is carried closer to the rail than with 
any other adjustable hanger. Adjustment construc- 
tion is very simple—easily operated. 


The Storm-Proof Rail, shown below, for use with 
this hanger, fits closely against the building and is 
both storm-proof and bird-proof. No brackets re- 
quired. 


Both Hanger and Rail are packed by a method that 
has made National Builders’ Hardware famous. Sales 
follow as soon as displayed. 


How’s your stock? Send for 1917 catalog. 


National Manufacturing Co. 
STERLING ILLINOIS 
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An Advertising By-Product 





How Kenneth Wing Gets Double Action on Warner’s News- 
paper Ads—An Opportunity for Bright Retail Salesmen 





OSSIBLY you never heard of Kenneth Wing, 
but if you read HARDWARE AGE regularly you 
have certainly seen copies of the advertise- 
ments he writes for “Warner’s” of Minneapolis. 

Kenneth is about 17 years old, and is too short 
by a foot to be called in the first draft. His actions 
are all his name implies. If he is ever shot it will 
have to be on the wing, for he is on the move from 
the time he reaches Warner’s in the morning until 
they chase him out at night. 

Kenneth started as an office boy and they kept 
him on that job just long enough to truthfully say 
that he had begun at the.bottom. By sheer driving 
power he made a new place for himself before the 
men in the big Minneapolis hardware store had ac- 
customed themselves to calling him “Boy.” When 
he was told to do anything, he was at it before the 
echo of his instructions came back, and his whole- 
hearted response mingled with an uncanny thorough- 
ness quickly won appreciation. 

Kenneth believes in short-cuts. His voice is clear 
and ringing, and when he doesn’t understand a 
thing he has a way of looking you straight in the 
eyes as he asks questions. That kid doesn’t know 
how to whisper questions. He isn’t at all ashamed 
to admit that he doesn’t know it all, and he doesn’t 
care at all who hears his requests to be put wise. 
He is more particular about his personal appearance 
than a Kuppenheimer ad, and is liked by every man 
in the store. 


Kenneth Gets a New Job 


Not so very long ago the task of preparing the 
newspaper ads was turned over to Kenneth. He 
was at that time the youngest man handling such 
work in any big hardware store in the United 
States, but he has made good. He believes in illus- 
trations, plenty of them, and although his copy 
covers a heap ef subjects, everything he considers 
worth talking about is illustrated. 

Some hardware men who write ads for the papers 
consider their job well done when they O. K. the 
printer’s proof. Others go a step further and couple 
their copy up to the window displays. Kennneth 
goes them one better. Through show-cards he 
couples his ads up to every item mentioned, and 
does it in a clear; inexpensive, but most effective 


manner. 





By THE ASSISTANT MANAGER 
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Double Action 


Every week before the advertisement appears he 
has 15 proofs struck off and sends them to the show- 
card writer. Take for example the ad headed 
“Kenney Needle Showers.” Down in the body of 
that text is about an inch of space devoted to wrist 
watches, and another inch to army knives. The sol- 
diers and the men in the officers’ training camps are 
buying great numbers of these two items. Ameri- 
can prejudice against masculine bracelets is being 
rapidly broken, and pocket knives have always been 
rated as essentials. In this fact Kenneth saw a 
business possibility, so he had the sign writer letter 
the words, “Did you give the soldier one?” at the 
top of the proof sheet, and from the question mark 
drew a heavy red line down to circle the watch and 
knife section of the ad. This proof was then used 
as a poster and was hung in that section of the 
store where the knives and watches were on display 

That made watches and camp knives the most 
important part of that advertisement from the 
poster standpoint. The cAddy bags were similarly 
circled and featured on another poster, etc. Every 
item being made the big man in its own home town. 

Look at the “Bathing Supplies” advertisement. 
The sign writer working on this idea has focussed 
our eyes, not upon the heavy type and nifty figure 
at the top of the ad, but upon a little tennis racket 
cut one-quarter the size. 

The big ad No. 3, boosting sporting goods, con- 
tains several illustrations and descriptions of items 
dear to the heart of the fisherman. Starting from 
the sign writer’s work at the side, five straight 
arrows make it easy for the eye to quickly locate 
the high spots of interest. 

These items are all closely related and make of 
a general sporting goods ad a poster strictly for 
the fisherman. 

This system is worked regularly. It has been 
found to speed up business to beat the band, and is 
well worth copying. 

Take a flyer with Kenneth Wing. He may go up 
in the air occasionally, but he carries a parachute 
and makes nothing worse than a commercial attack 
on defenseless towns. 

His system of poster by-product from newspaper 
advertisements is new, interesting and decidedly 
constructive. 
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Featuring five items 


The Boss Wants Help 


In every hardware store in America some oppor- 
tunity on which men can climb to recognition is 
lying idle. In many stores the advertising in the 
local papers is a hit-or-miss proposition. This is 
usually due to one of two reasons. In some stores 
the advertising is any one’s job, and with the re- 
sponsibility tacked to no one individual it jumps as 
aimlessly as a grasshopper in a wheat field. 

In other stores the boss tries to handle the work 
and with a thousand details crowding him it’s no 


wonder that the advertising is neglected. The day 
he should have new copy ready a earload of nails 
arrives at the freight depot. He wants to avoid 
demurrage charges and is also conscientiously anx- 
ious to release the much-needed car. Three men out 
of a force of seven are put at the nail job. The four 
men left at the store are up to their necks in work 
taking care of the trade. Just when the store is 
crowded with customers the editor comes in for his 
copy. It is the most natural thing in the world for 
the overworked boss to say, “run it again,” and 
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the editor, for fear he will lose the ad for that 
week, sidetracks his scruples and runs it. 


times it is left out entirely. 


How to Write Ads 


The job of local advertising is one commonly 
neglected, and any bright clerk can handle it if he 


will apply himself. 


If you should decide to tackle this job get the boss 
to sit down with you some day and go over the 
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important items you will be selling during the next 
three months. Decide on specific items to be ad- 
vertised at definite dates, and then write your manu- 
facturers and jobbers for electrotypes. Get a cata- 
log from one of the big mail-order houses and study 
the manner in which they put up their selling talk. 
It’s not a bad thing to copy. Then item by item 
write up your descriptions and gather your com- 
pleted work into quarter, half or full pages of copy. 
You will surprise the head of your concern with 
the results you will obtain. Local newspaper adver- 
tising can be made to pay handsomely, but it takes 
work and the concentrated thought of some one 
individual. 

All the big manufacturers and jobbers maintain 
advertising departments. The men in charge of 
such departments are more than willing to work 
with you. Follow each ad up carefully with the 
manufacturer. If you illustrate and describe a 


Hardware Age 


Disston saw, mark that place in your ad with a red 
pencil and mail it to Disston’s advertising depart- 
ment. If you boost Diamond Edge hammers send 
a marked copy to the Shapleigh ad man. 

This will help your house with the big makers 
and distributors of hardware, and will assure 
prompt attention to your requests for cuts or win- 
dow-display materials. 

During the past five years the local advertising 
of retail hardware merchants has improved a hun- 
dred per cent, but a lot of stores are slow in get- 
ting started, or they slow up after they have started. 

Tackle this job if you have to work overtime at 
home to handle it. It will make you a bigger man 
with a broader knowledge of selling, and if you are 
working for the right man it will fatten your pay 
envelope. 

Take a chapter from Kenneth Wing. He’s making 
it stick in great shape. 


The 


Man Behind the Counter 


The Business Side of Food Conservation 


ONSERVATION is the big word in business 

to-day. Whenever the future is mentioned, 

conservation creeps in and monopolizes the 
conversation. In fact, it has been played so strongly 
in some places that it created a wave of needless 
economy, which almost put business on the blink. 
Just now in all the larger cities, intensive cam- 
paigns are being carried on with the idea of ac- 
quainting the housewife with the importance of 
conserving the food supply. “Four Minute Men,” 
as they are termed, are giving short talks in the 
picture shows, between the acts at the theaters, 
at the ball parks, on the street corners, and even in 
the churches. People are being taught to waste no 
foods, to eat the things that are in season, to use 
the perishable products, and to go slow on wheat 
foods. Already the campaign is bearing fruit, and 
“Weary Willies” are beginning to complain about 
the bone-dry condition of the garbage pail. It is 
good stuff, and will help Uncle Sam in his efforts to 
put the fade-away sign on Kaiser Bill. However, 
it seems that the preserving of perishable foods— 
the canning and drying of fruits and vegetables—is 
hardly getting the attention it deserves. If the 
gardens and orchards can be made to work through 
the winter season, one of our largest wastes can be 
eliminated. What goes out in the garbage pail is 
only a drop in the bucket compared to what is al- 
lowed to rot in the orchards, gardens, and poorly 
ventilated farm cellars. The fruit jar is the real 


conserver, and the woman behind the preserve ket- 
tle is Hoover’s best ally. Incidentally, she is a 
mighty good hardware customer. 


Why The Hardware Dealer Should Boost The Con- 
servation Of Garden Crops 


The man who sells hardware should be par- 
ticularly interested in the home canning phase of 
the conservation campaign. First, because the 
hardware man is patriotic. He wants his country 
to win the present war in a quick, decisive man- 
ner. He wants the people of his community to be 
well fed, and at reasonable prices. He wants to see 
a just proportion of the wage-earner’s money spent 
for clothing, tools, furniture, washing machines— 
and even for luxuries. Then again, he realizes that 
while the conserving of fruits and vegetables is of 
real benefit to the public at large, it also tends to 
increase sales along legitimate hardware lines. It 
means the sale of glass fruit jars, wax top tin cans, 
sealing wax, preserving kettles, fruit jar wrenches, 
strainers, fruit presses, canning outfits, and dozens 
of other items. At the same time it means that 
much of the money which would otherwise be spent 
for food during the coming winter, can be put into 
other comfort-making lines. He doesn’t look on 
it as a contemptible effort to mix patriotism and 
profit. It is merely a movement to aid both the 
Government and the consumer, which at the same 
time leads to the selling of staple articles at stand- 
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ard prices, to a public which needs, but is not fully 
awake to the gravity of the situation. 

There is no monopoly visible. The hardware man 
will meet the usual competition. The merchant who 
heartily boosts the home canning campaign is a 
real philanthropist. At the same time he is casting 
his bread upon the waters while the tide is coming 
in. 


The Grower Must Be Taught to Save His Produce 


The woman in the average American home knows 
how to preserve the more common kinds of fruit 
through some method or other. In the majority 
of cases, however, she is not so well informed 
about the correct methods of canning or drying 
vegetables—and vegetables will furnish the bulk of 
the food surplus this fall. This surplus must be 
preserved in some manner, or the effort used in 
growing it is lost. Somebody must teach the gard- 
ener the mysteries of modern canning. Since the 
hardware dealer stands to increase his business 
as a result, it is rather up to him to do the teach- 
ing. To be sure, he knows as little about it as his 
prospective pupil, but he is in position to get the 
information and to pass it along. The housewife 
doesn’t care for a lot of generalities. She wants to 
know exactly how to prepare the beans, peas or 
asparagus for the cans; how to blanch, cook and 
seal them in the receptacles. The more knowledge 
she gets along these lines, the more canning para- 
phernalia she is going to purchase. The more she 
purchases, the more the dealer is bound to sell. 


A Plan That Should Bring Good Results 


The hardware man is conceded to be one of the 
big men of his community. He admits it. It is 
only just, therefore, that the big ideas sprung in 
his neighborhood should bear the stamp of his ap- 
proval. If that logic is good, then the hardware 
man should get behind. this food conservation idea 
and push with all his might. He can begin by writ- 
ing to the Department of Agriculture, Division of 
Publications, Washington, D. C., and requesting the 
following booklets: Farmers’ Bulletin 841—Dry- 
ing Fruits and Vegetables in the Home. Farmers’ 
Bulletin 889—Home Canning by the One Period 
Cold-Pack Method. Using these publications as a 
basis, he can get out a cracking good pamphlet of 
his own, under some such title as “Conserving Our 
Garden Crops.” There should not be so much as a 
line of direct advertising in it. It should treat the 
subject from a patriotic angle, as to the need of 
food conservation, and then give in plain language 
the simplest and best methods of canning and dry- 
ing perishable food products, as gleaned from the 
Government bulletins. This should then be mailed 
to every family on the mailing list, and should be 
accompanied by a small descriptive price Jist of the 
canning accessories carried in that hardware 
merchant’s stock. He will be both surprised and 
gratified at the results. To be sure, other 
merchants in the town will benefit from this cam- 
paign, but the hardware dealer will be the big man 
behind the idea, and the bulk of the business will 
come his way. 


Similar System Used In A General Store 


There is a general store in Illinois, which has 
just started a campaign of this nature. The book- 
let issued by this firm is along the lines mentioned 
above. It begins with an appeal to patriotism. 
Then comes a division headed, “Canning made easy 
by modern methods.” Next there is a set of gen- 
eral rules called “Steps in the canning process,” 
which emphasize the things that must be done to 
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secure success. There is a paragraph devoted to 
the sterilizing of jars, and another to the processes 
of blanching and cold dipping the vegetables. Then 
there is some information in regard to canning out- 
fits, that runs about as follows: “Good canning 
outfits may be made at home, if necessary, as for 
instance the wash boiler, lard can or other large 
vessel, with a tight fitting cover and an appropriate 
false bottom. Good low steam pressure canning 
outfits (which require less water and time in cook- 
ing) can be purchased at reasonable prices. A good 
rack or false bottom is easily constructed by taking 
a piece of heavy galvanized wire cellar window 
screen, 4%-in. or %-in. mesh, and cutting it to fit 
inside the boiler. This should be placed directly 
on the bottom of the boiler. When using this false 
bottom, the jars may touch each other without any 
danger of breaking.” 

The pamphlet then goes on to explain in detail 
the canning of the various fruits and vegetables, 
with special rules in regard to the handling of 
tomatoes and the proper drying of sweet corn. It 
explains that driers can be made by covering or- 
dinary wood frames with wire cloth or paper, and 
tells the best method of storing the dried and 
canned products. It also gives a time-table for the 
cooking and blanching of fruits and vegetables. 
This pamphlet was sent out accompanied by price 
lists of such canning accessories as the store carries, 
principally fruit jars, fruits and sugar. The cam- 
paign has just started, but the returns already 
prove the wisdom of the plan. 


A Word To The Wise 


The scope of the plan as outlined may be in- 
creased or decreased at your discretion. The 
merchants of your town can work out a general 
plan for food conservation, which can embrace talks 
at the country school houses, newspaper publicity, 
ete. In this way the individual expense can be 
materially reduced. The method employed is really 
of secondary importance. The perishable food. of 
our gardens and orchards must be conserved; legit- 
imate business must be kept going. A well con- 
ducted “home canning” campaign will help to solve 
both problems, and that campaign should owe its 
start to you. Do it because it is a patriotic thing 
to do, a sensible thing to do. Do it because it is 
good business. Go into, the work wholeheartedly, 
and do your bit. If, incidentally, your business 
takes on a new and perfectly legitimate growth, 
you should worry. Helping Hoover means helping 
the farmer, the wage earner, the merchant, and last, 
but not least, our old friend, “UNCLE SAM.” Are 
you game for a try? 

Yours for the right kind of conservation, 

THE MAN BEHIND THE COUNTER. 


Coming Conventions 


TENNESSEE RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Chattanooga, Aug. 7, 8, 9, 1917. Walter 
Harlan, secretary, 44 Boulevard Circle, Atlanta, Ga. 


OKLAHOMA RETAIL HARDWARE ASSOCIATION, 
McAlester, Sept. 5, 6, 1917. W. B. Porch, secre- 
tary, Oklahoma City. 


KENTUCKY HARDWARE AND IMPLEMENT DEALERS’ 
ASSOCIATION, Louisville, Ky., Nov. 13, 14, 15, 16, 
1917. J. M. Stone, secretary, Sturgis. 


OHIO RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Columbus, Feb. 19, 20, 21, 22, 1918. James 
B. Carson, secretary, Dayton. 
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Selling Ideas for Hardware Stores 


By CHARLES A. GODDARD 


ASTE time in selling is brought on by some 
retailers failing to connect what they have 
with those who need the merchandise. 

A manufacturer or jobber combs his territory for 
orders. This should cause the hardware retailer 
to comb his territory for orders. There are dull 
days in each week which can profitably be given 
over to missionary work. 


Making a Useful Novelty Pay 


One hardware man I know of bought a large 
quantity of screen fly-swatters with flat wooden 
handles. One the handle read this ad: 





KILL ’EM WITH THIS—KEEP ’EM OUT 


with door and window screens 
B. N. Horne, 271 Main Street 











Screen Door 
Closer: ~~" 


You Dont Need A 


“Please-close the door’sign 
with me on the job. No private . 


entrance for flies; no banging doors. 

















He didn’t throw these in a pile and forget them; 
nor did he hand them out from the store as a regi- 
mental cook serves pan cakes. Instead, he sent a 
man—not a boy—with a quantity in his wagon to 
cover the town, a portion at a time. This is the 
program the man followed: 

“Madam, Mr. Horne, the hardware man, wanted 
me to deliver this fly-swatter to you.” 

“Thank you.” 

“And while I’m here I am to ask if you need 
screen doors now or will later. Here is a sample 
of our pearl screen and here is our copper screen. 
Then we have this lower-price grade. If you will 
need screens it might be well to let us figure on 
them early. Then we can get them up before fly 
time, when everybody’s wanting them at once.” 

“Well, we have three windows that will need them, 
but you’ll have to see my husband. He’s book- 
keeper at Smith & Brooks.” 

“Thank you, madam. I’ll make note of it and call 
him up.” 

That man got a fine list of prospects. Some he 
called up; some he visited, but to all he sent this 
letter: 


April 12, 1917. 
GEORGE R. REYNOLDS, 
City. . 
Dear Sir—I was told that you will need some screens 
this season, so I am inclosing a sample of our screen 








On an Electric Fan: 


Fair and Cooler tonight 


at your house if you 
take me home with yout. 














A show-card for the hot weather trade 
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Tired nerves will ongrociste a show-card suggestion 
ike this one 


wire. This has been coated with two zinc coatings, 
making it double in lasting quality to any other gal- 
vanized wire process on the market. This wire, you will 
note, has 16 meshes to the inch and is therefore not only 
fly-proof, but proof against the very -youngest mos- 
quito in your neighborhood. This will add comfort to 
the restless nights when applied to the screen win- 
dows and screen doors. 

I also wish to call your attention to our large stock 
of screen windows and screen doors. Just call Main 
173 or write us at 271 Main Street for prices and 
other information. 

Yours very truly, 
B. M. Horne. 

P. S.—Remember this: This wire is double coated, 
satin finish, and 16 mesh, which makes it last twice as 
long, and makes it twice as easy to the eye, and makes 
it a hundredfold mosquito proof. 


Every letter was filled in and signed. With the 
letter was inclosed a sample of the screen wire. 
There’s something about an actual sample of mer- 
chandise that adds effectiveness to the advertising. 
This applies to almost any line that can be sampled. 


Selling Tool Sets to Boys 


Manual training is causing a large number of 
boys to become handy with tools. It is also furnish- 
ing them wholesome, useful amusement. 





BOYS WANTED, 
Your boy particularly, 


to enter our annual BIRD HOUSE SELL- 
ING CAMPAIGN. Protect the birds and 
they will protect your crops, killing insects 
that would kill your crops. We want every 
boy to plan and build a bird house and 
bring it to our store before April 1. We will 
exhibit them all with numbers on them cor- 
responding to the numbers of the entries in 
our BIRD HOUSE register book. After 
the exhibition they will be sold and the pro- 
ceeds given to the builders. 

This offer is open to all boys under 14 
years. 
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When one man got in his sets of tools suited to 
boys he decided to get his sales made early and make 
_ some publicity for his line. He ran this advertise- 
ment: 

The register book was placed in the stock con- 
taining the tool sets. While the advertising was 
going on these sets were shown in the windows. 


Working on Country Trade 


The mail-order houses carry on steady campaigns 
to secure orders from men in your rural districts 
—men to whom you can sell by the same plan that 
mail-order houses use. Just select an article every 
week or so and advertise it to a selected list. 

Here’s a letter, for instance, that sold fire ex- 
tinguishers. It ought to sell them for you. 


Mr. ROBERT BRANDT, 
Stewartsville, Kan. 


Dear Sir—I don’t know whether the fact that you are 
6 miles from our fire department and water mains has 
caused you to think about what you’d do if a fire broke 
out in your home. 

Of course, you would have an insurance adjustment, 
but that would not repay you. You may have a fair 
water supply, but it wouldn’t last long. 

You need a fire extinguisher. 

With a fire extinguisher you can smother any 
incipient fire, whether from gasoline, oil, kerosene or 
electrical arcs. Just pump and aim at the base of 
the flame—or in tight corners, where there’s no room to 
pump, discharge it by the air pressure previously 
pumped up. This two-way method of operation is an 
exclusive feature, 

The fire extinguisher is examined, approved 
and labeled by the Underwriters’ Laboratories, Inc., 
under the direction of the National Board of Fire 
Underwriters. 

If. you own a car the fire extingvisher will 
pay for itself. To motorists owning a it means a 
15 per cent reduction in automobile fire insurance pre- 
miums—and the extinguisher costs but $8, brass 
or nickel finish, bracket included. 

Come in and get one. Put it where it will be ready 
for you when you need it. 


Yours very truly, 
Roserts & WINGATE. 























Human Interest in Ads 


by the testimonial. 


This season learn of the successful users of incu- 
bators. Learn all the facts—from the number of 
eggs hatched down to the marketing of the broilers. 

















On a Motor 


WashinéMachine. 


You pay this machine regular 
_ Wages a year and she will work 
free for the next ten years. 
A good investinent for you. 














To help on wash day 


Put this data away in your tickler where it will 
come to your notice next February. Then get it 
out and use it to clinch your selling talks on incu- 
bators. 

For example, do you not think this will add to 
your selling talk: . 





There never will come a time when you, I and 
the other fellow (or woman) will not be influenced 





4 Ona Food Chopper: 

-* Cut Down the H.CofL. 

his food grinder will help 

you make appetizing dishes 
m odds and ends. __ 
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A show-card that will help Mr. Hoover 


WHAT A SURETY INCUBATOR 
DID FOR MRS. JOHN BARNES 


Last February Mrs. Barnes set eggs 
in one of our incubators. Ninety- chicks 
came out sound and lively. Of this hatch- 
ing Mrs. Barnes marketed broilers to the 
amount of $21.70. You’ve got a place for 
a —— about your place. Let us show you 
why they get such good results. 


ROGERS HARDWARE COMPANY 











Keep your eyes open for material that will put 
“pull” in your advertisements. It’s there if you 
will just tap it and use it. 






To Hold Trade Steady 


A Palmer, Neb., hardware store ran this adver- 
tisement to keep trade coming steadily from rural 
patrons: 










A TREAT 
For Our Customers 


When in our store, call for a $10 cash 
card which when punched out with cash 
sales will entitle you to Dr. Charles J. 
Kerinek’s veterinary book. This is a 244- 
page, well-bound book. It is arranged in 
a very sensible way and treats on all farm 
animals and poultry. It is written without 
a lot of technical terms; in fact, it comes 
out plain in a way that all can understand. 
This will prove a great help in the case and 
prevention of disease among your stock. 
We have only a limited number, so kindly 
call for card at your earliest convenience if 
you want the book. 


THE NICHOLAS HARDWARE STORE 





























Washing 


ton News 


Wartime Economies 


By W. L. CRoUNSE 


WASHINGTON, July 30, 1917. 
E Council of National Defense and numer- 
ous other bodies having more or less official 
status have handed out during the past week 
a fine jumble of suggestions to retail merchants and 
jobbers for the practice of wartime economy. 
Whether these various items of advice belong to the 
same category as the old maid’s cast-iron rules for 
bringing up children must be determined by each 
merchant for himself. 
Look them over anyhow. 
something you can use. 


Perhaps you'll find 


“Buy Near Home” Slogan 


First comes a sharp admonition from the Storage 
Committee of the council that the stores and the 
Government and, in fact, all other purchasers “must 
make every effort to buy near the point of utiliza- 
tion, so as to make the one necessary railroad haul 
as short as possible.” This sounds like common 
sense, but, of course, no hard and fast rule would 
apply, as every dealer has business connections 
which cannot be ignored or revised over night. In 
this connection the committee says: 

“A number of_instances have come to the atten- 
tion of the Storage Committee where certain arti- 
cles are being manufactured in the East with orders 
to ship West while the same articles are being made 
in the West for shipment to the East. This lack of 
co-operation between buyer, railroad, shipper and 
consignee must cease.” 

The Government is preparing to set an example 
in this regard and within a few months there will 
be no more cross-shipments for the account of Uncle 
Sam. The Government will buy as near the point 
of utilization as possible and thus save freight 
mileage.~ 

A good example of what can be done in a big way 
along the line of the suggestion of the Storage 
Committee is the pooling arrangement just effected 
between coal operators, railroads, mines and lake 
vessels whereby coal for lake ports will all move in 
one direction and by one haul, the result being a 
gain in efficiency estimated as the equivalent of 
the adding of 53,000 cars to the railway equipment. 


Provide Plenty of Storage 


The committee also sounds a note of warning 
with respect to storage. If merchants will provide 
themselves prudently with storage space they will 


be able to receive goods whenever shipments can be 
made and can thus keep their stocks replenished, 
avoiding railroad embargoes and the necessity of 
having merchandise sent in by express to meet 
emergencies. 

The time is coming, according to the railroad 
sharps, when for days or weeks at a time the car- 
riers will be busy transporting soldiers and war 
equipment. The merchant will then have to worry 
along as best he can and the only way to prepare 
for such a situation is to stock up when it is possi- 
ble and to store your surplus. 

Daniel Willard, the veteran chairman of the com- 
mittee on transportation of the Council of National 
Defense, makes a strong plea for patience on the 
part of merchants in all lines whose business must 
be more or less disturbed by the war. There will be 
a generous response to this appeal from every right- 
thinking person in the land. 


A Chance To Be a Philosopher 


“It is not an easy matter,” says Mr. Willard, “to 
make a radical change in railway service. People 
become accustomed to receiving their freight at 
certain times and also to traveling on certain trains 
on every-day schedule. 

“But we are now at war and the Railroads War 
Board has advocated to the railroad companies the 
careful examination of their schedules for the pur- 
pose of discovering if there are any passenger 
trains or trains of any other class being run that 
are not absolutely necessary, and if so that these 
trains be discontinued in order that men and equip- 
ment may be made available for more important 
trains, and that the coal so saved be used for other 
purposes.” 

The Railroads War Board realizes that this 
means hardship in many instances to merchants 
and to their traveling men who are accustomed to 
making regular trips according to carefully worked 
out schedules. To meet this situation will draw 
heavily on patriotism as well as patience and in- 
cidentally on pocket books here and there. 

The interruption of freight promises to be the 
most serious effect of the large utilization of the 
railroads by the Government, but the War Board 
promises to keep carefully in mind the needs of 
all sections and to take the best possible care of 
private business interests consistent with putting 
war movements ahead of everything else. 
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Little for the Retailer in This 


The “carry your own bundle” propaganda, which 
‘is being worked up by the Council of National De- 
fense in connection with the Chamber of Commerce 
of the United States, is not designed to put pennies 
in the tills of retail merchants, but to force lower 
prices on merchandise. This announcement is 
made here by the District of Columbia Council of 
Defense which is more or less closely affiliated with 
the national organization. 

The average retailer will be quite willing to 
whack up with his customers if they will tote their 
own packages, but it is to be feared that in many 
instances the buyers will have an exaggerated no- 
tion of the cost of delivery and therefore look for 
more in the way of price reduction than the mer- 
chant can afford to give. 

The Washington women have taken up the “tote 
your bundle” campaign with a vengeance and have 
organized a special committee to present a me- 
morial to the Washington merchants demanding a 
fixed discount to all buyers who carry home their 
purchases. The committee is headed by Mrs. New- 
ton D. Baker, wife of the Secretary of War, and 
her associates are some of the best known social 
lights of the capital city. 


That “Returned Goods” Nuisance 


The memorial goes beyond deliveries, however, 
and suggests the framing of rules by retailers to 
eliminate as far as possible the nuisance of re- 
turned merchandise. It is proposed to curtail this 
particular form of imposition on merchants by a 
rule that will force all buyers to bring back in per- 
son all goods they do not keep with charge slips in- 
tact in order that items may be easily identified. 

It’s a very simple thing to step to your telephone 
and ask the merchant to send his automobile or his 
horse and wagon around for a paper of pins that do 
not suit or a bolt of ribbon that turns out to be the 
wrong shade, but such a service costs money and 
the Washington women are sensible enough to ap- 
preciate the fact. They are even prepared to stand 
for a rule permitting a small charge to be mad« 
for every bundle returned through the merchant’s 
delivery service. The shopper can beat this by 
carrying back her own packages. 

The Washington merchants will probably con- 
sider very carefully the suggestion that a cash dis- 
count be allowed on all packages carried home by 
the buyer. It will be difficult to work out such a 
scheme because of the numerous factors entering 
into the problem. 





Some Discount Problems 


The cost of making deliveries usually varies in 
proportion to the bulk or weight of the goods and 
not in accordance with value...A bit of jewelry 
which the customer can slip into a small shopping 
bag may cost a lot more than a dozen quart pre- 
serving jars. 

A discount could not very well be refused on the 
jewelry and granted on the jars, even though the 
logic of the proposition might be as clear as noon- 
day. You know lots of customers with whom you 
cannot argue about rules of logic. Cash discounts 
they fully appreciate, but fine points of reasoning 
wholly escape them. 

They are meeting the returned goods nuisance 
and at the same time working out wartime econ- 
omy in rather drastic fashion in Scotland, accord- 
ing to information that comes to the State Depart- 
ment. The Scotch people have never cultivated the 
bad habit of throwing m away and they do not 
intend to begin while w a big foreign war. 


61 





How the Canny Scots Do It 


The municipal governments of the leading cities 
in Scotland have forbidden the use of paper or 
twine for bundle-wrapping by retail merchants. 
As the result, when the ladies go shopping they 
carry baskets and lug their purchases home. 

This saves the eost of delivery and has ancther 
very salutary effect. If a woman knows she has 
got to bring back any returned merchandise in that 
same basket she will examine her purchases very 
carefully in the store before she decides to tote 
them home. 

Competition in store service has spoiled Ameri- 
can women. They are so used to all sorts of accom- 
modation and courtesies that they fall easily into 
the habit of ordering scads of merchandise sent 
home “on approval” when they haven’t the faint- 
est idea of buying it. The Scotch ladies have been 
brought up in a different school; hence they have 
taken kindly to the basket idea. 

If the New York merchants will try the basket 
scheme on Fifth Avenue, I’ll run over to the big 
city for a look at the afternoon parade. It will be 
worth the trip. 


Parcel Post Delivery Turned Down 


The scheme of the National Retail Dry Goods 
Association to utilize the parcel post in lieu of 
private delivery systems has not made a hit in the 
Middle West. In a letter to Secretary E. L. Howe 
of the national association, M. L. Wilkinson, presi- 
dent of the Associated Retailers of St. Louis, 
writes that at a meeting of the organization’s exe- 
cutive committee “it was agreed that while it was 
the duty of every merchant to co-operate with the 
Government in economies of every possible nature, 
the Associated Retailers have some serious doubts 
as to the possibility of wise economy in such a plan 
of the Post-Office delivery proposal.” 

The parcel post scheme has never commended it- 
self very strongly to any important class of retail 
merchants. The big fellows are unwilling to sur- 
render the advantages they derive from their ex- 
peditious, well-managed private delivery systems, 
while the little fellows have more confidence in the 
local parcel delivery companies than in the postal 
service. 

If present performances are any criterion of 
what the Government weuld do with a big local 
merchandise delivery system, both the big fellows 
and the little fellows would do well to stick to pres- 
ent methods and leave Uncle Sam free to concen- 
trate his attention on the foreign war. 


Helping Herbert Hoover 


Commercial organizations in all parts of the 
country have just been appealed to by the Chamber 
of Commerce of the United States to “get behind 
Herbert C. Hoover’s six big requests.” These are 
to eat one wheatless meal a day; to eat meat, mut- 
ton or pork not more than once a day; to economize 
in the use of butter; to cut the daily allowance of 
sugar in tea or coffee and in other ways; to eat 
more vegetables, fruit and fish, and to urge in the 
home or the restaurants frequented the necessity 
of economy. 

However good may be the individual intention 
the Chamber asserts these requests are not going 
to be lived up to on any large scale unless there 
is concerted action. To assist in bringing this 
about every organization member of the Chamber 
is asked to make and follow up among its mem- 
bers the three requests made below of individual 
members, and to send the names of the committees 
referred to to the National Chamber committee of 
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which Waddill Catchings is chairman. These re- 
quests, which are urged upon each individual mem- 
ber. are: 

First, to undertake himself to live up to all of 
“Herbert Hoover’s six big requests,” and to ask 
his friends and employees to do so. 

Second, to ask clubs and associations of which 
he is a member to appoint committees to assist in 
making general the observance of the above six 
requests. 

Third, to put into effect other ways and means 
of making general in his community the observance 
of the above six requests, advising the National 
Chamber committee of anything he is able to do in 
this respect which might be of assistance in other 
communities. 


Seeking Co-operation of Local Organizations 


The Chamber especially desires to get in touch 
with local committees which are working on this 
plan. Such committees will then be informed as to 
what the national organizations are doing and will 
receive frequent suggestions for their guidance. 

“The hearty and continued co-operation of busi- 
ness men,” says Mr. Catchings, “will be absolutely 
necessary to solve the important question of food 
conservation. It cannot be done in hit-and-miss 
fashion, but by individual effort. 

“Men who stay at home must help win the war 
and as the business men must organize all success- 


Hardware Age 


ful movements it is up to them to put this over. 
Here is a chance for every man in the true spirit 
of American energy to put his individual shoulder 
to the wheel.” 

“Cut out the midnight supper,” is the slogan of 
the National Retail Grocers’ Protective Association 
in a campaign to economize in the handling of the 
food supply. The Commercial Economy Board of 
the Council of National Defense is in receipt of a 
letter from the secretary of the association urging 
co-operation in the effort to stop the sale by retail 
stores of food stuffs of all kinds after six P. M. 


Those Unnecessary Midnight Eats 


“It is our opinion,” says the writer, “‘that a great 
percentage of food waste is caused by purchases of 
food after six o’clock in the evening for the pur- 
pose of being used for late suppers, which are in 
no manner necessary and have no place in the ordi- 
nary conduct of households. We suggest that the 
sale of food stuffs be confined between the hours of 
six A. M. and six P. M. and restricted to six days 
a week.” 

I am informed by the Council of National De- 
fense that there is nothing in the proposition of the 
retail grocers that would make it unlawful for a 
tired business man to carry home a fry in a box, 
after a hard night in the office, to placate friend 
wife. Some of our national institutions are su- 
perior even to the demands of wartime economy. 


Hardware dealers of Brooklyn and their guests 


Brooklyn Hardware Dealers 
Hold Outing 


MEMBERS of the Brooklyn Hardware Dealers’ 

Association, one hundred and sixty-five strong, 
besieged Hall’s Inn, Centerport, L. I., recently, and 
sat down to a most delicious shore dinner after.a 
delightful motor trip from Brooklyn, in thirty-five 
touring cars. 

Promptly at 1.30 all members took their places at 
the table with A. J. Cornell, president, master of 
ceremonies. Before the members commenced to 
eat Robert Pearsall, secretary of the association, in 
very fitting words eulogized the memory of two 
members of the association, Peter Igoe and Harry 
Taylor, Jr., who have recently passed away. Every- 
one stood in silence for one minute in memory of 
these deceased members. 

The menu, which. was most enjoyable and well 
served, included everything from genuine clam 
chowder, steamed clams, fish and lobster to cigars 

, and plenty of cool drinks. 

After dinner speeches were delivered by John J. 

Snyder, president of the Metropolitan Hardware 


Dealer’s Association; Matthias Ludlow, past presi- 
dent Pennsylvania & Atlantic Seaboard Hardware 
Association; C. A. Bruhns, president of the Man- 
hattan & Bronx Hardware and Supply Dealers’ 
Association; J. M. Kohlmeier, vice-president of the 
Pennsylvania & Atlantic Seaboard Hardware Asso- 
ciation; D. F. Dieterich and H. R. L. Rohlff. 

After the dinner the entire party indulged in vari- 
ous outdoor games which were well enjoyed and 
managed by an able committee. 


Emil Grossman Men Enjoy 
Mid-Summer Meeting 


HE entire sales force and department managers 

of the Emil Grossman Mfg. Corporation, New 
York City, held a mid-summer session on July 20 
and 21 for the purpose of formulating plans for the 
year 1918. The meetings were held at the conven- 
tion room of the Brighton Beach Hotel, Brighton 
Beach, N. Y. The program for the two days in- 
cluded a business meeting in the morning, surf 
bathing at noon, follawed by a luneheon and an 
afternoon meeting. 





Life-like figures used by The B. F. Goodrich Rubber Company in the window of its St. Louis Branch 


First National Exposition for 
Ford Accessories 


FOR the first time in the history of the automo- 
bile, manufacturers of attachments and acces- 
sories for Ford cars are to participate in a national 
exposition, the displays of which will be dominated 
by Ford specialties, to be held in Chicago at the 
Coliseum, Sept. 22 to 29. The object of the exposi- 
tion, which is the outgrowth of a meeting held at 
the La Salle Hotel, Chicago, several weeks ago, is 
to afford the jobbers, dealers and owners of Ford 
cars an opportunity to attend a vast market of the 
industry in which all are vitally interested. 

However the Ford enthusiast is not to be the 
only one to benefit from the exposition, for while 
the exhibits will naturally center around acces- 
sories used in connection with Ford cars, prac- 
tically all types of automobile attachments and ac- 
cessories will be in evidence. Only manufacturers 
who make at least one Ford accessory will be al- 
lowed to exhibit, but those who qualffy under that 
restriction will be allowed to display their entire 
lines regardless of the makes of cars for which the 
various items were designed. Since almost every 
accessory manufacturer turns out something that 
can be used in connection with a Ford car, the show 
is expected to be very extensive in its scope. 

Chief among the guests will be the many mer- 
chants—hardware dealers included—who carry in 
their stocks accessories for Ford cars. Most of 
these will naturally come from within a radius of 
500 miles of Chicago, since this district contains a 
larger percentage of Ford cars than any similar 
area in the United States. 

Tickets will be furnished by the management to 
the manufacturers, who will in turn pass them on 
to the dealers. Owners and prospective owners of 
cars can obtain the tickets from the dealers. The 
tickets will be honored for admission only when 
bearing the names and addresses of both the dealer 
and the car owner who presents them. Through 
this system the manufacturers will be able to ob- 
tain a list of live dealers, and the merchants will 
obtain a similar list of prospective accessories pur- 
chasers. Eighty-one out of a possible three hun- 
dred exhibitors signed contracts for space within 
two weeks after preliminary work on this feature 
of the exposition was started. 

The educational scope of the program is intended 
to make it of great interest to dealers and car 
owners, much of the time being devoted to demon- 
strations of means and methods for obtaining more 
efficiency and pleasure from the Ford car. There 
will also be lectures by accessory experts, moving 
pictures, and a high-class musical program. 

The officers of the organization which are to 


handle the exposition are: President, J. E. Duffield, 
general manager, Bailey Non-Stall Differential 
Corporation, Chicago; Vice-president, Charles John- 
son, general sales manager, Maltby Auto Specialties 
Company, Detroit; Second vice-president, H. S. 
Irving, vice-president, Advance Auto Accessories 
Corporation, Chicago; Secretary, W. Ralph Morris, 
Manager, Newsabout Fords, Chicago; Treasurer, 
B. L. Gray, president, Gray-Heath Company, Chi- 
cago; Manager of Shows, H. V. Buelow. Toledo, 
Ohio. 

The management of the exposition proper will be 
in the hands of Mr. Buelow whose headquarters 
are at the New Southern Hotel, Thirteenth Street 
and Michigan Avenue, Chicago, and all inquiries in 
regard to exhibition space, etc., should be directed 
to him at that address. Mr. Buelow’s record in 
connection with exhibitions of similar character 
furnishes assurance that the First National Expo- 
sition For Ford Accessories will come fully up to 
all expectations. 


Rope Scales for Dealers 


HE Columbia Rope Company, Auburn, N. Y., 
has recently designed a new rope-pricing scale 

which enables the trade at a glance to tell the prices 
of the different kinds of rope and twine made from 
Manila and sisal fiber. The prices on this scale have 
been tabulated and arranged in a convenient way 
for the use of the jobber or retailer. It is consid- 
ered one of the best selling helps for the jobber’s 
salesmen in selling cordage products to the trade. 

This scale has taken the concern many months 
to devise, and has been primarily designed to en- 
able salesmen to remember the proper advance or 
decline over basic price and prevent the possibility 
of an error. Another feature of this scale, it is 
said, is that it will assist the retailer to know ex- 
actly how much profit he will make on a coil of 
rope. ° 

These rope-pricing scales, which have been very 
attractively made in celluloid, with a card inclosure, 
will be mailed to dealers upon request. 


CHARLES F. DIEL, a traveler for the George 
Worthington Company of Cleveland, Ohio, died at 
his home in Syracuse, N. Y., on Monday, July 23, 
after an illness of one week. Mr. Diel was in his 
forty-seventh year, and had been engaged in the 
hardware business practically his entire life. He 
was held in high esteem by his trade and with his 
competitors, many of whom testified to his qualities 
as a friend by their presence at the funeral services, 
which occurred at the Cathedral in- Syracuse’ on 
Wednesday, July 25. Mr. Diel is survived: by a 
widow and two daughters. 
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Tires, chains and other accessories presented attractively by the Strevell-Paterson Hardware Company, Salt 
Lake City, Utah 





The Jobber’s Traveling Man 


By Henry T. FowLer 
Vice-President and Sales Manager, Baker, Murray & Imbrie, 
Inc., New York 


HAVE read from time to time in various peri- 
odicals, many articles exalting the salesman who 
gets a million dollar contract; the salesman who 
sells one bridge a year; the one who closes a large 
territory two thousand miles from home. 
I have seen very little in print regarding the 
jobber’s traveling man. I prefer to call him a trav- 


eling man rather than a salesman, for the former 


Henry T. Fowler 


title is a much better description of his activities, 
though that does not fully cover them. 

The “specialty man,” with only one line of goods 
to sell, with only one line of argument, and with 
only one line of customers, has his mind and his 
energies fixed on one line of effort. His territory is 
not limited, and if business conditions anywhere 
make trade poor in his line, he can go somewhere 
else where it is better. 

The duties of an efficient “jobber’s man” are mul- 
titudinous. His territory is limited and his com- 
petition is keen. He cannot get away from it and 


go somewhere else. He must meet it on its own 
ground. He must “make good” where he is and 
when he is there. He must familiarize himself 
with thousands of different articles in many lines. 
He must know the market conditions on all these 
lines, and he must know them all the time. He 
must be able to convince the dealers whom he visits 
that his house is the logical place from which to 
purchase, and not merely that, but to purchase now 
and continuously. He must sell goods from start 
to finish. He must be “on the job” for seven days 
in the week. For him there is no such thing as 
“calling it a day” at three o’clock in the afternoon. 
He must catch his customer when he can, at the 
latter’s convenience, whether it be early or late, 
and—best of all—he must know the right time to 
secure his season’s orders, and be “Johnny on the 
spot” to get them. 

As a rule a jobber’s trade limits are within 150 
tniles from his home town, and his traveling man 
must know business conditions throughout every 
part of this territory. He must know the purchas- 
ing power of each community he visits, and must 
know it for every line of goods he handles. He 
must know—even better than the local dealer to 
whom he sells—whether it is wise to “load up” his 
customer with certain lines of goods. He must be 
able to figure to a nicety the amount of stock his 
dealer ought to have to enable him to handle his 
trade satisfactorily, and at the same time keep well 
stocked without being overstocked. He must, in 
short, be a walking compendium of local sales re- 
quirements and possibilities. 

The jobber’s salesman works for his house, but 
he works with his customers. He owes a certain 
duty to his house, and he owes a certain other duty 
to his customers. When these two duties conflict, 
the really conscientious salesman sometimes finds 
it difficult to draw the line. His desire to take care 
of the man who gives him business is a creditable 
one, but duty to his house sometimes interferes to 
prevent the extension of favors that he may have at 
his disposal. 

The intimate knowledge gained by the jobber’s 
salesman of local trade conditions makes him an 
especially accurate business barometer. His opin- 
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ion is yaluable to his house, and the live man on 
the job is constantly offering useful suggestions as 


’ to trade in his territory. 


After the jobber’s salesman has sold his dealer, 
his duties in the case are by no means ended. He 
must watch his customer’s credit. There are ac- 
counts on the books of many jobbers which theo- 
retically are worthy of very little credit, but the 
salesman’s knowledge of the customer’s character, 
his location and his business ability, makes pos- 
sible the extension of credit in these cases. 

It is absolutely necessary for the jobber’s sales- 
man to work harmoniously with his credit man. 
Nine credit men out of ten, some might say ninety- 
nine out of a hundred, are cold-blooded proposi- 
tions. They have to be. That’s their job. But the 
coldest-blooded of them all recognize the value of a 
real salesman’s opinion, and seek it in many in- 
stances. Our credit man does not attempt to make 
collectors out of our salesmen, for it is my opinion 
that this is bad business, but there are many ways 
in which the salesman can render very efficient serv- 
ice to the collection department. 

I believe that the average little dealer neglects 
his stock accounts more than he should, and that 
he fails to realize the importance of keeping these 
accounts in good condition. A salesman can talk 


to his customer on this subject, and can accom- 
plish more in five minutes than can be done by a 
dozen letters or two weeks’ correspondence. 


We 


A One-Man Job 


By the Assistant Manager 


THE training of a pup and the trimming of a win- 
dow are much alike. They require the same 
patience, are more useful in some seasons than 
others, and eventually prove that all the pains and 
all the time spent on them has been worth while. 

I once owned a setter pup. He was an awkward, 
benevolent association all in himself. That pup 
could sprawl over twice the space a grown-up dog 
required, and when he first came in contact with 
prairie chickens he put the dog marathon records 
to shame. He ran two miles in nothing flat and 
came back to where he had jumped the covey wag- 
ging his tail and looking as if he had done all that 
was expected of him. It took a dog collar and fifty 
yards of clothes line to wake him up. The first 
time he came up against the snub he pivoted to an 
about-face on an elongated neck that bade fair to 
crack under the strain, but he learned that flushes 
were no good in the game of life. Eventually he 
learned the rules and became a bird producer who 
was more than welcome in any hunting party. 


Misdirected Energy 


Now, a window that fails to produce business 
is a lot like that pup. Some merchants seem to be 
satisfied if a display creates interest and stirs up 
a little talk in the old home town. I know the 
fellow who spent all kinds of time making a hard- 
ware automobile. He used everything from a flour 
can to a coil of garden hose in its construction, and 
between these two extremes some forty or fifty 
items of hardware lost their identity to make an 
automobile. It called a crowd, all right, but after 
they had rubbered they went their way talking au- 
tomobile. They were not filled with an impression 
that this store was headquarters for hose, nor did 
they give it even a second’s thought as the flour can 
center, That window was like the pup, all right. 
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have found that many of our dealers dislike very 
much to write letters. Few of them have an’ office 
force that will permit them to dictate at their con- 
venience, and they see in the jobber’s traveling man 
the ideal opportunity to clean up any little dispute 
easily and quickly. I have found, also, that the 
traveling man is the logical person to decide’ the 
question of local agents, because our ledgers tell us 
that the biggest man in town is not always the best 
man to tie up with. Many of our most active agents 
are small dealers with small capital, but with real 
ability to sell goods. 

Now that you have read the foregoing, I think 
you will agree with me that the jobber’s traveling 
man is a “regular fellow.” He has to be. He must 
know his territory like a book. He must be a con- 
tinual optimist, never a pessimist. He must have 
confidence in his house. He must have confidence 
in the goods he sells. And with all these he is 
morally certain to secure the confidence of his cus- 
tomer. 

I am a warm admirer of the salesman who sells 
goods steadily for fifty weeks every year, the man 
whose work is not limited by hours, the man who 
never forgets he is on the job. And when one of 
these men tells me he would like to sneak off for a 
few days there is only one answer, for I fully be- 
lieve that the jobber’s traveling man, more even 
than anyone else, must always be physically fit in 
order to achieve the best results. 






It smelled out the crowd, but it flushed them before 
any game was bagged. 

Hardware millinery windows are another type 
of trim that causes a lot of chatter, but seldom rings 


the bull’s-eye at the cash register. Now, don’t get 
the idea that I am out looking for a pot shot at 
the boy who has put in a lot of time and thought 
on such work. It’s just as necessary to a trimmer’s 
education as that two-mile run was to the pup. In 
time the trimmer will start checking up the results 
of his displays, and the answer will snub him to a 
quick reverse. 
More Closely Related 


The only business-producing display of this na- 
ture I have seen for a year was a battleship built 
of shells and cartridges.» The different shaped boxes 
made good blocks for such a purpose, and inasmuch 
as a battleship uses ammunition to a marked degree 
the trimmer had a sort of a peg to hang his hat on. 
He grouped guns in the background, and at the 
ends of his display used liberal quantities of the 
striking pictures furnished by manufacturers, 
marked his prices in plain figures on a few items. 
He sold goods as a result. His battleship and his 
merchandise were decidedly more closely related 
than the automobile and the ash can, or the long- 
drawn idea that an inverted cuspidor with a shav- 
ing brush in it makes a bonnet that will help sell 
either the brush or the cuspidor. 


A One Man Job 


Trimming the store windows is a one-man job. 
Leave it to a committee or to the store force at 
large, and it will work like a man with four bosses. 
The displays are apt to look like an army which is 
composed of more officers than privates. The cap- 
tain is apt to wait for reinforcements before he 
cleans the glass and the general empties and fills 
it during business hours, because commanding offi- 
cers dislike the idea of night sentry duty. 

Give the window work to one man. He may be 
green at the job, but he and that window will ex- 
pand together just like you grew up with the town. 
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Mother Goose on Food Control 


ACK SPRAT would eat no fat, 
His wife would eat no lean, 
So rather than have any argument over it the Food 
Controller put them both on a diet of bran muffins. 


GING, sing, what shall I sing? 
The cat ran away with the pudding-bag string. 
“I haven’t the heart to ask for cat meat these days,” 
said he. 


HICKETY, pickety, my black hen, 
She lays good eggs for gentlemen. 
Gentlemen come every day 
And make a careful, itemized record of her output for 
the national food census. 


O market, to market 
To buy a fat pig! 
Home again, home again 
With some much less expensive but equally nourishing 
cereals. 


W HEN I was a little boy I lived by myself, 
And all the bread and cheese I got I put upon the 
shelf 
Until suddenly I realized that I might be prosecuted for 
food hoarding. 


OEP Mother Hubbard went to the cupboard, 
To get her poor dog a bone; 
But when she got there 
She found that the bone had been used by Miss Hub- 
bard, her daughter, in making a tasty dish from 
yesterday’s left-overs. 
—Exchange. 


A Long Dry Spell 


‘OV. LIVINGSTON BEECKMAN, of Rhode Island, 
said in Providence, apropos of the gigantic strides 
that the temperance movement is taking: 

“The whole country now seems to look at excess as 
the young wife did. 

“Jim, dear,’ said a young wife, ‘I do wish you’d 
stop drinking. Every time you go to one of those 
banquets of yours you get up the next morning pale 
and silent, you eat nothing, yeu just gulp down ten 
or fifteen glasses of water. Do stop drinking, won’t 
you?» I know it can’t be good for you, dear.’ 

“*All great men have been drinking men,’ said Jim. 
‘Look at Poe, at Charles Lamb, look at Burns, look 
at—’ 

“‘Well, Jim,’ said the young wife, ‘you just swear 
off till you become a great man, too, and I’ll be satis- 
fied.””—Washington Star. 


Not Exchangeable 


oF | HEAR you have a little sister at your house,” said 
a Chicago grocer to a small boy. 

“Yes, sir,” said Johnny. 

“Do you like that?” was queried. 

“I wish it was a boy,” said Johnny, “so I could play 
marbles with him, an’ baseball.” 

“Well,” said the storekeeper, “why don’t you exchange 
your little sister for a boy?” 

Johnny reflected for a minute, then he said rather 
sorrowfully: “We can’t now. It’s toolate. We’ve used 
her four days.”—Exchange. 
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Nifty 


HE was running a small provision store in a newly 
developed district, and the big wholesale dealers 
found him very backward in payment of his accounts. 

They sent him letter after letter, each more politely 
threatening than the last. Finally they sent their rep- 
resentative down to give him a sporting chance. 

“Now,” said the caller, “we must have a settlement. 
Why haven’t you sent us anything? Are things going 
badly?” 

“No. Everything’s going splendidly. You needn’t 
worry. My bankers will guarantee me all right.” 

“Then why haven’t you paid up?” 

“Well, you see, those threatening letters of yours 
were so well done that I’ve been copying them out and 
sending them round to a few customers of my own who 
won’t pay up, and I’ve collected nearly all outstanding 
debts. I was only holding back because I felt sure 
there must be a final letter, and I wanted to get the 
series complete.”—Harper’s. 


He Was an Apt Pupil 


LD CLERK—Just watch me wait on this lady, and 
you'll get an idea how it is done. Is there anything 
| can do for you to-day, madam? 

Lady—Have you any canned peas? 

Old Clerk—Certainly, madam (taking down a can), 
and they have the flavor and freshness of the pea from 
the vine. 

Lady—I will take three cans. 

Old Clerk—You see how it’s done; now here comes a 
lady, and I’ll let you wait on her. 

Lady—Have you any pickled pigs’ feet? 

New Clerk—Certainly, madam (taking down a can), 
and they have the flavor and the freshness of the pig 
right from the pen.—Exchange. 


Celtic Logic 


Two young Irishmen in a Canadian regiment were 

going into the trenches for the first time, and their 
captain promised them five shillings each for every 
German they killed. 

Pat lay down to rest, while Mike nerformed the duty 
of watching. Pat had _ not lain long when he was 
awakened by Mike shouting: 

“They’re comin’! They’re comin’!” 

“Who’s comin’?” shouts Pat. 

“The Germans,’ replied Mike. 

“How many are there?” 

“About fifty thousand.” 

“Begorra,” shouts Pat, jumping up and grabbing his 
rifle, “our fortune’s made!”—Eechange. 


Umbrellas, Too 


AN Oriental story tells us of a man who was asked 
to lend a rope to a neighbor. His reply was 
that he was in need of the rope just then. 

“Shall you need it a long time?” asked the neighbor. 

“T think I shall,” replied the owner, “as I am going 
to tie up some sand with it.” 

“Tie up sand!” exclaimed the would-be borrower. 
“T do not see how you can do that!” 

“Oh, you can do almost anything with a rope when 
you do not want to lend it,” was the reply.—The Chris- 
tian Register. 





O man should be permitted to audit the value 
of his own performances,” is a statement 
made by E. St. Elmo Lewis in a recent issue 


oN 


of Engineering Magazine. Elaborating upon this, 
he asserts that a salesman who makes his own in- 


vestigation becomes a special pleader. Regardless 
of his intention fo make a sincere report, he obeys 
a natural tendency to put his best foot forward, 
and thus it becomes difficult for him to prepare 
an unbiased and accurate statement. Self-defense 
is a primary law of nature. When a man is re- 
quested to overhaul, probe and dissect his territory, 
he usually starts with the conviction that he has 
already sold his quota of the total consumption. He 
regards it as essential that he prove himself right, 
and usually he finds what he is looking for—from 
his own point of view. 


Self-Analysis Rare 


Self-deception is one of the chief obstacles to 
success. Telling the truth to our own selves is 
something most of us fail in. Frequently a man 
will be more willing to admit to some one else that 
he is wrong than to himself. When a salesman 
starts in to make an analysis of a well-organized 
territory he feels quite sure of his ground. He has 
perhaps covered it for years, and it seems impossible 
to him that there is much business about which he 
does not know. Yet repeatedly men thus placed 
have had their eyes opened to prospects in their own 
field which, despite their knowledge of the territory, 
they had overlooked. 

As a rule there is nothing which will cause a 
greater howl of dismay from a salesman than to 
receive word that the house has determined to cut 
down his territory. He usually believes that he is 
ruined, and that the house is robbing him of per- 
sonal property. Too frequently quick-tempered 
men quit their jobs, stinging under a sense of in- 
justice. There may be times when such action is 
justified; but, as a rule, a really good salesman can 
surprise himself by the volume of business in the 
smaller territory which may have thus been assigned 
him. 

I know a salesman who for many years worked 
for a big Pittsburgh food product concern, his ter- 
ritory covering a large part of Ohio. One day he 
received a letter stating that after a certain date 
he would be expected to cover just half of the ter- 
ritory which he had heretofore been handling. He 
caught his breath and for a moment saw red. But 
he was a real salesman and big-minded. Several 
years’ experience with the firm had proved to him 
that they were never unjust to their men. There- 
fore the cutting down of the territory had been 
carefully and accurately investigated before such 
a move was determined upon. Fully as much busi- 
ness must be in the reduced territory else head- 
quarters surely would not have issued such an order. 
Therefore it evidently was up to him to find it. 

When the end of the year rolled around he dis- 
covered that he had had the best year in his experi- 
ence. But just about that time he got another letter 
from Pittsburgh. They told him that from the data 
which they had collected it was apparent that the 
business was not yet developed to its maximum 
capacity in the field he had been covering during 
the preceding year, and that, acting upon the infor- 
mation before them, they had concluded that it 
would be for the best interests of all concerned to 
again cut his territory in half. 


That seemed like rubbing it in. He went home 





Cutting Down Territories 


By Ear D. Eppy 
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and told his wife he was going to quit. Being a 
clever woman, she sympathized with him for a while 
and then began to analyze the situation with him. 
She reminded him that the last year had been the 
best he had ever had, that he had been able to be 
home more nights during the week, and that conse- 
quently traveling expenses had been less—in other 
words, she showed him that the reduced territory 
had proved to be a good thing for him as well as the 
house, and that it was not likely that the big boss 
at Pittsburgh was desirous of having him earn any 
less the next year. With last year’s experience as 
a criterion, would it not be better to trust the judg- 
ment of the chiefs at headquarters for the year just 
beginning? After he had calmed down a bit he 
commenced to see the proper point of view and de- 
termined to obey orders, trusting to the fact that 
the men at the home office probably knew what they 
were doing. 

Later on he suffered another cut or two in his 
territory, finally finding himself reduced to one-half 
of the city of Toledo. He tells me that his last 
year with the concern in question covering that 
limited field he made twice as much money as he 
did when he had the biggest part of Ohio for his 
territory. Of course, this cutting down of terri- 
tory can be run into the ground, but as a rule the 
sales departments of most concerns are making their 
plans from accurate data, and therefore know when 
the irreducible minimum has been reached. 

Had the sales manager in this case first gone to 
the salesman and asked him what he thought about 
the prospects in his territory, the probabilities are 
that he would have been told that just about all 
the business available was jumping into that sales- 
man’s orderbook. And the salesman would have 
considered himself as quite within the facts. He 
would not be intentionally misstating the situation 
as he saw it. Auditing his own work, the salesman 
naturally sees it through rose-tinted glasses. The 
business which consistent digging might bring 
forth he knows nothing about because he has not 
been forced to intensively cultivate the field. 


Arbitrary Orders, Unjust and Unwise 


When a sales manager determines to reduce the 
size of territories it is not enough to arbitrarily 
issue an order to that effect. The pride of the 
salesman is a known factor, and his conviction that. 
he is handling the present territory in a way cal- 
culated to develop all the business must be consid- 
ered. A thorough analysis of the situation should 
be placed before the man concerned. Facts and not 
theories are what are needed. Otherwise, while 
the salesman may accede to the requirements, he 
does so with a feeling of having been abused. He 
feels that his work has not been properly appre- 
ciated, and that the cut-down in territory is in the 
nature of a reprimand or an indirect way of inform- 
ing him that he has not made good. 

In other words, the salesman should be sold the 
idea of a reduced field of action. He should be 
convinced that the move is to his advantage as well 
as that of the house. The data upon which the 
decision has been predicated should be laid before 
him. Once convince him that there are decided ad- 
vantages in the smaller territory, he goes into it 
with keen interest and satisfaction, whereas an 
arbitrary order to confine his efforts to a smaller 
field rouses resentment and reduces efficiency tre~ 
mendously. 
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Bill, the clerk, has just delivered an exhaustive opinion 


of the Home Defense Guards. The 





Observations of a Salesman 
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JosePpH H. BLAKE 


I STEPPED through the swinging doors and en- 
tered Stambaugh and Bangs’ beautifully fur- 
nished office. At last the minute had arrived. 

Two weeks prior to this day I had listened to our 
sales manager relate the experiences of some five 
years spent in attempts to get the business of this 
large dealer. The sum total of his talk was that 
salesman after salesman had fallen down. The rea- 
son assigned was that Bangs was simply impossible, 
a splendid man to meet, gracious, affable, but at all 
times able to turn the conversation away from busi- 
ness when he was so inclined. It seems he had 


never given a specific reason why he preferred to 
buy of our competitor and now I was to see what I 
could do. 

During the two weeks which elapsed before I had 
the opportunity to be in Mr. Bangs’ city, I gave 
considerable study to Stambaugh and Bangs’ cata- 
log and also mentally traversed the territory cov- 
ered by them, studying the class of trade they had. 
In addition, I went over my own line time and time 
again in an endeavor to determine for a certainty 
wherein our product was better suited for their 
needs than that of our competitor. I investigated 
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freight rates and traced the line of shipments from 
both plants and found that I was in possession of 
an argument in our favor which possibly had never 
been offered by our men. 

My card was presented and from an enclosed 
office a man approached me and in a very gentle- 
manly manner held open a gate saying that he was 
Mr. Bangs and would like me to accompany him. 
This courteous action was entirely in keeping with 
what had been told me about him and I was only a 
little surprised when he opened a drawer of his 
desk and asked me which I preferred, a cigar or 
cigarette. I glanced at his desk, saw that the ash 
receiver was empty and accordingly thanked him 
and said, “I have but just finished a cigar and don’t 
care to indulge now.” I figured that if he didn’t 
smoke himself, I should not fill the office with smoke 
just because he had hospitably offered me my 
choice of tobacco. 

He smiled and closed the drawer without haste 
and asked me if on my first visit to the city I found 
my hotel quarters comfortable. By the way, I had 
kept on. my feet even after he had brought out a 
chair until he proceeded to seat himself and need I 
mention that I of course had taken my hat off even 
as he approached me at the information desk? 

To make a long account short, I conducted myself 
during this call exactly as I would had I been pay- 
ing a purely social visit and the only time we came 
anywhere near business was when I told him that 
I desired to convey the good wishes and respects of 
Mr. Macauley, our president whom he had once 
met. I took my leave shortly only to return two 
days later-and go through again a purely social call 
in a business office. This was done four times, 
when I was nearly through. Surely I thought such 
a fool way was a mistake and that I would forever 
prejudice these people against my house. However, 
at the fourth call, Mr. Bangs came out to meet me 
at the gate as he had done each time before and in 
the same gracious way invited me into his office. I 
had said to myself, to-day I’ll make a bid for his 
representation. I had been waiting for him to ap- 
proach the subject or to ask the reason of my many 
visits but he evidently was not going to do it. 
Again I refused his proffer of a smoke and settled 
back in my chair, trying to work out my opening 
sentence, but almost immediately he started things 
going by saying, “Young man, you want our busi- 
ness, don’t you? Evidently you think you are in a 
position to do better for us than the concern from 
which we now buy such material as you manufac- 
ture; personally, I don’t think so, nevertheless, I 
am going to let you speak your piece.” He rang a 
bell for a boy and said, “Ask Mr. Price to come in.” 
When this gentleman came, Mr. Bangs introduced 
us saying to me, “If you convince Mr. Price. he’ll 
bring you back to me, otherwise I wish you a good 
morning.” This, as I told myself as I walked out 
was the way to talk, quick and to the point. 

I convinced Mr. Price; figures and facts in black 
and white did it; letters from customers relating 
to sales in territories similar to that of Stambaugh 
and Bangs; advice about freight rates and service 
on railroad letter heads, customers’ statements rel- 
ative to quality; all these did the trick and when it 
was all gone over with Mr. Bangs, he smilingly said, 
“All right, boy, the business is yours. I only regret 
that your arguments were never presented before 
in the way you have presented them to-day.” 

My reply was, “You alone prevented that, sir; 
you were to each salesman a prospect entirely dif- 
ferent from any that they had ever encountered 
before; your manner of receiving a salesman was 

strange to them and so as a consequence each re- 
port shows you to be an exceptionally pleasant man 





69 





to meet but a mighty hard one to do business with. 
If you will pardon my saying so, I of course hold to 
only part of that opinion, but nevertheless I would 
like to have you tell me why our men had to report 
as they did.” 

Mr. Bangs smiled and leaning back with his 
hands behind his head said, “Our sources of supply 
I know from A to Z. When a man approaches me 
representing a concern from which we do not buy, 
I treat him just as courteously as possible but do 
not encourage him to waste my time talking about 
his line when we are getting perfect satisfaction 
from our present source, nor do I want him wast- 
ing Mr. Price’s time, consequently I treat him as 
a personal guest and nine times out of ten he is out- 
side again before he realizes what has happened. 
In your case I realized that the best way to get rid 
of you was to let you sing your song and be done 
with it. Your harmony, however was too enticing 
—but—here Price, you two go on out to lunch and 
to-night young man I’d like to have you come up to 
the house and meet Mrs. Bangs. I think you’ll like 
her; she sings well too.” And as I left the room 
closely holding my order book, I honestly believe 
my heart danced and sang for joy. 

Even the letter I received shortly afterward from 
my house did not dampen my enthusiasm, though 
one paragraph which I quote remains stamped in 
my mind and as a consequence I watch the account 
very closely. The quotation follows: 

“Regarding his policy, I believe it to be a poor 
one, and I feel sure that if when Mr. Bangs meets 
salesmen he were to deal frankly with them rather 
than to put on ‘side’ as it were, the business re- 
lations of Stambaugh and Bangs with their manu- 
facturers wou!d be more solid.” 


BostonVarnish Company Bids 
Sergeant Noy Farewell 


EMBERS of the office force of the Boston Var- 

nish Company, Boston, Mass., tendered a fare- 
well party to Sergeant Richard D. Noy, one of their 
number who has been called to the colors with the 
First Company of the Massachusetts Coast Artil- 
lery. . 
The affair was most brilliant, with patriotism for 
its keynote, and while there was an undercurrent 
of sadness due to Mr. Noy’s leavetaking, every pos- 
sible effort was put forth to make the last evening 
with the Boston Varnish Company a most memor- 
able one. James B. Lord, president of the concern, 
in well-chosen words, presented Mr. Noy with a 
handsome soldier’s traveling case, in the center of 
which reposed a beautiful pipe and tobacco pouch. 


Oklahoma Convention Pre- 
paring Program 


HE executive and program committees of the 

Oklahoma Hardware and Implement Association 
met recently, and selected the subjects and speakers 
for the meeting to be held at McAlester, Sept. 5 
and 6. 

Cost accounting methods, community work, mar- 
ket conditions and supplies, and automobile acces- 
sories are some of the topics to be discussed during 
the convention. Sample rooms will be opened at the 
Busby Hotel, which will be of interest to the manu- 
facturers and jobbers who attend the convention. 











1 Editorial 


Comment 








TUL JMU DLL DULL ULL 


Still at Large Crippling 
Industry and Killing 


Americans 


ND still the thousands of enemy citizens 

within our borders are at large. The 

past week has brought no change in the de- 

plorable negligence which leaves the citizens 

of the countries with which we are at war 
free to go where and when they will. 

As predicted in the last issue of HARDWARE 
AGE, these seven days have been marked by 
damnable depredations which ought to 
awaken every loyal citizen to the seriousness 
of such an asinine policy. 

During the week National Guard troops in 
the State of Indiana have been called to pro- 
tect industrial plants in East Chicago, Ind., 
where nearly five hundred Austrian and 
Hungarian employees have rioted on the slim 
excuse of higher wage demands. These men 
attacked the police guards and bayonets were 
mnecessary to restore order. A prison camp 
for unnaturalized enemy citizens would have 


anticipated that trouble and would have 
curbed its contagion. 

In Seattle, Wash., 15,000 metal workers 
are prepared to strike unless the demands 
of 1600 street car employees are granted. 
This is a serious menace to the Government 


war plans on the Pacific Coast. It has a di- 
rect effect on Uncle Sam’s shipbuilding. The 
President and the Secretary of Labor are re- 
ported to have held an important conference 
on the subject. There are bigger things in 
the wind than a small local strike when the 
Chief Executive of the nation deems it nec- 
essary to inject himself into such an affair. 
A prison camp for enemy citizens would have 
nipped in the bud the German industrial 
propaganda in Seattle. 

News comes from San Francisco that the 
saw mills are closing down rapidly. That is 
due to more I. W. W. agitation. Northwest- 
ern lumbermen hold contracts with the Gov- 
ernment to furnish 57,000,000 ft. of lumber 
for army cantonments. The German hand 
in I. W. W. deviltry has been easily discerni- 
ble for months past. Prison camps and se- 
vere treatment should replace polite plati- 
tudes with these fellows. They could un- 
derstand it better. The I. W. W. is more or 
less like a nigger. Treat him kindly and 
make him a member of the family a-la-North, 
and you spoil him. I. W. W. actions are de- 
cidedly un-American in the present emer- 
gency. They should not be treated as blood 
children of democracy. 

Since the last issue of HARDWARE AGE 


750,000 gal. of gasoline were destroyed by 
fire and explosion, and six good citizens of 
Philadelphia lost their lives as a result. The 
explosion shook the entire city. The cause of 
the explosion is not known, but those in 
charge of that enormous supply of a war es- 
sential are absolutely convinced that the ex- 
plosion was no accident, and that the Kaiser’s 
emissaries in the United States touched the 
match. 

‘These are just high spots of the week. 
Twenty other enemy outrages could be enu- 
merated. There will be more during the 
coming week, and still more every week un- 
til the people who are at war with us are put 
where they belong. What would the Ger- 
mans do with you if you were in Germany 
to-day? What ought you do with German 
citizens who are in the United States to-day? 
How long will it take us to realize that Sher- 
man’s description of war was far from a 
joke? The Germans in the United States will 
destroy property and will take human lives 
as long as we encourage them to do so by con- 
tinuing to grant them liberty, an opportunity 
to hatch plots, and a chance to execute them. 
The answer is barbed wire and armed guards. 


Help in This Great 
Emergency 


HE crop reports of the American Steel 

& Wire Company, Chicago, IIl., are 
attracting much attention and doing an 
enormous amount of good. Under the date 
of July 28 the following review of the condi- 
tion of the potato crop was issued. Hard- 
ware merchants can do much to stimulate 
the active co-operation of farmers on this 
important issue. 

The Steel and Wire Company’s report was 
as follows: 

Potato acreage increased 15 per cent. 
Potatoes needed as never before. Hunger 
is stalking right over the hill, there—not 
3000 miles away. The weather conditions 
have been, and continue to be, so great a 
menace to the potato crop. We are startled. 

In Michigan, late blight of the potato de- 
stroys one-fourth to one-half of the potato 
crop whenever the weather of the first half 
of the growing season is cool and wet. 

We have exactly such conditions this year. 
A severe epidemic of late blight may be ex- 
pected. What is true of Michigan may easily 
be true of other potato producing sections. 

Already potato vines are showing signs of 
the trouble ahead. Spots of the early blight 
are beginning to appear. August will bring 
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the dreaded late blight. Spraying with 
Bordeaux Mixture controls both. 

While the amateur city gardener does not 
know about potato diseases, if he is told once 
he will go ahead and do the right thing. 
Don’t worry about him; he will save his 
patch. 

The farmer has been told about spraying 
over and over again, and he still needs to 
be told. He holds the fate of the nation in 
his hands. 

A poll for farmer opinion on the subject 
of spraying potatoes brings out the follow- 
ing typical selections: 

“Farmers will have to be educated to use 
it.” 

“Spray used very little.” 

“Spray very little.” 

“Great majority do not spray.” 

“Never sprayed much,” 

“On whole, farmers always wait until too 
late to spray.” 

“Farmers are generally too stubborn to 
spray.” 

“Not strong for spraying.” 

“Farmers not acquainted with the spray.” 
| “Very little has been done in the past, but 
some farmers are figuring on spraying this 
year.” 

“Farmers do not use Bordeaux.” 

“Farmer does not know what blight is.” 

“Few farmers use copper sulphate.” 

Believe it or not, it is true, man is his 
brother’s keeper, and this thought never 
meant more than at this moment. The man 
who does not know must be helped by the 
man who does know. 

This is information of great moment. 

What can be done to persuade and assist 
the potato grower to spray his potatoes with 
Bordeaux Mixture? 

This must be made a matter of personal 
solicitation, it cannot be handled by a com- 
mittee. 

A man thinks “Oh well, I guess I can get 
enough for my family.” This is what the 
German Junkers thought; they did not care 
how long the war lasted. Now the Junker 
does care. Now the American should care. 

When the awful moment comes there will be 
no thought of the individual, the food will go 
to all the people. 

How can the people vitally interested in 
the potato crop for next winter’s food insure 
spraying with Bordeaux Mixture? 

Work on your friends, the druggist, the 
hardware merchant, the general storekeeper, 
and convince them they can do no greater 
national service than stock up at this time 
supplies of copper sulphate, lead arsenate, 
paris green, Bordeaux Mixture, Pyrox, and 
some line of spraying machinery. 

While some of the manufacturers of spray- 
ing machinery are working overtime, other 
and large factories are not. Help create the 


demand for spraying machinery. There can- 
not be too many spraying machines for years 
to come. 

Mr. Hoover’s railroad adviser has been 





asked to work with the railroads to put 
spraying chemicals on the “necessity list.” 
Have you any influence you can use to help 
this along? 

Delay now in safeguarding the potato crop 
means tightening of the belt of many a poor 


fellow as the year goes to its close. The 
votato is bread and meat to vast numbers of 


Americans. 
Will you help before it is too late? 


Buying for the Future 


UYERS in attempting to anticipate 
future wants, for fall, winter and 
spring, should always remember the con- 
stant increase in Government necessities and 
the enormous buying activity by Government 
officials rapidly speeding up, which relatively 
has hardly begun. Close observers say that 
apparently Government officials are catching 
up in some measure with long-deferred 
wants, and are beginning to order right and 
left. 

One producer, for example, received an 
order for 2400 40-in. twist, ship augers, to 
be driven by pneumatic power, which ordi- 
narily would be specified for in, say, 6 to 12 
only. Another secures an order for 28 high- 
grade vises in one lot, others padlocks in con- 
siderable quantities and high-priced empty 
tool chests, all greatly in excess of normal 
wants. 

These demands in great part are from new 
sources, outside of ordinary consumption, 
much of which merchandise varying with 
circumstances will be used up, lost or de- 
stroyed in short order and which must be 
quickly replaced. Obviously this means di- 
verting innumerable articles of merchandise 
from customary channels and in large bulk. 

The stupendous present estimated expendi- 
ture of $29,000,000 per day of war costs, to 
be disbursed by the National Government, 
may prove that these figures will increase 
rather than diminish. This has been the 
three years’ experience of other belligerent 
countries. Necessarily a considerable pro- 
portion of this huge sum will apply to mer- 
chandise, directly or indirectly, affecting 
hardware and allied trades, whether in 
metals, cordage, glass, or countless other 
commodities, aside from food, clothing, med- 
ical and sanitary articles. Not only our own 
Government wants are to be met, but we are 
rapidly becoming more the original source 
of supply for much material imperatively 
needed by our allies. The withdrawal of men 
for the Army will likewise cut down the 
producing power. 

Another feature of the question is that 
there are no surplus stocks of commodities 
and foodstuffs in this or other countries, and 
the need is mounting by leaps and bounds. 
It is a time for sober, expert treatment of 
grave questions which, apparently, the mass 
of people in this country do not yet ade- 

quately comprehend. 
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Getting Your Share 


Salesmanship and All That It Means 


N a previous article the Stove Man made a sug- 

gestion that salesmanship was as interesting as 
the salesman cared to make it. This statement 
is rather vague, so the Stove Man will try and ex- 
plain salesmanship as seen through the Stove Man’s 
eyes. 

If the laborer is more interested in his pay en- 
velope than in his work, the work cannot be entirely 
satisfactory to his boss or to himself. If the sales- 
man is not interested in serving and selling, if he 
does not have enthusiasm for his work and for the 
store of which he is a unit, then he is in the wrong 
now; he should either get out or find out why he 
is a square peg in a round hole. He is in a rut and 
the difference between a rut and the grave is mostly 
a matter of width and depth. 

There are few individuals who do not desire suc- 
cess. Success is absolutely free. It cannot be pur- 
chased, neither can it be had for the mere asking. 
It is a reward for earnest endeavor; it is a bird 
that is very elusive, but is usually found flying 
quite close to the ground. The Stove Man has 
noted its presence a number of times, but has al- 
ways been just a little bit slow on the “grab.” The 
cost of success is usually right. thinking, right 
living and the desire to give better service at all 
times regardless of the size of the pay envelope. 

Every product known was at one time a dream. 


By THE STOVE MAN 


This display sold 60 
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Pyrenes in one week 


Every single thing from needles to battleships was 
first merely an idea; they became realities only 
through enthusiasm and work. A man must plan 
with a definite ideal in mind and then work out the 
ideal. An idea unworked is valueless, but the idea 
developed is marketable for cash. 

Enthusiasm is the spark plug of business and, 
like the spark plugs in the gas engine, should be 
kept clean and in a dependable condition to give a 
rated efficiency. In modern business the merchant 
must keep his spark plugs hitting regularly in order 
that he may thoroughly saturate his sales force 
with the spirit of selling. 

This saturating process should also include the 
shipper, the stove man and the delivery boy. It 
should embrace every member of the store force. 
No matter in what department of the store a man 
works he will be a better man and give his boss 
better service if he diligently tries to grasp the 
principles of salesmanship. 

If the shipper understands salesmanship he will 
make fewer mistakes; he will be long on service; 
he will take more interest in the part of the busi- 
ness that comes under his supervision. If the de- 
livery boy and the stove man understand a little 
of the art of selling they will be better able to meet 
complaints, to make adjustments and when neces- 
sary to back up the salesman’s talk, thereby 
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strengthening the sale and frequently preventing 
the return of goods to the store for credit. The 
delivery boy does not have to be paid a fancy 
salary, but he should be paid enough so that he will 
be glad to work for the interests of the store, ad- 
justing any difficulties to the satisfaction of both 
the customer and the firm. Besides muscle, he 
should be long on common sense and have an agree- 
able personality. 


The Value of Plans 


In battle the general does not lead his forces 
pell mell into the fighting. He calls his subordi- 
nates to him and the disposition of the forces is 
decided on and the future progress of the battle 
is studied from every angle. With the general and 
his subordinates a decision is reached as to what 
the opposing general is likely to do, and a plan of 
action is mapped out so that without loss of time 
any detail can be assured of immediate attention. 
The general must understand military tactics and 
be a man of force and personality. 

Merchandising is the battle of the age; it is a 
battle that started at the beginning of things, back 
even before the time when the Indians used wam- 
pum as a means of barter. In merchandising the 
stronger the competition the more joy there is in 
the fighting. The manager of the store is the gen- 
eral and the force constitutes his army; their 
knowledge of the goods, their enthusiasm and their 
love of the game are the merchant’s powder and bul- 
lets. It is a well-known fact that the army without 
ammunition is simply a target for the other side 
to practice on. The store manager with ammuni- 
tionless salesmen is in the same condition. 

Salesmen should be encouraged to read sales- 
manship literature. They should study the book- 
lets and folders sent out by the manufacturers. 
The real salesman must have his heart in the game 
and he must show in his conversation that an in- 
telligent knowledge of the goods is a part of the 
store service. 

The salesman should want his customers to ask 
questions; the half-baked salesman is afraid to have 
his customer ask questions. His method is: There 
it is; take it or leave it. The real salesman angles 
for talking points; he knows the goods, and selling 
the article is his game. When a man really knows 
his’ subject he likes to talk about it, and because 
he is a salesman he knows what to say, how much 
to say and when to close the deal. In the making 
of a sale the salesman must know that at the time 
the sale is being made what he is selling to the cus- 
tomer is his ideas concerning the merits of the 
article. The customer pays his money or requests 
the article be charged before his ownership really 
exists. When the salesman is making a sale he 
must use his every endeavor to express his idea in 
a manner that will impress the customer with the 
salesman’s sincerity in the quality and value of 
the goods. The salesman must put his entire per- 
sonality into the making of the sale; after the sale 
is made he can then sell by suggestion. 


Personality 


The salesman who gets the goods down from the 
shelf, remains mute and with a few strange passes 
shows his goods to the customer, leaving the cus- 
tomer to observe the qualities; then as the pros- 
pect is passing out of the door, reminds him that 
when he is ready to buy the goods will be there 
waiting for him is perfectly right, the goods will 
remain there until some live wire moves them. This 
kind of a salesman endeavors to sell by observa- 
tion. When a salesman depends on the observa- 
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tion of a customer to make the sale he is likely to 
get up against a customer whose observation is 
keener than his. The customer may discover what 
he considers to be a defect; the salesman must 
be able to overcome his objections providing he 
knows the customer is wrong. The salesman is the 
store lawyer, he must be able to talk his case, he 
must be able to overcome the customer’s objections 
and he must do it in a manner that will impress 
the customer with the fact that the salesman has a 
clear knowledge of the goods. A salesman should 
not argue with a customer; a customer, right or 
wrong, should never be allowed to leave the store 
dissatisfied. Some customers seem to solicit an 
argument, but the true salesman can spar around 
and accomplish his purpose without openly declar- 
ing war. 

Every person has a personality; if any person 
hasn’t one, they should get one. The right kind 
of a personality is the best thing a salesman can 
have. Personality is something you cannot buy. 
You cannot buy individuality, but with both per- 
sonality and individuality you can make the other 
fellow do the buying. Individuality is something 
you find in some stores; it usually greets you from 
the display windows; it is a something that makes 
a store different from all stores of the same kind. 
It is a mark of progressiveness; you find it in the 
display windows, then after you enter the store 
you find the’atmosphere is full of it; you are ac- 
corded courteous attention, and little things are 
said and done that give you a homelike feeling; 
your requirements are met in an intelligent manner 
and you leave the store with a liking for the store 
and its sales force, and you stamp it as a store of 
quality and service. 

A store may have strong competition just around 
the corner. If a customer wants an article that 
the other store has and you cannot supply his re- 
quirements, do not be afraid to recommend the 
other store because he is your competitor. Do not 
be afraid to say a good word for your competitor. 
No man ever lived that did not possess at least one 
good trait. No individual ever furthered his own 
interests or any store ever truly prospered by 
adopting the method of continually knocking the 
other fellow. If there is knocking to be done, let 
the other fellow use the hammer. The fact that 
you know it and overlook it is the best proof that 
in your business dealings you do not need a ham- 
mer. 

The Pyrene display featured this week resulted 
in the sale of more than sixty Pyrenes the first 
week. At the end of the second week only two 
Pyrenes were left in the window and the firm had 
advance orders to fill for twenty. This Pyrene dis- 
play slams the fire scare right at the fellows with 
the little flivvers as well as at the big fellows with 
their eight cylinder limousines. It talks straight 
out and hits the observer in two places—under the 
hat and on the wallet pocket. The advance in price 
was made a feature of the display as well as the let- 
ters from local insurance men, these two features 
were strong selling inducements. Portions of a par- 
tially burned car are shown; this material was 
picked up in a junk yard at an expense of fifty 
cents for drayage. The display exclusive of labor 
was constructed at an expense of about seven dol- 
lars and fifty cents. 

In the display of Old English attention is called 
to the fact that while everybody loves little chil- 
dren, yet little hands leave unsanitary marks on 
walls and articles of furniture. Two chairs are 
shown, half of each chair showing the marks of 
little fingers; the other half, the wonders worked 
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by the application of Old English Brightener and 
Old English wax. The background is made of Cor- 

nell board and is painted in water colors, light yel- 

rid and light blue. Yellow drapery is used on the 
oor. 

In the stove department there are many times 
when the Stove Man is at a loss for something to 
do. If he is a locksmith, tool sharpener, general re- 
pair man, janitor, carpenter, painter, undertaker, 
etc., he can usually keep fairly well occupied. The 
Stove Man has found that spare time can be utilized 
very satisfactorily in a number of ways. For in- 
stance, he can cut and thread a few dozen three- 
quarter inch nipples in assorted lengths, from 10 
in. to 3 ft.; then when he has a gas range to con- 
nect instead of carrying unnecessary tools and 
making a long job of it he can throw in his box of 
fittings, a dozen pieces of pipe and in the course of 
an hour he is through with the stove. This also 
applies to gas water heaters; knowing the average 
lengths of pipe necessary to connect up with tank 
he can carry an assortment with him and the other- 
wise long job is but a matter of a couple of hours. 

In pipe work white or red lead is used in making 
up joints. It is a matter that most fitters under- 
stand, but frequently in the Stove Man’s travels 
he works on a job where the lead has been applied 
to the inside of the fittings. This permits small 
particles of lead to collect in the orifice of the gas 
valves or if the connection is a water connection 
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it takes weeks for the water from the tank to loosen 
the oily scum and the particles of lead. The same 
tight joints can be made if the lead is used on the 
threads of the pipe instead of in the fittings; then 
as the pipe is made up the lead is not forced ahead 
in the fittings to mingle with the water and even- 
tually find lodgment on some one’s cheek while 
washing. 


An Efficient Way of Shining Stoves 


In “shinin’ ’em up” the Stove Man has a method 
that may be in use elsewhere, but in his travels 
he has never found any infringement on his patent. 
The average stove man blacks one stove at a time. 
The Stove Man blacks them in flocks. All that is 
necessary is room. The stove is opened and the 
contents, lids, doors, etc., are placed right side up 
on the floor; several stoves are prepared in this 
manner; then the blacking is applied, a liquid black- 
ing mixed with gasoline. When the last stove is 
blacked the first one is dry enough to polish. In- 
stead of using a hand brush and elbow grease, the 
Stove Man takes an old broom and gives the stove 
a vigorous sweeping. With one foot on the edge of 
the stove parts, he gives them the once over with 
the broom and in a surprisingly short time the 
stove is ready for assembling. With the broom 
greater pressure may be used in the polishing and 
the additional size of the polishing brush allows 
for more speed. 





Old English products with suggestions of what they can accomplish 





Sargent Salesmen Meet in 
New Haven 


THE fourteenth annual salesmen’s convention of 
Sargent & Co., which was recently held at the 
factory in New Haven, Conn., brought together 
members of the selling force from all parts of the 
United States, and also one representative from 
the foreign field. The convention extended over 
four days, sessions being held both morning and 
afternoon, at which a carefully prepared program 
was followed. The whole Sargent line was re- 
viewed, samples of new goods were displayed, im- 
provements in construction explained, special sub- 
jects presented by department heads, and manu- 
facturing processes described by technical experts. 
The salesmen were again quartered at the New 
Shoreham Hotel, Morris Cove, which is pleasantly 
located on the New Haven Harbor, near Long Island 


Sound, where the annual banquet of salesmen and 
factory heads of departments was held on one of the 
evenings. This gathering, which brought together 
about 200 men, afforded an opportunity for getting 
better acquainted, and full advantage was taken of 
the opportunity. Addresses were made by Henry 
B. Sargent, president of the company, who spoke 
on trade conditions; Colonel Frank Guildener of 
Baltimore, Md., who related his experience at a 
hotel fire; John H. Shaw, superintendent of the 
company; Frank W. Robbins of the New York of- 
fice, who paid a tribute to the memory of the late 
George Henry Sargent; Roy F. Soule, editor of 
HARDWARE AGE, whose subject, “Patriotism and 
Salesmanship,” stirred up the whole audience. Mur- 
ray Sargent, secretary of the company, acted as 
toastmaster. 

The printed program was illustrated by charac- 
teristic photographs of some of the men who took 
part in the convention, and made a very attractive 
souvenir of the occasion. 

> 











‘Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWAKK AGk, 
New York, July 26, 1917. 


MIDSUMMER business has not diminished to the 

customary extent during the vacation period, hut 
continues quite good. Nevertheless President Wilson’s 
appeal to the patriotic sense of the country as to price 
limits and necessity for keeping costs within bounds, 
has evidently influenced somewhat the volume of buying 
by consumers who probably look for lower prices. 

Against..this is the fact that basic material is 
scarcer than-ever and since the U, S. A. entered the war 
there has been an ever-increasing shortage in many of 

the most needed raw materials, as well as finished mer- 
chandise. Little so far appears to have checked the 
tendency toward advancing markets. Just how far the 
Government efforts to define the limits of supply and 
demand will succeed is a question, but it will be true 
wisdom to keep prices on as low levels as possible for 
the ultimate good of all. 

There are evidences of a pause in buying by actual 
users, rather than by well-informed manufacturers 
and merchants, many of whom apparently believe that 
for most part markets will go their own way. Just 
what will actually happen is for the future to reveal, 
but economy and conservation, with the admixture of a 
copious amount of sane common sense, is absolutely 
good doctrine. Human effort occasionally and tem- 
porarily manipulates great forces, but it is difficult in a 
large way to permanently affect fundamentals. 

The season for screen wire is about over, and trade 
in it, we are advised, has been very good. Curiously 
enough, in this section fly swatters have moved very 
slowly, while garden hose and accessories have been in 
poor demand because of heavy rainfalls. 

Now is an excellent time for forehanded merchants 
to begin putting away certain classes of summer goods 
and arranging for fall and winter trade by getting such 
merchandise ready for sale, pricing it, displaying the 
goods, looking up and ordering missing parts, having 
special sales of overstocks and slow sellers, while there 
is still a demand, to stave off carrying over to an- 
other season. This will save space and curtail losses 
by depreciation, and sometimes the cost of storage and 
unavoidable interest charges. Now, in the duiler 
period, is a propitious time to clean up, change and add 
new samples, for the reason that merchandise at- 
tractively displayed is well on the way toward sales. 
These suggestions may appear trite, but clerks often 
profit by prompting along these lines notwithstanding. 

Orders for fall and winter goods, even for spring 
trade, are being given by the shrewder merchants, as 
some at least realize tthat nowhere near full quotas of 
articles are likely to come along simply because they 
are ordered. Padding orders doesn’t always succeed 
in these days either, because quantities formerly speci- 
fied are being compared. Then datings are going into 
the discard on many seasonal goods, including lawn 
mowers and steel goods. When some of these items 
are shipped, they must be accepted, and date of pay- 
ment is coming to begin with date of invoice instead of 
a future time as had in various leading lines become 
customary. 

Wire Natis.—Stocks are badly broken and becoming 
more so, with prospects of getting less and less from 
nail manufacturers. Some jobbers are taking no orders 
at all for direct shipment from mill, and in instances 
this has been true for over 10 weeks. The demand is 
light owing to several causes, among which are less con- 
struction work and the high prices for nails. 

Wire nails, in store, for such goods as are available. are 
held at $4 per keg and delivered by the jobber within carting 
limits $4.05 base per keg. ¢ 

Cut Naits.—Orders for carloads from mill to be 
forwarded direct to purchasers are not even accepted, 
jobbers shipping locally from such assortments as they 
have and cancelling the remainder, with no attempt to 
assume responsibility for deliveries beyond stock on 
hand. The prospects for getting cut nails are dwin- 
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dling, with prices much higher than wire nails, because 
cut nail makers do not produce their own raw material, 
which is high and difficult to get. 

Cut nails, in store, are $4.85 and delivered in carting limits 
$4.90 base per keg. 

LINSEED O1L.—In some quarters oil is selling a little 
lower for deliveries over extended periods, November to 
April, at a reduction of about 3c. per gal. from the 
current spot market. There has been serious damage 
to the flaxseed crop in the United States Northwest and 
western Canada, owing to lony continued drougth and 
hot weather, which to a considerable extent appears to 
be irreparable, although with an increased acreage 
sown of about 20 per cent the total will be better than 
if a normal acreage were planted. 

Linseed oil, raw, city brands, card rates, is $1.15 in 5 or 


more bbl. and $1.16 in less than 5 bbl. 

State and western oil covers a range from $1.11 to $1.15, 
according to seller. 

Winpow GLass.—There has been a big falling off in 
the demand for window glass, both for domestic and 
foreign consumption, and especially in eastern terri- 
tory, but prices are firm and are expected to remain so. 
This is because of complications in getting sufficient 
raw material and help to work it. There is very little 
cutting of rates, some of which always prevails when 
trade slackens. Stocks in most instances are pretty well 
shot to pieces so far at least as the commonly wanted 
sizes are involved. The annual meeting at the Hotel 
Astor, New York, last week was largely attended, many 
of the manufacturers coming from Pennsylvania, West 
Virginia, Ohio and Indiana, where most of the glass is 
made. The workmen are expecting an increase, but so 
far, we are told, the negotiations are not ended as to 
what advance, if any, there shall be. 

Window glass prices are still the same as heretofore, 
viz.: 

Single thick, first three brackets, A quality, 84 and 3 per 
cent; single thick, first three brackets, H quality, 86 and 5 
per cent; single thick, larger than the first three brackets, 
A and B quality, 83 and per cent, double thick, all sizes, 
A quality, 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount. 

NAVAL Stores.—There is more firmness in naval 
stores, the present spot scarcity affecting rosins suffi- 
ciently to cause higher rates for various grades. There 
is no appreciable improvement in the demand, however, 
purchases being based on actual needs and in moderate 
quantities. The firmer tone is attributable to the fact 
that available stocks are light and that additional sup- 
plies are governed largely by shipping facilities and 
lack of sea tonnage. In the primary southern market 
what is available from the new crop is being absorbed 
by domestic buyers while foreign trade is very light. 

Turpentine, in yard, is quoted at 42%4c. per gal. 


Rosins are a little higher, common to good strained, on the 
basis of 280 lb. per bbl. is $5.85, and D grade $5.90 per bbl. 


CoPpPER AND Brass.—This market sgems to be prac- 
tically dead, and has been so for several weeks. Pro- 
ducers seem disclined to quote and consumers show 
little disposition to purchase, hence a deadlock which 
puts the market in a chaotic state. Prices are more a 
matter of negotiation than fixed at a definite point. 
Sheet copper is variously quoted but a mean seems to 
be approximately 37c. per base per Ib. with some lead- 
ing makers both higher and lower accordingly to the 
orders in hand and their ability to execute them. 

Rore.—The prevailing condition of the rope market 
is such that various rope manufacturers are not looking 
for any new business. This situation is not new but 
it is now more pronounced than ever. The supply of 
Manila and sisal fibers is somewhat better and the situa- 
tion is easier than it has been as to raw product, but 
the National Government will require considerable 
quantities of rope and the labor situation makes this 
more difficult to supply what is needed. The changes 
are against accomplishing much by working overtime 
because of the difficulty in getting necessary help. Rope 
prices, so far, are unchanged as follows: 


Manila rope, first grade, 31c.; second grade, 30c., and third 
grade, 26c. base per Ib. 

— grade sisal rope is 22c., and second grade, 20c. base 
per Ib. 
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Hardware Age 


CHICAGO 


Office of HARDWARE AGE, 
Cuicaao, July 28, 1917. 

(TRADE in the Chicago territory, from both a jobbing 

and a retail standpoint, shows a slight falling off 
during the past week. This is indicated by the decrease 
in daily average payments through the banks. It is, 
however, only the regular summer dull season, such as 
always appears at the beginning of really hot weather. 
The falling off in sales is much more marked in the 
larger cities, jobbers reporting that many of the smaller 
places are showing an exceptionally heavy business for 
this time of the year. 

In spite of the apparent dullness, jobbers are having 
great difficulty in keeping their stocks up to normal. 
Shortages of tin plate, steel sheets, nails, wire and 
galvanized products are very acute. One of the latest 
shortages to appear is in the line of small, blunt-pointed 
scissors, which are being used in great quantities as 
part of the equipment of soldiers’ comfort kits. Jobbers 
report themselves utterly unable to meet the demand for 
this type of scissor. 

Building operations are practically at a standstill. 
A few private residences are being built, and a few 
apartments of the better grade are going up, but there 
is almost no speculative building. Hundreds of small 
contractors, who have been in the habit of building 
small residences for resale, are now doing no building, 
and the ordinary trade in builders’ hardware is very 
light. The losing of this type of trade is a heavy blow 
to the retailer in the larger cities, where the sales of 
other store items must be divided with the department 
stores. In the smaller places, however, this loss, is 
about overcome by increases in the farm trade. Cities 
like Gary, and similar places where labor is employed 
to a large extent and at high wages, show no trade 
decrease, but rather an increase. 

There has been very little in the way of price increase 
during the past week, and in some cases, such as 
copper and brass sheets, the price has declined. In 
many places the idea is prevalent that the crest of high 
prices has been reached. -No price slumps are expected, 
but further advances are expected to be infrequent. 
This idea has its origin in the belief that the policy 
of Government price fixing will have an effect on private 
purchases. 

The nail situation is still a very perplexing one for 
both jobbers and retailers. The American Steel & Wire 
Company is strenuously trying to hold down nail prices 
by quoting $3.20 per keg, f.o.b. Pittsburgh. Indepen- 
dents quote around $4 per keg. However, jobbers are 
facing depleting stocks of nails, and are forced to cut 
their deliveries to 10 kegs or less for a customer. Nat- 
urally many dealers are unable to get the nails needed, 
at the quoted prices, and are forced to pay more in order 
to keep up their stocks. Some are paying around $4.50 
per keg. Collections are reported to be very fair. 

SILVER-PLATED TABLE WARE.—Within the past month 
silver-plated table ware has advanced from 5 to 10 
per cent, most of the advances being dated July 1; 1847 
ware advanced 5 per cent; Wm. Rogers & Son, 10 per 
cent; Community, 10 per cent; smaller concerns have 
made similar advances. 

Scissors.—There is an exceedingly heavy demand for 
small blunt point scissors, for use in soldiers’ kits. 
This demand is increasing rapidly, and the shortage of 
this type of scissor is plainly apparent in this locality. 

SHEET COPPER AND Brass.—Sheet copper has taken 
another decline of 2c. per lb., the drop being announced 
July 23. Sheet brass is also reported to have taken a 
similar decline. 

LeaD Propucts.—Jobbers have taken the decline of 
lc. per Ib. on lead pipe and lead products, announced 
last week, and are expecting prices to go still lower. 

TacKs.—The prices on tacks are unchanged, and the 
market shows little variation. The demand is lighter 
than that of last year. Jobbers report fair stocks. We 
quote from jobbers’ stock, f.o.b. Chicago, as follows: 


Upholsters’ cut tacks, 6 oz., in 25-Ib. boxes, 13%c. per Ib. ; 
bill posters’ tacks, 6 oz., in 25-Ib, boxes, 12%c. per Ib. 


Sasu Corp.—Sales of sash cord continue to show a 
falling off as compared with those of last year. There 
is very little in the way of building going on, particu- 
larly in the cities, and the majority of sash cord sales 
in this district are reported to be from the country 
towns. Prices are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago, common sash 
cord, No. 8, $9.60 per doz. 

Sotper.—Solder prices remain at the quotations of 
last week, but a further decline in lead would im- 
mediately be reflected in the solder market. The 
demand is reported to be very close to normal. We 
quote from jobbers’ stock, f.o.b. Chicago, as follows: 


Warranted half and half solder, 40c. per lb.; No: 1 plumb- 
ers’ solder, 38c. per Ib. 


Sanp Paper.—Sand paper sales continue light, which 
is natural in view of the small amount of building 
going on. Wood-working factories are using large 
amounts, but the ordinary contractor and carpenter is 
not buying as much as usual. We quote from jobbers’ 
stocks, f.o.b. Chicago, as follows: 

No. 1 sand paper, best grade, $6 per ream; cheaper grade, 
$5.40 per ream. 

WHEELBARROWS.—Sales of wheelbarrows are still 
heavy, and jobbers report considerable difficulty in 
keeping up their stocks. There is much road and rail- 
road work going on, and road contractors are buying 
heavily. Prices are unchanged, although advances are 
expected. We quote as follows: 

To retailers, f.o.b. Chicago: No. 2 common bolted wood 
barrows, $24 per doz.; No. 4 tubular barrows, $63 per doz. ; 
angle steel leg onrden. barrows, $48 per doz. 

BuILDING Paper.—Sales of building paper are light 
compared to those of last year, due to the decline in 
speculative building. Jobbing prices are slightly higher 
than for last week. Stocks are in fair condition. 

We quote from jobbers’ stocks, f.o.b. Chicago, red rosin 
sheathing paper, in ton lots, $63 per ton; in half ton lots, 50c. 
per ton highe 

Wat PAPER CLEANER.—Some orders are beginning 
to come for wall paper cleaner from retailers who are 
laying in their fall stocks. The demand from a retail 
source is very small at this season, but will increase 
sharply about the first of October. Prices are un- 
changed. 

We quote from local jobbers’ stocks, f.o.b. Chicago, Climax 
wall paper cleaner, $11.25 per gross. 

Wire Coat AND Hat Hooxs.—There is still a very 
good demand in this territory for wire coat and hat 
hooks. Sales, while somewhat lighter than during the 
same period last year, are still fully up to normal. 
Jobbing stocks are comparatively light, and there is the 
usual difficulty in getting deliveries. 


We quote from local jobbers stocks, f.o.b. Chicago, common 
wire coat and hat hooks, 80c. per gross. 

Tin Piate.—The situation with regard to tin plate 
is unchanged, and the quotations of last week still 
prevail. Jobbing stocks are low, and deliveries from 
the mills are as unsatisfactory as ever. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
20 x 28 IC tin — cheaper ry 180-lb. boxes, $.3.9 
netter erade, 214-lb. boxes, $29; x 28 IX tin late, aaa 
me e, 270-lb. boxes, $25.80; better grade, 70-Ib. boxes, 


GARDEN TooLs.—Jobbers are now taking orders for 
garden tools for next season, and prices are somewhat 
higher than those quoted heretofore. As most retail 
stocks are in a depleted condition, orders are fairly 
heavy. The garden movement is expected to be just as 
strong next year as it has been this year, and despite 
the large amounts of garden tools sold this spring and 
summer, next season’s sales are expected to be equally 
heavy. We quote from jobbers’ stocks, f.o.b. Chicago, 
as follows: 

Manure forks, — grade long handled, four he ony —_ 
plain ferule, $9 pe with strap ferule, ‘31 6 pe 
r den. ; stra tor ae, $12. nes 


ed, six-tine forks, with plain ferule, $1 
strap ferule, $14.35 per doz.; No. 2 Greenleaf spad- 


doz. 
tine forks, plain Verule. $11.60 
doz. ; long handl 
per doz. ; 
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oe. shovels, $9.75 per doz.; Midlothian seconds, $9 per duz. ; 

best grade, four-tine spadin forks, $9.90 per doz.; cheaper 
grade, $7.25 per doz.; malleable rakes, 14-in., $3.40 per doz. ; 
steel bow rakes, 14-in., $6.05 per doz.; wire lawn rakes, 24 
teeth, $5.50 per doz. ; ‘wood lawn rakes $3.75 per 
doz. ; olanaata garden hoes, best gr cheap 
hoes with riveted handles, $3.10 Gar doz ; $4.80 
per doz. 

STEEL SHEETS.—There is little if any change in the 
steel sheet situation. Government orders are coming 
in rapidly, and are naturally being given precedence 
over those of private buyers. There is some filling of 
back orders, but very little new business is being taken 


on. Prices are same as at last report. 









20 teeth 
de, $3.2 25 per doz. 
ladies’ hoes, 


wie Geen Se from jobbers’ stocks, f.o.b. Chicago: 28-gage gal- 
vaniz $11 r 100 Ib.; 28-gage black sheets, $9 to 
$9.50 per 100 ‘lb. ; No. $9 to $9.50 
per 100 Ib. 

PLaTEes.—The Goethals-Denman controversy is de- 
clared to be responsible for the holding up of many 
orders for plates, and thousands of tons are still waiting 
license to ship. Many of these orders are from Jap- 
anese sources. We quote to retailers, f.o.b. Chicago, 
plates at $8 per 100 Ib. 


Fites.—There is a steady demand for files from fac- 
tory sources as well as from smaller mechanics. The 
recent advances have been taken by jobbers, who quote 
the following discounts from list prices: 

Nicholson files, 50-10-2% ; New American, 60-7% ; Disston, 
§0-10-5 ; Black Diamond, 50-10. 

NvuTs AND Botts.—The biggest factor in the nut and 
bolt market seems to be the scarcity of labor and raw 
material. Manufacturers report business as good, with 
the greatest activity shown in the East. This is due 
to the fact that the foreign business has not been inter- 
fered with to any serious degree by the requirement of 
export licenses. Jobbers have fair stocks. 

We quote to retailers, f.o.b. eee from jobbers’ stocks, 
as follows: Machine bolts, up to % x 4 in., 40-10 per cent dis- 
count ; larger sizes, 30 per cent discount ; carriage bolts, up to 
% x 6 in., 40 per cent discount; larger sizes, 25 per cent dis- 
count; hot pressed nuts, square, $2.60, and hexagon, $2.60 off 
per 100 Ib. Lag screws, 45 per cent discount. 

Bars.—The Government is still a big factor in the bar 
market, and has recently placed orders for 637 tons of 
concrete reinforcing bars for delivery at the Puget 
Sound Navy Yard. It is also said to be making 
inquiries for 2800 tons of iron bars for the Rock Island 
Arsenal. Jobbers prices are same as at last report. , 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Soft steel bars, $4.50 per 100 lb.; bar iron, from $4.50 to $5 
per 100 Ib. 

Wire.—The wire situation showed very little change 
during the past week. Independent makers are still 
quoting on a higher basis than the American Steel & 
Wire Company, and jobbers’ prices vary as a result. 
The majority of jobbing houses, however, are quoting 
on the basis of the American Steel & Wire Company’s 


10 blue annealed sheets, 


price. Stocks are light and deliveries slow. 
We quote from local jobbers’ stocks, f.o.b. comes Smooth 
annealed wire, 6 to 9 gage, $3.90 to $4.45 per 100 Ib.; gal- 


vanized, $4.60 to $5.15 per 100 Ib. 


Rope.—The rope situation is unchanged, and jobbers 
still expect higher prices in the near future. There is 
apparently still a scarcity of Manila fiber, and the 
matter of ocean freights is constantly growing more 
serious. The demand for rope is very heavy at this 
season and. jobbing stocks are light. Present prices 
are firmly maintained. 

We quote to retailers, f.o.b. Chicago, as follows: No. 1 
Manila rope, 31%c. Ib. base; No. Manila rope, 30'%c. 
per Ib. base; No. 3 Manila rope, ie per lb. base. Sisal 
rope. subject to stock on hand, No. 1, 22%c. per Ib.; No. 2, 
20%e. per Ib. 

Screws.—The demand for wood screws is reported 
to be well around normal for this season of the year. 
Jobbing stocks are in very fair condition, although 
transportation problems are curtailing deliveries. Prices 
are same as at last report. 

We quote from jobbers’ stocks, f.o.b. Chicago. as follows: 
Flat head, bright screws, 70-10- 10; round head blued, 65-10- 
10; flat head brass, 4214-10-5 ; round head brass, 40-10-5. 

BINDER TWINE.—Sales of binder twine continue to be 
heavy, many second orders now coming in. The demand 
has been much heavier than last year, in this section, 
and the total sales for the season are expected to exceed 
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those of last year by fully a third. Prices are un- 


changed. 


To dealers, f.o.b, Chicago, sisal twine, 19\c. per lb. ; stand- 
ard sisal, 19%c. per Ib.; 550 ft. Manila twine, 19%c. per Ib.; 
600 ft. Manila twine, 20 \c. per lib.; 650 ft. special Manila 
twine, 21c. per lb.; 650 ft. pure Manila twine, 21%c. per Ib. 
These oriaee are subject to a discount of %c. per Ib. in 
10,000-Ib. lots, and \c. per Ib. on carload lots. 


WRAPPING PaPer.—The wrapping paper situation is 
unchanged, with prices same as our last quotation. 
Jobbers have only fair stocks and report very slow 
deliveries from the mills. The demand is reported to be 
about normal, although heavier than usual in the coun- 
try towns. 

We quote krafts, wrapping paper, 12c. per Ib.; 
wrapping paper, 9c. per | 

Bars Wire.—Contrary to the expectations of dealers 
early in the year, sales of barb wire are very heavy. 
Farmers are doing more fencing than had been esti- 
mated, and are apparently using barb wire instead of 
the more costly woven wire fencing. The mills have 
little or no barb wire to sell at this time, the Govern- 
ment taking the bulk of the output. Almost no new 
business is being taken on. There is no change in the 
price situation, but it is conceded that price quotations 
mean very little, as it is almost impossible to obtain 
barb wire in quantity. 


express 


f.o.b. Chicago, as follows: 


bn ow from jobbers’ stocks, : ‘ 
4.10 to $4.65 


Paint barb wire, in less than carload lots, 
per 100 lb. ; galvanized, $4.80 to $5.35 per 100 Ib. 

WHirTe LEap.—Sales of white lead are reported to be 
considerably below those of last year, due mainly to 
the decline in building. Jobbers have very good stocks. 

We quote from jobbers’ stocks, f.o.b. Chicago, Carter's white 
lead, in 100 Ib. lots, $13.75 per 100 Ib 

Eaves TROUGH AND GUTTER Pipe.—There has been a 
slight decrease in the sales of eaves trough and gutter 
pipe during the past week, but jobbers report them 
well around normal. Jobbing stocks are comparatively 
low, and considerable difficulty is experienced in getting 
deliveries from the mills. Prices are same as at last 
report. 

We quote from jobbers’ stocks, f.o.b. Chrcago, as follows: 
26-gage eaves trough, 5-in., $9.50 per 100 ft.; 29-gage, $7.60 
per 100 ft.; 3-in. conductor pipe, 26-gage, $11 per 100 ft.; 
29-gage, $8.25 per 100 ft. 

SasH WEIGHTS.—Sash weights are still hard to obtain 
in quantity, and jobbers’ stocks are comparatively low, 
despite the falling off in building operations. The 
price advance of last week has been taken by all the 
jobbers and is being firmly maintained. 

We quote from jobbers’ stocks, f.o.b. Chicago, in ton lots, 
sash weights, $40 per ton; in smaller lots, $41 per ton. 

GARDEN Hose.—Sales of garden hose are compara- 
tively light from a jobbing standpoint, although retail 
sales are keeping up fairly well. The backwardness 
of the season in this locality has hampered sales to 
quite an extent. 

We quote from jobbers’ stocks, f.o.b, Chicago, %-in., 3-ply 
hose, not guaranteed, at 6%c. per ft.; 5-ply %-in., guaranteed 
hose at 8%c. per ft.; 7-ply %-in. guaranteed hose, 11%e 
per ft.; %-in. cotton covered hose at 7\c. per ft. 

Wire Nats.—Despite the fact that there is much 
less in the way of building than there was at this time 
last year, the demand for wire nails continues to be 
heavy. Jobbers are restricting orders to 10 or less 
kegs, and are still selling nails faster than they are 
getting them into stock. Cut nails are also very scarce, 
and the total loss by fire of the Williamsport Iron & 
Nail Company’s plant, at Williamsport, Pa., will prob- 
ably make the searcity more noticeable. There is still 
a wide variance in prices due to the fact that part of 
the jobbers still quote on the basis of the independent 
makers’ prices. 

We quote from local jobbers’ stocks, f.o.b. Chicago, as fol- 


lows: Common wire nails, $3.95 to $4.50 per keg base ; coated 
nails from $3.95 to $4.50 _ keg base; steel cut nails, $4.75 
per keg base; iron cut nails, $5 per keg” base. 


Povuttry NETTING.—Sales of poultry netting are re- 
ported to be very light, due in a measure to the fact 
that the high cost of feed is tending toward a reduc- 
tion of farm flocks. Prices are unchanged. 


We quote to retailers f.o.b. Chicago, poultry netting gal- 
vanized before weaving, 70-20-10 per cent discount; 
vanized after weaving, 70-10-2% per cent discount 


gal- 
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Sales of wire cloth are much lighter in this section 
than they were last year, due to the lack of building 
and also to the backwardness ‘of the season. Retailers 
report sales very fair just at this time, and shortages 
in the more common widths are becoming very ap- 
parent. Prices are unchanged. It is estimated that 
the total sales for the season will fall fully 40 per cent 
below those of last year, in this district, as very little 
was disposed of during the early summer. We quote 
from jobbers’ stocks, f.o.b. Chicago, as follows: 


Black Galvanized 
te See ee Pee ere eee $1.90 $2.45 per 100 sq. ft. 
EEL» 6''y 0-oes. 6 ao bk 08-9 twa p WEES 2.5 2.80 per 100 sq. ft. 
Set EN s'okg i i o.0 ac¥ wi wet'e Re 2.95 3.35 per 100 sq. ft. 
Sra see ae ep es x: 3.75 4.25 per 100 sq. ft. 


GLAss.—Prices on glass are unchanged, and will 
probably remain at their present level until the fur- 
naces resume operations this fall. As the cost of pro- 
duction is materially higher than it was last year, 
higher prices are expected at that time. Jobbers and 
retailers have comparatively light stocks, and the de- 
mand is not very heavy. 


We quote from jobbers’ stocks as follows: Sa, strength 
A, first 3 brackets to 40-in., 86 per cent off; all sizes over 
40 cae oe per cent off; all sizes of double strength AA, 86 per 
cent off. 


Hardware Age 





PaInTt.—Paint sales are fairly good, considering the 
lightness of building operations. However, they are 
much below those of last year. We quote from jobbers’ 
stocks, f.o.b. Chicago, as follows: 


0. 1 house paint, $2.80 per gal. ; 


N second grade, $2.25 per 
gal.; third grade, $1.50 per gal. 


O1ms.—Wholesale prices for single barre) lots of oil, 
f.o.b. Chicago, are as follows: 


Perfection kerosene, in iron barrels, 8%4c. per gal. ; head- 
Por t, 175 test, llc. per gal.; gasoline, 20c. per gal. ; htha, 

9%e. per gal. ; turpentine, 46c. r gal.; denatured i ot ory 
$1.40 per gal. ; wood alcohol, $1.25 per gal. 


LINSEED O1L.—Linseed oil prices have remained sta- 
tionary during the past week, and manufacturers do 
not expect them to go lower. Although a larger acre- 
age was devoted to flax raising this year, early weather 
conditions were unfavorable, and it is doubtful if the 
crop yield exceeds that of last year. Unless conditions 
change very materially there will be little seed to export 
and prices on oil are very apt to advance. 


We quote f.o.b, Chicago, to retailers, strictly pure, old 


ery linseed oil, in carload lots, raw, $1.09 per gal. ; boiled, 
3 te 10 per gal. ; in single barrel lots, raw, $1.14 per gal. ; boiled, 
1.15 per ga 


PITTSBURGH 


Office of HARDWARE AGE, 
Pittsburgh, July 28, 1917. 


THE whole steel trade, and also the kindred trades 

as well, are still waiting on the announcement to 
come from Washington as to what Government officials 
are going to do in the matter of fixing prices on iron 
and steel products, not only for export shipment, but 
also to domestic consumers as well. Announcement is 
now made that the Government officials will come out 
in a statement within a week or two at the farthest, 
and say just what prices steel manufacturers shall 
charge for their products sold to the Government, also 
to the Allies, and possibly to domestic consumers as 
well. In the meantime, the whole market is waiting, 
and new business is almost at a standstill. Consumcrs 
are afraid to buy, fearing that the Government will 
name prices on steel products lower than the figures 
ruling to-day, and jobbers who have fair sized stocks 
on hand are working these off as rapidly as possible, 
in the belief that a drop in the market prices may re- 
sult. For several weeks the Federal Trade Commission 
has been investigating costs of manufacture at steel 
plants, and other industrial works, and it is under- 
stood Government officials are waiting for a report of 
the commission before naming prices. 

One thing that is going to help to clear the situation 
to some extent is the fact that the settlement of the dis- 
pute between the heads of shipbuilding departments 
will mean that in a very short time the Government 
will likely be in the market for immense quantities of 
shapes and plates for the building of boats. It is said 
the Government intends to build 3,000,000 tons of steel 
vessel shipping in the next year, and if this program 
is carried out, it will mean a consumption of about 
1,000,000 tons of plates per year, which is fully half 
of what the plate mills in this country can turn out 
when running full. 

Heavy export inquiry for nearly all kinds of finished 
steel products continues to be received in this country, 
but not a very large amount of export business is being 
placed. Recently J. P. Morgan & Co. placed 25,000 tons 
of plates, to be shipped to France for vessels, for which 
6c. per lb. was paid for hull steel and 9c. for boiler 
plates. A similar order will be placed by the same 
concern, and shipments of the entire 50,000 tons of 
plates are to be made in September and October. There 
are also heavy inquiries in this country from Japan 
and China, also from Russia and England for nearly 
all kinds of finished steel, but only a very small part of 
this foreign inquiry can be satisfied by the domestic 
mills. 

The waiting attitude of the iron and steel market is 
having the effect of causing another halt in advance in 


prices, and on some lines there have been declines. 
Bessemer pig iron is off $3 to $4 per ton, basic iron fall- 
ing $1 per ton, and foundry iron $2 per ton. There 
have also been heavy declines in prices in all kinds of 
iron and steel scrap, heavy steel melting scrap having 
gone off in the Pittsburgh district close to $15 per ton. 
Coke is also much lower, prompt furnace coke now sell- 
ing at about $10 per ton, while three weeks ago it sold 
as high as $15 per ton. 

General conditions in the hardware trade do not 
show any marked changes over those noted in this re- 
port for some weeks. However, one thing is vitally no- 
ticeable at this time, and that is announcements from 
manufacturers of hardware goods of advances in 
prices are becoming less frequent, ard this is taken to 
indicate that probably advances in prices of all kinds 
of raw and finished iron and steel, and also hardware © 
goods, have come to an end. This is provided the Gov- 
ernment decides it has the power to fix prices on fin- 
ished steel products to domestic consumers. However, 
if the Government should decide it cannot do this, and 
allows the market to remain open in prices to domestic 
consumers, it will probably have the quick effect of 
starting further advances. The whole matter of 
change in prices over the next few weeks depends 
entirely on the position the Government takes. The 
volume of trading among hardware jobbers and re- 
tailers is heavy, and there is still a great deal of trou- 
ble in getting goods promptly. There is a great scarcity 
of skilled labor in all factories, also of steel from which 
goods are made, and this is keeping down output very 
materially. Prices continue firm, but there are not so 
many signs of further advancing that. prevailed until 
a week or so ago. 

Wire Naits.—In addition to the order for 41,000 kegs 
of wire nails placed lately by the Government, the sub- 
committee on wire products has just placed 25,000 kegs 
more, and the Government has also bought direct close 
to 5000 kegs of wire nails for auxiliary camps along 
the Great Lakes. Recently the American Steel & Wire 
Company sent out notices to its trade that jobbers 
should be satisfied with a profit of 50c. per keg. If 
this is carried out, it would mean that jobbers supplied 
by the American Steel & Wire Company should sell 
wire nails at $3.70 base, per keg. The price of the 
independent mills for some time has been $4 per keg to 
jobbers in large lots, and just how this situation will 
work out is a good deal of a question. None of the in- 
dependent wire nail mills has made any reduction in 
prices, and it is not likely they will do so as long as 
the present heavy demand lasts. In the meantime 
there is the position presented of some jobbers selling 
wire nails at 30c. per keg less than they could be 
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bought. in carload and larger lots from the independent 
mills. The new demand for wire nails is fairly heavy, 
but not so active as some time ago. The American Steel 
& Wire Company has not made any change in its prices 
on wire nails and wire, still taking care of its trade 
on the basis of $3.20 for wire nails and $3.25 for bright 
basic wire. Independent mills quote: 

Wire nails, $4 base per keg; galvanized, 1 in. and longer, 
including large-head barb roofing nails, takin ,an advance 
over this price of $2, and shorter than 1 in., $2.50. Bright 
basic wire is $4.05 per 100 Ib.; annealed fence ‘wire, Nos. 6 
to 9, $3.95; galvanized wire, "$4.65; galvanized barb wire 
and fence staples, $4.85; painted barb wire, $4.15; polished 
fence staples, $4.15; cement-coated nails, $3.90 base, these 
prices being ‘subject’ to the usual advances for the smaller 
trade, all f.o:b. pag og freight added to point of delivery, 
terms 60 days net, less 2 per cent off for casn In 10 one. 
Discounts on woven-wire fencing are 43 per cent off list for 
carload lots, 42 per cent off for 1000-rod lots, and 41 per 
cent off for small lots, f.o.b. Pittsburgh. 

CuHAIN.—Makers report the new demand for chain as 
very heavy, prices ruling strong. There is also a good 
deal of export demand, and in the last two years or 
more very large quantities of chain have been shipped 
abroad from this country. Prices in large lots to job- 
bers are as follows: 

Proof coil, self-colored chain is now quoted at the following 
rices: 3/16-in., $15.10; %-in., $12.55; 5/16-in., $11.55; %-in., 
11; 7/16-in., $11; %4-in., $10.85; 5-in., $10.70. 

Cut Naits.—Makers report the new demand heavy, 
and the ruling price of $4.65 base, per keg, f.o.b. Pitts- 
burgh, is being firmly held. Some former users of cut 
nails are now using wire nails on account of the lower 
prices ruling on the latter. Retailers are charging $5 
and higher for cut nails in smaller lots from store. 

Nuts AND Boits.—The new demand is heavy, and 
there is also a good deal of export inquiry, but prac- 
tically no attention is paid to this, as the entire output 
of nut and bolt makers is needed for domestic trade. 
Discounts now in effect to the large trade in carloads 
and larger lots are as follows: 


3% - i x 6-in. s. & s., rolled, 40 
. or L, 25 per cent. 





Common ge bolts, 
per cent; cut, 35-2-% per cent; 


Sleigh shoe bolts, C. B. list, $n. x 6-in. 5s. & s., 30 per 
cent; l. & 1., 20 per cent. 

Machine bolts—h. p. nuts, %-in, x 4-in. s. & s., rolled, 40-10 
per cent; cut, 40 per cent; 1. & 1., 30 per cent. 


Machine bolts with c. p. c. & t. nuts, %-in. x 4-in. s. & s., 
30 per cent; 1. & 1, 20 per cent. 

Bolts, without nuts, 6-in. and shorter, extra 10 per cent; 
longer len, 8s; extra 5 per. cent; blank bolts, 30 per cent. 

Bolt ends with h p. nuts, 30 per cent; bolt ends with c. p. c. 
& t. nuts, 20 r cent. 

Rough stud bolts, list price. 

Plow bolts, 35 per cent; coach and lag screws, 45 per cent; 
hanger bolts, 45 per cent. 

Forged set screws, forged cap screws, forged tap bolts, list. 


CLEV 


Office of HARDWARE AGE, 
CLEVELAND, July 31, 1917. 


[HE general situation in respect to conditions in 
the hardware trade was discussed at some length 
at a meeting of the directors of the Cleveland Hardware 
Dealers Association, July 27, and reports indicate a 
heavier volume of business during July than June. 
The general opinion was expressed that in view of the 
present high prices dealers should continue to follow 
the policy that they have for some time in buying stocks 
in small lots‘as needed, instead of stocking up heavily. 
Some retailers, however, are placing orders for extended 
future delivery, fearing that prices may go higher or 
that they may be unable to get their goods when wanted. 
Retailers seem to be of the unanimous opinion that 
prices would be no lower as long as the war lasts. 
While a few retailers report some falling off in busi- 
ness, the usual midsummer lull has not yet appeared, 
this being largely attributed to the late season which 
caused a delay in buying. The hot weather during the 
past few days has caused a spurt in the demand for re- 
frigerators, which have not been moving well owing to 
the cold, backward season. Some refrigerators will be 
carried over until next year, and the same is true of 
window screens. 
In sporting goods there is a very good demand for 
fishing tackle, and bicycles continue to move well. 
Tennis goods are in rather light demand, this being 
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Nuts, h. p. square, blank, $2.10 off list, tapped, $1.90 off list ; 
nennaee blank, $1.90 off list, tapped, $1.70 off list. 

p. c. & t. square, blank, $1.70 off list, tapped, $1.50 off 
list ; hexagon, blank, $1.60 off list ; tapped, $1.40 off list. 

Cc p. plain nuts, square, blank, $1.60 off list; tapped, $1.40 
off list; hexagon, blank, $1.40 off list ; tapped, $1.20 off list; 
c. p. semi-finished hexagon nuts, 50-10 per cent; finished and 
case hardened nuts, 50-10 per cent; rivets, small, 40 per cent. 

F. o. b. Pittsburgh, with actual freight allowed up to 20c. on 
shipments of 300 lb. or more. 

Terms: 30 days net or 1 per cent for cash in 10 days. 

STEEL Rivets.—The Government is likely to be a very 
heavy buyer of rivets, as it already placed some very 
large orders, and demand from shipyards, it is esti- 
mated, will: take possibly 25 per cent of the output of 
rivets in this country. No export shipments are being 
made on account of the embargo, and it is also impos- 
sible to get bottoms. 

Prices on structural rivets for delivery up to Oct. 1 only 
are $5.25 per 100 Ib., base, and on cone head boiler rivets, 
$5.35 base, per 100 lb., f.0.b, Pittsburgh. Terms are 30 days 
net, or one-half of 1 per cent off for cash in 10 days. 

IRON AND STEEL Bars.—There has been another ad- 
vance of $5 per ton in prices on iron bars, or from 
4.75 to 5c. at mill in large lots. The demand for both 
iron and steel bars is very heavy. 

We quote steel bars, 4.75c. to 5c., and iron bars, 5c., f.o.b. 
at mill, these prices being for carload lots to large buyers 
only. Small lots of iron and steel bars from warehouse 
bring 5 to 5.50c., and in some cases up to 6c. for small lots. 

SHEETs.—It is estimated that the Government in the 
past month has been a buyer of probably 50,000 tons or 
more of different grades of sheets. As noted recently 
in this report, the mills are furnishing sheets promptly 
to the Government on the basis of 6.25c. for Nos. 9 and 
10 blue annealed sheets; 6.50c. for Bessemer black, and 
8 50c. for galvanized. These prices are from $30 to $40 
per ton less than are being charged to domestic con- 
sumers. 

Nos. 9 and 10 blue annealed sheets are ruling at 8.25c. to 
8.50c., No. 28 Bessemer black 8.50c. to 9c. and No. 28 gal- 
vanized 10c. to 10.50c. in carload and larger lots to the large 
buyers. For small lots from store the usual advances over 
these prices are charged. 

Winpow GLass.—The new demand for window glass 
is only fairly heavy, there having been a very large 
falling off in building operations all over the country, 
due to the very high cost of labor and materials. Prices 
on window glass are unchanged as follows: 

Single thick, first three brackets, A quality, 84 and 3 r 
cent; single thick, first three brackets, H qualty, 86 and 5 
per cent; — thick, larger than the first three brackets, 
A and B quality, 83 and 3 per cent, double thick, all sizes, 
A quality, 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount. 


LAND 


attributed to the fact that so many young men have 
joined the colors. 

Few price advances are reported during the past few 
days. An advance of 7 points has been made on soil 
pipe. Retailers report that some pricé concessions have 
been made by jobbers having large stocks on wood 
screws and some lines of building paper. In spite of 
the campaign of education that has been conducted 
among retailers to impress upon them the necessity of 
marking prices up to conform with the advance in 
wholesale prices an investigation by a wholesale house 
indicates that many retailers have failed to advance 
prices on many:of their goods. In many cases retailers, 
when buying stock at advanced prices, have marked up 
prices on that particular line or size, but have failed 
to make corresponding advances in the price of other 
similar lines, or different sizes of the same article, on 
which there has been a corresponding arenes in manu- 
facturers’ prices. 

Wholesalers report a very cabledaateny volume of 
business for this season of the year. Orders from the 
country trade are better at present than from the city 
trade. Farmers are in an unusually prosperous con- 
dition, and are harvesting large crops and spending 
money freely for farm equipment. Jobbers are still 


having considerable trouble in getting goods from 
manufacturers, but have fairly good stocks in most all 
lines. 
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AUTOMOBILE ACCESSORIES.—A heavy demand has 
sprung up for lenses for headlights, as a result of the 
new Ohio State law requiring the dimming of lights on 
all highways, which law apparently will be rather 
strictly enforced. Jobbers and retailers report a very 
good volume of business in spark plugs and various 
standard lines of accessories. There is still considerable 
call for spot lights, although these are not moving as 
well as they did a few months ago when they were more 
of a novelty. 


NAILS AND WIRE.—Nails continue in good demand, 
but jobbers are having trouble in keeping their stocks 
replenished owing to the fact that deliveries from mills 
are slow. Irregularities in wire and nail prices con- 
tinue, owing to the fact that the leading interest is 
quoting wire nails at $3.20 per keg and independents are 
holding to $4 per keg. One leading jobber is selling 
nails to the trade at $3.75 per keg and another is 
quoting this price only for 25 keg lots. There is a 
fairly heavy demand for black annealed fence wire. 
Regular jobbers’ quotations for less than car lots are as 
follows: 

Wire Nails.—$3.75 to $4.50 per keg; galvanized wire, $5.20 


per 100 Ib.; galvanized barb wire, $5.35 per 100 Ib.; No. 9 an- 
nealed wire, $4.50 per 100 Ib. 





Hardware Age 





HINGEs, Butts, Etc.—A 10 per cent advance is an- 
nounced in prices on strap hinges, wrought butts, plated 
butts and shelf brackets. 


BINDER TWINE.—There is still a good demand for 
binder twine and prices are unchanged. One Cleveland 
jobber, the George Worthington Company, has a large 
stock on hand and is in a position to make shipments 
promptly to the retail trade. Sisal binder twine is 
quoted at 19.25c. per Ib. 


SHEETS.—High prices are affecting the demand, which 
is rather light. Jobbers are getting sheets on contracts, 
bought at considerably lower than present prices, and 
are selling sheets as low as some of the mill prices, 


Jobbers’ prices to retailers are as follows: No. 28 black, 9c. ; 
No. 28 galvanized, llc.; No. 10 black annealed, 9c. 


Botts, Nuts AND Rivets.—The demand is holding up 
well and prices are maintained at the recent advance. 


Jobbers’ prices for the trade are as follows: Machine bolts 
in small sizes, 40 per cent off list, —— sizes, 30 a 5 per 
cent off; carriage bolts, small sizes, per cent off; large 
sizes, 20 and 10 off; coach screws, 30 and 10 off; nuts, 
hexagon and a KTR blank, $2 off; hexagon and square tapped, 
$2 =e i ae .16 in. and smaller, 25 to 30 per cent off for 
small lots. 


BOSTON 


Office of HARDWARE AGE, 
Boston, July 28, 1917. 

THE usual summer lull is not very marked this year, 
as the current demand for virtually all staple lines 
is maintaining sales records at the high point that has 
prevailed so long. Dealers are buying cautiously for 
present demands, and have not shown much inclination 
to cover on next spring’s goods except on those lines 
which have been so scarce this year. As a general rule 
retailers have protected themselves on winter goods 
quite fully and only an absolute failure of transporta- 
tion can bring about stock shortage this year, as dis- 
tributors have anticipated largely and much of the 
supply of seasonable goods for the cold months is in 
hand, or invoiced and held at the makers’ storehouses. 
Retailers are rushing into the market for the lines 
so popular with soldiers, and there is a huge unfilled 
demand for luminous wrist watches, trench mirrors, 
flashlights, pocket knives and similar goods with which 
the friends and relatives of the National Guard are 
supplying their soldier boys. A great shortage also 
exists in pocket scissors, and the best delivery is now 
about seven months. The commissary departments of 
the New England states have made a large draft upon 

the visible supply for housewife kits for the troops. 
The leading price advances of the week have been: 


Emery, 2c. per lb.; crowbars, 1c. per lb.; cotton gloves, 20 
to 25 per cent; grass catchers, 10 to 25 per cent; wire coat 
and hat hooks, 20 per cent; fruit pickers, 20 to 25 per cent; 
hand sprayers, 25 per cent ; Payson truck coasters, 10 per cent; 
stake and trace chains, 5 to 10 per cent; Miller padlocks, 10 
per cent. 

Disston Goops.—Disston kitchen saws have been ad- 
vanced 25 per cent and the balance of the line, trowels, 


etc., 10 per cent. 


ENTERPRISE Goops.—The Enterprise Mfg. Company 
has changed its list to a higher level, discounts remain- 


ing the same. The advance on food choppers, sausage 
stuffers, fruit presses, etc., varies from 10 to 25 per 
cent. 

LEPAGE’S PASTE AND MUCILAGE.—The Russia Cement 
Company has advanced the price of LePage’s paste and 
mucilage about 10 per cent. Glue is not included. 

WInbow GLass.—There is beginning to be an active 
demand for window glass in anticipation of the fall 
business and a possible shortage. The present quota- 
tions on window glass from jobbers’ stocks are: 


Single A, first three brackets........... 85 per cent 
Single B, first three brackets............ 87 per cent 
Single A, above first three brackets...... 84 per cent 
Single B, above first three brackets...... 84 per cent 
Dauble A, all brackets. .......6cccceeee» 85 per cent 
Double B, all brackets. ............++0+. 87 per cent 
SD TE 0k hn 9 04-8 8b Ue ths OKT Kee ebai os 85 per cent 


Screws.—The demand for screws is good and stocks 
are in fair shape. Quotations remain unchanged as fol- 
lows: Flat head bright, 70 and 20 per cent discount; 
round head blue, 65 and 20 per cent; flat head brass, 
42% and 20 per cent; round head brass, 40 and 20 
per cent. 

SasH Corp.—The drop in new construction has af- 
fected the sales of sash cord, but its use for flag ropes 
is an increasing factor in keeping sales up. Common 
sash cord is quoted at 41c. per lb., base; southern cord, 
40c, per lb., base. 

GaRDEN Hose.—The hot, dry weather has awakened 
a livelier call for all kinds of garden hose. Seven-ply 
%-in. hose is now quoted at 12%c. 

SoLpEeR.—The price of solder is fluctuating every day, 
the present quotation for 50-50 being 43c. per Ib. 

WHEELBARROWS.— Wheelbarrows have advanced from 
10c. to 75c. a barrow, steel canal barrows showing the 
largest advance. 


TWIN CITIES 


St. Paul and Minneapolis, 

July 28, 1917. 

G ALES continue on an even basis, without much 
chance for increase for a few weeks. Crop con- 
ditions are encouraging on the average, with all the 
territory which is tributary to the Twin Cities giving 
good reports except western North Dakota and Mon- 
tana. There the continued lack of rain’ has caused 
nearly a complete failure of some of the crops. Corn 
was in the doubtful class for a long time nearer here, 
but the steady high temperature of the past week has 
caused enormous growth, and a week or so more of the 
same kind of weather will put it over the line nicely. 





The flax crop has been below normal so far, but rains 
which came the week before last have resulted in some 
improvement. The general belief however is that the 
total will not equal last year’s production. Consider- 
ing the shortage of this crop in South America last 
spring, indications point to higher prices for linseed 
oil for this fall and next winter. 

Collections are fully up to the average in all lines 
for this territory. They are better on the average 
through the country districts than in the larger cities, 
and the same thing is true of retail sales and of sales 
from jobber to retailer. The scarcity of future buying 
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by the average retailer is an interesting side of the 
market. This practice is not being followed nearly so 
-much as formerly. The wide awake retailer is in- 
specting his stock very thoroughly and pushing items 
showing overstock even to the extent of prospecting for 
sales among other dealers. Experienced merchandisers 
are advising strongly the purchase of goods now for 
next season’s selling, especially staple goods. Materials 
purchased for future manufacturing purposes and the 
coming stringency in the labor market will hold prices 
at the present level and will doubtless force them higher 
for next year’s general orders. 

Price advances are still being announced, though far 
less frequently than a few weeks ago, and for lesser 
amounts. They are sufficient to keep the force whose 
work it is, busy recording new prices and making new 
selling prices. There has been no change in the build- 
ing situation, the residence work continuing very light, 
and commercial building being pushed as rapidly as pos- 
sible. The draft will doubtless take many men engaged 
in this line of occupation making it even more difficult 
to plan ahead. 

No radical changes in prices have occurred, and quo- 
tations are nearly the same as before. Jobbers here are 
reluctant to put minor price changes into effect. 


NaiLs.—Supply is diminishing with the jobbers and 
retailers are hunting for some sizes among the various 
jobbers. Shipments from mills are very slow, but no 
move to further advances has been made. 

We quote from local jobbers’ stocks: Standard wire nails 
at $4.1 r keg base and coated wire nails at $4.10 per keg 
base, with regular advances for size and for galvanizing. 

Braps.—No change has been made in price and the 
supply has not improved. Sales continue light. 

We quote from local jobbers’ stocks: Brads at 70 per cent 
discount from standard lists. 

Wire.—Sales continue light on smooth wire for con- 
struction work, but jobbers report good movement to 
country customers, indicating fairly good buying by 
the consumer on fence wire items. No change in price 
has been made. 

We quote from local jobbers’ stocks: Galvanized Glidden 
cattle wire at $3.96 ed 0-rod spool; galvanized Glidden hog 
wire at $4.12 per 80-rod spool; painted Glidden cattle wire 
at $3.41 per 80-rod spool; painted Glidden hog wire at $3.55 
per 80-rod s 1; No. 9 galvanized smooth wire at $4.75 per 
ewt.; No. 9 black annealed smooth wire at $4.05 per cwt. 

STaPLes.—Sales continue light both in a jobbing and 
retailing way. No change in price has occurred. 


We quote from local jobbers’ stocks: Polished fence sta- 
ples at $4.25 per keg; galvanized fence staples at $4.95 per 
keg, and poultry netting staples at $6 per keg. 

Wire CLoTtH.—Sales of this item continue light with 
small prospect of being materially bettered this season. 
Some dealers are finding themselves overstocked and 
are attempting to move it even at a slight sacrifice in 
price, evidently considering cash in the bank a better 
stock than merchandise. No change in price has oc- 
curred. 

We quote from local jobbers’ stocks: 12 mesh black 
painted wire cloth at $2 per 100 sq. ft.; 12 mesh galvanized 
wire cloth at $2.50 per 100 sq. ft., and 14 mesh bronze wire 
cloth at $10 per 100 sq. ft. 

Tacks.—Sales continue light on this item, and fac- 
tory shipments are slow. No change has yet been made 
in list and discount. 

We quote from local jobbers’ stocks: Upholsterers’ cut 
tacks at list, plus 10 per cent and wire bill posters’ tacks at 
list plus 15 per cent. 

Bo.tts.—Call is still very light and retail sales are 
very slow. Shops and factories are using the bulk of 
this class of goods sold at the present time. No change 
in price is shown. 

We quote from local jobbers’ stocks: Small machine bolts 
at 40-5 per cent; large machine bolts at 30-5 per cent; small 
carriage bolts at 40 per cent; large carriage bolts at 20-10 
per cent; lag screws at 40-5 per cent; stove bolts at 60-10 
per cent from standard lists. 

Screws.—Sales are not good along this line with the 
exception of calls from manufacturers and these are 
usually for large quantities. Retail stocks are some- 
what broken, but among the various jobbers, stocks 
seem in fair condition. Shipments from mills are ex- 
ceedingly slow, some orders extending back over a year 
to a year and a half. No change has been made in 
price. 
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We quote from local jobbers’ stocks: Flat head bright wood 
screws at 70-10 per cent; round head blued wood screws at 65- 
10 per cent; flat head brass wood screws at 42% per cent, and 
= head brass wood screws at 40 per cent from stand 


SHEETS.—Movement of stock is very slow and price 
has remained stationary. Mills are apparently await- 
ing the Government’s action on their product, before 
venturing to fill private orders. Jobbing stocks are low. 

We quote from local jobbers’ stocks: Black sheets at $9.75 

r 100 lb. base, and galvanized sheets at $11.50 per 100 Ib. 
ase. 

T1n.—Here, too, the market and sales are dormant. 
No change can be expected until the Government de- 
cides on its course of action. 

We quote from local jobbers’ stocks: 20 x 28 IC 8-lb. coat- 
ing tin at $18.75 per box, and 20 x 28 bright 8-lb. coating tin 
at $27 per box. 

PouLTRY NETTING.—Some dealers find they overesti- 
mated the season’s requirements and have more netting 
than they can dispose of. Sales are slow and price is 
steady at old quotations. 

We quote from local jobbers’ stocks: Galvanized after 


weaving ultry netting at 70-20-10 per cent discount from 
standard lists. 


WHEELBARROWS.—Lacking the contractor trade of 
normal times, wheelbarrows are selling very slowly. 
Retailers are buying a few at a time in the cities. Price 
remains unchanged. 

We quote from local jobbers’ stock: Nailed stave wheel- 
barrows at $25 per doz., and bolted stave wheelbarrows at 
$27 per doz. 

Rope.—The rope situation remains unchanged in the 
local market. Sales are fair and price is strong. Sup- 
ply at present is adequate. 

We quote from local jobbers’ stocks: Best grade Manila 
rope at 31%%c. per Ib. base; best grade sisal rope at 22%%c. 
per Ib. base, and cotton rope at 25c. per Ib. base. 

SoLpER.—No change in the market either in price or 
demand is shown. Construction work effects to some 
extent sales in this line also. 


We geste from local jobbers’ stocks: Warranted half and 
Oo 


half solder at 45c. per Ib. net. 

O1L.—The market continues steady and call is light. 
Sales from jobber to retailer are slow, there being no 
special inducement to stock ahead at present. 

We quote from local jobbers’ stocks: Boiled linseed oil, 
barrel lots, at $1.11 per gal., and raw linseed oil, barrel lots, 
at $1.10 per gal. 

TURPENTINE.—The price has remained the same all 
the week. Sales are slow. 

We quote from local jobbers’ stocks: Turpentine in bar- 
rel lots at 47c. per gal. 

DENATURED ALCOHOL.—Very light call at present 
shows on this item. 


We quote from local jobbers’ stocks: 
barrel lots at $1.10 per gal. 


Denatured alcohol in 


NAPHTHA.—Sales are not up to normal and price 
holds strong. 


We quote from local jobbers’ stocks: Naphtha in barrel 


lots at 20%c. per gal. 


PAINTS.—Trade in mixed paints and the usual accom- 
panying articles has held good in a retail way up to 
the last few days. A slight lessening of sales has oc- 
curred. The price is still quoted at different levels by 
different manufacturers. 

We quote from 1 1 jobbers’ stocks: Mixed pai 
grade, at $2.50 to $2.75 ber gal. in one gailon _ 

REGISTERS.—Sales on this item are much lighter than 
last year and price has been strengthening. Jobbers’ 
stocks are in fair condition. 


We quote from local jobbers’ stocks: Registers in regular 


sizes up to 14 x 16 in black japanned finish at 50-5 per cent 
= standard lists, larger at 66% per cent from standard 
ists. 

Fites.—Sales in a retail way are slow except to 
shops and manufacturers. Stocks are in good con- 
dition at present. 


We quote from locai jobbers’ stocks: Nicholson brand files 


at 50-10 per cent and Arcade brand files at 65 per cent from 
standard lists. 
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HIS is a boss between two pipes that are at 
right angles to each other, and in which the 
branch pipe is smaller than the main pipe. 

Draw the end elevation as in Fig. 2 and the side 
elevation as in Fig. 1, and on the extended center 
line of the branch pipe in each view describe the 
profiles, as A and B, each of which divide into 
quarters. As the boss consists of two similar parts, 
and only intersects half of the branch only one- 
quarter of the profile is necessary to find the in- 
tersection, although in the drawing half of the 
profile is used to develop the outline of a corre- 
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' 4 sponding boss on the opposite side or angle be- 
ae q tween the pipes. Space the quarter profiles 4 to 7, 
ia into the same number of equal spaces and from the 
ihe | points 4 to 7 in profile A draw lines parallel with 
A the center line intersecting the end of the main 


pipe as at r, s, t, d, and from these intersections 


A Boss Between Pipes 


By A. F. MUELLER 





draw horizontal lines to intersect the vertical lines 
drawn from the points 4 to 7 in the profile B. It 
should be noted that the numbering of the points in 
B has been revolved one-fourth of the circumfer- 
ence of the circle, as Fig. 1 is a side view and Fig. 
2 is an end view. Connecting the intersections 
will result in the intersection or miter line in the 
side view between the branch and the large pipe, 
as shown by the dotted curved line in Fig. 1. 
Between the outlines or the angles of the pipes 
draw the line a-g at an angle of 45 deg., and from 
a draw a line to the lowest intersection of the two 
pipes, or d, as the line a-d. From the intersections 
of this line with the vertical lines that were drawn 
from the points in the profile B as at b and c, draw 
lines that are parallel with a-g to intersect similar 
lines drawn from corresponding points in A. As 
the line from 6 in B is drawn to intersect a-g at 





RR. PO ON AES PT LIT PO Ti a ee 
os Raia Rains, SPE ara. “1Cwa, 
- Ss £23 a 














| 
o 




















Fig. 4. 





MM 





t 
' 
! 
! 
! 
I 














Patierns for a boss between pipes 


82 























August 2, 1917 


b and b-f is drawn parallel with a-g to intersect a 
line that is drawn from 6 in A to s, and from s 
horizontally to locate the point of intersection f 
between the boss and the large pipe, etc., connect- 
ing the points will result in the outline of the boss, 
as a-g-d, of which two are usually used as shown. 

It is necessary to find the stretchout of the boss 
at its widest part, and also to find the true dis- 
tances between points or between the lines, and 
this is done by constructing a section on a line 
from d that is at right angles to a-g, as d-m. 
Parallel with d~m draw a line as d’-m’ and across 
it draw the extensions of the lines in a-g-d. As the 
boss is a parallel fcrm the half distances through 
it on the several lines must be the same as the cor- 
responding~half distances through the smaller pipe, 
front to back, as shown in the profile by 2z-4, 2-5, 
x-6, etc. Therefore set off on each side of d’-m’ 
the corresponding half distances and connecting 
the points will produce the section on the line d-m 
of the boss and show the length of the stretchout 
and the true distances between the lines in the boss, 
as shown by the shaded section. 

Extend the line d-m and on it place the spaces 
in the section as shown by similar lettered points 
and through these points draw indefinite lines, to 
which, project at right angles to a-g, the points of 


A Patriotic Act 


mpueE Stambaugh-Thompson Hardware Company 

of Youngstown, Ohio, is not only the largest 
hardware concern in that hustling city, but is one 
of the largest in the county. The concern for years 
has maintained and earned a reputation for liberal 
dealings with its employees, who are most loyal to 
it. For many years the company has had an annual 
profit-sharing distribution by which thousands of 
dollars have been given to employees for devotion 
to duty, and also for years of service. Recently 
seven men in the employ of the company enlisted 
for war duty, and when these employees opened 
their envelops on pay day, Saturday, July 21, they 
were most agreeably surprised to find in addition to 


This window of the Kelley Hardware Company, Duluth, Minn., helped recruiting 
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intersection between the boss and the two pipes. 
Connecting the intersections will result in the net 
pattern for the boss, as in Fig. 3. 

Fig. 4 shows the pattern for the opening in the 
large pipe and the dotted ellipse is the intersection 
of the bosses with the large pipe. On a line at 
right angles to the large pipe set off twice the 
spaces of the intersection (which spaces vary), r to 
d in Fig. 2, so that r will be the middle point, and 
from the points draw horizontal lines to which 
project vertically the intersections of the branch 
with the large pipe and the intersections of the 
bosses with the large pipe. Connecting the inter- 
sections will result in the net opening for the large 
pipe and the intersections of the bosses, as in 
Fig. 4. 

Figs. 5 and 6 are part reproductions of Figs. 1 
and 2, and show the method of developing the pat- 
tern for the branch and the intersections of the 
bosses with the branch. If the latter is not de- 
sired, then the pattern for the branch can be de- 
veloped by projection from Fig. 5, and Fig. 6 will 
not be necessary. A stretchout of the branch, taken 
from the profile, is placed parallel with the branch, 
and the points of intersection are projected to cor- 
responding lines and the intersections connected 
as in Fig. 7, which will result in the net pattern 
for the branch. 





their regular pay a check from the company for $50 
and a personal check for $10 each from P. J. Thomp- 
son, president of the company. President Thomp- 
son enclosed with his check a letter informing each 
employee who had enlisted that he would be carried 
on the company’s payrolls at the nominal salary of 
$1 per month until January, in order to make it 
possible for him to participate in the next bonus to 
be paid at that time. As this bonus means upwards 
of $1,000 each to some of the men, it was very wel- 
come news to know that they were to participate 
in it. The letter, signed by President Thompson, 
closes with the following: “Good-by, and God bless 
you.” The seven employees have enlisted in the 
Third Ohio Field Artillery, and expect to leave for 
the training camp in a very short time. 
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Publicity for the Retailer 


Two Household Economy Ads that Reflect the Spirit of the 
Day—Unique Ad Featuring a Special Week Devoted 
to Household Labor Saving Devices 


By Burt J. Paris 
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Making Food Economy Easy tious, palatable dishes. This kind of economy ap- 

No. 1 (3 cols. x 8 in.). Food economy is the peals to the housewife because it does not force her 
order of the day. We are told that if we save even to lower the standard of her table. Rather, it 
an ounce of this or that article every day the provides her with a greater variety of meals. The 
total saving for the country per day runs into mil- important point concerning this Universal chopper 
lions of pounds, giving us just that much more to is strongly brought out in the copy, and that is that 
ship over to our allies. Hardware dealers are see- the chopper cuts rather than grinds. Also that 
ing the wisdom of tying up to this policy in their each grinder is equipped with four cutters which 
advertising. This week we show you two ads from provide a variation from fine to coarse. The prices 
Bondurant’s, Great Bend, Kan., which are excellent are given for each model and an inducement is 
examples of publicity that point the way to saving offered in the shape of a free cook book with recipes. 
for the housewife and incidentally boost trade. The ad as a whole is a forceful presentation of the 
No. 1 depicts how the foud chopper utilizes the last possibilities of the food chopper in making for 
scrap of food leftovers and converts them into nutri- economy in the kitchen. It should make a strong 
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do. Easy operation made the Bissell’s 
reputation. 
$2.75 and up. 





em EBT 


ee ts 
et 





Tigepp Ritz 
Be 








Food Choppers 
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makes better coffee than any way 
coffee can be made. We show many 




















e No. 3—It heralded a successful week 
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In the Spirit of 
Economy 


three ways. 


1. Saves cost of the washerwoman or laundry. 


> 


” 


3. No chance to pick up possible infectious dis 
cause, thus saving doctor's bills or worse. 


























out, 


The powerful motor turns the machine full of cloth 


convenient lever. 


The cost for electricity will average 5 cents a wash 


against defects of construction. 


One Way to reduce household 
expenses these times of high costs is, 
do the washing at home. It savesin 


2. Saves clothing, because you are more careful 
aud don’t wear or tear them, and you avoid shrinkage 
of woolens, setting of stains, fading of delicate colors. 


it is easy to wash al home with a ‘‘One Minute”’ 
Fleetric Washer. ‘The machine does the washing and 
wringing. You need only put them in and hang them 


ing and wrings heavy garments at the same time. It 
is absolutely under control at all times by touching a 


ing. The machine will last for years and is guaranteed 
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appeal to the American housewife at this time es- 
pecially. 
Saving Expense and Making Washing Easy 

No. 2 (2 cols. x 16% in.). Here is another ad 
from Bondurant’s which tells the housewife how 
she may solve the great washing problem and at 
the same time make a saving. The opening para- 
graph will interest the housewife at once, and 
the three ways in which the washer saves appeal 
immediately to those who have struggled with the 
washwoman problem. Also the objections to the 
laundry are well stated. Almost every careful house- 
wife has her qualms about packing off the wash to 
the laundry. The second part of the copy explains 
the operation and scope of the machine, and this 
portion is also very well handled. Not only is it 
shown just what the machine does, but the cost of 
operation is given, together with details of instal- 
lation under varying conditions. An important 
point which is brought out here is the fact that 





This Will Cut the Food Bill and 
Save Waste in the Kitchen 
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Quality Hardware and Paints 
































There are nearly 50 of these machines in Great 
Bend. -Let us give you names of ladies who have them. 
For the farmer who has his own light plant, the 
‘*Delco”’ or other, we furnish this machine with a 











No. 1—Emphasizing the importance of the food chopper 








where electricity is not available. 


Prices are as follows: 


Electrie Bench Machine...............$65.00. 
Gasoline Power Machine............. $36.50 
Gasoline Double Tub Maghine......... .$45.00 


Ask to See Them at 


BONDURANT’S 


Quality Hardware and Paint 
Great Bend, Kansas. 





32-yolt motor to run from your regular storage battery. 


The ‘‘One Minute’’ Washer is also made with pul- 
ley to be run with a gasoline engine, for the farm home 








No. 2—Solving the wash day problem 


there are nearly fifty of the machines owned in 
Great Bend. It would have been well to have men- 
tioned in the text something to the effect that the 
machine would really pay for itself in a short space 
of time, aside from removing the evils of washday. 
Taken as a whole, however, the ad is a forceful 
appeal for economy and better methods and it 
should have found a ready response. 


Labor Saving Device Week a Big Success 
No. 3 (6 cols. x 9% in.). Here’s an idea you 


ought to use immediately. It paid big for J. A. 
Mahoney, Deming, N. M., and it will do the same 
for you. N. P. Elufson of the firm is responsible 
for this ad and also for the statement that a “Labor- 
Saving Device” week is a profitable event to stage in 
any community. When you think this over you 
will be impressed by the idea of featuring a week 
devoted to telling the housewife how she may 
lighten her work. Turn to the ad and the idea will 
loom even larger in importance. Note the wealth 
of material that can be marshalled for an event of 
this kind. Refrigerators, oil stoves, casseroles, 
mops, sweepers, washing machines, vacuum clean- 
ers, and a long list of other important articles of 
hardware may be especially featured. This ad is 
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well displayed. Notice the design at the top of 
the ad and the four little cuts heading the list of 
articles to be displayed. These illustrations strike 
the keynote to the exposition to help the housewife 
gain new hours in her daily routine. Our only 
criticism of this ad is in regard to some of the 
articles illustrated. We think that in place of lawn 
mowers, bookcases, shades, and refrigerators there 
should have been listed vacuum cleaners, kitchen 
cabinets, washing machines and other articles which 
are actual labor saving devices. It is well to list 
the other articles, but first call should be given to 
those specialties which actually make a saving in 
time, comfort and convenience. This ad, however, 
carries the idea of the work in forceful style, and 
no doubt it was largely responsible for the success 
of the affair. Two window displays were used 
during the week and the criticism we make of the 
ad does not apply to these window displays, for the 
more important labor saving devices were shown. 


Carolinas Hardware Associa- 


tion Committees 


PRESIDENT O’NEIL of the Hardware Associa- 

tion of the Carolinas has appointed the commit- 
tees for the ensuing year. In a letter sent to the 
members with the announcement he has solicited 
the active co-operation of the hardware dealers of 
the Carolinas, and has reminded them of the cash 
dividends of membership through their Mutual In- 
surance Association which continues to establish 
new and most satisfying records. 

The committees are as follows: 

NOMINATING:—R. H. Tyson, Mebane, N. C.; 
R. P. Holmes, Mt. Olive, N. C.; N. L. Taylor, Laur- 
ens, S. C. 

SUGGESTIONS :—S. A. Sifford, Clover, S. C.; 
Ottis Green, Asheville, N. C.; N. R. Hodgin, Greens- 
boro, N. C. 

LEGISLATIVE N. C.:—Major B. R. Huske, 
Fayetteville, N. C.; Charles M. Kehoe, Newburn, 
N. C.; C. S. Walters, Pilot Mountain, N. C. 

FREIGHT BUREAU :—W. T. Watkins, Hender- 
son, N. C.; H. E. Reid, Lincolnton, N. C.; P. W. 
Matheson, Westminster, S. C. 

QUESTION BOX:—Roy F. Soule, New York 
City; L. J. Watford, Pageland, S. C.; S. H. Hicks, 
Snow Hill, N. C. 

FREIGHT AUDITOR:—wW. L. Gilbert, States- 
ville, N. C. 

SECRETARY - TREASURER: — T. W. Dixon, 
Charlotte, N. C. 

AUDITING:—J. N. McCausland, Charlotte, N. 
C.; W. B. Burns, Sumter, S. C.; Col. E. W. Duvall, 
Cheraw, S. C. 

RESOLUTIONS :—J. W. Holmes, Farmville, N. 
C.; S. M. Finger, Maiden, N. C.; F. M. McMillan, 
Latta, S. C. 

LEGISLATIVE S. C.:—Col. W. H. Keith, Tim- 
monsville, S. C.; E. A. Terry, Varnville, S. C.; D. C. 
Brown, Anderson, S. C. 

GRIEVANCE:—McD. Holliday, Dunn, N. C.; 
W. M. Whittemore, Reidsville, N. C.; P. H. Tedder, 
Hartsville, S. C. 

EXECUTIVE COMMITTEE:—M. J. O'Neil, 
Henderson, N. C.; U. B. Blalock, Wadesboro, N. C.; 
C. L. Wheeler, Dillon, S. C.; J. M. Anderson, Colum- 
bia, S. C.; T. W. Dixon, Charlotte, N. C.; Major B. 
R. Huske, Fayetteville, N. C.; L. G. Eskridge, New- 
bern, S. C. 

NATIONAL DELEGATES :—M. J. O’Neil, U. B. 
Blalock, T. W. Dixon, E. W. Duvall and W. H. Keith. 
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Helping Transportation 
Problem 


HE engagement of America in the war must 

eventually result in the most careful co-ordina- 
tion and co-operation between all classes of trans- 
portation. This should come just as soon as pos- 
sible, too. 

“But this does not mean that rigid rules as to 
operation of trucks and automobiles should be put 
in force unless necessary. 

Manufacturers with a full sense of patriotic duty 
are the last to want the country’s chances of win- 
ning the war jeopardized, and they have been the 
first to suggest and to put into operation a con- 
servation of materials and fuel when found that 
this was essential to the end sought. 

No one can consider it extravagance or selfish- 
ness, however, on the part of individuals or firms to 
purchase and operate for their own use automobiles 
and trucks. It is well to take a sane and con- 
servative view of things, and by doing everything 
to help yourself, be happy and prosperous; if those 
pursuits do not impair your country’s chances of 
success, you are rendering a patriotic service. 

There is every indication that business will con- 
tinue to be good, for the duration of the war, and 
afterward. When we spend $500,000,000 per month 
for necessities and luxuries under ordinary condi- 
tions—and that increased to a billion a month with 
war materials added—all spent within our country, 
it means that our farms, our mines, our factories, 
our commercial establishments, will all have to 
work to full capacity. 

This activity all along the line will be aided by 
automobile and truck transportation. The use of 
automobiles by business men, salesmen, engineers 
and others, helps to speed up the work. The use of 
trucks by business firms gets the materials on the 
spot and hastens delivery of finished products. 

The shortage of freight cars and the congestion 
of tracks would have been more nearly a calamity 
than it has been the past year if there had been no 
trucks to facilitate deliveries. 

The efficiency of the truck in both business and 
war is unquestioned. It is the one big means for 
the relief of congested shipping. It is doubly valu- 
able to the nation as a means of defense in hauling 
edibles and munitions for the army. Recent de- 
velopments have proved the truck the most mobile 
of all transportation facilities. This is shown by 
the large number of firms which have established, 
because of the inadequacy of other means, inter- 
town communication by truck, often making ship- 
ments of from 100 to 500 miles by them. 

Another big saving accomplished by trucks is the 
number of horses that each one releases for the 
cultivation of crops. As a firm installs a truck in 
its delivery service, several horses, varying in num- 
ber according to the job, are placed on the market, 
and these are available for farm work. 

Thus the motor-driven vehicle has come to mean 
much to every one, either directly or indirectly. 
The whole nation acknowledges its super-useful- 
ness. It is a fact, too, that the majority of auto- 
mobiles and trucks are employed usefully. Let us 
all resolve to use our influence to make them more 
efficient in the conducting of business and national 
pursuits. 


The G. & H. Barnett Co., 1078 Frankford Avenue, 
Philadelphia, manufacturer of files, has acquired prop- 
erty adjoining its plant on Frankford Avenue for about 
$14,000, and is said to be planning to use the site for 
extensions. 
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UPPOSE you are driving your car out of the 
garage and a gust of wind springs up. Ihe 
heavy garagedoor swings shut—Smash! You're 

out $50 dollars or so for anew lamp, new windshield 
glass, straightened mud guard, repainting, etc.” 


Common-sense statements like these from you 
convince your customers that they need the 


Stanley Garage Door Holder No. 1774 


Every garage owner and garage builder is a good prospect for 
yous Here’s a real necessity—not something that you can do with- 
out as well as not. 

The STANLEY GARAGE DOOR HOLDER consists of a U 
shaped 30 inch bar of heavy steel, a pivot plate with a 7/16” rivet, 
coupling the bar to the door, and the bumper plate which locks the 
bar to the frame of the garage at two points. 

When the door is opened to a little more than a right angle, the 
notches in the end of the bar drop over the bottom of the slotter 
plate, thus locking the door open. To release just pull the chain. 

STANLEY GARAGE HARDWARE is exactly what your cus- 
tomers are looking for. 


Stock STANLEY’S No. 1774! 
Today send for catalog on “STANLEY’S Wrought Steel Hardware for Garage Doors.” 


New York Chicago 
100 Lafayette (0) 73 East Lake 
Street Street 


New Britain, Conn., U.S.A. 
See our advertisement on ‘“‘BOX STRAPPING” in this issue 














NEW GOODS AND NOVELTIES . 


Products Being Placed on the Market 
by Hardware Manufacturers 


«Laun-dry-ette” Clothes 
Washing Machine 


The Home Specialty Company, 
Cleveland, Ohio, has recently brought 
out the “Laun-Dry-Ette” machine, 
which it is said washes and dries the 
clothes without handling or injury. 

A turn of the handle and the ma- 
chine with its polished copper vacuum 
cups forces the soap water through the 
clothes and through the perforations 
of the inside tub, then sucks it back 
again until the clothes are thoroughly 
clean. In fifteen minutes, which is 
the extreme time required to wash a 
tub of clothes, it is said these vacuum 
cups have forced the soap and water 
through the clothes, equal in force to 
3900 rubs on a washboard. The con- 
cern states that the machine will also 
wash rag rugs, blankets, cotton filled 
comforts, silks, lingerie and laces 
without the slightest injury or wear 
to the fabric. 

After the clothes are washed and 
the cups removed, the entire tub of 
clothes is lifted out of the water by 
pressing down on the foot pedal. The 
“Laun-Dry-Ette,” it is said, dries each 
piece alike, irrespective of its thick- 


“Laun-dry-ette” clothes washing machine 


ness, and leaves the clothes without 
creases or wrinkles, saving time in 
drying and making ironing easier. De- 
scriptive matter will be mailed to all 
dealers upon request. 


THE FELT & TARRANT MrFc. Com- 
PANY, Chicago, Ill., manufacturer of 
comptometers and calculating ma- 
chines, will erect a five-story rein- 
forced concrete addition, 45 x 75 ft., 
to its plant in North Paulina Street. 


Improvement to “Bud- 
dington”’ Humidifier 


The Reid-Geisler Mfg. Company, 
326 West Madison Street, Chicago, 
Ill., has recently added a new im- 


“ 


Improvement to “Buddington” humidifier 


provement to the “Buddington” 
humidifier which was illustrated and 
described in the June 14 issue of 
HARDWARE AGE, 

This new improvement consists of 
a simplified method of attaching the 
humidifier to flat or round top radia- 
tor coils by means of two soft pliable 
wires which are attached one on each 
end of the underside of the humidifier. 
These wires are passed between the 
radiator coils to the back of the 
humidifier, where they are tightly 
wound around two small buttons as 
illustrated above. This new improve- 
ment enables the humidifier to be as 
firmly attached as though it formed a 
part of the radiator. The entire 
operation of attaching this new air- 
moistening device may be done in very 
little time. Illustrated descriptive 
matter will be mailed to dealers upon 
request. 


New Hotpoint Catalog 


The Hotpoint Electric Heating 
Company, Ontario, Cal., has recently 
issued a very attractive booklet en- 
titled “Hotpoint Table Ware,” con- 
taining thirty-two pages illustrating 
and describing the firm’s extensive 
line of electrical valveless percolators, 
grills, toasters, chafing dishes, tea 
kettles and tea pots. This booklet, 
which has been arranged with consid- 
erable care, will be mailed to dealers 
upon request. 


THE WESTERN MOLINE PLOW Com- 
PANY, Salt Lake City, Utah, has com- 
menced the erection of a new build- 
ing, which is expected to be ready for 
occupancy by Sept. 1. 
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Burhans & Black, Inc. 
New Catalog 


Burhans & Black, Inc., 136-138 
North Salina Street, Syracuse, N. Y., 
have recently issued their catalog, 
No. 20, showing a most complete line 
of cutlery, guns, ammunition, sport- 
ing goods, fishing tackle, iron and 
steel, tin plate and metals, building 
materials, glass, house furnishings, 
cooking utensils, paints, oils, var- 
nishes, etc. The catalog contains 1077 
pages and has been artistically ar- 
ranged with illustrated descriptions 
and colored inserts. 


“Safety” Door Lock 


Walter R. Schlage, Berkeley, Cal., 
has recéntly placed on the market the 
“Safety” door lock which has been 
especially designed to enable the door 
to be securely locked from the inside 
without the aid of a key. 

The inner side of this lock is so con- 
structed that by closing the door and 
simply lifting up the knob, the door 
is locked. 

Another advantage of this lock is 
that in case of fire the door may be 
instantly opened without fumbling 
with a key; it also does away with the 


“Safety” door lock 


possible danger of the key being mis- 
laid. A person on the inside of the 
room can always see whether the door 
is locked by merely glancing at the 
knob. 

These locks, it is stated, are con- 
sidered most desirable for bathrooms, 
bedrooms, offices, hotels, etc. 


LANDERS, FRARY & CLARK, New 
Britain, Conn., have awarded a con- 
tract for an addition, 47 x 220 ft., 
one story. ‘ 
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manufacturer. 
operation extended to those who handle 


It demonstrates and sells Slidetite 
Hardware. The model stands out of the 
way on your counter. where all who en- 
ter your store may investigate its oper- 
ation and read the sign. 


Stands 16” high, 23” long, 
10” wide. Four half-tone il- 
lustrations of Slidetite garages 
on the doors of the model add 
to its attractiveness and sales 
value. 


IT COSTS YOU NOTHING provided 
you sell a sufficient number of Slidetite 
Garage Door Equipments to give evi- 
dence of conscientious effort. 





















One Slidetite installa- 
tion in your vicinity 
will sell many others. 
In one city of’ 15,000 
population more than 
200 Slidetite Equipments 
followed the first instal- 
lation within 20 months. 









Real co-operation cements the interests of the consumer, the dealer and the 
This handsome Golden Oak counter model is part of the co- 


The RW ine _ 


Stidetite. 
| leans’ DOOR HARDWARE 















IT PAYS TO SELL THE R-W LINE 


Richards Wilcox Manufacturing (0 (o 































R-W CO-OPERATION 
TITE INCLUDES ALSO— 


Free use of electric window display 
signs. 

Large model for special window dis- 
play. 

Electrotypes of local newspaper ad- 
vertisements ready to use. 

Counter, wall and window display 
signs. 

Booklets, catalogs, iitieen memoran- 
dum books, watch fobs, blotters, etc. 

R-W national advertising campaigns 
create demand for Slidetite Hardware. 

R-W quality creates prestige for you. 


The RW line 


ON SLIDE- 





SAN FRANCISCO 








AurorA, ILuinois , USA. 


LOS ANGELES pauumaenae Mounted Grindstones 
p~ seh-rened Richards-Wilcox Canadian Co,Ltd.London Ont. — mee oo 
“A hanger for any door that slides” 


Hardware Specialties 
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Wayne Cedared Paper 
Wardrobe 


The Wayne Paper Goods Company, 
Fort Wayne, Ind., has recently placed 
on the market a cedared paper ward- 
robe for clothes, especially designed 
to guard against moths, insects and 
dust, as well as to keep the clothes 
clean and in shape. 

A patented closing device permits 
this wardrobe to be opened and closed 
readily. 

The garment, it is said, may be hung 


WAYNE 
CEDARED 
PAPER 
WARDROBE 


Wayne cedared paper wardrobe 


at full length on a “form perfect gar- 
ment hanger” which is attached on 
the inside of the wardrobe. Metal 
hooks and supports, it is said, sustain 
the entire weight of the garment with 
no strain on the paper. 

The wardrobe is said to be wide 
and roomy, preventing the clothes 
from becoming crushed or wrinkled. 
The prices of these wardrobes range 
from 50c. to $3.50, according to the 
various sizes. An illustrated circular 
will be mailed to dealers upon re- 
quest. 


Wonder Talking Machine 


The Wonder Talking Machine Com- 
pany, 113-119 Fourth Avenue, New 
York City, has recently placed on the 
market its No. 21 talking machine 
which the concern guarantees for one 
year against any defects in material 
or workmanship. 

This machine, it is said, consists of 
a Colonial, hand-rubbed, mahogany 
finished cabinet, 8% in. high, 12 in. 
wide, 12 in. deep with an 8-in. turn 
table; also a nickel-plated Wonder uni- 
versal sound box, tone arm, brake, 
speed regulator, winding crank and a 
cast-iron motor which is also guar- 
anteed for one year. 

The company states that the ma- 
chine can be wound while operating 


Wonder talking machine No. 21 


and that it will play two 10-in. rec- 
ord or a 12-in. record on one winding. 
It is also said that all metal parts are 
nickel-plated. The retail price is $7.50; 
west of the Mississippi $8. The com- 
pany also makes a variety of higher 
price talking machines. Illustrated 
literature will be mailed to dealers 
upon request. 


Harrison Key Filing 
Machine 


Harrison & Co., 87 New Street, 
New York City, have recently placed 
on the market the Harrison “M.I.P.” 
key filling machine which, the con- 
cern claims, will enable even a novice 
to make a duplicate key for any type 
of a tin tumbler lock in about 1 min. 
time. 

It is said that it is impossible to 
injure the original key while making 
a duplicate one, as the file comes only 
in contact with the blank key, filing 
it down to the gage pins. These gage 
pins are so strong, it is said, that 
thousands of keys can be made with- 
out replacing the pins. 


Harrison key filing machine 


The machine sells for $3.50. The 
concern will send illustrated litera- 
ture to dealers upon request. 


THE De LonGc Hook & Eye Com- 
PANY, Broad and Wallace Streets, 
Philadelphia, Pa., manufacturer of 
metal specialties, is having plans pre- 
pared for a four-story, reinforced- 
concrete plant, 80 x 240 ft., at Twenty- 
first and Clearfield Streets. A one- 
story power plant will also be con- 
structed. 
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Perkins New Model 
Phonograph 


The Perkins Phonograph Company, 
1925 South Western Avenue, Chicago, 
Ill., has recently placed on the mar- 
ket a new model phonograph which 
retails for $50. 

This new model, it is said, is 44 in. 
high, 20% in. deep, 18% in. wide, and 
is equipped with a high-grade double 
spring worm drive motor. The com- 
pany states this machine will play all 
makes of disc records. 

The company fully guarantees to 


Perkins new model phonograph 


replace free of charge any part of the 
machine proving defective within one 
year of the date of purchase. The 
cabinet is furnished in either ma- 
hogany, golden or fumed oak finishes. 

The company also makes a smaller 
model measuring 39 in. high which re- 
tails for $25. Illustrated descriptive 
matter will be mailed to dealers upon 
request. 


THE PLANT AND BUSINESS OF THE 
American Carbon & Battery Com- 
pany, East St. Louis, Ill., has been 
purchased by the National Carbon 
Company, Inc., Cleveland, Ohio. The 
concern will now be known as the 
American Carbon & Battery Works 
of National Carbon Company, Inc. 
Henry Wrape, president of the com- 
pany, has retired. 


THE JOHN Cook & Sons CoMPANY 
Greencastle, Ind., has been organized 
with a capital of $40,000. The direc 
tors are John Cook, William A. Cook, 
Paul F. Cook and Frederick B. Cook 


THE FIRM NAME OF BEALS & Co., 
Buffalo, N. Y., has been changed to 
Beals, McCarthy & Rogers. Pasca! 
P. Beals, Eugene J. McCarthy, 
Charles P. Rogers are the members. 
The business was founded in 1826. 
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T “Ten-Eighty” 
Garage Door Hardware 


(PATENTED) 


FOR THREE, FOUR, FIVE AND SIX DOORS 
A DECIDED ACHIEVEMENT. CERTIFIED BY THOUSANDS OF PLEASED OWNERS 





























No. 01080 
Folding Sliding Garage Door Hardware Set, consisting of I No. 1080+Hanger, 1 No. 
1080-E End Adjustable Bracket, 1 No. 1080-C Center Bracket, 1 No. 1080-I Intermediate 
Adjustable Bracket, packed in box with %-inch bolts for hangers and ¥%-inch lag screws 
for brackets. 






























































Quick 
3 Shipment | 
No. 180 Assured 

Adjustable Floor Center Door Guide and Stop On I 
For use on concrete or wood floors with pair of doors, Adjust- = 
able to doors 134 to 3 inches thick maniahe 


Orders 










































































































































































Door Hangers and Tracks Boston 
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G D Hardware Los Angeles 
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«“Russwin” New Design 
Knobs and Escutcheons 


The Russell & Erwin Mfg. Com- 
pany, New Britain, Conn., has re- 
cently placed on the market new 
knobs and plate escutcheons in the 
Carlton and Arden designs. 

The Carlton knob and escutcheon, 
it is said, is an established design in 
the Adam school, and is furnished in 
cast bronze or brass in any required 








é : 6 














Left, “Russwin” knob and escutcheon, 
Cariton design. Right, knob and es- 
ecuccneon, Aiden design 


finish. It is considered suitable for 
an inside door. 

The Arden knob and escutcheon is 
a new design in the Colonial school, 
and is furnished in either cast brass 
or bronze in any required finish. The 
company will send illustrated descrip- 
tive matter and prices to dealers upon 
request. 


Casting Weight and Imi- 
tation Pork Bait 


S. Arnold, 1202 Euclid Avenue, 
Kansas City, Mo., has recently placed 
on the market the “Handy” casting 
weight, which is said to be ideal for 
casting with frogs, minnows, pork 
rind or any bait that needs a little 
weight to give it the stream for 
casting. 

It is said, that this casting weight 
is made of babbitt metal and that the 
steel wire spring attached to this 
weight will operate with a slight pres- 
sure of the thumb, making it easy and 
quick to attach to the line and lure. 
The spring, it is said, keeps the 
weight locked and prevents it from 
becoming unlocked in action. The 
shape of this weight, the company 
states, keeps the bait in the proper 
position when in the water. It is 
also said that two of these weights 
swiveled together will make an ideal 
outfit for trolling. The price per 
gross is $7. 

The manufacturer has also placed 
on the market Arnold’s imitation pork 
bait which, it is stated, is made of 
pure white rubber, and especially de- 
signed in two sizes for bait casting or 
fly fishing. 

It is said to be properly shaped so 
as to correctly imitate the action of 
a live minnow, without the “flip” at 
the end, making a trailer hook un- 
necessary. The imitation pork bait, 


the manufacturer states, can be very 
easily cleaned by wiping off with a 
cloth saturated with gasoline, making 








“Handy” casting weight 


. EibansaaRiienser 


Arnold’s imitation pork bait 














it possible to re-use this bait many 
times. The price per gross is $6. 
Illustrated literature will be mailed to 
dealers upon request. 


Campbell’s Virgin White 

The Carpenter Morton Company, 
77-79 Sudbury Street, Boston, Mass., 
has recently added to its extensive line 
of paints and varnishes, “Campbell’s 
Virgin White,” which is said to be a 
strictly high-grade white finish for 
living rooms, halls, dining rooms, 
bathrooms, kitchens, etc. This white 
finish is made by a new process which, 


(CAMPBELLS 


VIRGIN 
WHITE 


666.68 ear ore 


THE NEW PERMANENT Finis - 





Campbell’s Virgin White 


it is claimed, makes it elastic, durable 
and washable. 4 


“Campbell’s Virgin White” is sold, 


with a guarantee of satisfaction or 
money refunded. 


THE AMAZON RUBBER COMPANY, 
Akron, Ohio, has opened an office at 
2176 Broadway, New York City, for 
the purpose of carrying a stock from 
which to supply its eastern dealers. 
No tires will be sold direct to con- 
sumers. Owen Moynihan, eastern 
district manager, is in charge of the 
office. 


THE PRISMOLITE COMPANY, Colum- 
bus, Ohio, has recently completed sev- 
eral large additions to its factories at 
Morgantown, W. Va. Three build- 
ings have been erected, additional 
equipment has been installed, and its 
number of employees increased. 


THE SUNLIGHT ELECTRICAL MFG. 
CoMPANY, Warren, Ohio, has been 
organized with a capital stock of $50,- 
000 to make electrical goods. 
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“Bristo” Safety Set 
Screws 


The Bristol Company, Waterbury, 
Conn., has recently placed on the mar- 
ket the “Bristo” patented safety set 
screws, which are designed with dove- 
tailed slots or flutes, into which the 
corresponding dove-tailed projections 
of a special make of wrench fit. 

It is said that when these screws 
are being set up by means of the 

















“Bristo” safety set screws 


special wrench, there is no tendency 
for the wrench to expand or split the 
screw, even if considerable pressure 
is applied to the handle of the wrench. 
There is a tendency, the company 
states, for the wrench to contract the 
screw on account of the angles at 
which the faces of the dove-tailed 
flutes and slots bear against each 
other. 

The company states that it will 
send a sample screw and wrench to 
dealers interested upon request. 


A. A. KELLEY, Montclair, N. J., and 
associates, have incorporated in Dela- 
ware the American Safety Nut Lock 
Company, with capital of $100,000, 
to manufacture a special nut lock. 
Arthur C. Platt and W. J. Arkell, 
New York, are also interested. 


THE QUAKER O1L CoMPANY, Plain- 
field, Ind., has been incorporated with 
$50,000 capital stock to manufacture 
paints and automobile accessories. 
The directors are General F. Calbert, 
Robert G. Edwards and Frank M. 
Calbert. 


THE UNION RUBBER COMPANY, 
Kenilworth, near Cranford, N. J., has 
been incorporated with a capital stock 
of $35,000 to manufacture rubber 
products. William Pettit and J. 
Hiller, Jr., are the principal incor- 
porators. 


THE UNIVERSAL CASTER & FOUNDRY 
ComMPANy, 574 Ferry Street, Newark, 
N. J., has been organized to manufac- 
ture metal and steel posts and similar 
specialties. Daniel B. Diso heads the 
company. 


THE SYRACUSE WASHER CORPORA- 
TION, Syracuse, N. Y., has been in- 
corporated with a capital of $15,000 
to manufacture washing machines. J. 
Garrett Hotaling, John N. Dersching 
and Walter J. Zwill are the incor- 
porators, | 
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| *‘Chemically Correct’’ 
Automobile Accessories 


that every dealer should have on his shelves: 


— NORWESCO BRANDS — 


Leather Top Dressing Graphite Rim Coating 
Mohair Top Dressing Valve Grinding Compound 
Upholstering Dressing Clutch and Brake Compound 
Auto Top and Lining Dye Spring Leaf Compound 
Ford Painting Outfit Hand Soap 

Color Varnishes 


Aluminum Bronze 


Prussian Blue 
Retouching Lacquer 

Never-Burn—Engine Enamel 
Avery Spring Lubricators 
Skalex—Radiator Cleaner 
Carbonox—Carbon Remover 
Thermite—Anti-freezing Solution 
Brass-Kote—Air Drying Enamel 


Tire-Lac—Tire Paint 4; 





The Original Self-Acting 


Radiator Cement 








Is a dry powder sold in lithographed cans just large 
enough to fit the hand. 


Poured into the radiator it dissolves in the hot 
water. The cool air at the edge of the leak congeals 


it into a cement that makes a permanent repair. 
Time ten minutes. 


Price, 75c. 


Write for complete catalog of the “Chemically 
Correct” line 


THE NORTHWESTERN CHEMICAL CO. 
Marietta, Ohio 


i 


Mz 





“Oro” Rear Tire Holder 
for Fords 


The Au-To Compressor Company, 
Wilmington, Ohio, has recently placed 
on the market the “Oro” basket type 


“Oro” rear tire holder for Fords 
rear tire holder for Ford cars, an ad- 
justable holder designed to hold both 
sides of tires. 

The tire holder, it is said, is made 
of a black enameled pressed steel, 
made in the form of a snug cradle 
which holds the tires securely with- 
out chafing in spots and without the 
aid of straps. 

The holder, it is said, can be at- 
tached in 5 min. and is constructed 
with a license holder and lamp socket. 
Either tire, the concern states, can 
be removed in 10 sec. The holder is 
packed in an individual carton, com- 
plete with license and lamp bracket, 
and sells for $4. Illustrated litera- 
ture will be mailed to dealers upon 
request. 


“Manley” Portable Oil 
Service 


The United Engine & Mfg. Com- 
pany, Hanover, Pa., has_ recently 
placed on the market the “Manley” 
portable oil service, which consists of 
either two or three tank units with 
self-measuring pumps and designed, 
it is said, to give a clean, accurate, 
quick and convenient method of serv- 
ing oil. 

The oil service may be kept in a 
convenient place near the front of 
the store and quickly rolled over to 


the automobile. The service is built 
with a flexible tube which is placed 
in the engine air filling hole of the 
car. It is said that one stroke of 
the apparatus will pump a pint of 
oil into the oil case, without a drop 
of oil touching the car or being spilled. 
The entire operation, the concern 
states, is very satisfactorily com- 
pleted in quick time, preventing any 
machines from becoming congested in 
front of the door, while waiting for 
oil. 5 

The portable oil service, it is said, 
can be easily steered by means of a 
roller-bearing caster under the 
handle. The wheels: are said to be 
large and are provided with full 
roller bearings so that the machine 
can be easily and quickly rolled to 


“Manley” portable oil service 


the car. The self-measuring pumps, 
it is said, are provided with adjust- 
able strokes. Each tank has a ca- 
pacity of 12 gal. of oil. A catalog 
will be mailed to dealers interested 
upon request. 


94 


“«H-C” 3-Ton Truck 
Jack 


Lane Brothers Company, Pough- 
keepsie, N. Y., has recently placed on 
the market the “H-C” 3-ton truck 


“H-C” 3-ton truek-jack 


jack, said to be a powerful contri- 
vance of the direct leverage, hand 
control type, with a handle that folds 
in the center, which, the concern 
states, will lift three tons. 

The height of the jack, when closed, 
is 12 in.; lift, 6 in.; length of handle, 
48 in.; weight complete, 27 Ib. 

The operating mechanism is said to 
be very simple and not likely to get 
out of order; no movable part except 
the lifting lever projects outside the 
housing. 

The rack bar, it is said, is made 
of roll steel with accurately milled 
teeth, and the frame of the jack is 
made of heavy plate steel with a rein- 
forced pivot bearing. The jack is so 
constructed that any of the wearing 
parts are readily accessible and in- 
dividually renewable if necessary. 

By pushing the handle all the way 
into the socket, held fast in this posi- 
tion by a spring catch, it automatically 
sets the jack ready to raise its load. 
The usual motion raises and lowers 
the rack bar, notch by notch. As soon 
as the load is entirely relieved, the 
rack bar drops automatically and the 
jack may be pulled out by the handle 
still attached. The retail price is $10. 


THE Boston STARTER & SPECIALTY 
CoMPANY, Boston, Mass., has been in- 
corporated with authorized capital 
stock of $10,000. The directors are 
E. P. Thompson, president; Edward 
C. Ramsdell, 44 Riverview Road. 
treasurer, and R. S. Almeder. 
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A Good Tackle Department Pays 
One Hundred Per Cent 


—and a GOOD tackle department means Abbey & Imbrie “Fishing 


Tackle That's Fit for Fishing!” 


' The paying possibilities in the 
trade of the angler are expressed at 
their fullest only when Abbey & 
Imbrie Tackle is stocked and fea- 
tured. 


The experienced angler wants 
known goods—and even though 
he may be a permanent customer 
of your store, he will go elsewhere 
for the Abbey & Imbrie brand if 
you do not carry it. It is the one 
nationally known name among 
those sportsmen who seek their 
recreation in lake and stream. 


Abbey & Imbrie has built up 
many a tackle department that 
was having only an indifferent suc- 
cess before the “Sign of the Leap- 
ing Dolphin”’ was displayed. 

Put new and vigorous blood in 
your next season's tackle business 
by joining yourself with Abbey & 
Imbrie prestige and Abbey & Im- 
brie quality. Abbey & Imbrie 
goods not only sell themselves, but 
they sell other lines for the mer- 
chant who attracts purchasers for 


his store with the Abbey & Imbrie 
sign 


To the Dealer Who Does Not Carry Fishing Tackle 


A tackle department handling the nationally advertised Abbey & Imbrie ‘Fishing Tackle 
That's Fit for Fishing” will pay 100 per cent. And the investment need be but a moderate one. 
It is an opportunity to put to work in your store a producing power that in most cases pays more 
than any line of goods that you can stock. Write us for Catalog and have a talk with the Abbey 


& Imbrie salesman. 


Abbey&lmbrie 


Division of BAKER, MURRAY & IMBRIE 
15-17 Warren Street, New York City 
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««National’’ Automobile 
Tire Preservative 
Dees & Wheatley, Midlothian, Tex., 


has recently placed on the market 
the “National” automobile tire preser- 


vativeégwhich the concern guarantees 
will add many miles to the life of the 
tires. 


It is said that this new product not 
only increases the tire mileage but 
also preserves the tires, keeps them 
smooth and pliable, and prevents them 
from separating and blowing out. 

The preservative, it is said, may be 
used on both pneumatic and solid 
tires, and the concern agrees to refund 
the purchase price of this product if 
it does not prove entirely satisfactory. 

The tire preservative is put up in 
cans containing, it is said, enough {> 
give eight or ten tires their first ap- 
plication; second applications requi-e 
just about half as much as the first 
ones. The retail price is $1.25 per 


Fulton Mud Hook 


The Fulton Company, 726 National 
Avenue, Milwaukee, Wis., has recent- 
ly placed on the market the Fulton 
mud hook for automobiles. 

The mud hook, it is said, is made 
of a non-breakable malleable iron and 





Fulton mud hook 


designed to grip the tire firmly. The 
concern states that the mud hook can- 
not turn sideways or be caught in the 
fender. It is added that this new de- 
vice will avoid any sudden jerks which 
tend to abuse the differential gears. 

The mud hook, it is said, is so con- 
structed that it lifts the car instead 
of pushing it deeper into the mud. 
The device is made in four sizes: 3%, 
4, 4% and 5 in., and retails at $1.90 
per set of two. An illustrated circu- 
lar will be mailed to dealers upon re- 
quest. 


THE WIELANDY-RELLER AUTO EQuIP- 
MENT COMPANY, St. Louis, Mo., has 
been incorporated with a capital stock 
of $20,000 by Frank H. Wielandy, Paul 
J. Wielandy and Oliver A. Reller to 
manufacture automobile equipment. 


THE OHIO WirE Goops Mre. Com- 
PANY, Akron, Ohio, has been incor- 
porated with a capital stock of $100,- 
000 by C. F. Schnee, John C. Grim, 
Joseph Thomas and others, to manu- 
facture wire goods. 


“Savidge” Ford Light 
Control 


The Universal Motor Products Com- 
pany, Indianapolis, Ind., has recently 
placed on the market the “Savidge” 

















“Savidge” Ford light control 


light control which, it is stated, will 
overcome the grave danger of driv- 
ing a Ford automobile slowly through 
dark roads, by giving the driver 
plenty of light and permitting him 
to direct every ray of the light just 
where he wants to. 

The switches operating the spot- 
light control, a legal dim for city 
driving and an “off” position are all 
included in a neatly constructed con- 
trol box, attached to the steering col- 
umn, where they can be readily 
reached without disturbing the pas- 
sengers in the car. 

The control box is connected to the 
magneto in the fly-wheel and to the 
headlight; and when necessary or de- 
sirable can be connected to the spot- 
light. 

The left headlight, the company 
states, automatically dims when pass- 
ing cars on the road, giving full bril- 
liancy from the right headlight on 
the gutter, at the same time keeping 
the glare from this headlight out of 
the driver’s eye in ‘an approaching 
car. 

The company offers this “Savidge” 
light control on thirty days’ approval 
or money refunded. The price is 
$7.50. A circular will be mailed to 
dealers upon request. 


« Lite-A-Ford ” Lighting 


System for Fords 


The Hastings Mfg. Company, Hast- 
ings, Mich., has recently placed on the 
market the “Lite-A-Ford” lighting 
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“Lite-A-Ford” lighting system for Ford 
cars 
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system for Ford automobiles, especial- 
ly designed to provide the driver with 
a good light at low engine speed. 

This system by means of a series of 
coils, it is said, strengthens the mag- 
neto cord at low engine speed and 
also adds a reverse action on high en- 
gine speed, causing the current to be 
retarded. 

It is also said that in addition to 
giving the driver a good light, it pre- 
vents any glare, and also overcomes 
the danger of the light burning out 
on high engine speed. 

The dimmer, it is said, is a rheostat 
which enables the driver to instantly 
dim the light by simply turning a 
knob. The concern guarantees this 
new lighting system to give complete 
satisfaction or the purchase price of 
$2.50 will be refunded. An illustrated 
circular will be mailed to dealers upon 
request. 


Patriotic Radiator 
Emblem 


The Art Metal Works, Newark, N. 
J., have recently brought out a new 
patriotic emblem, for the automobile 
radiator, consisting of the United 
States shield together with the 
French and British flags enameled in 
red, white and blue heavily embossed 
on weighty metal. The base of the 





Patriotic radiator emblem 


emblem the company states is finished 
in a 24-karat gold plate or in a heavy 
nickel-plate, according to choice. On 
the top of the emblem is an inscrip- 
tion reading “Allied For Humanity.” 

The emblem measures 4 in. high by 
5 in. wide. The list price is $2.35 
each. The concern will gladly send 
a twelve-page illustrated pamphlet 
showing their extensive line of pa- 
triotic radiator emblems to all dealers 
upon request. 


THE CALIFORNIA AUTOMATIC 
SPRINKLER COMPANY, Los Angeles, 
Cal., has been incorporated with a 
capital of $10,000 to manufacture 
automatic sprinklers. M. J. Spencer, 
P. M. and J. M. Mathews are the in- 
corporators. 


THE SPRINGFIELD CARBURETOR COM- 
PANY, Springfield, Mass., has been in- 
corporated with authorized capital 
stock of $500,000. The directors are 
Anton C. Schmelzer, president; 


Frank W. Arthur, treasurer, and 
George H. Morgenstern. 
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“Ameo” Automobile 
Light Deflector 


The Art Metal Mfg. Company, Cleve- 
land, Ohio, has recently placed on the 
market the “Amco” automobile light 


“Amco” automobile light deflector 


deflector, which has been especially 
designed as a practical, efficient and 
low priced device to eliminate the 
glare of the headlights. 

The “Amco” which is sold with a 
money-back guarantee, is constructed 
in the form of a small white enameled 
metal cup which snaps firmly on the 
underside of the lamp bulb. The com- 
pany states that the white surface 
of the cup deflects the rays of light 
to the upper part of the silvered re- 
flector, causing them to be projected 
outward and downward on the road 
ahead of the car. The company will 
furnish prices to dealers upon request. 


“Retlaw” Gasoline Gage 
for Fords 


The Detroit Gage & Metal Stamp- 
ing Company, 812 East Woodbridge 
Street, Detroit, Mich., has recently 
placed on the market the “Retlaw” 
gasoline gage for Ford cars, which the 
concern claims will indicate the num- 
ber of gallons of gasoline in the tank 
and also determine the actual mileage 
made with the gasoline. 

The gage, it is said, may be easily 
installed by removing the present 














“Retlaw” gasoline gage for Ford cars 


filler cap on the gasoline tank and 
then screwing the flange of the gage 
in its place; this enables the gage to 
perform the double function of a filler 
cap and gasoline gage. 

The gage, the company claims, will 
also fit on the “Model Four-Ninety” 


Chevrolet automobile. The price 
throughout the United States is $1; 
elsewhere, $1.50. 

The company also makes gasoline 
gages for Cadillac, Dort, Buick, Cripts- 
Booth and several other makes of au- 
tomobiles. Illustrated literature will 
be sent to dealers upon request. 


Suitcase Holder for 
Automobiles 


The Globe Machine & Stamping 
Company, Cleveland, Ohio, has re- 
cently placed on the market the “Com- 
monsense” suitcase holder especially 
designed as a convenient baggage- 
carrying device for tourists. 

This holder is made in two different 
lengths, and is designed to permit the 
suitcase to stand upright in such a 
manner that any of them can be re- 
moved or replaced without disturbing 
the others. The inner edge of the 


lid, it is said, is lined with a rubber 
strip, thus making the holder dust- 
and weather-proof. 

The suitcase holder does not pro- 
ject from the car any more than the 
The lid of this holder is 


omy Seied 


fenders. 








“Commonsense” suitcase holder 
automobiles 


for 


equipped with leather straps to hold 
coats, dusters, etc. Ample space re- 
mains above the suitcase tops for 
other impediments. 

The “Commonsense” suitcase 
holder, No. 3, with a capacity for 
three suitcases and measuring 45 in. 
long, 7% in. wide and 31 in. high, 
sells for $25; No. 4, with a capacity 
of four suitcases, 60 in. long, 7% in. 
wide and 31 in. high, sells for $30. 


THE Fox CHAIN CoMPANY, of Can- 
ada, Ltd., Hamilton, T., has been incor- 
porated with a capital stock of $200,- 
000 by Cecil V. Lang, Ewartt G. Bink- 
ley, Nellie Moore and others, to manu- 
facture anti-skid chains, automobile 
parts, tools, etc. 


THE LYNN RuBBER Mrc. COMPANY, 
of Canada, Ltd., Montreal, Can., has 
been incorporated with a capital stock 
of $10,000 by Charles G. Derome, Jules 
Bruneau, Jean Ducharme and others, 
to manufacture rubber goods, etc. 


THE Tuck Mrc. CoMPANy, Brock- 
ton, Mass., has been incorporated to 
manufacture tools, springs and hard- 
ware specialties. The capital stock is 
$20,000, and the directors are Lon 
Weston, Lawrence G. Weston and M. 
G. Weston. 
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Victrolene Polish for 
Automobiles 





The Victrolene Company, Boston 
and New York, has recently placed 
on the market the Victrolene polish 
for automobiles, which the concern 






































Victrolene polish for automobiles 






states produces an attractive.lasting 
lustre, harmless to the most delicate 
finish of a car. 

It is said that this polish saves 
washing the car and cleans it in very 
little time. 

The concern also claims that this 
polish will remove rust from any 
nickel parts of the car, clean the 
leather upholstery, keeping it soft and 
prevent cracking, and leave no grease 
to catch the dust. 

The retail prices are as follows: 
\% pt. can, 25c.; 1 pt. can, 50c.; 1 qt. 
can, $1, and 1 gal. can, $3. 






















Locke Engine Trouble 
Detectors 


The Locke Mfg. Company, Ravenna, 
Ohio, has recently placed on the mar- 
ket the Locke trouble detector which, 
the concern claims, will aid the auto- 
mobilist or motorcyclist in instantly 
and accurately finding any engine 
trouble, without the necessity of re- 
moving any part of the engine. 

With these trouble detectors, it is 
said, the cylinders can be tested indi- 
vidually or collectively. By isolating 
the cylinders it presents an oppor- 
tunity to test each one under actual 
operating conditions. 

Another advantage of these trouble 
detectors, the company states, is that 

































































































































Locke engine trouble detector 





they also offer an ideal protection to 
the car against theft; if in position 
when the car is left alone it is impos- 
sible to start the engine. 

These trouble detectors when ad- 
justed to a motorcycle, it is claimed, 
will cut off all power instantly and 
permit the compression to act as a 
smooth, powerful brake. 
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QUALITY! 


THE UNDERLYING REASON FOR THE POPULARITY OF 


ARTO 


PRODUCTS 
DEALERS SHARE 


In this recognition of merit! Sales made are sales ended! Every user 
is a voiced advertisement for them. Consequently, the line is as standard 
and quick-moving as staple goods, but with dealers’ profits much larger. 
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A Splendid Selling Asset | 


Is found in the unqualified and 

enthusiastic endorsement of — sparron HONEYCOMB 
everything carrying the Sparton RADIATOR 
name by their users. 
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HUMBOLDT, SASKATCHEWAN.—George McKinney has 
disposed of his stock of automobile accessories, belting and 
packing, dairy supplies, mechanics’ tools, crockery and 
glassware, etc., to E. Fletcher & Co. 

TYVAN, SASKATCHEWAN.—C. J. Halverson, who has 
bought the stock of R. Kissinger, requests catalogs on au- 
tomobile accessories and mechanics’ tools. 

PEORIA, ILL.—Joseph Colbert has resigned his sition 
with the D. Heenan Mercantile Company, Streator, Ill, and 
has become buyer for W. G. Putnam & Co. The firm re- 
quests catalogs on hardware, housefurnishings, stoves, wood- 
enware, china, crockery, toys and other lines. 

P thai dad ILL.—Lupton & DeLay request catalogs on fur- 
niture. 

GARY, IND.—The Builders’ Hardware Company, 706 
Broadway, has been incorporated with a capita: stock of 
10,000 to deal in baseball goods, bathroom fixtures, bicycles, 
uggy whips, builders’ hardware, building paper, children’s 
vehicles, cream separato: ss dog collars, electrical 
household specialties, fishing tac je, galvanized and tin 
sheets, hammocks and tents, harness, heating stoves, heavy 
hardware, iron beds, kitchen cabinets, lubricating oils, me- 
chanics’ tools, paints, oil, varnishes and glass, poultry sup- 
lies, prepared roofing, pumps, ranges and cook stoves, re- 
rigerators, shelf hardware, silverware, sporting goods, tin 
shop and washing machines. The officers of the company 
are William C. Burke, president; Paul Schubick, vice-presi- 
dent and general manager and Ross Cole, secretary and 
treasurer. Catalogs requested on a line of general hard- 
ware. 

NEW SALISBURY, IND.—O. M. Martin has succeeded C. 
J. Heuser. A complete stock of automobile accessories is 
carried, on which catalogs are requested. 

IOWA FALLS, 1OWA.—The hardware business of Sterns 
& Son has been bought by C. W. Peterson, who requests 
catalogs on furnaces and builders’ hardware. 

KANAWHA, IOWA.—W. 8S. Flower is now conducting the 
business formerly known as Flower & Johnson. 

LITTLE SIOUX, IOWA.—The hardware stock of H. L. 
Pierce has been sold to Roy Lytle. 

OSAGE, IOWA.—The Tupper & Odden hardware stock, 
consisting of belting and packing, builders’: hardware, 
churns, cutlery, electrical household specialties, heating 
stoves, home barbers’ supplies, kitchen housefurnishings, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, poultry supplies, prepared roofing, ranges and cook 
stoves, shelf hardware, silverware, sporting goods and wash- 
ing machines, has been bought by the Gardener Atherton 
Hardware Company. 

BEVERLY, KAN.—The Schroeder-Ingham Harware Com- 
pany has erected a new building. 


MIDDLESBBORO, KY.—The Rogan Bros. Company has 
been incorporated. The capital stock is $45,000 and the in- 
corporators are J. M. Rogan, 8S. M. Reams and R. E. Howe. 
The concern will do a wholesale and retail business in the 
following lines: Automobile accessories, bathroom fixtures, 
belting and packing, builders’ hardware, building paper, 
cutlery, dynamite, electrical household specialties, galvanized 
and tin sheets, gasoline engines, harness, heating stoves, 
heavy hardware, lubricating oils, mechanical tools, paints, 
oils, varnishes and glass, plumbing department, prepared 
roofing, pumps, ranges and cook stoves, shelf hardware, 
sporting goods and tin shop. Catalogs requested on motor 
truck trailers. 

CUMBERLAND, MD.—The Jones & Lashley Hardware 
Company, Inc., has commenced business here. H. R. Jones 
is president and J. M. Lashley, secretary and treasurer. 
The concern will deal in automobile accessories, bicycles, 
buggy — builders’ hardware, building ape, children’s 
vehicles, churns, cream separators, cutlery, dairy supplies, 
dog collars, electrical household specialties, fishing tackle, 
galvanized and tin sheets, hammocks and tents, harness, 
heating stoves, heavy farm implements, heavy hardware, 
home barbers’ supplies, kitchen cabinets, kitchen housefur- 
nishings, linoleum, lubricating oils, mechanics’ tools, paints, 
olls, varnishes and glass, poultry supplies, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, shelf hard- 
ware, silverware and washing machines. 

CONKLIN, MICH.—E. J. Albright is purchaser of the 
implement and harness stock of Stockhill & Emmons. 

ALMA CITY, MINN.—E. J. Pream has purchased a new 
building here, into which he has moved his stock. 

BELLINGHAM, MINN.—The implement and hardware 
stock of Frederick C. Shogren has been bought by John- 
4, ene, who have a branch store also at La Bolt, 


HARRIS, MINN.—The Harris Hardware & Lumber Com- 
pany has been incorporated by Albert O., Arthur and Ade- 
laide Stark. The capital stock is $50,000. 

LANCASTER, MINN.—The Farmers’ Hardware Company 
will erect a new warehouse 40 x 100 ft., one story. 

NEVIS, MINN.—O. H. Gregerson & Son have disposed of 
their implement stock to the Nevis Implement Company, 
which requests catalogs on farm implements. 

BROOKFIELD, MO.—E. J. Faut has put in a new store 
front and steel ceiling and added floor space, 50 x 50 ft. 

FIRTH, NEB.—The stock of baseball goods, cutlery, build- 
ers’ hardware, fishing tackle, mechanics’ tools, etc., of P 
Delabar is now owned by H. D. Dohe. 

UNION HILL, N. J.—The Schlegel Hardware Company is 
now occupying its new quarters at 415 Bergenline Avenue. 
The firm’s business is both a wholesale and retail one, and 
its stock consists of a line of automobile accessories, bath- 
room fixtures, cutlery, electrical household specialties, me- 
chanics’ tools, sporting goods, builders’ hardware, etc. 

WEED, N. M.—The Myers Company, with branch stores 
at Cloudcroft, N. M., and El Paso, Tex., has opened a store 
here, doing a wholesale and retail business in automobile 
accessories, baseball goods. bathroom fixtures, belting and 
packing, buggy whips, builders’ hardware, building paper, 
children’s vehicles, churns, cream separators, crockery and 
glassware, cutlery, dairy supplies, dog collars, dynamite, 
furniture department, galvanized and tin sheets, gasoline 
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engines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, home barbers’ supplies, 
iron beds, kitchen cabinets, kitchen housefurnishings, lime 
and cement, linoleum, lubricating oils, mechanics’ tools, oil 
cloth, paints, oils, varnishes and glass, plumbing depart- 
ment, prepared roofing, ranges and cook stoves,’ sewing ma- 
chines, shelf hardware, silverware, sporting goods, toys, 
games, wagons, buggies and washing machines. Catalogs 
requested. 


CROSBY, N. D.—The Jacobson Hardware Company has 
been incorporated by Carl A. Jacobson, Matthew G. Even- 
son and Daniel R. Jacobson, with a capital stock of $20,000. 

RHAME, N. D.—The Rhame hardware store has been sold 
to Shaw & Reigstad. 

WILLOW CITY, N. D.—L. A. Kragerud, who has con- 
ducted an implement business here for many years, has 
disposed of it to Diepolder Bros. 

ALLIANCE, OHIO.—The Bennett Brown Hardware Com- 
pany recently opened a store at 615 East Main Street, do- 
ing a wholesale and retail business. Catalogs requested. 

MILAN, OHIO.—Kent C. Rockwell, successor to C. B. Rule, 
requests catalogs on power washing machines and heavy 
hardware. 

HEALDTON, OKLA.—George H. Wall has opened a store 
here, dealing in automobile accessories, builders’ hardware, 
crockery and glassware, kitchen housefurnishings, etc. 

TULSA, OKLA.—The Nichols Hardware Company, 119-121 
East First Street, has been incorporated to do a wholesale 
and retail business. The capital stock is $60,000 and the 
incorporators are C. A., W. F. and G. L. Nichols. 

WYNNEWOOD, OKLA.—W. B. Abernathy has bought the 
interests of E. J. Mitchell, G. Mitchell and H. Walner in 
the Keys-Mitchell Hardware Company, Inc. The firm name 
will remain unchanged, and catalogs are requested on auto- 
mobile accessories, baseball goods, bathroom fixtures, belt- 
ing and packing, bicycles, buggy whips, builders’ hardware, 
building paper, children’s vehicles, churns, cream separators, 
crockery and glassware, cutlery, dairy supplies, dynamite, 
fishing tackle, furnaces, furniture department, galvanized 
and tin sheets, gasoline engines, hammocks and tents, har- 
ness, heating stoves, panna | farm implements, heavy hard- 
ware, home barbers’ supplies, iron beds, kitchen cabinets, 
lubricating oils, mechanics’ tools, oil cloth, poultry supplies, 
pumps, ranges and cook stoves, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sporting goods, toys, 
games, wagons, buggies and washing machines. 

OLNEYVILLE, R. 1.—William H. Sawyer, for over 20 
years at 1920-1922 Westminster Street, is now located at 
1911 Westminster Street. Mr. Sawyer carries a complete 
line of hardware, tools, cutlery, paints, glass, electrical and 
mill supplies, etc. 


BERESFORD, 8. D.—W. C. Duea has formed a partnership 
with J. J. Nygaard and opened a hardware store here under 
the name of Duea & Nygaard. 

MARION, 8. D.—A. K. Mooney has purchased the stock 
of Martin Schaefer. 

NUNDA, 8S. D.—H. E. Trygstad has commenced business 
here, dealing in belting and packing, builders’ hardware, 
children’s vehicles, churns, cutlery, dairy supplies, dog col-: 
lars, fishing tackle, furnaces, galvanized and tin sheets, 
gasoline engines, heating stoves, heavy hardware, home 
barbers’ supplies, lubricating oils, mechanics’ tools, paints, 
oils, varnishes and glass, plumbing department, pumps, 
ranges and cook stoves, shelf hardware, silverware, tin shop 
and washing machines. 

PARKER, 8S. D.—A. E. Morgan has severed his connection 
with the Danforth-Morgan Hardware Company, and has en- 
gaged in the plumbing business. H. M. Danforth, the re- 
maining partner, will continue in the hardware business 
under the name of the H. M. Danforth Hardware. 

NEW BOSTON, TEX.—The New Boston Hardware Com- 
pany, which has been established for the past 10 years, has 
been incorporated with a capital of $10,000 to handle a line 
of automobile accessories, furnaces, building paper, sewing 
machines, cutlery, etc. G. W. Burrows, F. A. King and P. 
Ruff are the incorporators. 

SANTA ANNA, TEX.—The Adams-Childers Company has 
been incorporated by F. E. Adams, president; 8S. W. Childers, 
vice-president; G. E, Adams, treasurer and R. V. Adams, 
secretary. The capital stock is $50,000. 

WINNSBORO, TEX.—Tip R. Anderson has engaged in the 
hardware and sporting goods business here. and requests 
catalogs on the following items: Automobile accessories, 
bicycles, buggy whips, builders’ hardware, building per, 
children’s vehicles, crockery and glassware, cutlery, fishing 
tackle, furnaces, furniture department, gasoline engines, 
hammocks and tents, harness, heating stoves, heavy hard- 
ware, home barbers’ supplies, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, plumbing department, 
poultry supplies, prepared roofing, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, sil- 
Ne eg sporting goods, wagons, buggies and washing ma- 
chines. 

BUCKLEY, WASH.—The Buckley Hardware Company has 
bought the stock of electrical goods and fixtures of J. J. Pot- 
ter, which will be added to its regular line. 

ALGOMA, WIS.—Joseph M, Barta has commenced business 
here with a stock of automobile accessories, belting and 
packing, bicycles, buggy whips, building ex, churns, 
cream separators, dairy supplies, electrical household spe- 
cialties, galvanized and tin sheets, gasoline engines, ham- 
mocks and tents, harness, heating stoves, heavy farm im- 
plements, lubricating oils, mechanics’ tools, poultry supplies, 
prepared roofing, pumps, sewing machines, wagons, buggies, 
washing machines, vacuum sweepers, barn equipment, etc. 
Catalogs requested. ' 

MANITOWOC, WIS.—The Wernecke-Schmitz Hardware 
Company has been incorporated as successor to Wernecke 


& Schmitz, to conduct both a wholesale and retail business. 
The capital stock is $90,000 

WEST DE PERE, WIS.—John Beemster has sold his in- 
terest in Rabbideau & Beemster. Joseph Rabbideau has 
purchased his interest and will continue under the name of 
the Rabbideau Hardware Company. 
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lJ Years of Leadership in Sparic Plu¢ Manufacture 








Don’t Neglect This! 


You are not getting all that’s 
coming to you if our special 
sales helps are not at work 
boosting your whole business. 


How is your spark plug business? Are you getting 
out of it all you possibly can? 





We are old hands at this business—17 years’ ex- : 
perience—and we have developed a real plan of = aes ee 
campaign for your benefit! 


. > . SSLER 
It costs you nothing. We send it to you for Vesuvius 
the asking. If you are not already using it, i PLUGS 
write us today. Make a whirlwind finish for 
1917, and build up a fine clientele to carry you 
through the winter and start you on top next 
year. 











Our booklet “Mosler on Spark Plugs,” gives you cor- 
rect plug sizes for all cars, past and present. More 
complete information than you can get in any other 
way. Yours free for the asking. 


Don’t miss this opportunity for want of a 
minute’s time and a few drops of ink. 
These dealer’s helps are real helps. They 
have been thought out and tested out in 
actual service. You need them NOW! 


Generous Profits! Immediate Deliveries! 


A. R. MOSLER & CO. 
NEW YORK, N. Y. 


Write for Details onfour Window Display Contest 














Manufactured wnder 

A. R. Mosler’s Patent 

No. 1,218,298 March 

6, 1917. Other Pat- 
ts Pending. 


| = THE INDESTRUCTIBLE PLUG GUARANTEED TO OUTLASY THE MOTOR 
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—Goods which are 
manufacturer are printed in Italice. 
fair retail Hardware trade. 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers. 


SPECIAL GOODS—Quotations printed in small type (Roman) 
to goods of particular manufacturers who request the 
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pages of exhaustive hardware prices 


made by more than one 
The prices pamed represent 
Very smal] 


named and are responsible for their 


They usually represent the prices to the average 


ry HW TH With NVA Inu 
HME ET CEES ELLIE EET Ld 





retail trade. 
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Ae 
The second and fourth issues “ Hardware Age each month will contain 6 other 


Current Hardware Prices 


On some goods slightly lower prices are obtain- 


STANDARD LISTS AND DIRECTORY OF MANUFACTURERS, 


—Contains the list prices of many leading goods. 
lished in loose-leaf form and is kept up-to-date b; 


subscription service. 472 pages, 7 x 


ADDITIONS AND CORR 


“CTIONS.—The 


It is pub- 
a monthly 
rice, $5.00, 
trade are requested 


10 inches. 


to suggest any improvements with a view to a these 


quotations as correct and as useful as possible to Retai 
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ers. List Feb, 1, 19 6 Serew Poimt........0.6é0 0+ +e. 80% Common Bell $3.00@ $3.50 
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Carpenters’, per doz.......45- $22. Lebanon Machine Co . af ennings evcesceee 25% 
. Ss, per oof No. 105 High Speed Z Twist Common Wooden ...+se0+++++--441P § & W.: 
Ship Carpenters’, ais om ee r PONE SS Se Tooke couse taney ieee Oe 2 
Ship, Lipped hes . aes sees + .:... © in. a 10 12 
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Screw Anchors ......+++0+2++75% a oe ey Seek Z Twist BOLTS—Anchor— Wrought Steel ......0.++.+-50&10% 
eerts 80610% | Aukyra Mfg. Company: Atlas Mfg. Co.: 
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Veynald ate. e 0. Barton Anti- [Snell Mf, o.: Ankyra Collapsing Tools.....+25% | Griffin's wro't Steel........ 50% 
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eaire 2.35@$3.00| Single Bit. I veigh h 3 i Stanley's Folding No. vd oeecee 
safety" ii eissee? 4 Ss. Single Bit, base weights, un ee: Sebco Screw Anchors. 70&10&10% & E. Wrought Shelf. eo 
teen ee eeneey $2.00@ $2.25) First Quality .....00.+0+04 $11.00 Common Corpiage (cut thread) Ay ary 
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Revised List Straight Spring Baiances. 40@50% | Spring Neck ...ccecees cece cd BRIG 
Ordivary Double oo i Con rnede 60& 54 Light Spring Balances...40@50% 2 List Feb. 1, 1917 De ee IGHT - 
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Akron knows that 
Diamonds are 
Hard-wear Tires 


oo... 


SERVICE STATION B® 


REPAIRING -SuppLIEs 


Diamond iitxs 


“T Sell More Tires in Akron than 
Any Other THREE Dealers 


and I attribute my success to Diamond Tires and the fact that here in 
Akron, the rubber capital of the world, where men know tire values as per- 
haps in no other city, they insist on getting the best value for their money. 


“The greater portion of my business is ‘repeat sales,’ and only one out 
of 500 Diamond Tires I sell is returned for adjustment.” 


The Auto Supply Company, 7 Cedar St., Akron, Ohio 


Summary— 


Diarionds are extra-mileage tires. 
Diamonds are rarely returned for adjustment. 
Diamonds create their own re-sales. 


The Ideal Hard-wear Tire for the Hardware Trade 


Order from your jobber, or write direct to 


THE DIAMOND RUBBER COMPANY, Inc., Akron, Ohio 
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Truth about Oil Tests 


An authoritative statement 
to Hardware Dealers by 
the Vacuum Oil Company 


You have read and lis- 
tened to a great deal about 
oil tests. 


You have, perhaps, been 
told that certain oils are 
good lubricants because 
they conform to certain 
physical tests—.e., 


Viscosity test; 
Gravity test; 
Flash test, etc. 


You have, perhaps, been 
instructed how to conduct 
“home made” tests in your 
own hardware store. 


Not one—or all—of the | 


much discussed tests can 
prove the lubricating effi- 
ciency of any oil. An oil 
may meet every physical or 
laboratory test and still be 
an inefficient lubricant. 


There is just onetest that 
will distinguish a good oil 
from a poor oil—and that 
is the test of service. 


But physical tests have 
their purpose. 


During manufacture cer- 
tain scientific tests are 
essential. 


Gargoyle Mobiloils be- 
fore they are put on the 
market undergo thirty-five 
separate and distinct tests. 
But these tests are not 
aimed to get at the lubri- 
cating efficiency of the oil. 


They are simply checks 
to make certain that the oil 
is running uniform—that 
every lot manufactured 1s 
up to the proven standard. 

Why Tests are Misleading 


Let us take oneexample: 


It is essential in manufac- 
turing processes to know 
the viscosity, or body of an 
oil. 


The viscosity of Gar- . 
goyle lubricants is tested at 
three different tenipera- 
tures—104°,140° and 210°F. 
An oil with a certain vis- 
cosity at 104° will have an 
entirely different viscosity 
at 210°. 
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In recommending the correct 
grade of Gargoyle Mobiloils we 
analyze, among other things, 
all the operating conditions 
which the body of the oil must 
meet in a certain engine; and 
then determine the grade of 
Gargoyle Mobiloils which has 
the correct body (viscosity) to 
meet all operating conditions and 
temperatures. 


In manufacture, Gargoyle 
Mobiloils are subjected to these 
tests and to many others; be- 
cause uniformity is essential. 


In marketing, the Vacuum Oil 
Company depends upon that one 
real test of the efficiency of a 
lubricating oil—the test of 
service. 


But if service is the only test, 
how are you to know what oil is 
best? 

You yourself cannot try all the 
lubricating oils. You would 
spend years without reaching a 
conclusion. 

And you would ruin scores of 
engines. 

How are you going to advise 
your customers? 

For fifty years the Vacuum Oil 


GARGOM 
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-Mobiloils 


VACUUM OIL COMPANY, Rochester, N. Y., U. S. A. 


Specialists in the manufacture of high-grade lubricants for 





Company have made a study of 
lubrication. For many years the 
Vacuum Oil Company have been 
recognized the world over as 
leaders in scientific lubrication. 
The reputation of this Com- 
pany stands back of you, when 
you sell Gargoyle Mobiloils. 


Fow we determine 


the Correct Grade 

The Vacuum Oil Company is in 
constant touch with the manufac- 
turers of automobile, motorcycle, 
tractor and motor boat engines— 
studying the minutest details of every 
new make and model as it is produced 
—determining the conditions which 
the lubricating oil must meet in each 
engine. 

This knowledge together with the 
many years of experience with the 
four grades of Gargoyle Mobiloils, 
“A,” “B,” “E” and “Arctic”—enables 
us to know—not to guess—what is the 
correct lubricant for a given car. 


The result is found in the Chart of 
Recommendations. 


With the four grades of Gargoyle 
Mobiloils on your shelves, and the 
Chart of Recommendations on your 
wall you are equipped to lubricate 
correctly any automobile that stops at 
your door. 


That is the one sure way to sell 
Correct Lubrication. - 






every class of machinery. Obtainable everywhere in the world. 


D. tie B h Detroit New York Philadelphia Minneapolis Boston Chicago Indianapolis Pittsburgh Kansas City, Kan. Des Moines 
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Merging 
Forces 


We dare not estimate the number of millions of dollars’ 
worth of business that is done through the retail hardware 
trade each year in automobile accessories, including tires, spark plugs, 
jacks, horns, oil, gasoline and so on. 


PAS LM 


But we can safely say that much of this business is done 
through the hardware trade because of the efforts of HARD- 
WARE AGE to make the hardware dealer a better merchant of automo- 
bile accessories and because also of its efforts to make the manufacturer 
of accessories appreciate the great possibilities of the hardware trade in 


WANT} 



























RO a 





selling his products. 


To convince the hardware man that 
he could sell accessories has been easy 
and a record of practically 100% suc- 
cesses has justified us in our advice. 
Being a merchant with a tremendous 
amount of good will in his locality, pos- 
sessing splendid window display op- 
portunities, having a superior credit 
rating, and already selling some lines 
for which the motorist had to call on 
him has brought the hardware dealer 
into his own. 


But while we were keeping the hard- 
ware trade abreast of the best practice 
in selling accessories, we were also 
working with the manufacturer to 
prove to him that these very qualities 
that we were showing the dealer he 
possessed were also the qualities which 





Yet we ask both dealers and manufacturers that they do not 


made that dealer a strong factor in sell- 
ing the manufacturer's product. 


The year 1917 has proved our ef- 
forts successful. For never before have 
the hardware dealers and the manu- 
facturers of accessories worked so 
closely together nor done such a vok 
ume of business with each other. The 
tremendous distribution of hardware 
stores throughout the country reaching 
from every big city down to the small- 
est hamlet is back of this accessory sell- 
ing idea and the mighty power of ac- 
cessory manufacturers with their com- 
bined advertising and direct sales work 
is creating trade for the hardware 
dealers so that the combined forces will 
prosper as never before. 


lose sight of us altogether, for, on the one hand, we have helped 
the dealer become a better dealer of accessories and we have 
helped the manufacturer to appreciate the hardware dealer. 


Hardware 


Age 


239 West 39th St. 


New York City 


mA 


UU 


wnty 


AA 


hr 





PAT TT 
IN UUiULHLUVUU i 







i 


4 


IAC 

















AANA 














A AA 








KA A A 



















August 2, 1917 





HARDWARE AGE 


107 

















450,000 


Users Now 


Adopted by 17 
Car Makers 


Bring the Motorists to Your Store 
by Displaying Warner-Lenz 


Today’s Premier Attraction 


You are looking—are you not ?—for a 
big selling accessory. Something easy 
to handle, widely advertised, and that 
every motorist wants. 


The biggest thing of the kind ever 
known in Motordom is the Warner- 
Lenz. 


The first year’s sale was 400,000 pairs. 
Today every new car of 17 famous 
makes goes out with this equipment. 


On the average, 15,000 motorists 
weekly are buying Warner-Lenz. Every 
night, on every road, men see their value 
proven. And we are spending $200,000 
in magazines this year to urge new 
users to them. 


An Ideal Leader 


The Warner-Lenz is an ideal leader 
to dealers who want motorists’ trade. 
No other accessory com- 


There are still more than 3 million 
cars which need them. Their owners 
by the legions are coming to realize it. 


A stock requires little room, small 
investment, no after-service. The profit 
is liberal. Our largest sale is through 
the hardware trade. 


The Advantages 


The Warner-Lenz is the only lens 
which meets all requirements. It is 
legal anywhere. It lights a full half 
circle, far ahead—the road, the road- 
sides and the turns. 


It has no limitations. Every object 
in one’s range of vision is made as clear 
as day. 


The light is theJsame in any position. 
Turning of the lens in} the door of the 
headlamp does not affect it, nor does rise 
and fall of the car. That is vitally im- 
portant. 


So car makers and deal- 





mands such a sale. None 
was ever so widely adver- 
tised. There was never so 
convincing an attraction 


. » z Packard 

in this line. Marmon 
Lenox 

More and more the old- = 

° . ee s 
time lenses are finding White 


themselves forbidden. But, al , 
without that, the Warner- a 
Lenz appeal is resistless. 





Standard Equipment 
on These 17 Cars 


ers, almost universally, 
adopt Warner-Lenz when 
they change from the 


Ohio Electric 


shaft-light. There is no 


Hal Twelve p 

McKarlan real rivalry. 

Singer 

Daniels 8 Ask us for our dealer 
Pathfinder 


Doble Steam 
Cunningham 
Moon 











This is A. P. Warner, of the Warner Auto-Meter Fame, and 
Inventor of the Magnetic Speedometer. 


THE WARNER-LENZ COMPANY 


905 S. Michigan Ave., Chicago 


proposition, and how we 
aid dealer sales. This is 
the big selling season. 
Don’t miss it. 
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No. 5—The Instrument Itself 


HE BOYCE MOTO-METER 
is today one of the three best 
selling accessories. °. 


eis caer aat EE eae ans ot ae Rapa chee as io abs paris 


@ Every car owner wants one. 


@ Write your jobber and say, ‘““Send me 
a Midget $2.50, Junior $5 and Standard 
$10 Boyce Moto-Meter; also demonstrat- 
ing stands and circulars.’”’ 


@ Liberal discounts allowed. 


gq You will never have a come-back’on Boyce Mo- 
to-Meters, only on repeat orders. We guarantee it. 


The Moto-Meter Co., Inc. 
15 Wilbur Avenue Long Island City, N. Y. 




















i[ Hardware Jobbers and Dealers:—The Boyce Moto-Meter is one of the three best-selling automobile 
accessories. Witixout a Boyce Moto-Meter on its radiator cap the modern car looks and is—unfinished 
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20% Super-Strength 
without Excess Weight 


AFETY in continuous service for a motor 
truck requires the bridge builder’s factor 


of strength. 


Service Motor Trucks are built with 20% super- 
strength—a guaranty against strain under excessive 
overload—unusual driving conditions—continuous 
work hauling maximum loads. 


This amazing super-strength 
is achieved without excess 
weight. 


In actual chassis weights, 
Service Motor Trucks cor- 
respond with those of similar 
models built by the Dominant 
Ten motor truck manufac- 
turers who control the bulk 
of motor truck orders. 


But in the super-strength 
factor Service Motor Trucks 
show a big excess — attained 
through the use of specialized 
construction—carefully se- 
lected materials— and propor- 
tioning the chassis design to 
secure the utmost strength 


Send for these booklets: 
Catalog 
The Service 13 Pointer 
Specialized Folder 


with minimum strain over 
every working part. 


This 20% super-strength in 
Service Motor Truck is essen- 
tial to your continued satis- 
faction. 


It is the reason for constant 
re-orders among Service 
Motor truck owners. Service 
Motor Trucks are built in six 
highly individualized chassis 
sizes, each specially con- 
structed for the work it will 
be called upon to do. 


Prices—All Models 


1 ton truck 

14 ton truck 

2 ‘ton truck.. 

31% ton truck. 

3'% ton truck 

(Special Contractors) 
5 ton truck... 4300 

Prices subject to change without notice 


Service Motor Truck Co., itis Uilice and Factory: Wabash, Ind, 


jcago, Il, Brooklyn, N. Y. 
lew York Newark, N. J. 
jorfolk, V Indianapolis, Ind. 
t. Louis, Mo. uffalo, N.Y. 
isville 2 
ha, Ne! 
ton, Mass. Pi 


Pa. 
Nashville, Tenn. 


Washington, D. c. 
Savannah, Ga 
New Orleans. La. 
Hoboken, N. J 
Philadelphia, Pa. 
Rochester, N. Y- 
South Bend, Ind. 
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Out of all the discussion about selling garage 
hardware the dealer can select three vital points— 
first, the selling of a line that is standard and of 
recognized merit—second, selling the line that will 
suit every requirement, and third, selling a line that 
there is money in. 

Coburn Garage Hardware is just part of that line 


of Coburn Rolling Door Hardware so well known 
to the trade for many years. The round trough 


GARAGE DOOR HANGER, No. 195 


Tu Fe: ay wad 


track was original with us. 


From the Coburn line may be selected a style to 


suit any need, 


Rolling Doors do away with all 


danger of slamming. Do not get out of order and. 
are positively weather-tight. 


Coburn Hardware costs more to produce—sells 
for more than most grades, but gives greatest satis- 
faction and naturally more actual profit. 


Our new catalog is the most complete and com- 


prehensive ever published by any manufacturer. 


Send for your copy now, 


Coburn Trolley Track Mfg. Co. 


Holyoke, Mass. 


STANWOOD 




















Stanwood Adjustable 
Accelerator Foot Rest 
Patent Pending 
A Safety Device to guard against 
Unintentional Rapid Accelera- 
tion when driving over rough 
roadways or street crossings and 
to relieve the foot from Constant 

Tension. 

The Device is adjustable to vari- 
ous heights and. positions and 
adapted for use on all makes of 
automobiles. 

The foot is supported by an in- 
dented rubber roller vulcanized 
to a steel tube which revolves 
upon a steel spindle riveted to 
the uprights of the device. 
Descriptive folder mailed upon 


* finement. 


Stanwood Safety Step Plate for 
Automobile Running Boards 


Type C. Price $1.59 


Rubber molded on a perforated 
metal plate, 24 projecting ribs. 
Size, 8 inches wide, 1114 inches 
long. Keeps the car clean. As- 
sures safety. Adds to car re- 
Quickly applied. 
Will not mat down or discolor. 
Pat. May 30, 1916. 

200 Jobbers Supply the Dealers. 


Stanwood Equipment Co. 
307 Plymouth Ct. Chicago, Illinois 
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Stanwood Conformable Hand 
Pad for Automobile Doors 
Patent Pending 


These Pads are made of black 
leather and of various grains, 
such as Long, Smooth, Seal, Pig- 
skin and Patent. 


An exceedingly ductile metallic 
sheet is enclosed between the 
upper and under leather sections, 
securely holding the leather pad 
to the shape of the door and 
permitting the pad to be con- 
formed through pressure of the 
hand. 


AT 


application. 
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A Reserve Lamp for Each Socket 
Means a Profit Reserve for You 


IGGER sales and bigger profits for you will result from our adver 


tising to automobile owners. This advertising teaches the safety 
- . . . 4 - . r 
of night driving by carrying an Edison MAZDA auto chest con- 


taining a set of reserve lamps. 


The fact that this chest holds six lamps—one for every socket on 
the car—and that you supply it filled from your Edison MAZDA Auto 
Lamp Assortment Case is strongly featured. 


This advertising will result in bigger individual lamp sales to cus- 


tomers. Instead of buying one lamp at a time the customer purchases 
five or six. That means lower selling cost for you and bigger lamp 


profits. 





Get vour share of the benefits of this advertising. Display promi- 
nently the Edison MAZDA Auto Lamp Assortment Case, Auto Chest 
and other trade winning material we supply. Let your customers know 


you are headquarters for Edison MAZDA Automobile Lamps. 





EDISON LAMP WORKS «tcenerat etectriccompaney Harrison, N. 


WD RIO) AVA DAN 
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Automobile Lamps 
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EMPRESS 7 é 


The Cups 
shown repre- 
sent only a 
Y ’ Fs part of our 
Invisible 5?ting ¥ line. 
No. 299 Leather Packed Short Pat. ‘t Pat. Marine _ Ratchet 
17 Wire Lock 


8t y le Style Styl Style 
Ratchet “A"'0.C, “B’'O.C. “POC, “N"O0.C, “L’'0.C. “K’’ 40.0, 6 "0.0, “@"0.0. Wing Top 


yf 


¥ De Laxe 





BOWEN MFG. CO. 


AUBURN, N. Y. 
CATALOGUE ON APPLICATION 


Write for full 
information. 





Y Lock 





Ask for 
Catalogue L. 




















Make more money sell- 
ing Gemco Bumpers for 
front and rear. suilt 
on <a ead- ee 
rinciple. iamond or 
End Thrust orate bars — extra 
Bumpers heavy, can’t rust. 
Ask your jobber or write direct. 


Operates Easily 


The Universal Push Button will operate by 
pressing any part of the . The 

movable a perfect contact 

touch. Can be operated with the knee if neces- 
sary. A fast seller to motorists. Retail price 5c, 


Garford Mfg.{Co.\Elyria, Ohio, U. S. A. ee 
Gemco Mfg. Co., 672 So. Pierce St., Milwaukee, Wis. 


Popular Automobile Accessories 





50 cents 
Every Ford 
Owner 


Needs It—Buys 
On Sight 


T, slaa ot e ‘] of il 


HANDY IN < 
ee CONVERSE 


FOR FORD rr 
CARS 


SERS, ew ty, ean ma ¥/RIPLEETREAD 
ITRES 


The HANDY push button makes it ible for the FORD owner 
to have his horn = button where it rightfully belongs—on TOP 
of the steering column in the CENTER of the steering wheel. 

Don’t wait! Write us to-day! 


Manufactured b: 
Cleveland THE FRANCIS-RAND co. Ohio 








Barnes’ | caciine | | Adams Auto Top Holder 


“Stops the rattle—saves 





Pump 


is a splendid pump for private 
ages. It has brass cylinder, safe 
locking device, brass 

requires no naga 

ame of gasoline when not in actual 


“There is a big demand for a pump 
of this kind. It is something that 
every owner of an automobile 
wants. 


Write for prices, 
THE BARNES MFG. CO. 


550 North Main Street 
MANSFIELD OHIO 


eee ag J of 300 styles and aises ef 
Pumps for House, Farm and Power Use. 
talog ‘D.”’ 








your top’’ 
Neatest — Quickest — Strongest 


Dealers everywhere will find a 
ready sale for this best of all Top 
Holders. An ornament to any car. 
No unsightly projecting arms, “nor 
dangling straps. Can be installed 
in two minutes, and operates 
quicker than any other. 

Two sizes—% in. holes for small 
cars, % in. for large ones. 


Price, $2.00 per pair 
Write for discounts to dealers. 


ROCK ISLAND MFG. CO., Dept. B, Rock{Island, Ill. 
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you know it, too. 





profits. 





shown below. 


L. P. HALLADAY CO., 





Asch & Co., 16-24 W. 61st St., New York City. 
E. L.. Thompson Co., 817 Boylston St., Boston, Mass. 
Gray-Heath Co:, 1440 Michigan Ave., Chicago, Illinois. 





A Man Is Judged By The 
Customers He Keeps 


And whether you keep your customers or whether you see them going across 
the street to trade, after buying from you a few times, depends entirely upon how 
much SATISFACTION you wrap up with every item purchased at your store, and 


THE ,HALLADAY LINE 


The Halladay line of Bumpers and other Automobile Necessities is the line which gives 
COMPLETE SATISFACTION, both to the customer in performance and to the dealer in 


It is the Nationally Advertised line that keeps your customers crossing your threshold, 
smiling, and keeps the cash register ringing and you smiling. 

Live Hardware Dealers who wish to know more about the Halladay Line of Satisfac- 
tion and Profit Producers may have our catalog and full particulars. Just address us as 


: - Streator, Ill. 


Distributors: 


Sanford Brothers, Chattanooga, Tenn., Southern Distributors. 
Hughson & Merton, Inc., San Francisco, Los Angeles, Port- 


land and Seattle, Pacific Coast Distributors. 
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(ready to use) 


“That’s the Solder I Want’ 


Kester Crystal-Core Wire Solder for 
automobile repair work. Users like it be- 
cause it’s easy to handle and ready to use. 
The solder is a hollow wire filled with an 
acid flux (see cut) which flows as solder 
is used. ; 


Kester Crystal-Core 
Wire Solder 


For spark plug and battery terminals, elec- 
tric light connections, cracked fenders, gas- 
oline pipe and tank joints, radiator leaks, 
speedometer flexible shaft, and general gar- 
age use. 

Sold in one pound coils and on one, five 
and ten pound spools. 


Order from your jobber. If he cannot 

supply you—then send direct to us. 

CHICAGO SOLDER COMPANY 
CHICAGO, ILL. 
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The Shelby Garage Door Holders 


P heme | Pt ng bing aw go the 
oor as nging open ight angle ion or ond, 
and hold it frmly until released by a s it pull om the chain. 
It will also lock the door as it is closed by the spear head of 
the latch entering the strike on top of the , frame. 
CONSTRUCTION—Made entirely of wrought steel, no 
springs or frail parts to rust or bi . Size of swivel or jamb 
te, 3% x 2 x 3/16 inches; door plate with loc’ device, 
2x inches; rod, % in. round x 33 n. long; 
strike, 3% x 3x x % inches; chain No. 18, 36 inches long. 
All parts are heavily japanned. 
INSTALLATION—Can be applied quickly; does not require 
a mechanic to do the work. 
OPERATION —<A child can operate it. All that is required 
to release it is a slight pull on the chain. 
PRICE—The retail price, $3.00 per pair, will a 1 to the 
consumer and the good margin of profit will surely interest you. 
Send your order TUDAY. 


The Shelby Spring Hinge Co. 
SHELBY, OHIO 


PATENT PENDING 
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The Two-in-One = 
ALASKA 


FREEZER: 


**The freezer with the open spoon dasher”’ 


The best made. Has them 
all beaten. Freezes rich 
creams and mousses without 
dasher 


With No Work 


in 30 minutes; but plain custard creams 
and sherbets cannot be frozen smoothly 
in any freezer without beating with a 


dasher while freezing With the 
ALASKA open spoon dasher they can 
be frozen smooth as velvet in 3 to 4 
minutes. The ALASKA does all kinds 
of freezing stunts in the quickest time. 
The season is on. Order quick. 


The Alaska Freezer 
Co. 


Winchendon, Mass. 


FIBRE—DID YOU SAY? 


YES! And it is now an established line. It has 
proven itself one of the best refrigerators on the 
market. Then why not place your next order for an 
ECONOMY FIBRE REFRIGERATOR? Seeing is be- 
lieving. 

Prices and full information furnished on request. 


HON 





Manufactured by— ponenpeaneneneneen 


= 4 
> NT: | | TRAVERSE CITY REFRIGERATOR CO. 


TRAVERSE CITY, MICH. 


Also ask in regard to our novel Auto Refrigerator which is now a 
necessity for the tourist. 

PERMANENT EXHIBITS: Klingman Building, Grand Rapids, 
Mich. Western Furniture Exposition Bldg., Chicago. New York 
Furniture Exchange, New York. 
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The Housewife’s Recommendation 
is the Strongest Advertising You Can Have 


X-Ray View 


Over 500,000 of our machines have been 
sold to date. A third of a century of ex- 
perience. Live-Wire Dealer helps—exclu- 
sive agency plan. Investigate these modern 
washers. 


Motor High Speed Washer 


It runs easier loaded than others do empty. 


Turbine Vacuum Washer 
It has turbine blades and dome-shaped dolly. 


Motor Power Washer 
It has countershaft with belt shift to tight 
or [pose pulley. 

All the latest improvements—superior construction. 
Fully guaranteed. Sold through leading jobbers 
throughout U.S. and Canada. Write for pamphlet— 
and interesting proposition. 


Michigan Washing Machine Compan 
The dasher oscillates on top of the clothes; when the dasher Musk Shichi U.S.A. eed 
lifts out of the water, the vacuum chambers fill with air, egon, —- wv 

and as it goes down into the water the air compresses and 
forces the water through the clothes. 

Delicate fabrics are unharmed; a heavy week's wash can 
be done quickly, with little effort and no danger to the 
operator. 

And the woman's praise of its work-saving construction and 
easy operation will bring her friends to you one after another 

An exclusive agency in your territory for the Oscillator 


scm "Wy suo or gh nat Somme voor 1) | il nn 


KIEL MANUFACTURING CO. 


ALBERT LEA, MINN. 


Swinging 


jSOSUCRRCECE TORS SESE EEREeED 


SORES CROTE 


WS eS woke 
“ASS sth WOMAN WHO USES ONE” 


if 
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Special 












We make special Steel Gem Casters for hard- 
wood floors, with feltoid, leather, vulcanized fibre 
wheels, etc. 

They are all built of steel. In strength quality 
and workmanship equal to highest Schenck stand- 
ards. 

Smallest caster carries 1,000 pounds on smooth 
floor, which it will not scratch. 


Write for our colored catalog. 


M. B. SCHENCK CO., Meriden, Conn. 
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Rubber 
Headed Nails 


are used as bumpers on pianos, 
closet seats, and 
thrusts of drawers, also to prevent 
noise and marring to such as they 


are attached. 


Stem Tips, made in thirteen sizes, 
especially designed for chair legs 
and prevent the scratching of floors. 
Absolutely noiseless. 

We make a large variety of rub- 


ber specialties. Send for catalog 


and prices. 


ELASTIC TIP CO. 


370 Atlantic Avenue, 


receive the 


Boston, Mass. 
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In Handling the 


‘American Beauty’ 


You Handle 


THE BEST IRON MADE 


The following points are convincing reasons 
for its ready sale: 


—it has a detachable switch 


ond ie plug that enables you to 
Fy - pow large iron Feguiate the heat as you 


ish 

—it is ectly balanced, does = __. 

not too ares or wrist _ a jest re mm 

—it has a comfortable, always —j¢t has a bottom that is 

cool wood handie that fits machine milled and polished 
ha as smooth as glass 

—it is made on the unit plan 


—it has a cutaway nose 





the 
—it has a very flexible cord 





American Electrical Heater Co. 
Oldest and Exclusive Manufacturers 
DETROIT - - - U. S. A. 
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Coffee Mills 


Now that national advertisers of coffee are 
driving home the idea of buying whole coffee 
bea..s to get full flavor and aroma, consumers 
are using home coffee mills more than ever 


before. 


They want a compact, simple mill and the 
Parker Eagle side mill shown here meets 


the needs perfectly. 


It is made in several sizes for the use of 
small families, up to hotels and restaurants. 


Have you some in stock? 
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HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24 





DISPLAY ALWAYS IN SIGHT 


W. C. HELLER & CO., Montpelier, Ohic 








ARREST Make Every Inch Count 


Piqua Adjustable Shelf Brackets allow shelf 
s : goods to be arranged in a straight, continuous 
the attention of prospective customers by plac- line. No sticks, no props—nothing to obstruct 


ing one of these attractive display boards in the goods in any way. 


your show window. Your PIQUA 


rn Wa A 24 D Adjustable Shelf Brackets 
give 30% more display space by saving it. Easily 


adjusted. Can be removed without expense or 
will consist of greatly increased sales and correspond- injury to shelving. Adaptable to any line of 
ing profits. As to the quality of the goods—they’'re goods from the most delicate to heavy mer- 
Klein Tools—that’s enough. chandise. Use them yourself—sell them to other 


stores. Good profit. 
If you haven't our latest catalog, No. 17, write for it. Send for Catalog H. 


It's issued for broadcast distribution so don't hesitate 
THE PIQUA BRACKET CO 


to ask for a copy. Sent postpaid without charge. 
Mathias Klein & Sons, Canal Station 21, Chicago PIQUA, OHIO 

















Revolving Cases 


At your fingers’ end. Time saver and system pro- 
moter. Every Hardware Store should have one 
or more of our Cases with sizes of bolts or 
screws printed on the front of the drawers, and 
for Auto, Bicycle and Motorcycle parts, our cases 
with blank drawer fronts provided with label 
holders. We make these cases square with square 
drawers as well as octagonal. Sold by leading 
jobbers. Catalog on application. 


el {fh Wh 


Manufactured by 
American Bolt and Screw Case 
Company 
Dayton, $3 Ohio 
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“DOING OUR BIT” 


The most representative American com- 
mercial, industrial and municipal inter- 
ests are yearly supplied with several 


LUX LAMPS 





Advertising 


“Advertising is the educa- 
tion of the public as to who 
you are, where you are, and 
what you have to offer in 
the way of skill, talent or 
commodity. -The only man 
who should not advertise is 
the man who has nothing 
to offer the world in the 
way of commodity or serv- 
ice.”——Elbert Hubbard. 
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War conditions have brought about a great shortage of 
making materials. Paper makers, deprived of their 
usual source of raw material, are paying igh prices for 
every pound of waste paper they can 
that even her prices will be offered. A 
men and useholders—should take advan of this 
qe to convert all waste paper into profit. 
save and handle waste paper safely and advantageously 


PAPER 
BALER 


Helps convert waste into cash—protects against fire risk. 
Does Ry aL with the most potent source of fire—trash piled 

co. 

The Schick is strong, simple, easy to operate and most 
compact baler on the market. Boy can operate. Takes up 
less room than a pile of waste on floor. Helps keep your 
net clean, too. Really costs you nothing be 
cause 


you 


ALL _STEEt 


FIREPROOF 





Pays for itself and earns money for you. 
Many of our customers say that thee Schick Bailer pays 
he itself the first year; some say it will do it in 
a few months Depends upon the amount of 
waste you have. Made in five sizes. 


Write Today for This 
Free Book 


‘a 





“How to Make Money in Waste 
Paper’ will reveal Saating facts 
to you. Shows enormous loss in 
waste paper destroyed. Tells how 
this waste can be 
turned into cash. 
Send for your 
copy now. 


Jobberse and 
Saleaemen Wanted 


Davenport 
Mfg. Co. 


Dept H, Dav- 
enport, Iowa 
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O-K Plumbs and Levels 


We can make prompt deliveries on this com- 
plete line of plumbs and levels. We have the 
proper style and size to meet the needs of car- 
penters, builders, masons, plumbers, steamfitters 
and other mechanics. Highest quality through- 
out. Send for complete catalog. 











Toledo 


Rack and Level Co. 
Toledo, Ohio 
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The Punches and Chisels 
To Punch Up Sales 


The usual fine Cincinn ti 
tool quality; character tools 
that sell well and at fair 
prices. Look into the 
possibilities for 
profit on our 


Solid Punches 
Center Punches 
Prick Punches 
Cold Chisels 
Cape Chisels 


Diamond Point 
Chisels 


Round Nose 
Chisels 


® Half Round 
HARGRAVE “= 


The Cincinnati Tool Co. 


Cincinnati Ohio 














reputation for efficient store keeping is 

the biggest asset a hardware merchant 

can have with the trade, the public and 
the bank. It results first of all from an 
orderly, well protected and properly dis- 
played stock of merchandise. 


Such order and attractive displays of hardware is 
iblé only from the installation of Warren’s 
STANDARD Hardware Store Fixtures. 


Write today for catalog and full information, address 


J. D. Warren Mfg. Company 


Masonic Temple Chicago, Illinois 














Cary’s Universal 
Box Strapping 


In Many Widths and Gauges 
Always Carried in Stock for Prompt Shipment 


The only strapping on 
the market guaran- 
teed to run true to 
width and gauge. It 
is made from an extra 
soft annealed steel of 
great tensile strength, 
and nails can be 
driven thro’ it with 
greatest ease. Each 
reel contains 300 feet 
equipped with patent 
metal reel frame; 20 
reels packed in a case. 
We also manufacture Flat and Twisted Wire 
Box Straps, Box Corner Fasteners, Clasps, 
Seals, Corrugated Joint Fasteners, Hinges and 
Hasps, and Cary’s EVERLASTING FLEX- 
IBLE STEEL MATS 


SEND FOR PRICES AND LITERATURE 


CARY MANUFACTURING CO. 


Manhattan Bridge Plaza BROOKLYN, N. Y. 
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Sells at Sight 


Dupont, Ballistite or Schultze Powders are known 
EVERY WHERE—they sell at sight. Shooters know 
Dupont Powders are right. The name Dupont 
Ballistite »r Schultze 


On the Top Shot Wad 


or on the box label is a guarantee of powder 
superiority. 

Dupont Sporting Powders are widely advertised, 
sell quickly and always satisfy the most critical 
customer. 

Specify Dupont, Ballistite or Schultze—Smokeless 
and Dupont Black Sporting—the powders which 
sell at sight. 


E. I. DuPont de Nemours & Co. 


Powder Makers Since 1802 
WILMINGTON, DELAWARE 
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MECHANICS ARE BUSY 


Hence the demand for 


American 
Sel f-Oiling 


eGrinders 


Every workman in the country who has tools to sharpen is em- 
ployed today. It is your business to supply him with the RIGHT 
grinder to keep his tools sharp. 


AMERICAN SELF-OILING GRINDERS have the best selling fea- 
tures and are positively guaranteed against breakage or defect. 


Order From Your Jobber 
AMERICAN GRINDER MFG. CO. 


MILWAUKEE, WIS. 
Selling Agents: JOHN H. GRAHAM & CO., 113 Chambers St., New York City 





STOPS ALL LEAKS 


Noahs Pitch makes a splendid flashing 
for old chimneys. Used extensively for 
repairing all kinds of roofing, boat bot- 
toms, foundation walls, around sky- 
lights, cornices, etc. 

Convenient cans from a pound to a bar- 
rel. Ready for instant use. Does not 
dry out in the package. Can be applied 
by anyone with ordinary knife or 
trowel. 

Get a sample today and try it out. 

A ready seller. Good profit and repeat 
business. 








THE PHILIP CAREY CO. 
- 222 Wayne Avenue 


Cincinnati, Ohio 
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Every Dealer should stock 


LIBERTY ELASTIC ROOF AND 
METAL PAINT 
For all prepared roofing and metal surfaces. 
LIBERTY ASBESTOS-CEMENT 
COATING 


For resurfacing old worn-out roofs. 


LIBERTY ELASTIC-CEMENT 
For all patch work. 


LIBERTY RED-KOTE PAINT 


For all wood and metal surfaces. 


Ready Sellers. Good Profit. Ask Your 
Jobber. 


Manufactured by 


Carter Paint Co. _Liberty, Indiana 











OPAL 
Wire Screen Cloth 


Heavy Zinc Coated After Weaving 


Made in 12, 14 and 16 Mesh 
13 Mesh Extra Heavy 


There are much wider variations of 
quality in the class of Galvanized After 
Weaving wire screen cloth than in 
any other grade. 


For many years OPAL has been the 
standard by which all others are 
judged. 


PROCESS PATENTED SEPT. 19, 1911 


ONLY 
GENUINE 


SATIN 
FINISH 


Manufactured by 


New York Wire Cloth Co. 


233 Broadway, New York. Works: York, Pa. 
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The “Atlas” — 


A Power Pump of 
Many Uses 


Fig. 691 


Capacities from 600 to 2600 gallons per 
hour. May be operated by hand, gaso- 
line engine or electric motor. If electric 
driven, may be automatically started 
and penal 


For use in Hydro-pneumatic Water 
Systems and for general pumping ser- 
vice, where water is not more than 25 
feet below the pump. The "Atlas" is a 
splendidly built, medium priced pump. 
When desired, air can be pumped with 
the water. 

Write for details about this and also ask 
for a copy of our new 360-page General 
Catalogue, which tells about more than 
a thousand styles and sizes of Deming 
Pumps. 


THE DEMING CO., Salem, Ohio 


GENERAL AGENCIES 
Chicago: Henion & Hubbell 
Pittsburgh: Harris Pump & Sunply Co. 
Buffalo: Root, Neal & Co. Agencies in all Principal Cities 














Making Business Good 


consists in getting sea- 
sonable goods while the 
getting is good so that 
you can push sales when 
the selling is good. Buy 


HAMMOCK *, PORCH SWING CHAINS 


now—the kind that 
sell. Popular chain 
patterns. Weath- 
er proof finishes. 
Prices that 
mean profits. 
Prompt de- 
liveries. 


Get prices 
at once 














Price ( 
$750 2% 


a a 


CAN BE USED 
IN BARREL No Drip. 


Empties a 
Barrel or Drum 
Completely. 


No Waste. 


EITHER WAY 


Good for Oil, 


A AAA ren erm, 


pentine 
| Light 

Paint 

etc. 





Patent Pending 


Works Easily, Quickly and Efficiently 
A Great Trouble Saver 


ROTHWEILER & CO. 
SEATTLE, WASH. 

















Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 
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Wrought Ear. 


We are the leading sup- 
ply house in America for 
this class of goods. 


Highest quality, finest 
finish, largest stock of all 
sizes and kinds to be 
found anywhere. 


Send for our catalog 
showing a complete line 
of TINNERS’ and 
ROOFERS’ SUP- 


Guard Drop Handie. PLIES. 


BERGER BROS. 'CO. 


Office: 229-231 Arch St. Store: 237 Arch St. 
Warerooms and Factory: 110-114 Bread St. 
PHILADELPHIA 
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YOU CAN 
MAKE MORE SALES 
with SOSS INVISIBLE HINGES 


SOSS HINGES sell readily—pay you a good 
profit—and give service that brings buyers back 
with more dollars for you. 


There’s a SOSS HINGE to fit every particular 
need. 


Lose no time in getting acquaintedjwith us. 
It’ll be a highly profitable alliance for you. 


Write for our catalogue No. H 


SOSS MFG. COMPANY 


435-443 Atlantic Ave., 
Brooklyn, N. Y. 














ONLY 


DOUBLE ACTING 
SPRING BUTT HINGES 


have the weight-sup- 
porting bearings cor- 
rectly located to 
liberate the action of 
the springs, reducing 
breakage and increas- 
ing spring power, 
preventing “ unequal 
wear of the barrels, 
and giving practically 
unlimited durability. 


ROMMEP 


Bommer Floor Surface Spring Hinge 


Has Release and Holdback Features and 
Ball Bearing and Alignment Device 


Suitable for either double-acting or single-acting doors 


[he most durable hinge of its ; holds the door 
open when swung to 90 degrees. The spring-action can 
be entirely released so door will swing free, with- 
out spring-action, by inserting a wire nail (when 
the door is open) into a hole provided in the side 
plates. The spring- 
action can be restored 
by withdrawing the 

nail. 

No. 18 Type 


BOMMER BROTHERS, Mfrs., Brooklyn, N. Y. 








(Patented) 


THE CHAMPION 
Double Fl | : 
Acting Oor INge 
This handsome hinge of few parts has 
the “call,” and deserves it. 
The entire weight of the door rests on 
a ball bearing and allows the door to 


swing freely and easily without jar or 
noise. 


And all a carpenter has to do to attach 
this hinge, is, simply saw out a rectan- 
gular piece at the bottom corner of the 
door and make a slight mortise for the 
strap ends of the hinge. No wonder 
it sells. 


Send for our Catalog of Profitable 
Hardware Specialties. 


The Champion Hardware Co. 


GENEVA, OHIO 
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Business 

| Exchange 


You may be a hardware merchant or manufacturer and in need 
of aclerk or salesman. You may be a clerk or traveling salesman 
and want a better position or a new line of goods to sell. 

You feel that somewhere there is a firm or an individual able to 
supply that want. But the problem is how to locate the party. 


The Business Exchange 


—of Hardware Age is the One Point at Which they all meet. 
It offers you an inexpensive means of communicating your want 
to a great audience of over 17,000 dealers, jobbers and manufac- 


turers of hardware throughout the United States. 
Write for information and find out how moderate our prices are. 


Business Exchange 
Hardware Age 
239 West 39th St., New York 
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Geareneee 
on 

can of 
DEVOE 












DEVOE books help agents 


to get new customers 


A supply of interesting, illustrated 
booklets on each popular DEVOE 
product is furnished to Agents for 
distribution. These booklets induce 
paint users to buy DEVOE from the 
Agent. This is just one of the many 
ways DEVOE will build business for 
you. “How to Sell More Paint” de- 
scribes the whole plan. Write for it. 


DEVOE 


The oldest paint manufacturer in 1 eatees 
States. Founded in New York 


DEVOE & RAYNOLDS CO., Inc., bic habit 


PAINT DEVOE PAINT 







































LUTHER 


Power Bench Grinders 


Sharpening Attachment 





Now is the time when you can sell iots of 
these to farmers for sharpening discs and 
cultivator shovels. 


14 to 28 inches in diameter. Grinding is 
under full control of operator. Doreen 
can be done on either grinding wheel en 


any bevel desired can be given. 
Write for complete catalog of the famous 


Luther Line of Hand, Foot and Power 


Grinders. 


Luther Grinder Mfg. Co. 


With Combination 
Sickle and Disc 


Will hold any disc from 


Milwaukee, Wis. 
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Clinton, lowa 


American Brand 


QUALITY SERVICE 
Screen Wire Cloth 


Lasts Longer—Looks Better 
also 
American Bronze, 


Galvanoid Enameled, Painted, 


Bright Galvanized 
All Meshes and Widths 


American Wire Fabrics Co. 


Chicago, Ill. 


FACTORIES: 
Mt. Wolf, Pa. 




















Flies Bring Money 





But they carry con- 


tagion, disease and 
sickness first. 
For this reason 


everybody is catching 
them—all want good 
fly traps. Your chance 
to sell them. 

Nothing better or 
surer to catch them 
than The “Perfect’’ Fly 
Trap, which has stood 
every test and proved 
a wonderful trap under 
every condition. 


Our “Fly Literature”’ 
helps sales. Get it— 
write 


LUDLOW-SAYLOR WIRE CO. 
ST. LOUIS, MO. 






Niles, Mich. 
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— CHAO 


SPRING HINGES 
DISTINCTION 


The Chicago “Relax” Spring Hinge has distinctive features which impress 
your customers and create the demand. 


The spring action release allows the door to be placed open at any desired 
position and automatically re-engages when the door is closed. 


Chicago Spring Bult Company Kom 
CHICAGO NEW YORK © 


Send fer Catalegue H-32 





























Just the Socket Wrenches 
that Sell—Just the Way 
to Sell Them 


No. 44-B Nobody doubts the worth of socket wrenches. 
Their value has been proved in service and their 
good points are known far and wide. 


e 
Light Weight Adze We-make a full assortment of socket wrenches 
and our No. 300 Socket Chest is offered free with 
Absolutely G ood the assortment of sockets, handles and accessories 
ay that best fits your requirements. 


: ¢ Write for special offer. 
- It's money in your pocket to have 


our Adze, for the trade demands them. FRANK MOSSBERG CO 
Inquiries are coming to us from all over " 
the country. Better get our catalogue ATTLEBORO MASS. 


so we can refer inquiries to you. - 
New catalogue is now ready. 
THE L. & I. J. WHITE CO. 

125 Columbia St. BUFFALO, N. Y. 


The Neverip Stitcher A TIME AND MONEY SAVER 


The greatest invention with which the un- Set of needles 
skilled man can repair leather goods or any a in handle 
heavy material. ler metal cap. 


























A Miniature Sewing Machine 


Packed % dozen in attractive counter dis- 
play box. 


Show cards and circulars in 4 languages. 
Foreign and domestic trade solicited. 


WRITE FOR PRICES 


Stewart-Skinner Co. 


420 Herman St., Worcester, Mass., U.S.A. 

































August 2, 1917 HARDWARE AGE 125 











Headquarters for CHAIN 


The Smith & Egge Mfg. Co. 


BRIDGEPORT, CONN. U.S. A. 


Here shown are but a few of the many dif- 
ferent kinds of chain we make. All our Chains 
are made of A-1 stock by Automatic Machin- 
ery and are therefore uniform and of the best 
quality. The capacity of our chain plant is 
30 Miles of Chain per Day. Send for Catalog 
and Trade Prices. 











Who Has the Best 


Trade in Your Town? 





sa 


MTED.BMCO. ——-—— 








The answer is that firm that stocks 
widely known brands of recog- 
nized quality and proven worth. 


“Morse” Tools 


will bring trade to your door on 
their reputation and hold it on their 


merit. 


Drills, Reamers, Taps, Cutters 


CATALOG ON REQUEST 


MORSE TWIST DRILL & MCH. CO. 
NEW BEDFORD MASS. 












Most Service- 
| able Screw 
| Driver Made 


It is absolutely 
shock-proof (break- 
ing point 10,000 
volts). Bilectricians 
and automobile men 
know what that 
means and the ad- 
vantages with out 
further comment. 


This driver is not 
merely a shock-proof 
novelty; it is the 
strongest for general 
work and has the 
best grip of any 
driver made. 


Stands up under 
the hardest usage 
without damage in 
any way. Hammer, 
pry, use as a cold 
chisel, or as a regu- 
lar driver, you can’t 
wear it out—lasts a 
lifetime. 





Won't roll off 
bench. 


Patented Nov. 28, 1916 


Jobbers and Dealers 


Here is a brand new screw driver, just patented last November. 
Write today for our special proposition. 


M. B. Tool Company 


Providence, R. I. 














Cleats and Clothes Line 





GALVANIZED MALLEABLE 


BOAT HARDWARE 


We make our own castings—do our own galvanizing—handle everything from 
the pig iron to the finished product. 

You'll find our Folding Anchors, Row Locks, Boat Hooks, Belaying Pins, Boat 
Pace very good sellers. 
We stand behind everything we make with a guarantee which protects you 


Send for catalogue which shows our Complete Line. 


, MALLEABLEX IRON FITTINGS CO., Branford, Conn. 


—— tet = 
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Don’t Overlook No. 161 





This ADJUSTABLE GRINDSTONE TRUER is not a big 
seller but a dependable one, and at a mighty good margin of profit: 


At practically no trouble or expense, it keeps grindstones in 
the best condition with the absolutely true, even and gritty surface 


so essential for speedy, effective work. 


Prices and full particulars will be found in Catalog No. 31. 





ATHOL MACHINE CoO., 


Athol, Mass. 

















Swaine Points 


In each Swaine 
PowerPunching 
Press are com- 
bined strength, 
stability and 
convenience of 
operation. 


You can use this 
Press for heavy 
work, such as cut- 
ting bars, and 
heavy sheet 
metal, or in 
any of the 
punching 
and forming 
operations 
in themanu- 
facture of 
= hardware. 


Built to turn 
out good work 
consistently. 
Write us. 


Ls ST, LOUIS 








ARE MADE OF SOLID CRUCIBLE STEEL 
Ws The David Maydole Hammer Co.. Norwich. NY..U.S.A 


Worth Having! 


BOLTS NUTS RIVETS WASHERS 
Picks Mattocks and Grub Hoes 
Crowbars Wedges Forgings 
Telegraph and Telephone Pole Lines 
Hardware 
Wagon Hardware 


PITTS BURCH, PA. 
Established tas 


d@> (el) u@s 
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“STANDARD” PORTABLE ELECTRIC TOOLS 


TAKE THE TOOL TO THE WORK, attach 
to any lamp socket or power circuit, save time 
and labor. Reduce your cost. Every tool 
ee both electrically and mechan- 
ically. 

ATTENTION DEALERS 


Write for our Special Proposition. We guar- 
antee you excellent profit selling, our Electric 


Drills and Grinders. 


Have you these tools in your shop? 


THE STANDARD ELECTRIC TOOL CO. 


CINCINNATI, OHIO 





Bench Grinder 
For grinding small tools, castings, etc. 
Made in 3 sizes 














Stone 








Cutters’ Porter's 


Preference * New 





The “Trow & Holden” Patent Scotia Hammer 
is the preference of experienced stone cutters 
because of the excellence of material used 
in its manufacture, skilled workmanship em- 
ployed, practical design, and the “Trow & 
Holden” special finish which makes for un- 


equaled durability. 


Our Catalogue Number Five will give you an 


Hardware 


interesting lot of information about all kinds All parts 


of Tools and Supplies for Stone Cutters. 
There is a copy waiting for you in our office. 
If interested please send for it. 


TROW & HOLDEN CO. 


BARRE, VERMONT 
Stone Working Tools and Supplies 


Southern Sales Agents, The Tool Company, 
58 Marietta Street, Atlanta, Ga. 


Pacific Coast Sales Agents, Eccles & Smith Co. 
San Francisco, Los Angeles, Calif., Portland, Ore. EVERE | I 








Easy 


BOLT 
CLIPPERS 


dealers will 


find a big sale for these 
Bolt Clippers. 


While made primarily 
to trim carriage makers’ 
bolts and rivets, they are 
now used in almost every 
metal-working trade. 


interchangeable — all 


made to fit perfectly. They are hand 
tools with power tool efficiency. A 
size for every need. Liberal profit. 


Send for Booklet and Discounts. 


H. K. Porter 


MASS. 




















For the manufacturing of all metal products, both large and small, a Hack Saw Blade is almost 
a necessity. Many years have proved the “STERLING” Hack Saw Blade is one of real merit. 


Manufactured by 


Diamond Saw and Stamping Works, Buffalo, N. Y., U. S. A. 


HACK “Sterling” SAWS 
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prevent errors and save time. The foot numbers are in the most con- 
venient position, for both horizontal and vertical measuring. 

Other exclusive features, such as KECO finish (to guard against 
rusting), Patent Adjustable Centers, etc., insure satisfied customers for 
the dealer handling K & E Tapes. 

Ask for our Trade Price-List of Measuring Tapes No. H 1398. 


KEUFFEL & ESSER CO. 





NEW YORK, 127 Fulton Street 


CHICAGO 
516-20 S. Dearborn St. 


ST. LOUIS 
817 Locust St. 


Drawing Materials, Mathematical and Surveying Instru 





General Office and Factories, HOBOKEN, N. J. 


SAN FRANCISCO MONTREAL 
48-50 Second St. 5 Notre Dame St. W. 




















Encourage Him 


Some bright boy in your store is show- 
ing a keener desire to know about the 
goods around him than is usually 
found in youngsters. 


This boy is of the stuff that makes 
real merchandisers. Properly tutored, 
he'll develop into a big, broad-gauged 
man able to lift many of the burdens 


i 


THE WOOD HANDLE 


is turned from hard close- 
grained wood with an excellent 
jet-black high polish finish. 
Our handles do not split and 
fall off after use, as they are so 
protected that it is impossible 
to break them with ordinary 
service. 


you now Carry. 
The Steel Handle Wrenches 


are so shaped as to fit the hand 


Encourage his continued interest, 
perfectly. 


add fuel to his ambition and make 
him more valuable generally by giv- 
ing him a personal subscription to the 
Hardware Age. 


F. E. WELLS & SON CO. 


Greenfield Mass., U.S. A. 


In many cases a Hardware Age sub- 
scription has been an important fac- 
tor in bringing boys from the ranks. 


EMM 


=I 

















Pa. Screw Drivers 


| : 
i r agli 


A 
ja inte 4- le 


“BOOST”? YOUR SALES 


Here’s an outfit that will almost take the place of 
an extra clerk—and the cost is surprisingly low— 


A dozen fine screw drivers—four 4-inch, four 5-inch, four 
6-inch—in an attractive, well made, hardwood display stand. 

This “Silent Salesman” is handsome enough to sell ordinary 
screwdrivers “on sight,” and the Reliance driver is far from 
ordinary—it is extra good. 

Rubberoid handle, nickel-plated ferrule and a blade tempered 
like a sword. 

If your jobber does not handle them, write us. 


THE BRIDGEPORT HARDWARE MFG. CORP. 
BRIDGEPORT, CONN. 
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BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 <n a 
Twelve Medals of INCORPORATED 1895 


Award at Special Grand Prize 
INTERNATIONAL , GOLD MEDAL 


Atlanta, 1895 
Expositi 





Copy of Catalogue will be sent free to any interested File User upom application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Ce, 














SSDI NNNAANAAAA 


“YANKEE” \ Whitaker-Glessner 


Ratchet Driver No. 10. = Company 3 

Saves Time at Every Turn = 
Here you have an = 
easy working rat- = The best the market affords in 
chet, right hand, = 
left hand (and Ss 
rigid),acomfort- / ay Billets, Slabs, 
able handle pi Sheet Bars, 
and withal a is alt Blue Annealed 
strong and Sheets, Black 

> lengths of : 
serviceable & Galvanized 
. blade, from 2 
driver. ‘ Sheets, and 
inch for small F ed Roof 
screws, up to rorm ol- 
12 inch, suitable Ings. 
for all kinds of 
high power screw 
driving. 





MANUFACTURERS OP 











Address all communications 
to our Sales Department. 


Your Jobber can supply you. 


North Bros. Mfg. Co. = WHEELING, W.VA. 


Fhilac elphia, Pa. 
































BIFURCATED RIVETS = § age” a TUBULAR RIVETS 


Established ee wie J Eighteen Eighty-Four 


Main Office and Factory 
JUDSON L. THOMSON MFG. Co. | 
Waltham, Massachusetts 
Bifurcated and Tubular Rivets, Metal Specialties and Rivet Setting Machines 


ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 
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Screen Guard Brackets 


No. 6735 


— Polished Brass 
or % inch Rods 
No. 6735 
For Single Rod 
No. 6734 
For Double Rods 
No. 6733 
For Triple Rods 


Prices on Application 


BERBECKER & ROWLAND 


Waterville, Conn. 
JULIUS BERBECKER & 
SONS C 


208 North Fifth Avenue 
Chicago, Ill. 





No, 6734 








McKINNEY Wrought Steel 


Half-Mortise Butts 
No. 2745 


In hanging doors with these | 








butts the carpenter mortises the | 
jamb only, as the ornamental. | 
bevel-edge leaf is attached to | 


the surface of the door. 
saving in time and labor appeals 
strongly to every contractor and 
builder. 


The butts can be made re- 


This | 


versible by simply unscrewing the | 


slotted tip at the bottom, re- 


| 


versing the pin, and inserting the | 


tip in the opposite end. 

You'll find the MCKINNEY 
half-mortise ‘butt No. 2745 a 
profitable addition to your build- 
ers’ hardware stock. Better order 
a stock now. 


McKINNEY MFG. CO. 
Pittsburgh, Pa. 
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Which Flod Woul 
You Rather Carry? 


If you had to haul mortar for a living 
you certainly wouldn’t want to carry a hod 
that dripped water all over your shoulder. 


You would choose a Never Drip Steel 
Hod with its one-piece ends. You would 
ge whistling on your way while the other 
ellow sulked. 


There are lots of hod carriers in your 
town who are bearing the discomforts of 
carrying leaky hods simply because they 
have not been shown the sensible and better 
kind. 


This = field of profit is yours for the 
asking. rite us at once for details. 


Che Cleveland Wire Joring Co. 
Cleveland be 4 Ghio 











Our Vise Campaign Is On! 


Your Local Gas Company Will Soon Buy Williams’ 


“VULCAN” 
Chain Pipe Vises 


SI, _ 








“VULCAN” No. 2 long ago won favor on every one of the Brooklyn 
inion Gas Co.'s 41 service carts 





exceptional value of “VULCANS” in gas line installations. 

The message brings opportunity to all dealers who will follow 
the trail that many of Amenca’s leading gas companies have blazed 
before them. 


[Als the principal national gas journals will now emphasize the 


LHWILLIAMS & CO. 


WESTERN OFFICE AND WAREHOUSE: 40 SOUTH CLINTON STREET, CHICAGO, ILLINOIS 
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Order STANLEY No. 3000 
‘Twinrold”’ Self -Tightening 


Coiled Double Bex Sir 


Pat. tec 26, 1911; Nov. 5, 19 


Nails on 
RIB CENTER 
Can’t Slip 


NEW YORK 
See page 87 


Nrprans 


HARDWARE AGE 


Nails driven 
oo uel on 

CENTER 
TMahten Strap 


CHICAGO 





PAPER SHORTAGE 


“Unheard-of” prices are being paid for 


BALED WASTE PAPER 


and you can get a share of these big prices if 
you will save your Waste Paper and 


Bale it With 


THE HANDY PRESS 


All Steel or Wood 
$17.50 and Up. 


Write Today for Circular. 
MANUFACTURED BY 


GRAND RAPIDS SALVAGE CO., Inc. 
Grand Rapids, Mich. 











Whether you are just opening a 
hardware store or are already 
well established in the business, 
you should include 


The Hardware 
Merchant’s Card 
Index Record 


in your next month's budget. For keeping 
track of Quotations, Changes in Window 
Displays, Addresses, Follow-up Dates and 
Miscellaneous Memoranda, this record is as 
practical an application of modern syste- 
matic methods as could be evolved for the 
Hardware Man. 


Descriptive circular and samples of the slips 
supplied with the.record, free on request. 


Complete outfit in Oak or Mahogany Cab- 
inet with Cover, $6.00, delivered. 


U. P. C. Book Company, Inc. 


Successor to Hardware Age Book Dept. 
241-249 West Thirty-ninth Street, New York 














“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


iti 


—e- Wood Screw Toggle Machine 
Type Bolt “eat 


le. ‘AR EXPANSION BOLT COMPANY 
20 W. Lake St., CHICAGO 147-149 Cedar St., NEW YORK 











TRADE MARK - REG US PAT OFF 


OILS na 
GREASES Quality 


Harris Gasoline Engine 
Cylinder Oil 
Made in Four Grades 
Light — Medium — Heavy — Extra Heavy 
For Your Customers Who Own 
Motor Cars—Motor Boats—Motor Cycles 
A LITTLE GOES A LONG WAY 
AND EVERY DROP COUNTS 
A. W. HARRIS OIL CO. 
326 So. Water St., Providence, R. I. 
Branch—CHICAGO, ILL. 


HARRIS Lubricants 
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A New Broom 


Zeda is not merely another 
broom. It is a new im- 
proved style, and better 
kind of broom—totally un- 
like any other broom on the 
market. 

With its exclusive patented 
features you can readily 
demonstrate to the cus- 
tomer why it outlasts 2, 3 
and sometimes 4 ordinary 
brooms. Write your near- 
est factory. 


Lee Brocm & Duster Co. 


Lincoln, Neb. Boston Davenport, Ia. 








_ 57 NORWOOD ST., 


The Lady Torrington Vacuum Cleaner 


is being 
advertised 
to millions 
All inquiries 
are turned 
over to our 
dealers 
Write for 
quotations 
NATIONAL 
SWEEPER Co. 





TORRINGTON, CONN. 











PREPAREDNESS Are you ready to 


answer the call. for 
BRAND 





HORSE SHOE 





Every wringer 
m a n ufactured 
by us is fur- 
nished with a 
warranty tag 
which bears 
our name and 
the time of ¢ 


We stand back 
of every one 
of them 







A trial order 
will convince 









* New 


THE AMERICAN WRINGER CO. x. PSR t Seity 
















“Commercial” Annular 
S_~» Ball Bearings 


j 
ii ; 
< 2) mous rs 
These are the bearings 
that take the place of 
cast or plain bearings, do 
the work with a mini- 
mum amount of friction 
and at.a fraction of the 
cost. 


Adapted to any mech- 
anism having rotating 
members. Get Catalog 
and Prices. 
































Liberty 
Motor Washer 


has stood the test of time 
and our dealer friends say 
it is a pleasure to sell them. 
The most powerful water 
motor and the only success- 
ful springless motor of the 
piston type. Give your trade 
the best—the best policy in .- 
the long run. 





Write today for prices. 


The Western Water Motor Co. 


2105 Central Ave., Cincinnati 





Padlocks 


That will give satis- 
faction to your cus- 
tomers. 


PROMPT 
SHIPMENTS 


Better look up your 
stock and write us 
for prices. 


EXCELSIOR LOCK CO., Lancaster, Pa. 

















Bells and Toys 


Hand, Door, Cow, Team, House, 
Call, Tea, Sleigh Bells, etc. 


Sterling Toy Builder 


the new construction toy; also 
a large line of Iron and Floor 
Toys. 

Send for catalogue and 
prices. 


The N. N. Hill Brass Co. 


East Hampton, Conn. 











F you do not order 
I one of our Eclipse 
Nail Bins and one of 
our Eclipse Bolt Cases 
you will surely regret it. 


There is no other device 
ever invented so perfect 
in every particular, Try 
one of each. If you do 
not like it you can re- 
turn it, 


Send your order at 
once to 
; 


Eclipse Mfg. Co. 


Wellston, O., U.S.A. 
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DOT EMBOSSED 
BOX STRAPPING 


300 feet to a coil. 20 coils in a 
case. Great Tensile Strength. 
No Sharp Edges or Rivets. 


Write for Catalog. 
Manufacturers of 
Flexible Steel Door Mats, 
Corrugated Fasteners 
ACME STEEL GOODS 
COMPANY 


2840 Archer Avenue CHICAGO 
New York Oity San Francisco Montreal, Quebec 





Acme “Dot Embossed’’ 


Atlanta, Ga. 








Scales That 
Weigh Right 


Scales that underweigh 
cheat customers and often 
lose them. Scales that 
overweigh cheat you and 
lose money for you. 























J. B. Seales are rigidly 
tested and weigh right— 
right to a dot. It pays to 
sell and use them because 
they more than meet the 
law's requirements. 


The Jacobs Bros. Co., Inc. 


78 Warren St., NEW YORK CITY 



























Hardware Agents Wanted 


We manufacture everything from 
dependable hand fire extinguishers to 
large chemical engines and chemical 
tanks for fire department service. 


w There’s good profit in 
fh being our agent. 

We carry the 
stock. Write 
us for cata- 
log and spe- 
cial hardware 
discounts. 


O. J. Childs Co., Utica, N. Y. 


Bestrac 
Sells Whips 


It holds from % to 1% gross of whips and dis- 
plays them so prominently that customers can’t help 
noticing them. It's made right—holds the whips by 
the points and keeps them perfectly straight—just 
as they come from the factory. The whips can’t fall 
out—they are always right before people's eyes. 
‘‘Seeing is buying!’’ The 

Best Portable Revolving 
WHIPRACK and DISPLAY STAND 
has proven time and again that ‘‘whips so well dis- 
| meg > are half sold.’’ It also has a revolving shelf 
‘or displaying oils, grease, soap, dressings, powders, 
linaments, gall cure, combs, brushes, etc. It is 
enameled black and attractively painted with Gilt 
Trimmings. Made entirely of steel and iron, bolted 
and clamped together. Will never wear out. Ad- 
Justable from 8 ft. to 9 ft. 10 ins. high. 
Weight, boxed. 145 Ibs. Write us for 

Catalogue D. 
Sold by Jobbers everywhere. 
JOHN H. BEST & SONS 
Galva, IIlinols, U. S. A. 

















MILBRADT 
LADDERS 


will pay for them- 
selves in a short time 
by enabling you to 
wait on more trade, 
save the wear and 
tear on your fixtures 
and goods, as well as 
bring the appearance 
of your store up to 
‘ date. 

—_,——— Write for catalogue 
— showing a large num- 
ber of styles suitable 
ww! all kinds of shelv- 
ng. 


Milbradt Mfg. Co. 


2410 N. 10th St. 
St. Louis, Mo. 








































































UP-AND-DOWN 
IN-AND-OUT 


ADJUSTABLE i 
TELEPHONE 4} 
BRACKETS / 
ADD TO YOUR SA [liege iy OF tO, 
-? = BPI IS Oe 


STOCK THESE NOW |e 


A tae 


State and 64th Sts. 
CHICAGO 


Big Discounts 
EFFECTIVE SALES HELPS 





COMPANY 














The Storm King 


Lantern 


WIND AND RAIN PROOF 
250 Candle Power 


Operates 15 hours on one quart of 
gasoline or kerosene. Automatically 
cleaned ; cannot clog. Can be turned high 
or low. Will stand more rough usage 
than the ordinary lantern and has no 
wicks to trim, no chimneys to wash, no 
smoke, no smell and no dirt. Just the 
thing for farmers, dairymen, shows, fairs, 
sportsmen, motor boats, construction 
work, railroads, etc. 

The Storm King weighs 3% pounds net 
and is 14 inches high. Put up in single 
cartons. A sample will be send on trial 
to any rated dealer. Order a sample to- 
day, or send for further particulars. 


National Stamping & Electric Works 
416 S. Clinton Street, Chicago 


















W ell melelitatere .ong eelelitatas 


‘G&B 

















TH GLLBERI & BEN 5 oe | 
MANUFACTURING COMPANY 
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WHO'S WHO 


IN THE HARDWARE FIELD 


A Classified List of the Products of Progressive Manufacturers 
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Abrasives 


Carborundum Co., Niagara Falis. 


Cleveland Stone Co., Cleveland, O. 


Van Cleef Bros., Chicago, Lil. 
Vaive Grinding 
Durkee-Atwood Co., Minneapolis. 


Northwest’n Chem. Co., Marietta,O. 


Adhesive 
Non-slip, for Rugs 
Ferdinand & Co., L. , Boston. 
Adjusters 


Corbin, P. & F., New Britain, Ct. 


Ives Co., H. B., New Haven, Ct. 


Kussell & Erwin Mfg. Co., New 


Britain, Ct. 


Agate Wure 
See Ware 


Agricultural Implements 


Myers & Bro., F. E., Ashland, O. 


Stover Mfg. Co., Freeport, Ail. 


Air Compressors, Garage 


Black & Decker Mfg. Co., Baltimore. 
Lipman Air App. Co., Beloit, Wis. 


Air Moisteners 
Reid-Geisler Mfg. Co., Chicago. 


Specialty Mfg. Co., St. Paul, Minn. 


Air Pumps, Carb 


Black & Decker Mfg. Co., Balti- 


more, M¢ 


Lipman Air. App. Co., Beloit, Wis. 


Alaminum Ware 
See Ware 


Ammunition 


Baker, Murray & Imbrie, N. Y. C. 
Du Pont De Nemours & Co., E. L, 


Wilmington, Del. 


Peters Cartridge Co., Clastonstl, 0. 


Remington Arms U. M. ©, Co 
ae 


Cc. 
Winchester Repeating Arms Co., 
e. 


New Haven, C 


les, Channels and Tee 


ars, Galvanized 
Harold McCalla Co., Phila., Pa. 
Inland Steel Co., Chicago, I. 


Interstate Iron & Steel Co., Chicago. 


Anvils 


Billings & Spencer Co., Hartford. 
Rock Island Mfg. Co., Rock Is., Ill. 


Arbors 


Morse ‘I'wist Dril! & Machine Co., 


New Bedford, Mass, 


Arches, Vines 
Ludlow-Saylor Wire Co., St. Louis. 
Wright Wire Co., Worcester, Mass. 


Asbestos 


Sheet and Packing 
General Asbestos & Rubber Co., 
So. Charleston, 8. 
Johns-Manville Co., New York City. 
Raybestos Co., Badgport, ct. 
Thermoid Rub. Co., Trenton, N. J. 


Augers and Auger Bits 
Conn. Valley Mfg. Co., Centerbrook, 
es 


— Auger Bit Co., Wilmington, 


niet Mfg. Co., New Haven, 3 

Jennings . Co. C. E., = 

Jennings, Mfg. Co., "Chsster, Ct. 

Lebanon Mace Co., Lebanon, N. H. 

Peck, Stow & Wilcox Co., Cleve- 
land, O. 

Progressive Mfg. Co., Torrington, 


Pugh, Job T.. Phila., Pa. 
Smith & Hemenway Co., N. Y. C. 
Snell Mfg. Co., Fiskdale, Mass. 


Automobile Accessories and 

Supplies 

Adamson Mfg. Co., E. Palestine, O. 

Advance Auto Access. Corp. oy a 

Allen Auto Spec. Co., N. 

American Chain Co., bethsemect, Ct. 

American Elec. Co., Chicago, Il. 

—, Ever- Ready Wks., L. I 
City, N. Y. 


Apex Electric Co., Chicago. 


“Murray & limbrie, 
Batavia Rubber Co. 7 ee 
Billings & Spencer, 

*k & Decker Mfg. Co., 

d. 

Boston "Woven Hose & Rubber Co., 
Bridgeport Brass Co., 
Carborundum Co., Nia ara Falls. 


Chainolene “Mtg. Co. 
Champion Spark Plug to 
Chicago Eye Shield Co., Chicago. 


Chicago Solder Co., Chicago. 


Converse Rubber Shoe Co., 


. & Mfg. Co,, Dayton, O. 
Detroit Piston s, by wana, 
eee Co., 


Durkee-Atwood Co., a. 
m2 Glass & Mig. 
Va 


Edison ea Co. ° 
Firestone Tire & Rub. Co. 
‘on "Clen Falls, Mass. 


Gemeo Mfg. oo “,Hivria, 0. Wis. 
Asbestos * Rubber 


Gibees by Hollister Mfg. Co., Boston. 
= ore & Overall Co., 


F., Akron, 
Goodrich- Lo Mfg. Co., 
Goodyear Tire & Rub. Co., 


Hawthorne Mfg. Co., 

Howe Mfg. Co., Chicag 0. 

ines Bit & Snap ‘on. 
s. 


Imperia} Brass Mfg. Co., 
Ind. 

Johns-Manville Co., N. Y. C 

Kimball Tire & Rub. Co., C 


Lipman Air Appliance Co., 
McKinnon Dash Co., 


Marathon Tire & Rubber Co., 


Co., 
Mason Tire & Rubber Co., 
Merchant & Evans Co., 





Northwestern eh. Co., Marietta,O. 


ica 
Premier Electric Co. 


ee Ha yg Co.. 


“go. Bethlehem, Pa. 

Sparks. Withington 
Mich 

prawsed Equipment Co., 


Thermoid” Rub. Co., Trenton N. J 
Tuthill Spring Co. 
PS de 4 4 


Vosburgh “inature Lamp Co., W. 


Walker Ke-Les Lock Co., Chicago. 
Walker Mfg. Co., Racine, Wis. 


Wonder Mist Co., Boston. 
Worthington Co., Geo., Cleveland. 


Awls, Automatic Stitching 


| Axes 
Arcade Mfg. Co., Freeport, Ll. 


N. ¥. ©. Peck, Stow & Wilcox Mfg. Co., 
c. 


Cleveland, 


Babbitt Metal 
Merchant & Evans Co., Phila, 


Bags 
Coal 
~~ Pump Co., Stamford, Ct. 


Osborne & Co., Newark, N. J. 


Balers 
Waste Paper 
Davenport Mfg. Co., Davenport. 


Rapids, Mich. 


Bands, Garden H 


ose 
Welisburg, Yerdon, Wm., Fort Plain, N. Y. 


ve Bantomont 
Hunt, 
vard, Ill, 


ars 
Iron and Stee 


Inland Steel Co., Cnicage, Ill. 
Co., Interstate Iron & Steel Co., Chi- 
cago, Ill 


Britain, Ct. 
Basins 


Wash 
Cordley & Hayes, New York. 


Baskets 
Fibre 

Cordley & Hayes, New York. 
Wire 


Clinton Wire Cloth Co., Boston. 
Darby & Sons Co., Inc., Phila. 


Parker Wire Goods Co., Worcester, 
ass. , 


Bathroom Fixtur 
American Ring Co., ‘Waterbury, Ct. 
Parker Co., Chas., Meriden, Ct. 


“a 


Amer. c ee & Battery Co., E. St. 


Amer. ‘grery- Ready Wks., L. I. 
City, Y. 

Beacon Biec Works, N. Y. C. 

Johns-Manville Co.. New York City. 

Novo Mfg. Co., New York City. 
Electric 

Amer. Carbon & Battery Co., E. St. 
Louis Til. 

a re Wks., L. I. City, 


Beacon Elec. Works. N. Y. C. 
Novo Mfg. Co., New York City. 


Bells 
Bicycle, Door, Tea, Call, 
Hand, Etc. 
Hill Brass Co., E. Hampton, Ct. 


Belt Dressing 
Jobbers Mfg. Co., Chicago, M1. 


Belts 
Automobile Fan 
Gibson Co.. Indianapolis. 
Haney & Co. . J. H., Hastings, Neb. 


Belt Safes 
Hyfield Mfg. Company, N. Y. C. 


Benches 
Laundr 
American ringer Co., N. Y. C. 
Lovell —- Co., Erie, Pa. 
Manual Training 
Atkins & Co., E. C., Indianapolis. 
— Wilcox Mfg. Co., Aurora, 


Bevels 


Carpenter 
Brown ©, Shaepe Mfg. Co., Provi- 


0. 
Shapleigh Hardware Co., St. Louis. 
ti- White Co., L. & I. J., Buffalo, N.Y. 
Worthington Co., Geo., Cleveland. 


Eacelator Bag & Mfg. Co.. Inc., 
Troy, N. Y. 


Grand Rapids Salvage Co., Grand 


elm, Ferris & Co., Har- 


McCalla Co., Harold, Philadelphia. 


Sash 
Corbin, P. & F., New Britain, Ct. 
Russell & Erwin Mfg. Co., New 


Ludlow- “Saylor Wire Co., St. Louis, 





Bicycles 
Baker, Murray & Imbrie, N. Y. v 
iver Jobnson’s Arms & Uycle Wks.. 
Fitchburg. Mass. 
Reading Cycle Mfg. Co., Reading, 


a. 
Shapleigh Hdwe. Co., St Loni 
Worthington Co., Geo., Cleveland, 


Binders 


Loose Leaf 
Irving-Pitt Mfg. Co., Kansas City. 


Bins, Nail 
Duluth Show Case Co., Duluth. 
Kelipse Mfg. Co., Weliston, WU. 
Heller & Co., W. C., Montpelier, 0. 
Warren Mfg. Co., J. D., Chicago. 


Seeu 
Eclipse Mfg. Co., Wellston, 0. 


Extension 
om. Valley Mfg. Co., Centerbrook, 


Lebeaen Mach. Co., Lebanon, N. H. 
Progressive Mfg. Co., Torrington, 


t. 
Russell, Jennings Mfg. Co., Ches 
ter, Ct. 
Sash, Pulley, Mortising 
Grand Rapids Hdw. Co., Grand 
Rapids, Mich, 
Screw Driver 
Peck, Stow & Wilcox Co., South 
ington, Ct. 
Stanley Rule & Level Co., New 
Britain, Ct. 
Track 
Whitman & Barnes Mfg. Co.. 
Akron, O. 


Bincklead 


Dixon Crucible Co., Joseph, Jersey 
City, N. J. 


Blades 
Hack Saw 
Atkins & Co., E. C., Indianapolis. 
Diamond Saw & Stamping Co., 
Buffalo, N. Y. 
Disston & Son, Henry. Phila., Pa. 
Simonds Mfg. Ge., oes, gon. 
Smith & Hemenway Co., N Cc. 
Starrett Co., L. 8., Athol, Je Sy 
Safety Razor 
Factory Sales Co., N. Y. C. 
Hyfield _, Company, New York 
Penn, Inc., A. C.. New York City. 


Blanks, Key 

Corbin Cabinet Lock Co., New 
Britain, Ct. 

Harrison & Co., N. Y. C. 


Blasting Supplies 


Du Pont De Nemours & Co., EB. L., 
Wilmington, Del. 

Ensign-Bickford Co.. Simsburv Ct. 

Hercules Powder Co., Wilmington, 


Del. 
Laughlin Co., Thos., Portland, Me. 
Bobs, Plumb 
Dietzgen Co., Eugene, Chicago, Ill. 


Bolts and Nats 
Corbin Screw Corp., New Britain. 


t. 
Inland Steel Co., Chicago, Il. 


McCalla Co., Harold, Phila., Pa. 
Oliver Iron & Steel Co., Pittsburgh. 


Bolts, Door Sliding 


Allith-Prouty Co., Danville, Ct. 
Arcade Mfg. Co.. Freeport, Il. 
Bommer Rros., Brooklyn, N. 
Champion Hdwe. Co., Geneva, O. 
Chicago Spring Butt’ Co., Chicago. 
Corbin, P. & F., New Britain, Ct. 
Griffin. Mfg. Co., Erie, Pa. 

Ives Co., B., New Haven, Ct. 
— * Erwin Mfg. Co.. New 


Bri 
Stanley "Works, New Britain, Ct. 
Expansion 
Ankyra Mfg. Co., Philade!phia, Pa 
Bommer Bros., Brooklyn, es 
Parker Supply Co. - York ag 3 
Star Expansion Bolt > 4 





dence, R. 1. 
Cagpte-Seeehene Co., Pine Meadow, 
Stanley Rule & Level Co., New 








SEE ALPHABETICAL INDEX—PAGE 154 


Britain, Ct. 


Stove 
Amer. Screw Co., Providence, R. T. 
Corbin Screw Corp., New Britain. 
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Quick-Set Steel 


Drive Posts 








These are some of the 
reasons why the de- 
mand for these posts 
is growing: Cost less 
than wood or con- 
crete, guaranteed for 
35 years, a few blows 
set them, adapted to 
any kind of wire fenc- 
ing, wire strung easily 


and quickly. 
It will pay you to 
handle these posts. 


They appeal to farm- 
ers and all property 
owners. Send for our 
catalog. It is free. 


Buffalo Steel Co., Tonawanda, N. Y. 











Townsend Gave to the World 
The Ball-Bearing Lawn Mower 


Golf 





















All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., 


Orange, N. J. 








Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U.S. A. 


Imperial Lawn Edge Trimmer 


Selis on sight. See how easy it works. 
Note the clean, even edge. No moving parts. 
pio GE durable. Price is right. Good profit. 

Most jobbers will supply you. 


IMPERIAL BIT AND SNAP CO. Racine, Wis. 





PATENTED JUNE 22, 1910 

















THE PEN DAR CONSUMER 


A NEW AND SAFE IDEA 






Made entirely of Galvanized 
Wire and Iron, almost inde- 
structible, used for BURN- 
ING WASTE PAPER and 
other combustible material; 
also a neat Basket for Waste 
Paper, Leaves, etc. The 
burning of any material or 
waste has a Cyclonic effect, 
as the open mesh allows of a 
perfect draft from all sides. 


Made in four (4) sizes. 


Send for description and 
prices. 


PennsylvaniajWire Works 


Edward Darby & Sons Co., Inc. 
235 Arch Street, Philadelphia, Pa. 














Sherman Pump Leathers 


Make Steady 
Customers 





Always the Same 22 Always the Best 


For fifteen years wé" have bought Best Oak Tanned 
Leather from one tannery. We do not manufacture 
belting, hence use no belt ends, nor do we buy scrap 
leather. Others may have equal appearance, but not 
the substance, as our Leathers are not doctored up 
by paste or sizing. 


Packed in Attractive Dozen Cartons 
Free Sample on Request 


H. B. Sherman Mfg. Co., Battle Creek, Mich. 


























They're Going Higher 


Metals, fuel, erucibles—all 
items entering into the manufac- 
ture of Hose Bands have increased 


price. 
We advise placing of orders for 
Fall deliv for Yerdon’s Im- 


proved Double Hose Bands NOW. 
It’s good business sense, because 
present prices will not hold good, 
unless orders are placed soon. 


Save money—follow the lead- 
ers—order OW and forestall 
the advancing prices which are 
almost sure to come. If you don’t 
know these satisfactory Hose 
Bands—write for samples. Both 
Home and Foreign trade supplied. 


WILLIAM YERDON 


FORT PLAIN, N. Y. 








BOX 102 





























Save *% Cost of 
a New Auto Top 


Our new copyrighted system makes it practical for 
Hardware Dealers to sell Tops—Saving your customers 
money and make a good profit for yourselves. Our plan 
P — and easily handled by any bright hardware 
cler’ 


Catalogue, samples and prices and full details by mail at 
once. 


SEAT COVERS—For all makes of cars. 

Get acquainted with our “STIK-TITE” method of re- 
pacing Back Curtain Windows and repairing leaks and 
holes in Tops. 


Write for free Roof Patch to test for yourself. 


The Cincinnati Auto Specialty Company 
Dept. H-717 Cincinnati, Ohio 
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Tire 


American Screw Co., Providence, 
Corbin Screw Corp.. New Britain. 


Parker Supply Co., N. 


N. ¥. C, 
Star Expansion Bolt Co., N. Y. ©. 


Books 
Hardware and Technical 


vers Co., David, 239 W. 39th 
be ‘ty. 


New York cit 
Loose Leaf 


Irving-Pitt Mfg. Co., Kansas City. 


Bottles, Vacuum 


Cordley & Hayes, New York. 


Simplex Vacuum Mfg. Co., Phila. 


Box Making Machinery 


Inman Mfg. Co., Amsterdam, N. Y. 


Box Straps & Strapping 


Acme Steel Goods Co,, Chicago, III. 


Cary Mfg. Co., Brooklyn, N. Y 


Stanley Works, New Britain, Ct. 


Box Openers 
Buffum ‘Tool Co., Louisiana, Mo. 


Boxes 


Mall, Coin 


Corbin Cabinet Lock Co., New Brit- 


ain, Ct. 
Miter 


Staniey Rule & Level Co., New 


Britain, Ct 
Union Hdwe. Co., Torrington, Ct. 
Shelf 
Duluth Show a Co., yaee. 
Green Co., A a Y. 


Heller & Co., ‘on J oe PN oO. 
Warren Mfg. Go. J. D.. Chi cago. 
Braces 
Bit 


Atkins & Co., E. C., Indianapolis. 
Kussell, Jennings Mfg. Co.. Ches- 


ter, Ct. 
Peck, Stow & Wilcox Co., Cleve- 


land, O. 

Stanley Rule & Level Co., New 
Britain, Ct. 
Ratchet 


Atkins & Co., E. C., Indianapolis. 


Brackets 
Adjustable 
American Electric Co., Chicago. 
Griftin Mfg. Co., Erie, Pa. 
Stanley Works, New Britain, Ct. 
gery | Scaffold 
— yi 


Come and License 
Arcade Mfg. Co., Freeport, Tl 
Gemco Mfg. Co., Milwaukee, Wis. 
Gibson Co., Indianapolis. 
Grossman Mfg. Co., Emil, Bklyn. 
Peck, Stow & Wilcox Co., South- 
ington, Ct. 
Russell & Erwin Mfg. Co., New 
Britain, Ct. 
Stover Mfg. Co., Freeport, Til, 
Shelf 


Atlas Mfg. Co.. New Haven, Ct. 

Corbin, P. & F.. New Britain, Ct 

Griffin Mfg. Co_ Efie, Pa. 

McKinney Mfg. Co. Pittsburgh, Pa. 

Piqua Bracket Co., Piqua, O. 

Russell & Erwin Mfg. Co., New 
Britain, Ct. 

Stanley Works, New Britain, Ct. 

Wire Goods Co.. Worcester, Mass. 
Sink 

Barnes Mfg. Co., Mansfeld, 0. 

Griffin Mfg. Co. “Erie, Pa, 

Stanley Works, New Britain, Ct. 
Tool 

Toledo Rack & Level Co., Toledo, O. 
Wind Shield 

Francis-Rand Co., Cleveland. 


Brake Lining 
Advance Auto Access. Corp.,Chicago. 
Carey Co., Philip, Cincinnati. 
General Asbestos & Rubber Co., 
Charleston, 8S. C, 
Gibson Co., Indianapolis, Ind. 
Grossman Mfg. Co., Emil, ve 
Johns-Manville Co. ~ we @ 
Rayhestos Co. Bridgeport, oe 
Thermoid Rub. Co., Trenton, N. J. 
Transmission 
Advance Auto Access. Corp., Chicago. 


Brazsers, Gasoline 
Ashton Mfg. Co., Newark, N. J. 
Clayton & Lambert Mfg. Co.. De- 
trolt, Mich. 


room 
Lee Broom & Duster Co., Lincoln, 


Ne 
Osbors Mfg. Co., Cleveland, O. 


Brushes 
Osborn Mfg. Co., Cleveland. 0. 
wens & Adams Co., Boston. 
| 


e 
Nicholson File Co., Providence, 
a 


mnetets 
e 
Hoyt Pump Co., Stamford, Ct. 
Fibre 
Cordley & Haves, New York. 


Bulbs, Electric 

American Ever-Ready Wks., L, I. 
City, N. 

Edison Lamp Co., Harrison, N. J. 

Gibson Co. Indianapolis. 

Lux Mfg. Co. Hoboken. N. J. 

Vorburgh Miniature Lamp Co., W. 
Orange, N. Y. 








Spring — Wrought 


Chicago Spring. Butt Co., Chicago. 
; a Pa. 


Cabinet Hardware 


c Sorbin C abinet a” k Co, 


Co.., N. 
Ludlow-Saylor Wire Go., 


American Ring Co., 


Ash and Garbage 
Hill Clothes Dryer Co., 


Carbon Remever 
leox Mfg. Co., Aurora, 3 


Carborundum Paper & Cloth 


iaeane Manville Co., N. 
aes Motor Devices r- 


r 
Armstrong Cork Co., 


Carpet Beaters 


rs 
Feed and Litter 


Ric bards- Wilcox ote. Co. 
Hl. 


Suit Case and Package 
— 
See Ammunition 


Bolt and Screw 
American molt & Screw Case Co., 


Duluth Show ee 3 
w 


Cash Registers 
National Cash Reg. 


Guernsey Earthenware 


Landers, Frary & Clark, New Brit- 
a 


sters 
Furniture and Truck 
Clark Co., Windsor Locks, Ct. 








Rubber Tired 
Elastic Tip Co., Boston 


in, Mass. 
— "Oaster Co., Evansville, 


Shon Slide 


Berbecker & Rowland Mfg. Co., 
t. 


Waterville, 


Universal Caster & Fadry. Co., 


Newark, N. 


Catches 


Door 
Allith-Prouty Co., Danville, Ill. 
Champion Hdwe. Co., Geneva, O. 
Corbin, P. & F., New Britain, Ct. 
Corbin Cabinet Lock Co., New Brit- 
ain, C 


ee 
Peck, a & Wilcox Co., South- 


ington 


Russell Ay —_ Mfg. Co., New 


Britain, Ct. 

Wagner Mfg. Co., Cedar Falls, 
lowa, 
Refrigerator 


Allith-Prouty g* Danville, Hl, 
Corbin, P. & F., New Britain, Ct. 


nl - Wilcox Mfg. Co., Aurora, 
‘Russell & Erwin Mfg. Co., Nev 


Britain, Ct. 

Screen Door 
Allith-Prouty Co., Danville, II. 
Corbin, P. & F., New Britain, Ct. 


Peck, Stow & Wilcox Co., South- 


ington 


Ct. 
Russell & Erwin Mfg. Co., New 
t. 


Britain, 
Suit and Show Case 
Corbin, P. & F., New Britain, Ct. 
© — Cabinet Lock Co. , New Brit- 
ain 
Peck, Stow & Wilcox Co., South- 
ington, Ct. 
Transom 
Corbin, P. & F., New Britain, Ct. 
Ives Co., H. B., New Haven, Ct. 


Russell & Erwin Mfg. Co., New 


Britain, Ct. 
Stanley Works, New Britain, Ct. 


Cellings & Walls, Metal 
Miiwaukee srwenation Co., Mil- 


waukee, 


ad as Glessner Co., Wheeling, 


Cement 


Coating 
Carter Paint Co., Liberty, Ind. 
Linoleum 


Ferdinand & Co., L. W., Boston. 


Radiator 
Gibson Co., Indianapolis. 
Johns-Manville Co., New York City. 
Northwestern Chem, Co., Marietta, 
Van Cleef Bros., Chicago, Ill. 


Roof 
Philip Carey Co., Cincinnati, O. 
Tire Repair 
Durkee-Atwood Co., Minneapolis. 
Firestone Tire & Rub. Co., Akron, O. 
Gibson Co., . | ser 
Goodrich Co., B. Akron. O. 
Goodyear Tire & nub. “Co., Akron, O. 
Miller Rubber Co., Akron, Oo. 
Van Cleef Bros., ‘Chicago, Ill. 


Vulcanizing 
Durkee-Atwood Co,, Minneapolis, 


Chains 


Anti-Spreader 
American Chain Co., Bdgport, Ct. 
Byidgeport Chain Co.. Bdgport, Ct. 
Cleveland Gal. Wks. Co., Cleveland. 
Automobile Tire 
American Chain Co., Bridgeport, Ct. 
Marvel Access. Mfg. Co., Cleveland. 
Bird Cage 
American Chain Co., Bdgport, Ct. 
Smith & Egge Mfg. Co., Bdgport,Ct. 
Brass, Bronze and Alumi- 
num Coll 
Bridgeport Chain Co., Bdgport, Ct. 
Chin & Breast 
Niagara Falis ee aa Wks., 
Niagara Falls, N 
Dog Lead 
Cleveland Gal. Wks. Co., Cleveland. 
Niagara Falls Metal Stpg. Wks., 
+ ene Falls, » 


Bridgeport Chain Co., ee Ct. 
Halter and Harne 

American Chain Co., ~ ct. 
Bridgeport Chain Co., Bdgport, Ct. 


be ae 8 Gal. Wks. Co., Cleve- 
land 
Niagara Gratis Mepal, Stue- Wks., 
N. 


Niagara Falls 


Heel and Hydrant 
American Chain Co., Bdgport, Ct. 
Bridgeport Chain Co., Bdgport, Ct. 


ac 
American Chain Co.. Bdgport, Ct. 
American Steel & Wire .. Chi- 
cago, 


111. 
Corbin Screw Corp., New Britain, 
Smith & Egge Mfg. Co., Bdgport, Ct. 
e 
American Chain Co., Bdgport, Ct. 


Bridgeport _ ee. ., Bdgport, Ct. 
Hatheway Ct. 


Bdgport, 
Niagara Falls * aetal Stpg. Wks., 
Niagara Falls, N. Y. 
Picture 


American “chain Co,, Bdgport, Ct. 
SEE ALPHABETICAL INDEX—PAGE 154 





Plumbers’ 
American Chain Co., Bdgport. (+ 
Bridgeport Chain Co., Bdgport. «+ 
Hatheway Mfg. Co., Bdgport. ct. 
> e Mfg. Co., Bdgport «© 


mp 
Cleveland Galy, Wks. Oo., Cleveland 
Hoyt Pump Co., Stamford, Ct. 
ash 
American Chain Co., Bdgport, (+ 
Bridgeport Chain Co., Bdgport, (1. 
aaners Hdwe. Co., Geneva, 0. 
Dn Screw Corp., New Britain, 


t. 
Hatheway > Co., Bdgport, Ct 
Corbin, P. F.. New Britain, Ct 
a oy n B., New Haven, (t 
“Thomas, New York City. 
ie Falls Metal Stpg. Wks.. 
ia, 


ra Falls, Y. 
Russell a role Mfg. Co., New 
Britain, Ct. 
Smith y Egge Mfg. Co.. Bridge 
port, Ct. 


Swing; also Porch 
American Chain Co., Bdgport, Ct. 
Bridgeport Chain Co., Bdgport, Ct. 
Cleveland Galvanizing Wks. Co., 
Cleveland, O. 
Weidiess Wire Coll 
Cleveland Gal. Wks. Co., Cleve- 
land. O. 


Chair Seats, All Leather 
Economy Seat Co., Chicago. 


Coates. Folding Aaee 
Gibson Co.. Indianapo 
= Bit & Snap. ‘Co., Racine, 


McKinnon Dash Co., Buffalo, N. Y. 


Checks, Pare 
Corbin, P. F., New Britain. Ct. 
Richarde-Witcox Mfg. ., Aurora, 


Russell & Erwin Mfg. Co.. New 
Britain, Ct. 

Sargent & Co., New Haven, Ct. 

Standard Mfg. Co., Shelby. O. 

Superior Spring Hinge Co., Chi- 
cago, Ill. 


Chests, Tool 
Jennings & Co., C. E., N. Y. ©. 
Starrett Co., L. 8., Athol, Mass. 


Chisels 
Smith & Hemenway Co., N. Y. C. 
Box 


Bridgeport Hdw. Mfg. Corp., 
Bridgeport, Ct. 

Osborne & Co., C. 8., Newark, © J. 

Peck, ar ty & Wilcox Co., Cleve 
land, 

Union Hawe. Co., Torrington, Ct. 


ape 
Buffum Tool Co., Louisiana, Mo. 
Cincinnati Tool Co., Cincinnati. 
Smith hee %, D., Plantsville, Ct. 
Carpe 
Chapin-s poet oll Co., Pine Meadow, 


a. alia O.. 0... 8. 2. C6. 

Peck, Stow & Wilcox Co., Cleve- 
land, O. 

Whitman or Barnes Mfg. Co.. 
Akron. 

bed gs Edge Tool Wks., Winsted, 
Ct. 


Cold, Calking. 
Cincinnati Tool Cincinnati. 
Smith Co.. H. De **Piantaville, Ct 


Chisels & Gouges, Turning 
White Co., L. & I. J., Buffalo, N.Y. 


Choppers, Food 
Enterprise Mfg. Co. ae Pa.. Phila. 
acobs Bros. q ic. ¥. C. 
—t Frary & Clark, New Brit- 


Ct. 
oumntia & Co., New Haven, Ct. 


Charns 

Giass, Metal, Power 

Dazey Churn & Mfg. Co., St. 
Louis, Mo, 


Chates, Coal and Wood 
Majestic Co., Huntingdon, Ind. 


Clamp 

Cincinnati Tool Co., Cincinnati. 
Hammer & Co., Branford, Ct. 
Williams & Co., J. H., Brooklyn. 


Hay Rack 
Myers & Bro... F. E., Ashland, O. 
Hose 


Morgan Mfz. Co.. Newport. R. I 
Sherman Mfg. Co., H. B., Battle 


Creek, Mich. 
Yerdon, William, Fort Plain, N. Y. 
Cleavers 


Chatillon & Sons, J., N. ¥. G 
White Co., eta: Buffalo, N.Y. 


Climbers, Linemen’s 
Klein, Mathias & Sons, Chicago, III. 
Smith Co.. H. D., Plantsville, Ct. 


oidolt 


K., Everett, Mas 
A Tite Co.. Somerville, “Mass. 


orse 
ane. Shearer Mfg. Co., Nashua, 


Chteege Flex. Shaft Co., Chicago. 

Toilet 

Amer. * ened Mfg. Co., Nasua, 

Cook Co., H. ©., Ansonia, Ct. 
Wire Rivet 

Roberts Mfg. Co., Somerville, Mass. 
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Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 





A Profitable 
Hose Mender 


Basic patents of which belong 
to us exclusively ~ 


You can see from its construction that this hose 
mender makes a permanent union quickly. The 
kind of goods that makes customers and holds them. 
Made in all diameters. 

Get our catalogs on Hose Couplers and Lawn 
Sprinklers. There’s profit in it. 


STUBER & KUCK CO., Peoria, Ill. 


New York Office: 154 Chambers St., J. M. Sherwood, Mgr. 
San Francisco Office: Rialto Bidg.. Wm. P. Horn, Mgr. 








A Wax 
PREMAX HALTER CHAINS | posytOx 


All Steel, with 
Highest Grade 
Stee! Fixtures— 
Snaps, Swivels, 
Slipping Rings, 
and Cross Bars. 


PREMAX—The Best of Its Kind 


PREMAX SPECIAL—The Best Kind 


We make quality claims and sell to discriminating houses 
that appreciate the best to be had. Send for Catalog No. 
24-H, showing chains in great variety. Prices Moderate. 


NIAGARA FALLS METAL STAMPING WORKS 
Niagara Falis, N. Y., U. S&S. A. S-106 


Hame Chains, Breast Chains, Trace Chains, Tie-Out Chains, Jockey 
Chains, Spreader Chains, Bit Chains, Stallion Chains, Cow Ties, 
Dog Leads, etc., etc. 


Dependability 


—is the secret of Dixon’s growing 
popularity among motorists. 

—is the dealer’s guarantee that he can 
build business of the better kind by 
banking on 


IXON's 
Automobile 


LUBRICANTS 


Write today for Dixon’s Dealer’s Deal No. 40-G. 
Made in JERSDY CITY, N. J., by the 


JOSEPH}JDIXON CRUCIBLE COMPANY 


ESTABLISHED [1827. ty (I 








Easy Emptying Grass Catchers 
and Detachable Hose Reels 


ARE STANDARD HARDWARE ARTICLES 
SOLD THE WORLD OVER 


Your stock is not complete without them 


THE SPECIALTY MFG. CO., St. Paul,Minn. 





Far Better Than Traps 


Rat Corn exterminates them in 
a safe and sanitary manner. It 
turns rats and mice to stone. No 
odor. 


Good profits for “hardware dealers in 
this new discovery. Write for prices. 


BOTANICAL MFG. CO., Philadelphia, Pa. 


Sure Death 
to Rats, 
Mice and 
Gophers 














Genuine NEY Haying Tools 


STANDARD FOR FORTY YHARS 
THS OOMPLETR LIND WRITE FOR CATALOGUB 


THE NEY MFG. CO. Canton, Ohio 
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Clips, Paper Corn Huskers, Hooks & Pins | Dressing Files and Nasps 

Cook Co., H. C., Ansonia, Ct. Estate of R. F. Clark, Chicago. Belt eg hg wee a * eh Pa. 

Parker Wire Goods Co., Worcester, Dixon Cravtite Co., Jos., Jersey Disston & Hen: Phila 

Mass. Cotter Pins, Spring City, N. McCaffrey File” Co... Pitladelyhia, 
Whitman & Barnes Mfg. Co., nade a lson Co., Providence, 

Clocks Akron, rills oe 

Sessions Clock Co., Forestville, Ct. Automatic Gtmceds «Mi (O. Fitchbure. 


Western Clock Mfg. 


Clothes Dryers 


Hill Cheats Dryer Co., Worcester, 
Mas: 


Clothes Hang 


ers 
Taplin Mfg. Co., New Britain, Ct. 


Coal Chutes 
Gifford-Wood Co., 
Hoyt Pump Co., 


Hudson, N. Y. 
Stamford, Ct. 


Coaster Brakes 


Corbin Screw Corp., New Britain, Carter Paint Co., Liberty, Ind. 
ct 
,: SO Dumb-Watiters 
Coasters, Toy am Goods Co., Manitowoc, Energy Elevator Co.. Phila., Pa. 
Kutlington Wheel Co., Burlington, Sedgwick Mach. Works, New York 


la. 


Cobbler Outfits 
Arcade Mfg. Co., Freeport, Ill. 
Koot-Heath Mfg. Co., 
Sacks, Louis, Newark, N. J 


Earthenware 
Jom MLL Curbs, Well 
vane. Mfg. Co.. Freeport, 11. Hoyt Pump Co., Stamford, Ct. See Ware 
Enterprise Mfg. Co. of Pa., Phila. E 
Parker Co., Chas., Meriden, Ct. Curtains, Auto Windows mee 
Cincinnati Auto Spec. Co., Cin- In ah Bit & 8 Co., Raci 
Cold Rolled Screw Stock cinnati. Wis Snap Co., Racine, 
McCalla Co., Harold, Phila., Pa. E 
Cas péove 4 Ean Beaters 
Cold Rolled Stee Oy apy Holt-Lyon Co., Tarrytown, N 
Acme Steel Goods Co., Chicago, Il. Volirath Co., Sheboygan, Wis. Taplin: Mfg. ms ae y ~ OPS Ct. 
Grittin Mfg. Co., Erie, Pa. : re : ; 
McCalla Co., Harold, Phila., Pa. Corfley & Hayes, New York, ts 
Stanley Wks., New Britain, Ct. Elastic Cement 
Catlery Carter Paint Co., Liberty, Ind. 
Collars | Butler’ Bros.. Chicago, I. 
og j ——s & o—. = a. ¥., C.| Elevators 
Union Hdwe. Co., Torrington, Ct. | Jacobs ros. o., ine . a: Energy Elevator Co., Phila., Pa. 
——, le & Clark, New Gifford-Wood Co., Hudson, N. Y.;: 
yg © in Sedgwick Machine Wks., N. Y. C. 
Compounds Murphy's Sons Co., R., Ayer, Mass. ee 
Anti-Freezing Parker Co., Chas., Meriden, Ct. Sidney Blev. Mfg. Co., Sidney, O. 
Gibson Co., Indianapolis. Shapleigh Hdw, Co., St. Louis, Mo 


Northwestern Chem. Co., Marietta,O. 
Van Cleef Bros., Chicago, Ill, 
Carbon Removing 
Gibson Co., Indianapolis. 
Northwestern Chem. Co. 
Van Cleef Bros., 
Cleansing 
American Oi! lroducts Co., Buffalo, 
Durkee-Atwood Co., Minneapolis. 
Northwestern Chem. Co,, Marietta,O: 
Van CJeef Bros., Chicago, Ill. 
Wonder Mist Co., Boston. 
adiator Cleaning 
Durkee-Atwood Co., Minneapolis. 
Gibson Co., Indianapolis. 
Northwestern Chem. Co., Martetta,O. 
Van Cleef Brox., Chicago, IIL. 
Tire Repair 
Firestone Tire & Rub. Co. Akron, O. 
Goodrich Co., B. F., Akron, O. 
Locktite Patch Co., Detroit, Mich. 
New Era Spring & Specialty Co., 
Detroit, Mich. 
Van Cleef Bros., Chicago, Ill. 
Valve Grinding 
Carborundum Co., Niagara Falls. 
Marvel Acc. Mfg. Co., Cleveland. 
Van Cleef Bros., Chicago, Ill. 


Marietta,O. 
Chicago, Il, 


Compression Bibbs 
Sberman Mfg. Co.. H. 
Creek, oh. 


B., Battle 


Cooking Utensils 
See Ware 


Coolers 
Water 
Cordley & Hayes, New York. 


rd 
Picture Wire 


Turner & Stanton Co., Norwich, 


t. 
Wright Wire Co.. Worcester, Mass. 


Sash 
Silver Lake Co., Rewtonvitie, Mass. 


Morton, Thos... New York City 
Samson Cordage Works, Boston. 
Cordag 


Columbian Rope Co., Auburn, N. Y. 
Laughlin Co.. Thos., Portland. Me. 
Plymouth Cordage Co., Nort 
Plymouth, Mass. 
Rugg & Co., FE. T.;: Newark, O. 
Samson Cordage Works, Boston. 
Silver Lake Co., Newtonville, Mass. 
Whitlock Cordage’ Co., N. Y. C. 


Corks 
Armstrong Cork Co., Pittsburgh. 
Cork Screws 
Arcade Mfg. Co., Freeport. Ill. 
Parker, Chas... Co., Meriden, a 
Smith & Hemenway Co. N. Y. 
bed i sa Wire Nov. Co. Newark, 


Co.. La Salle, 


Plymouth, O. 


Cotton, Waste 
Royal Mfg. Co., Rahway, N, J. 


Coupling, Hose 


Nelson, L. R., Peoria, Ill. 

Sherman Mfg. oo... es ae 
Creek, Mich. 

Stuber & Kuck, Peoria, Ill. 

Yerdon, William, 


Grease and Oll 
Bowen Mfg. Co., Auburn, N. Y. 
Merchant & Evans Co., Phil 
Sherman Mfg. Co., H. B., 
Creek. Mich. 


a 
Batt! 


Paper 
Cordley & Hayes, New York. 


liver Plated 


International Sil. Co., Meriden, (t 





re 
. Everett. Mass. 
8 
Fletcher Terry Co., Forestville, ct. 
Smith & Hemenway Co., zs. & 
Storage Battery 


Porter, Hi. K., Everett, Mass, 


Cylinders, Pump 
Myers & Bro., F. E., Ashland, 9. 
Dampers, Pipe 
Areade Mfg. Co., Freeport, IL. 
Stover Mfg. Co., Freeport, Il. 


Dashes and Fenders, Car- 


riage 
McKinnon Dash Co., Buffalo, N. Y. 
Devices for Window Venti- 
lating 
Stanley Works, New Britain, Ct. 
Devices, Window Reversible 
Reid-Geisler Mfg. Co., Chicago. 


Dies, Sheet Metal Working 
Swaine Mfg. Co., Fred J., St. Louis. 


Dimmers 
Headlight 
Art Metal Mfg. Co., Newark, N. J. 
Corning Glass Wks., Corning, N. Y¥. 
Gibson Co., Indianapolis. 
Warner-Lenz Co., Chicago. 


Doors 
Fi 


- Allith-Prouty Co., sete. Til. 


Merchant & Evans © la. 

— -Wileox Mfg. gtd Aurora, 

Russell & Erwin Mfg. Co., New 
Britain, Ct. 


Stanley Works, 

Vonnegut Hdwe. 
Screen 

Chicago Spring Butt Co., Chicago. 


New Britain, Ct. 
Co., Indianapolis. 


Drapery Hardw: 
Berbecker & Rowland ste. Co., 
Waterville, Ct. 
Drawing Materials 
Dietzgen. Eugene Co., Chicago, Ill. 
ay Grea Co., Jos., Jersey 
Keuffei & Esser Co., Hoboken, N. J. 
Lufkin Rule Co., Saginaw, Mich. 


SEE ALPHABETICAL 





Battle 


Fort Plain, N. Y. 


Dizon’ "Cructble Co. Joseph, Jersey 
+] 


Landers, Frary & Clark, New U. 8. Sandpaper Co., Williamsport. 
Britain, Ct. Pa. 
Oneida Comm., Ltd., Oneida, N. Y. 
Enameled Ware 
Cutters See Ware 
Bolt 
Greenfield Tap & Die Corp., Green- | Enamels 
field, Maas. Acme White Lead & Color Wks., 
Smith & Hemenway Co., N. Y. C. Detroit, Mich. 


= Co., Greenfield, 


ain 
Goodell-Pratt Co., Greenfield, 
Electric 
Black & Decker Mfg. 


more. 
Cincinnati Tool Co., Cincinnati. 
Standard Elec. Tool Co., 


nati. 
Hand, Breast and Bench 
Goodell-Pratt Co., 


Covers, Radiator North Bros. Mfg. Co., Philadelphia. 
Cincinnati Auto Spec. Co., Cin- Stanley Rule & Level Co.. New 
cinnati. Britain, Ct. 
Syracuse Twist Drill Co., Syracuse. 
Cray 


Dry Cleaner 


Sidney Bley. Mfg. Co., 


Dynamite 


Wilmington, 
Hercules Powder Co., 
Del. 


Emery Cloth 


Baeder. Adamson & Co.,. Phila., Pa. 


Boston Varnish ‘Co., Boston, ofan. 
Devoe & Raynolds Co., N. Y. 
Durkee-Atwood Co., Oe 
Harrison Inc., Philadelphia. 
Martin-Senour Co., Chicago, M1, 
Moller & Schumann Co., Brooklyn. 
Pratt & Lambert, Inc. Buffalo. 
Wilhelm Co., A., Reading, Pa. 


Seteagehere, Fire 
Yhilds © O. J., Utica, N. Y. 
nn Manvitte Co., New York. 
Laughlin Co., Thos., Portland, Me. 
Northwestern Chem. Co., Marietta,O. 
Nu-Ex Fire App. Co., Columbus, 0. 


a4 Protectors 
Willson & Co., Reading, Pa. 


Fans, Electric 
Gilbert Co., A. C., New Haven, Ct. 


Fasteners 
Corrugated 
Acme Steel Goods Co., Chicago, Ill. 
Cary Mfg. Co., Brook] yn, N. Y. 
Stanley Works, New Britain, Ct. 
Drawer 
Acme Steel Goods Co., Chicago, Tl. 
Hame 
Niagara Falls Metal 
Works, Niagara Falls, N. 
Storm, Sash and Screen 
Phenix Mfg. Co., Milwaukee, Wis. 
sa Ol Works, New Britain. Ct. 


Allith- Peete Co., Danville. M1. 
Corbin Cabinet Lock Co., New Brit- 


ain, . 
Griffin Mfg. Company, Erie, Pa. 
Stanley Works, New Britain, Ut. 
Faucets 
Cordley & Hayes, New York. 
Sommer Faucet Co., Newark, N. J. 


Stamping 
mn... ¥, 


Fences 

tron and Stee 
Ludlow-Saylor wie Co., St. Louts. 
et Iron Works Co., Cincinnati. 


Amer. Steel & Wire Co., Chi 5 
Cyclone Fence Co.. Wankegan, [Il 
N. J. Wire Cloth Co. Trenton, N. J. 
Northwestern Barb Wire Co., Ster- 


ling, Tl. . 
Wright Wire Co.. Worcester. Mass. 





Co., Balti- 
Cincin- 


Greenfield. Mass. 


Sidney, 0. 


e Du Pont De Mepepte & Co., B. L., 
Wilmington, 


Ping Wood and Leather 
Cleveland Galy. Wks., Cleveland, 


Fire Escape Devices, Self. 
Releasing 
hts Hdwe. Co., Indianapolis, 


ruse 
it's P Patent Firearms Mfg. Co., 
Hartford, Ct. 
Iver Jobnson’s Arms & Cycle Wks., 


Fitebburg, Mass. 
Besiogton Arms U. M. C. Co., 
win chester Repeating A 
nehester epea ting rms (u., 
New Haven, Ct. 
Firepo 


Gasoline and Kerosene 
Ashton Mfg. Co.. Newark, N. J. 

ton & Lambert Mfg. Co., 
Detroit. Mich 


Fishing Tackle 
Baker, Murray & Imbrie, N. Y. ©. 


Fixtures 
Bathroom 


American Rin ‘o., Waterbury, (t. 


Parker Co., Chas., Meriden, Ct 
Fireplace 

Stover Mfz. Wee -. Freeport, I. 
how 


Duluth Show Case Co., Duluth. 
Heller & Co., W. C., Montpelter, 0. 
Warren Mfg. Co., D., Chicago. 
Lighting 
American Gas 
nn. 


Machine Co., Albert 


Flashlights 
Amer. Carbon & Battery Co., E. 
St. to Il. 
Ever-Ready Wks., L. I. 
N. Y. 


Pan Ay Elec. Works, N. Y. C. 
Novo Mfg. Co., New York. 
Usona Mfg. Co., New York City. 


Flatware 
Silver Plated 


International Sil. Co., Meriden, ('t 
nders, Frary & Clark, New 
Britain, Ct. 


Oneida Comm., Ltd., Oneida, N. Y 


Spring 
Chicago Spring Butt Co., Chicago. 


Fly Swatters 
Atlas Mfg. Co., New Britain. (t 
Osborn Mfg. Co., Cleveland, 0. 


Fly Traps 
Darby & Sons Co., Phila. 
Luadlow-Saylor Wire Co., St. Louis. 
Safety Wire Gas Globe Co., Colum 
bus, O. 
Stuber & Kuck Co., Peoria, III. 
Frames 
Hack Saws 
Smith & Hemenway Co., N. Y. 
Union Hdwe. Co., Torrington, cr. 


Free Air Service Stations 


Black & Decker Mfg. Co., Balti- 
more. 
Lipman Air Appl. Co., Beloit, Wis 
lage Ice Cream 
Dazey Churn & Mfg. Co., St. 
Louis, Mo. 
an 
North Bros. Mfg. Co., Philadelphia. 
Pow 


er 
North Bros. Mfg. Co. 
Fannels 
Laughlin Co., Thos., Portland, 


Fuses 
Ensign-Bickford C 


, Philadelphia. 
Me 


‘0., Simsbury, Ct 


Galvanized Ware 
See Ware 


Garage Hardware 

Allith-Pronuty Co., Danville Il. 

Coburn Trolley Track Mfg. Co 
Holyoke, a. 

Griffin Mfg. Co., Erie, Pa. 


Hunt, Helm, Ferris & Co., Har 
vard, Til. 
McKinney Mfg. Co., Pittsburgh. 


National Mfg. Co., Sterling, II. 
— ‘Wilcox Mfg. Co., Aurora 


Shelby Sysing Hinge Co. Shelby, 0 
Stanley Works, New Britain, Ct. 


Garnet Paper Cloth 

Baeder, Adamson & Co., 

Carborundum Co., Niagara Falls. 

United States Rand Paper Co., 
Williamsport, 


Gas oe 
Wir 


Safety * wire Gas Globe Co., Co- 
lumbus, 0. 

ww Engin 

rples Separator 


Co., West 





Fence Posts 
See Posts. 
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Gaskets, Cork 
Armstrong Cork Co., Pittsburgh. 
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The Precision Key Machine 


Filing duplicate pin-cylinder lock keys by hand is 


pone arty 8 
proc 


s always right. 


machine-tool. 


Precision Key Machine Company 


A Practical Necessity 
to Hardware Dealers 
and Repair Men¥y 





It is a slow, wasteful, 
t’s not necessary. 


ALLENTOWN, PA. 


inaccurate 


ess—an 
THE PRECISION KEY MACHINDE will duplicate any 
ge -cylinder lock key in one minute, and the new key 
Ask your jobber about this new 











Your trade will 


Simplified-Reading Feature. 
Send for Tape Catalog “‘H”’ 


value the 


Eugene Dietzgen Co. 


DIETZGEN 
MEASURING 
TAPES 


are a guaranteed product — 
backed by a quality firm. 





Manufacturers 
Chicago New Orleans 
New York aj Pittsburgh 
San Francisco 2 2 Philadelphia 


PU od 









r 


Ue 








Of Every Description 
PLAIN AND GALVANIZED BARS, HOOPS, BANDS, 
TB AND 


re. 
WIR 
WIRE NAILS, 


CHANNELS, 
NAILS 


TEES, PLA 
PLAIN AND 
PLAIN 
NTED AND 
POWER PUNCHES AND 


Shipments from STOCK or mill 


LARGE 


Philadelphia 


The Harold McCalla Co. 


IRON AND STEEL 


GALVANIZED ; 
COATED AND GALVANIZED; 
BARB AND TWISTED WIRP, PAI 

NIZED. HAND 


GAL- 


STOCK OF GALVANIZED BARS, BANDS, 
HOOPS, SHAPES, ETO. 


444-446-448 FAIRMOUNT AVENUE 








“Red Devil’ Tools 


GATES TO THE PATHWAY 
OF PLENTIFUL SALES 


“Red Devil” 
pave the way for you. 
satisfies both 


Electricians’ Tools wil 
The kind that 


buyer and _é seller. 


Handled by ewnve dealers and 


jobbers 


every where. 


SMITH & HEMENWAY CO., Inc. 


98 Coit Street 
IRVINGTON, N. J. 











Guaranteed 
Quality— 


You get it with F. Dieckmann 
Elbows and Shoes. Made of 
highest grade materials, round, 
square, corrugated, 
plain; all angles 
and designs. 


The Ferdinand 
Dieckmann Co. 


Cincinnati, Ohio 














































SUPERIOR 
DOOR HOLDERS 


This is a neat, strong and durable 
device that is operated by foot pres- 
sure. It cannot injure any kind of 
floor or carpet, nor has it any projec- 
tion to catch on garments. 


This Holder should be used on all 
doors equipped with spring hinges or 
door checks. 


Made in three sizes and all finishes. 


We also make a special Door Holder, 
without rubber, to be used on outside 
doors, 2%-in. throw. 


SUPERIOR SPRING HINGE CO. 


136 W. Lake St., Chicago 
New York Office: 16-18 Reade St. 































Give Them 


Phenix Quality OF; 


Show your customers the ten rv f 


Window Screen bardware that saves oo 
trouble and mishaps. Screen 

Hangers an@® a are simplegg, handi- cc 
most effi —that’e 
” New — put 


to-day for cotalen showing full 
mt — line, including the only non-rusting 
loose joint hinge made, and one best 
fastener for basement or cellar ie 
and porch enclosures. Samples free. 


Phenix Mfg. Co., 





In Screen Hangers 
and Fasteners 


















































032 Center Street 
Milwaukee, Wis. 









WRIGHT’S 
PATENT 
Expansive Bits 


Saat size bores % to 1% 

Large size bores % 
= 3 in. Have greatest 
strength and ease of bor- 
ing. Cutter accurately 
adjusted and absolutely 
can not slip. 


CLARK 


in. Well known every- 
where. 












Manufactured by 


The Conn Valley 
Mfg. 










Centerbrook, Conn. 
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field, 





Britain 









Allen Auto Spec. Co., N. ¥. O. 





Glass Boards 





pe seem: 







Glass Cutters 
Fletcher Terry Co. 








ere 







Glass Novelties 






Bid burg, W. Va. 






i Glassware 
See Ware 








Waterproor 







Goggles 
Gibson Co., Indianapolis. 
Auto 











ton, 







Graph 
D 





. City, N. J. 
5 ie Van Cleef Bros., Chicago, Ill, 







Grass Catchers 










City, N. 4 
Durkee-Atwood Co. ae a ig 
34 Harris Oil Co., Providence, R. 1. 
i Vacuum Oil Co., N. Y¥. C. 









Grease Guns 
Gibson Co., Indianapolis. 
Haney & Co., Hastings, Nebr. 
Townsend & Co., Orange, N. J. 








Grinders 
Electric 






nati. 

Foot and Hand Power 
American Grinder Mfg. Co., Mi 
waukee, Wis. 









Star Specialty Co., Chicago, Il. 

















Guards 
DB 







oe 







“Skylig 

















Snow and tice 














Tree and Flower Bed 





























Window 

















Ludlow-Saylor Co., St. Louis. 

















Guns and Rifle 
Baker, Murray & Tetete, Ww. X. 























Fitchburg, Mass. 
Parker Co., Chas., Meriden, Ct. 
Remington Arms U. M. C. Co 












































New Haven, 


















0. 
Iver Johnson's Arms & Cycle Wks. 


Greenfield Tap & Die Corp., Green-|" Billings & Spencer Co., Htford, Ct.| erbin, BP. & F., New Britain, Ct. 
Peck, ‘oan & Wilcox Co., Cleve- 
stanies Otule & Level Co., New 
Starrett "Oo. 'L. 8., Athol, Mass. 


Lufkin Kuie Co., Saginaw, Mich. 


Eagle a Mfg. Co., Wells- 


la 
Raeder, Adamson & Co., Phila.. Pa. 
Ferdinand & Co., L. W., Boston. 


Ferdinand & Co., L. W., Boston, 


Chicago Eye Shield Co., Chicago. 


Bi Willson & Co., Reading, Pa. 
‘ Welding 
Chicago Eye Shield Co., Chicago, 


s0n—s 
Hill Brass Co., N. N., East Hamp- 


ite 
ixon Crucible Co., Jos.. Jersey 


Richards Wilcox Mfg. Co., Aurora, 


4 

4 

j 1 

i Specialty Mfg. Co., St. Paul, Minn. 
4 

} Grease 

iH Crew Levick Co., Philadelphia, Pa. | 


Dixon oo Co., Joseph, Jersey 
N 


Standard Elec. Tool Co., Cincin- 


l- 


Carborundum Co., Niagara Falls. 
— Grinder Mfg. Co., Milwau- 


Wis. 
Richards Wilcox Mfg. Co., Aurora, 
Ii. 


Wells & Son Co., Greenfield, Mass. 


4 Vaive 
yi M-B. Tool Co., Providence, R. I. 
‘ Grindstones 
Hi American Grinder Mfg. Co., Mil- 
¥ waukee, Wis. 
i Carborundum Co., Niagara Falls. 
i Cleveland Stone Co., Cleveland, O. 
‘ sticnards-Wilcox Mfg. Co., Aurora, 
i il 
Hy . 
4 
Grist Millis 


1 
Root-Heath Mfg. Co., Plymouth, 0. 


oor 
i Hinge Co., Chi- 


rial — Mtg. Co., Chicago. 
Cyclone Fence Co., Waukegan, Ill. 
Berger Bros. Co., Philadelphia, Pa. 
Cyclone Fence Co., Waukegan, Il. 
Ladiow-Saylor Wire Co., St. Louls. 
Stewart Iron Works, Cincinnati. O. 
Wright Wire Co., Worcester, Mass. 
Cyclone Fence Co., Waukegan, Ill, 


Wright Wire Co., Worcester. Mass. 


Winchester Repeating Arms Co., 


Hammers Chicago Spr Butt Co., ye 


Lawson Mfg. Co., Chicago, Lil. 
Bufitum Tool Co., Louisiana, Mo, 
Maydole Hammer Co., David, Nor- ——_ © a Mfg. ‘bo., New 
a Shelby Spring 

: ¥ Spring Hinge Co., Shelby, O. 
as Stow & Wilcox Co., Cleve- Standard Mtg. Co., Sheiby, U. 
Smith Co., H. D., Plantsyille, Ct. “ton New Britain, Ct. 
"ae L. &1.J., Buffalo, N.Y. McKinney Mfg. Co., Pittsburgh, Pa. 
Stanley Itule & Level Co., New Stanley Works, New Britain, Ct. 


Gates, Farm «~ »« Automatic Rapid Fire Russell & Erwin Mfg. Co., New 
iron and St ¥ Coit's Vatent Firearms Mfg. Co., Britain, Ct. 
Amer. Steel & . Wi 0 Co, Chicago. Martiord. Ct. shelby spring oo Co., = ate, o 
H Uycione Fence Co., aukegan, Ll ° 
; Stewart lron Works, Uincinuau, vu. Parker Co., Chas., Meriden, Ct. Stanley Works, 4 Brita, Ct. 
Wright Wire Co., Worcester, Mass..| Kemington Arms U. M. ©. Co.,| Stover Mfg. Co., _—_ Ill. 
a N. "¢ C. a Spring iuinee ‘Sterl ing, 
} oe schanicat* Halters Floor 
Ef Brown & Sharpe. Mfg. Co., Provi- Hope Allith-Prouty Co., Danville, 111, 
4 dence, KR. Rugg & Co., EB. T., Newark, O. Bommer Brus., Brooklyn, i 
# Chapin-Stephens Co., Pine Mead- Champion hdw. Co., Gen 
H 
Si 


Britain. Ct. Stover Mfg. Co., Freeport, Lil. 
Granite Cutters Invisibie 
ae & ge Ce. Berre, vt. se Co., Bklyn, N. ¥. 
on seria ee lh og Bommer Bros., Brookl 
. yn, N. ¥, 
Robertson, Arthur R., Boston. Lawson Mfg. Co.. Chicaso. il. 
Hammocks Screen and Win 
Bxcelsior Bag & Mfg. Co., Ine., Allith-Prouty Co., Sanita, I. 
Troy, N. Y. Arcade Mfg. Co., Freeport, Ill. 
Kommer Bros., Brooklyn, N. Y. 
Handcuffs Champion Hdwe. Co., Geneva 
Peerless Handcuff Co., Springfield, Chicago Spri Butt Co., RA 
Mass. . ‘ Corbin, P. “ F., New Britain, Ct. 
Union Hardware Co., Torrington, Ct. Griffin Miter Company, E Pa. 
Lawson Mfg. Co., Chicago, Ill. 
Handles McKinney Mfg. Co. +, Pittsburgh, Pa. 
Cor National Mfg. Co., Sterling, I. 
Armstrong Cork Co., Pittsburgh. ~—e. ne he Mfg. Co., New 
oo rita 
Atkins & Co., E. C., Indianapolis. Shelby Sein Hinge Co., Shelby, O. 
Berger Bros. Co., Philadelphia, ra. Stanley orks, New B Britain, it. 
Grover File Cu., "Nashua, N. H. Stover Mfg. Co., Freeport, Lil. 
Nicholson File Co., Providence, R.1. —. Oprteg ‘Hinge © Co., Chicago. 
Piqua Handle & Mfg. Co., Piqua, O. trap and 
Griffin Mfg. alte oy, Pa. 
Hangers McKinney Mfg. Co. Rey Pa. 
Barn and House Door National Mfg. Co., Sterling, IL 
Allith-Prouty Co., Danville, Il. Stuuiey Works, New Britain, Ct. 
Chicago Spring Butt Co., Chicago. Surface Floor 
Coburn Trolley Track Mfg. Co., Allith-Prouty Co., Danville, Ml. 
Holyoke, Mass. Bommer Bros., Brooklyn. 
Griffin Mfg. Co.. Erte, Pa. Champion Hdwe. Co., Geneva, oO. 
Hunt, Helm, Ferris & Co., Har- Chicago Spring Butt Co., Se 
vard, Ill. Corbin, P. & F., New Britain, € 
McKinney Mfg. Co.. Pittsburgh, Pa. Lawson Nite. Co., Chicago, Ul, 
Myers & Bro., F. E., Ashland, O. National Mfg. Co., Sterling, Ill. 
National Mfg. Co., Sterling, 1}, —— spring Hinge Co., Shelby, O. 
Ney Mfg. Co., Canton, O. Superior Spring Hinge Co., Chicago. 
Itichards-Wilcox Mfg. Co., Aurora, rought Brass 
1. Corbin Cabinet Lock Co., New Brit- 
Wagner Mfg. Co., Cedar Falls, Ia. ain, Ct. 
Eaves Trough Sargent & Co.. New Haven, Ct. 
| Werger Bros. S.. Philadelpbia, Pa. Stanley Works, New Britain, Ct. 
} Garage Doo 
| Coburn Trolley ” rack Mfg. Co.,| Hinges and Strikes 
Holyoke, Mass. Lavatory 
Wichards Wilcox Mfg. Co., Aurora, Bommer oan. Brooklyn. 
Chicago Spr 
Storm Window and Screen  aeheae Spring, Butt Go... Catcago 
Allith-Prouty Co., Danville, Ill. Russell & Erwin Mfg. Co., New 
National Mfg. Co., Sterling. Ill. Britain, Ct. 
Phenix Mfg. Co., Milwaukee, Wis. 
Stanley Wks., New Britain, Ct. Hods, Mortar and Brick 


Cleveland Wire Spring Co., Cleve- 
taad, O. 


Harness and Saddlery 
Coverts Saddlery Wks., Interlaken, 
Rn. Tt. 


Hoists 
Rugg & Co., E. T., Newark, O. Power 
Shapleigh Hardware Co., St. Louis. Sedgwick Machine Works, N. Y. 
Worthington, Geo., Cleveland, O. re i 
Hunt, Helm, Ferris & Co., Har- 
Hasps, Safety, Hinge, Hook vard, Wi. 
Allith-Prouty Co., Danville, Il. Tackle Block 
Corbin Cabinet Lock Co., New Brit-/ Ney Mfg. Co., Canton, 0. 
Griffin Mfg. Company, Erie, Pa. Holders 
McKinney Mfg. Co., Pittsburgh, Pa. oo 
Stanley Works, New Britain, Ct. Kommer Brothers, Brooklyn, N. Y. 
Coseie, a st oes New — z Ct. 
E driffin x. Company, Erie, Pa. 
gy Co., Freeport, Ill. National Mfg. Co., Sterling. Ul. 
Burgess-Norton Mfg. Co., Geneva, eo Mfg. Co., Aurora, 
1 ° 
mm. Stow & Wilcox Mfg. Co., Russell & Erwin Mfg. Co., New 
apicigh Haw. Co. Louis, M ume dh Go New Haven, Ct 
Shapleigh I .._ St. Louis, Mo. we I . Ct. 
Smith Gs ‘a . D., Planteville, Ct. Stanley Works, New Britain, Ct. 


Superior Spring Hinge Co., Chi- 
Hay Unloaders zo ll. 


Garage Door 
Myers & Bro., F. E., Ashland, 0. iriffin Mfg. Co.. Erie. 
Heaters Stanley Works, New Britein, Ct. 
Charco. : Tire 
Chicago al Shaft Co., Chicago. Grossman Mfg. Co., Emil, Bklyn. 
Electric Hollowware 
American Electrical Heater Co., See Ware 


Detroit, Mich. 
Landers, Frary & Clark, New| Hooks 


Britain, Ct. e 
Tank Jenckes Mfg. Co., B., Worcester, 
Hunt, Helm, Ferris & Co., Harvard, Mass. 
il. Bird Come 
Berbecker Rowland Mfg. Co., 
High Pressure Covering } on tp Ct. 
Armstrong Cork Co., Pittsburgh. North Wayne Tool Co., Hallowell, 
° Me. 
Hinges Ceilin 
Box and Trunk Atlas Mfr. .. New Haven, Ct. 
Corbin Cabinet Lock Co., New Brit- Williamson Wire Novelty Co., 


ain, Ct. C. T., Newark, N. J. 
McKinney Mfg. Co., Pittsburgh, Pa. Wire Goods Co., Worcester, Mass. 


Stanley Works, New Britain, Ct. Coat and Ha 

oor — Prouty Co., Danville, Ill. 
Allith-Prouty Co., Danville, Tl. Atlas Mfg. Co.. New Haven. Ct. 
Arcade Mfg. Co., Freeport, Ill. Peck, Stow & Wilcox Co., Cleve- 

mmer Bros., Brooklyn, N. Y. land, Ohio. 

Chicago Spring Butt Go .. Chicago. Stover Mfg. Co., Freeport. Ml. 
Corbin, P. & F., New Britain, Ct. Williamson Wire Cte Co., 
Griffin Mfg. Co., Erie, Pa. ©. T., Newark, N. 
Lawson Mfg. Co., Chicago. Wire Goods Co., Worcester, Mass. 


McKinney Mfg. Co., Pitts burgh, Pa. Gate 
National Mfg. Co.,’ Sterling, Tl. Acme Steet Goods Co., Chicago, Il. 





Grass 

— Wayne Tool Co., Hallowell, 
e. 
Harness 

Arcade mis. Co., Freeport, 111. 


Corbin, P. & F.,’ New ritain, Ct. 
Peck, nog al & Wilcox Co., South- 


ington, © 
Russell S” brows Mfg. Co., New 
Britain, 
Mfg. Co., Freeport, Il. 
Picture 


Turner & Stanton Co.. Norwich, Ct, 
Screw and Cup 
Brooks & Sons, M. 8., Chester, Ct. 


Hoops 

Hot and Cold Rolled 

Cary Mfg. Co., Brooklyn. S & 

Griffin Mfg. Co., Erie, 

McCalla Co., Harold, Philadelphia, 
Wire 

Amer. Steel & Wire Co., Chicago. 


Horns, Electric & Hand 
Amer. Elec. Co., Chicago, IL 
Garford Mfg. Co., Elyria, 0. 
Gibson Co, Indianapotis, Ind. 
Johns-Manville Co., N. Y. C. 

New Era Spring & Spec. Co., 


Sparks- Withington Co., Jackson, 
Mich. 


Hose, Rubber 
Boston Woven Hose & Rubber Co., 
Boston, Mass. 
Goodrich Co., B. F., Akron, O. 
Goodyear Tire & Rub. Co., Akron, O. 
Miller Rubber Co., Akron, oO. 
Thermoid Rub. Co., Trenton, N. J. 


Hose Fittings 
Boston Woven Hose & Rubber Co., 

Boston, Mass, 
— Mfg. Co., H. B., Battle 


Mic 
Stuber & Kuck, Peoria, Il. 


Hose Reels, Metal 
McKinnon Dash Coe Buffalo, N. Y. 


Humidifiers 


Reid-Geisler Mfg. Co., Chicago. 


Iee Chippers 


Ala — Freuner Co., Winchenden, 


Gifford. Wood Co., Hudson, N. Y. 
Peerless Freezer Co., Winchenden, 
ass. 


Iee Cream Freezers 


— Freezer Co., Winchenden, 


Ass, 
Peerless Freezer Co., Winchenden, 
Mass. 


Iee Shredders 
Enterprise 


Mfg. Co. of Pa., Phila. 


Iee Tools 


Gifford-Wood Co., Hudson, N. Y. 


Implements, Agricultural 


manor’ Pump & Planter Co., Galva, 


Insoles, Cork 


Armstrong Cork Co., Pittsburgh. 


Instruments 


Orawing 

Dietzgen Co., Eugene, Chicago, II}. 
Surveying 

Dietzgen Co., Eugene, Chicago, Ill. 


Ironers and Manglers 


a.» Mfg. Co., Altoona, 


Irons 


Branding 
wg ones Stamp Co., Bdgport, Ct. 
ec 
Amer. Elec. Heater Co., Detroit. 
Chicago Flex. Shaft Co., Chicago. 
Landers, Frary & Clatk, New 
Britain, Ct. 
Pfanstiehi Co., Inc., No. Chicago, 


Gasoline 
American Gas Machine Co., Albert 
nn. 


ee 
Enterprise Mfg. Co. of Pa., Phila. 
Self. Heating 
— Iron Mfg. Co., Big Prairie. 
Waffle 
Stover Mfg. Co., Freeport, Ill. 


Gemco Mfg. Co., Milwaukee, Wis. 
Gibson Co., Indianapolis, 
Luther Grinder Mfg. Co., Milwau- 


kee, + 
F. E., Ashland, 0, 
ilchards.W -Wileox Mfg. Co., Aurora, 


Walker Mfg. Co., Racine, Wis. 


Japans 


arrison Inc., hn ie 
Moller & Schumann Co., Brooklyn 
Pratt & Lambert, Inc., Buffalo. 


Joi 


sts 
Buffington Wheel Co., Burlington, Ia. 
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Cordley & Hayes, New York. 
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The 
Improved 


“Gem 


Scriber’ 


The handiest tool a carpenter has in 
his kit. 

He uses it almost constantly. 

Mr. Dealer—Have you any in stock? 
If not, better get in touch with your 
jobber, or write us direct. 


F. BRAIS & COMPANY 
1349 E. 90th Street CLEVELAND, OHIO 


Patented 
June 12, 1906. 


Discount 


Quality Is What Counts 


Try the No. 71 Fire Pot. It is the 
hottest Fire Pot made, and remember it 
is Noiseless, Smokeless and Odorless. 
Every mechanic knows what that means. 
It certainly fille a long-felt want. The 
Tank of the No. 71 Fire Pot is made of 
seamless drawn steel, with all fittings 
and bottom welded in, and is practically 
indestructible. It has sub-flame so that 
the burner can be turned down low when 
not in use thereby saving fuel and time. 
The No. 71 can heat 12 Ib. coppers as fast 
as two mechanics can use them. Job- 
bers supply at factory price. Send for 
Catalog—it's free. 


CLAYTON & LAMBERT 
No. 71 Fire Pot MFG. CO. 

List Price, Each, 

$13.60 DETROIT, MICH., U. S. A. 








“WALL 


of Brazed Steel 


OILERS” 


Write us before 
Construction placing your 
Guaranteed orders. One 

for order means 





5 years another 


P. WALL MFG. SUPPLY CO. 


PITTSBURGH 











THIS STICK SHOULD BE IN 
YOUR STOCK 


It is the only brand upon which you can meet 
any competition and still make a good profit. 


Superior in Quality, Profit, Service, Packages 
ASK YOUR WHOLESALER FOR IT OR 
WRITE US FOR PRICES AND SAMPLES 


THE JOBBER’S MFG. CO. Sites i: 





Russell ag 
~ Auger Bits © J 


bits and braces have been py as standard 


Customers 


Sales 


Our 
by the finest woodworkers for over 7, years. Bits 
for every purpose—auger bits, dowel bits, car bits, 
machine bits, etc. 

Send for booklet. 


Russell Jennings Mfg.Co. 
O 2-082 


Chester? Conn. 


c Maximum Quality 


Minimum Cost— 


Sums up the facts concerning Bur-Nor 

All Steel Hatchets. You get 50% more 
strength and service for less money than 
you can with any other line. It will pay 
you to get our prices. 


BURGESS-NORTON MFG. CO. 


GENEVA - - - ILLINOIS 
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Lebanon Machine 
Company 
LEBANON, N.H. 
Send for Catalog 














Robertson “Horse Shoe Magnet Hammers” 


a high-grade line with a good profit to dealers and 
jobbers. Catalogues and discounts on request. 


Silver Medal (Highest Offered) Panama-Pacific Exposition 
ARTHUR R. ROBERTSON, 144 Oliver St., Boston 
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Key Machines, Automatic 


Corbin Cabinet Lock Co., New Brit- 
ain, gh 
Harrison & Co., 


Y. C. 
— Key ice, Co., Allentown, 


Kick Plates 
Imperial Brass Mfg. Co., Chicago. 


Knives 
Bread 
— Wayne Tool Co., Hallowell, 
e. 

Butchers’ 
Chatillon, ey & Sons, N. P i oO. 
White Co., L. & I. J., Buffalo, N.Y. 

Corn, Hedge & Gane 


Bishop ot Geo. H., Lawrence- 
burg, 

—- wager Tool Co., Hallowell, 
ae 

Peck, Stow & Wilcox Co., Cleve 
land, Ohio. 


Smith Co., H. D., Plantsville, Ct 
White Co., L. & I. J., Buffalo,, N. Y. 
Winsted Edge ‘Tool Wks., Winsted, 


Floor Scraper 
Atkins & Co., E. C., 
Hay and Straw 


Indianapolis, 


Ney Mfg. Co., Canton, Ohio. 
North Wayne Tovi Co., Hallowell, 
Me. 
Kitchen 
Chatillon & Sons, John, N. Y. C. 
Murphy & Sons, R., Ayer, Mass. 
North Wayne Tool Co., tiohowell, 
Me. 
Pocket 
Chatillon & Sons, John. N. Y. © 


New York Knife Co., Walden, N. i 


Prunina 

Murphy's Sons Co., R., Ayer, Mass. 
Saddiers 

Rose & Bros., Sharon Hill, Pa. 
Shoe 


Murphy’s Sons Co., R., 
Silver Platea 

International Sil. Co.., 

Oneida Comm., Ltd., 


Ayer, Mass. 


Meriden, Ct. 
Oneida, N. Y. 


Knobs, Wood 
Piqua Handle & Mfg. Co., Piqua, 
Ohio. 
Knockers, Door 
Corbin, P. & F., New Britain, Ct. 


Russell & Erwin Mfg. Co., New 
Britain, Ct. 
Sargent & Co., 


Stover Mfg. Co., 


New Haven, Ct. 
Freeport, Ill. 


Ladders, Store 
Allith-Prouty Co., Danville, Tl. 
Berger Bros. Co., Philadelphta, Pa, 
Bicycle Step Ladder Co., Chicago. 
Coburn Trolley Track Mfg. Co., 
Holyoke, Mass. 
Milbradt Mfg. Co., St. Louis, My, 
Myers & Bro., F. E., Ashland, O. 
Kichards-Wilcox Mfg. Co., Aurora, 
Ill. 


Lamps 
Automobile 

Bridgeport Brass Co., Bdgport, Ct. 
lbietz Co., R. E., New York City. 
Gibson Co., Indianapolis, Ind. 
Hawtborne Mfg. Co.. Bdgport, Ct. 
Howe Mfg. Co., Chicago. 

Indiana Lamp Cov., Cornersyille, 


Ind. 
Johns-Manville Co., New 


York. 
Pittsburgh Elec. Spec. Co., Pitts- 
burgh, Pa. 
Bicycle 
Bridgeport Brass Co., Bdgport, Ot. 
Carriage 
Dietz, R. E., New York City. 
Incandescent 
Amer, Carbon & Battery Co., E. 


St. Louis, Il. 


Amer. Ever-Ready Wks., L. I. City, 
we 

Beacon Elec. Works, BN. ¥. @. 

Edison Lamp Co., Harrison, N, J. 


Gen. Blec. Co., Schenectady, N. Y. 
Jolns-Manville Co.. New York City. 
Lux Mfg. Co., Hoboken, N. J. 
Vosburgh Miniature Lamp Co., W. 
Orange, N. 
Gasoline & Kerosene Vapor 


American Gas Machine Co., Albert 
Lea, Minn 

Co1eman Lamp Co., Wichita, Kans. 
Motorcycle 

Indiana Lamp Co., Connersville, 
ind. 

Coleman Lamp Co., Wichita, Kans. 


Portabie 
Dietz, R. E., New York City. 
National Stamping & Elec. Co., 
Chicago 1. 
Warren ‘Stamping Co., Warren, O. 
treet 


Coleman Lamp Co., Wichita, Kans. 


Lanterns, Oil 
Dietz, R. E., Co., New York City. 
Jobns-Manville Co.. New York City. 
Langhlin Co., Portland, Me. 
Warren Stamping Co., Warren, O. 


Latches, Barn Door 
Allith-Prouty Co., Danville, Il. 
Corbin, P. & F.. New Britain. Ct. 
Peck, Stow & Wi'cox Co., Cleve- 


land, O. 
a hedieiceees Mfg. Co., Aurora, 


Russell & Erwin Mfg. 
Britain, Ct. 

Stanley Works, bay’ | Britain, Ct. 

Wagner Mfg. . Cedar Falls. 


ain 
Lath 
Meta 
Whitaker-Glessner 
W. Va. 
Wire 
Clinton Wire Cloth Co., Boston. 
Wright Wire Co.. Worcester, Mass. 


Lathes 


Wells & Sons Co., 
Mass. 


Lathe Dogs 
Union Tool Co., 
Williams & Co., 


Orange, Mass. 
J. H., Brooklyn. 


Lawn Mowers 


Pennsylvania Lawn Mower Co., 


Philadelphia, Pa. 


Leaders, Rain 
Dieckmann, F., Co., Cincinnati, O. 

Ledgers 

oose Leaf 

Irving-Pitt Mfg. Co., Kansas City. 

Lens, Auto 

Gibson Co., Indianapolis. 

Warner-Lenz Co., Chicago, IL. 


Metal 
Cleveland. 
Works, 


Letters & Figures, 

Cleveland Galv. Wks., 

Niagara Falls Metal Stp. 
Niagara Falls, N. Y 


Level Line, Aluminum 
Hall Co., Frank, Newton Falls, O. 


Levels 

Caste Stephens Co., Pine Meadow, 
miciien Co., Eugene, Chicago. 
Disston & Sons, Henry, Phila. 
Goodell-Pratt Co., Greenfield, Mass. 
Stanley Rule & Level Co., New 

Britain, Ct. 
Toledo Rock & Level Co., Toledo, O 


Life Preservers 
Armstrong Cork Co., 


Pittsburgh. 
Lifters 
Sash 


as 
Allith-Prouty Co., Danville, Ill. 


Champion Hdwe. Co., Geneva, O. 

Corbin, P. & F., New Britain, Ct. 

Griffin Mfg. Co., Erie, Pa. 

Ives Co., H. B., New Haven, Ct. 

McKinney Mfg. Co., Pittsburg. Pa. 

i ey & Wilcox Co., Cleve- 
land, 

Russell & Erwin Mfg. Co.. New 
Britain, Ct. 


Stanley Works, New Britain, Ct. 
Wagner Mfg. Co., Cedar Falls, Ia. 


Areade Mfg. Co., 
Stover Mfg. Co., 


Freeport, Ill. 
Freeport, Ill. 


Lighting Plants, Electrical 
Garford Mfg. Co., Elyria, O. 


Line 
Chalk 
Silver Lake Co., Newtonville, Mass. 
Turner & Stanton Co., Norwich, Ct. 
Clothes 
Columbian Rope Co., Auburn, N. Y. 
Samson Cordage Works, Boston. 
Silver Lake Co., Newtonville, Mass. 
Nu-Ex Fire App. Co., Columbus, 0. 
fitlock Cordage Co., N. Y. C. 


Linoleum 
Armstrong Cork Co., Pittsburgh. 


Linoleum Cleaner 


Ferdinand & Co., L. W., Boston. 


Lockers 
Clinton Wire Cloth Co., Boston 
Darby & Sons Co., Edw., Inc., Phila, 


Locks 
Automobile 
bey Ke-Les Lock Co., Chicago. 


net 
Corbin Cabinet Lock Co., New Brit- 


ct. 
Gavdtich: Lenhart Mfg. Co., Phila. 
New Era Spring & Specialty Co., 





Detroit, Mich. 


Co., New 


Ia. 
Night 

Corbin _ Lock Co., New Brit- 
.» Ct. 


Co., Wheeling, 


American Wire Fabric Co., Chicago. 
N. J. Wire Cloth Co., Trenton, N.J. 


F. E., Greenfield, 


Hand 

Coldwell Lawn Mower Co., New- 
burgh, N, Y. 

Pennsylvania Lawn Mower Co., 
Philadelphia, Pa. 

aa a & Co., 8. P., Orange, 

Worcester Lawn Mower Co., Wor- 
cester, Mass. 
Motor 

Coldwell Lawn Mower Co., New- 
burgh, N. Y. 


Door 
Corbia. P. & F., New 


La ve oe 
Stow & Wilcox 


Peck, 
land, Obio. 
Richards- Wilcox Mfg. 


Britain, Ct. 


McKinney Mfg. 


Harris’ Vii Co., 
Vacuum Oil Co., N. ¥ 


Cycle Chain 


Inman Mfg. Co., 


Mallets 
Wooden 
Osborne & , Newark, 
Union Hdwe. Co., 


Manifolds 
Whittier Co., Chicago, 
Mantles, Gas & Ga 


American Gas Machine 
a, 


Mats and Matting, 
Cary Mfg. Co., 
Clinton Wire Cloth Co., 
Cyclone Fence Co., Wa 
Ludlow-Saylor Wire 
McKinney Mfg. Co., 

Auto Running Boa 
Acme Steel Goods Co., 


Tyler Mfg. Co., Boston. 
Cork 


or 
Armstrong Cork Co., 
D 
ubber 
Goodyear 
Akron, 


Mender, Hose 


Morgan Mfg. Co.. 

Nelson, L. R., Peoria, 

Sherman Mfg. Co., H. 
Creek, Mich. 


Metal, Perforated 
Clinton Wire Cloth Co., 


Micrometers 
dence 
Union Tool Co., Orange, 


Milk Clarifiers 


Milling Catters 
dence, 


New Bedford, Mass. 


Mirrors, Adjustable 
American Electric Co., 


Grossman Mfg. Co., Emi 
Mops 


Arcade Mfg. : 
= ee Mfg. 


Moto-Meters 


Motorcycles 


Fitchburg, Mass. 


Motors, 
Jewell Electric Co., Chi 


Motor Trucks 

Commercial Truckmobile 
cago 

Federal 
nd. 

Stewart Iron Wks. 


Cement Coated 
Interstate Iron & Steel 


Cobblers’ 
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Russell & Erwin Mfg. Co., New 

Sargent & Co., New Haven, Ct. 

— Lock Corp., 
Hasp 

Allith-Prouty Co., Danville, Ill. 
Sash 


Allith-Prouty Co., Dany 
Co., Pittsburgh, a. 


— Co., Sterling, Ill. 
Corbin Cabinet Lock Co., New Brit- 
ain, Ct. 
Window 
Allith-Prouty Co., Danville, Ill, 
Lubricants 
Dixon Crucible Co., Jos., Jersey 


Providence, BR. 1. 
{.. C. 
Chainolene Mfg. Co., Chicago, Ill, 


Machines, Paper Box 
Amsterdam, 


Torrington, Ct. 


nn. 
Coleman Lamp Co., Wichita, Kans. 
Brooklyn, 


Co., St. 
Pittsburgh. 


Chicago. 


Pittsburgh. 
oor 

Acme Steel Goods Co., Chicago, Ill. 

Tire & Rubber 


Newport, R. I, 


Brown ok 9) ee Mfg. Co., Provi- 
Starrett Co., L. 8., Athol, 


De Laval Separator Co., 


Brown & my Tage Mfg. Co., 
Morse Twist Drill & Mach. Co., 


Floor, Dish and Dust 
Co., Freeport, Tl. 


Poly yes Sales Co., Chicago, Ill. 
Moto-Meter Co., L. I. City, N. Y. 


Baker, Murray & Imbrie, N. Y. C. 
Iver Johnson's Arms & Cycle Wks., 


Rowboat Moctrie 
cago. 


Motor Truck Co., 
Service Motor Truck Co., 


Co., Cincinnati. 


Shelton Tack Co., Shelton, Ct. 


Britain, Ct. 
e. 
Co., Cleve- 


Co., Aurora, 
Lancaster, 


ile, Ill. 


N. Y¥. 
N. J. 


soline 
Co., Albert 


Steel 


mse 
Boston. 
ukegan, UL. 


rd 


Co., 
Tl. 

B.. Battle 
Boston. 


Mass. 
Mass. 


N. Y. O. 


Provi- 


Chicago. 
1, Bklyn. 


Co.. Ham 


Co.. Chi- 


Detroit. 
Wabash. 


Co., Chi- 


Copper 

American Steel & Wire Co.. pi. 

Hussey, C. G., Pittsburgh, Pa, 
Cut 

McCalla Co., Harold, Philadelphia, 

Shelton Tack Co., Shelton, Ct. 
Rubber Headed 

Elastic Tip Co., Boston, Mass. 
Shoe, Horse, Ox, Mule 

Ca li Horse Nail Co., tian 


Fowler Nail Co., Seymour, Ct. 
pe nnattorers 
rbecker & Rowland Mf 
Waterville, Ct. - > 
Wire 
American, Steel & Wire Co., Chi 
Hassall, Inc., John, Brooklyn, N, Y. 
Interstate Iron & Steel Co., Chi- 


cago. I 
Laughlin Co., Thos., Portland, Me. 
McCalia Co., Harold, Philadeiphia, 


Shelton Tack Co., Shelton, Ct. 


Wickwire Bros., Cortland, N. y, 


Netting, Poultry (Wire) 
= pan & Wire Co., 


Clinton Wire Cloth Co., Boston. 
ar & Bennett Mfg. Co., 


taliee. -Saylor Wire Co., St. 

New Jersey Wire Cloth Co., 
ton, N. 

Wickwire Bros., Cortland, 

Wright Wire Co.. 


Chi- 


Chi- 


Louis. 
Tren- 


N. Y. 
Worcester, Mass. 


Nozzles 

Hose 

Boston Woven Hose & Rubber Co., 
Boston, Mass. 

Nelson, L. B., Peo -~, Ill. 

Sherman Mfg. Co., H. B., 
Creek, Mich. 
Spraying 

Deming Co., Salem, 0. 

Gould Mfg. Co., Seneca Falls, N. Y. 


Battle 


Nut 
Crackers 


Arcade Mfg. Co., Freeport, Ill. 


Betiqeport Hardware Mfg. Corp., 
Bridgeport, Ct. 
Osborne & Co., Newark, ae 2 


Nuts 
Machinery Screw 
— Screw Corp., New Britain, 


t 
Square Machine Screw 


Progressive Mfg. Co., The, Tow 
rington, Ct. 
Stove Bolt 

Corbin Screw Corp, New Britain/ 
Tire Bolt 


— Screw Corp., New Britain, 


oll 

Lubricating 
Crew-Levick Co., Phila 
Durkee-Atwood Co., Minneapolis. 
Harris Oil “O hs ar R. 1. 
Vacuum Oil Ae A * 


Ollers 
Eagle Giese & Mfg. Co., Wellsburg. 
ya 


& Co., Branford, Ct. 
Loose Pulley 

Wall Mfg. Supply Co., P., N. 
Pittsburgh, Pa. 


Openers 
Box 
Morrill, Chas.. New York City. 
mee & Co, C. S., Newark, N. J. 
an 


Osborne & Co.. C. S., Newark, N. J. 
Schatz Mfg. Co., Poughkeepsie, N.Y. 


Orange Derinders 
Johnson-Starr Co., Springfield, 0. 


Ornaments, 
Gemco Mfg. 


Radinter 
Co., Milwaukee. 


Ovens 
Huenefeld Co., Cincinaati. . 


Overall Suits for Motorists 
Globe Shirt & Overall Co., Abing- 
don, Ill. 


Packing 


Asbestos 
General Asbestos & Rubber Co. 
Charleston, 8. C. 
Johns- Manville Co., N. ¥. C. 
ridge 





Raybestos Co., port, Ct. 

9 - Rubber Co., | Trenton, 
Rubber 

Goodrich Co. Me Akron, 0. 

Goodyear ciire" Rubber Co., 
Akron, 0, 
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BALE TIES 
GRISWOLD PERFECT 


(Standard and half gauge) 


STRONGEST and BEST PACKED tie on the 
market, made from selected wire. 
QUICK SHIPMENTS 


NORTHWESTERN BARB WIRE = CO. 
Mill Street, Sterling, Ill. 


attachment is automatic. 
Like our No. 0, all mov- 
ing parts run in oil and 
in covered chambers. The 
die head will not wear 
loose and does not re 
volve on gear teeth. Send 
for our catalog. 


THE ARMSTRONG 
MFG. COMPANY 


290 Knowlton Street 
BRIDGEPORT CONN. 





HARDWARE AGE 





143 
























The Fowler Nail Co. 


ESTABLISHED 1865 


Horse, Mule and Ox Shoe Nails 









BRANDS BRANDS 
“Vulcan” “Shamrock” 
“Reliance” “Crown” 













SEYMOUR, CONNECTICUT, U.S.A. 
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A New Driver 


Made on the spiral screw principle. Patented. 
Only 8 ins. long, but makes as many revolutions as 
the largest screw drivers. Blade is entirely con- 
cealed when closed—see cut. 

When blade is down in handle it locks and can be 
used as a regular solid screw driver. No shifting 
of lock nut required. 

Retails at $1.00. Sample sent to responsible Job- 












bers and Dealers. 


Art Metal Mfg. Co., Cleveland, Ohio 












Cc. E. JENNINGS ARROW HEAD 


eat. EXPANSIVE BIT  ?ar: ofr: 


NOTE CURVE ON CUTTER; 
PREVENTS HOGGING - IN. 


NOTE CLEARANCE ON FACE OF BIT;PREVENTS DULLING OF CUTTER., 
OTE STRENGTH OF CAP. 








= MICROMETER SCREW ADJUSTMENT. 
SEE THOSE TEETH: CUTTER CANNOT CREEP! 


NOTE BEVELS ON CAP AND CUTTER AND 
7/6” BEARING OF CAP ON CUTTER: ies 
CuTT a.m 

ene eer Sirs Waisted Doe \ 

NOTE TWO BEVELS ON SPUR,TO PREVENT CUTTER BREAKING. 


C. E. JENNINGS & CO., 73 Murray St., New York 





If it’s DROP FORGED 
WRENCHES you're 
after, remember that 
P-S Quality is 
Guaranteed. 
















Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 











AMERICAN STEEL 
@>. FENCE POST 


Cheaper than wood and more durable. 

Millions in use giving perfect satisfaction. 

Easily placed, saving labor fence building. 

We stand back of these posts with hearty support. 
For sale by dealers everywhere. Send for literature. 
Awarded the Grand Prize at the Panama-Pacific 
Exposition. 





Made by 
American Steel & Wire Company 


Chicago New York Cleveland Pittsburgh Worcester Denver 
Export Representative: 1. S. Steel Products Co., New York 
Pacific Coast Representative: U.S. Steel Products Co. 

San Francisco Los Angeles - Portland Seattle 


























‘ Prompt Shipment on Receipt of 






wat QUE Order 
Ferrules, Copper ; Bottoms, ; Burns, Cop- 
per; Conductor “Pipe, "conger' r; 3 ‘Crimped pper; Haves 
Trough, Co ; Gaskets, Corrugated 4 
Hammers, pper ; ioe, —_, Oo af bet 
per; Roll Copper; Shoes, Copper : Sheet 





Copper ; Spikes, Cop: pper; Washers, Coppe % 
rian, selling needs are listed above, write 
ttsburgh Copper and Brass Rolitee Milis 


C..G. HUSSEY CO.  ™™3."™ 









































HARDWARE AGE 





August 2, 1917 








Conductor, Galvanized 


Corbin Cabinet Lock Co. , New Brit Dieckmann, F., Cincinnati, O. 


Excelsior Lock Co., 


co aay 


Elbows and Shoes 
Dieckmann & Co., F., Cincinnati. | Preservatives 
Hussey & Co., C. G., esa Leather and Canvas 
Milwaukee Corrugating Co.,  Mil- Jobbers Mfg. Co., Chicago, Ill. 
waukee, Wis. 
New, Seconds 


> 
Electric Heating McCalla Co., Harold, Philadelphia, | Presses 





Pipe Catters 


Colt’s Patent Firearms Mfg. Co., 
Hartford, Ct. 
Iver Johnson's Arms & Cycle Wxs., | Protractors 


Ronen & eats Co., 
Dixon c eed Co., 





Durkee- Atinooa Co., 


dohns-Manville Co., > 
Moller & Schumann Co., 
Montauk Paint Mfg. Co., 


Murphy Varnish Co., Newark, N. J 
Northwestern Chem. 


Baeder, Adamson Co., Philadelphia. 

l , J : 

Chapin-Stephens Co,, Pine Meadow, 
ct 


Sonat & Co., New Haven, Ct. Axle 
Stanley Rule & Level Co., New Corbin, P. & F., New Britain, Ct. 
Britain, Ct. Grand Rapids Hdw, Co., Grand 


on, O. 
Gibson Co., Indianapolis, 





Locktite Patch Co., 


ae Tire & Rubber Co., 


Spring '& Specialty Co., 





Buckeye Aluminum Co., 


Pickers, peg 





fg. Co., Freeport, Ml. 
Peck, Stow & Wilcox Co., 
— oe Lock Co., 


ct 
Corbin Screw Corp., 


, John, Brooklyn, N.Y. 


yarn Se 


Pive Fittings 


Soe 


— 


Merchant & Dense. Oo,, _ 








i 
i 
i 
; 
H 
# 


Sag mee 


poner 


Pots, Tea and Coffee 
Buckeye Aluminum Co., Wooster, O. 


Merchant & Evans Co., Phila. Powders 
Milwaukee Corrugating Co., Mil- Biastin 

waukee, Wis. Hereules Powder Co., Wilmington, 
Whitaker-Glessner Co., Wheeling, ei. 

W. Va Smokeless 

Copper Nercyles Powder Co., Wilmington, 
Hussey, C G., Pittsburgh, Pa. Del. 


Stove Baling 
Dieckmann Co., F., Cincinnati, O. Davenport Mfg. Co., Davenport, 
Whitaker-Glessner Co., Wheeling, lowa. 

). Va. Grand Rapids Salvage Co., Grand 


Rapids, Mich. 
Fruit, Wine and Jellies 


Armstrong Mfg. Co., Bdgport, Ct. Meat 
Trimout Mfg. Ur, Boston, Mass, Osborne & Co., Newark, N. J. 
Punching 
Pipe Straps Swaine Mfg. Co., Fred, St. Louis. 
& Egge Mfg. Co., Bridge- 
port, Ct. Price Books 
Loose Leaf 
Pistols Irving-Pitt Mfg. Co., Kansas City. 
(Also See Revolvers) 
Automatic Priming Plugs 


Fitchburg, Mass. Brown & Sharpe Mfg. Co., Provi- 
denee, K. 1. 
Piston Rings ? 
Cassidy Co.. Ed. A., N. ¥. C. Vallers 
Detroit Piston Ring Co., Chicago Nall 
Gibson Co., Indianapolis. Bridgeport Hardware Mfg. Corp., 
McQuay-Norris Mfg. Co., St. Louis. Bridgeport, Ct 


Smith & Hemenway Co., 


Roofing s 
. . » . pike 
Carey Co., Philip, Cincinnati. Morrill, Chas., New York City. 
Tack 
Planes Osborne & Co., C. 8., wark, N. Z 
Bench Smith Co., H. D., pantovitie. 


Palieys 


Rapids, Mich. 


Plates, Heel Clothes Line 
Root-Heath Mfg. Co., Plymouth, 0. Allith-Prouty Co., Danville, i. 


. Louis, Newark, N. J, Peck, Stow & Wilcox Co., 


land, O. 
ay 
Myers & Bro., F. E., Ashland. O. 
‘ as 
Billings & Spencer Co., Hartford, 

Msridgeport Haw. Miz. Corp.. Grand Rapids Hdw. Co., Grand 
Bridgeport, Ct. han tal St Wk 
Ruffum Tool Co., Louisiana, Mo. : Niews Fall bt Sty. sin 

Klein & Sons, Mathias, Chicago. Rt on rein Mix: Co 
Cages & Re Cc. 8., es . Britain Ct R- a 
Smit emenway Co ew York - 4 te 
Smith Co., H. D., Plantsville, Ct. saxo 





Pulls 


| Ice Door 
Gifford-Wood Co., Hudson, N. Y. Allith-Prouty Co., Danville, Il, 


Arcade Mfg. Co., Freport, Ml, 


Plumbago Champton, Hardware Co., 
oe Crucible Co., Jos., Jersey 
N. J. Corbin ‘cabinet Lock Co., New Brit- 
, ain 
Corbin. a & F., New Britain, Ct. 
Plumbs Ives Co., H. R., New Haven, Ct. 
Chapin-Stephens Co., Pine Meadow, Peck. Stow & Wilcox Co., South- 
ingtor 


. ct. 
Disston & Sons, Henry, Phila.. Pa. Rie Lards-Wlicox Mfg. Co., Aurora, 
Ill. 


Pokers, Stove Russell | ¢ & P tniaiaes Mfg. Co., 
Arcade Mfg. Co.. Freeport, Ill. Stanley a. New Britain, Ct. 
| Drawe 
Poles, Window Allith-Prouty Co., Danville, M1. 
Piqua Handle & Mfg. Co., Piqua, O. nae ag Cabinet Lock Co., New B: 
Grima Mig, Company, Mate, 7 
McKinney g. Co ttsburgh, 
Wood and Metal National Mfg. Co., Sterling, I. 


Silk Stove Polish Works, Stanley Works, New Britain, Ct. 
Sterling, Il 


Crew Levick Co., Philadelphia, Pa 

ier ae Co., Minneapolis. 

Gib: ., Indianapolis. ‘ 
‘tin Ol Co. Providence, R. 1.| Sherman Mfg. Co., H. B., Battle 

Johns-Manville Co., New York. Creek, Mich. 

Morgan Mfg. Co.. Newport, R. I. 

Northwestern Chem. Co., Marietta,o. | Pumps 


Stover Mfg. Co., Freeport, Ul, 


Pomp Leathers 


Polly Prim Sales Co., Chicago, im. Air, Hand 
Van Cleef Bros., Chicago, II, Apex Electric Co., Chicago. 
Wonder Mist Co., Boston. Gasoline and Oil 
ove Deming Co., Salem, O. 
Silk Stove Polish Works, Goulds Mfg. Co., Seneca Falls, N.Y. 
Sterling, Ill. Myers Bros., F. E., Ashland, 0. 
Shotwell Pump & Tank Co., Indian- 
Perch Base ps a Ind. 
Cheney & Sons, S., Manlius, N. Y. 


Barnes Mfg. Co., Mansfield, O. 
Deming Co., Salem, O. 


Fence Hayes Pump & Plaster Co.. Galva, 
Steel & Wire Co., Chicago. 1. 
Buffalo Steel Co., Tonawanda, N. Y. Hoyt Pump Co., Stamford, Ct. 
Cyclone Fence Co.. Wankegan, Til. Myers & Bro., F. E., Ashland, O. 
Inland Steel Co., Chicago, Ill. Hydraulic 


Deming Co., Salem, 
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Enterprise Mfg. Co. of Pa., Phila. 


Grossman Mfg. Co., Emil, Bklyn. 


Morrill, Chas.. New York City. 
Y. 


Union Hdw. Co.. ‘Torrington, Ct. 


Bommer Bros., Brooklyn, N. Y. 


Joulds Mfg. Co., Seneca Falls, N.Y. 


0. 
Goulds Mfg. ‘Company, Seneca Falls, 


Tallow 
oF Glass & Mfg. Co., Wellsburg, Myers & Bro., F. E., Ashland, O. 
W. Va. Rothweiler & Co., Seattle, Wash. 





———» 





Hydro-Pneumatic 
Deming Co., Salem, O. 


Pneumatic 
Goulds Mfg. Co., Seneca Falls. N.Y, 
Myers & Bro., F. E.. Ashland, Q, 
Power 
Deming Co., Salem. O. 
Goulds Mfg. Co., Seneca Falls, N.Y 
Myers & bro., F. E. Ashland. 0, 


Spark Plug 
Plewes, W. W., Chicago. 
Spray 


Barnes Mfg. Co., MensGeld. 0. 
Deming Co., Salem, O. 

Goulds Mfg. Co., Te Falls, N.Y. 
Myers & Bro., F. E., Ashland, QO, 


Tank 
Myers & Bro., F. E.. Ashland, 0 
Shotwell Pump & Tank Co., In 
dianapolis, Ind. 


Tire 
Black & paoetien Mfg. Co., Balti 
more, 
alleen: i Co., Bdgport, Ct. 
Goulds Mfg. Co., Seneca Falls, NY, 
Haney & Co., Hastings, Nebr. 
Lipman Air App. Co., Beloit, Wis. 


Punches 
Beit 
Smith & Egge Mfg. Co., Bridge- 
port, Ct. 


Drive 
Bemis & Call Hdw. & ‘Tool Co., 
Springtield, Mass. 
Eyelet ‘Teo! Co.. Boston. Mass. 
Osborne & Co., Cc. 8., Newark, N.J. 


Hand 
Morrill, Chas, New York City. 
Schatz Mfg. Co., Poughkeepsie, 
Union Tool Co., Orange, Mass. 


Punches & Shears, Hand & 


Power 
McCalla Co., Harold, Phila., Pa. 


Push Battons, Automobile 


Francis-Rand Co., Cleveland. 
Garford Mfg. Co., Elyria, O. 


Racks 


Glass 
American Ring Co., Waterbury, Ct. 
Warren Mfg. Co., J. D., Chicago. 


Display 
Best & Sons, John H., Galva, Il. 
Toledo Rack & Level Co., Toledo, 0. 
Towel ; 
American Ring Co., Waterbury, Ct. 
Wire Cloth 
New Jersey Wire Cloth Co., Tren 
ton, N. J. 


Railing, Bank and Office 


Ludlow-Saylor Wire Co., St. Louis. 
Wright Wire Co., Worcester, Mass. 





Railway and Mill Supplies 


Shapleigh Hardware Co., St. Louis. 
Worthington Co., Geo., Cleveland, 


Rakes, Lawn 


Piqua Handle & Mfg. Co., Piqua, 0. 


Ranges 


Foster Stove Co., Ironton, O. 


Ratchets 


Parker Co., Chas., Meriden, Ct. 


Razor Hones 


Carborundum Co., Niagara Falls. 


Razor Strops 


Carborundum Co., Niagara Falls. 
Kokens Barber Supply Co., St. 
Louis, Mo. 


Razors 
Safety 
Factory ie Gs, B. Y¥..¢. 
Penn, Inc., A. C., New York City. 
Reamers 


Bay State Tap & Die Co., Mansfield, 


ass. 

Butte:field & Co., Derby Line. Vt. 

Cleveland Twist Drill Co., Cleve- 
land. 

Detroit Twist Drill Co., Detroit. 

Greenfield Tap & Die Corp., Green- 
eld, Mass. 

Morse Twis. Drill & Mach. Co., 
New Bedford, Mass. 

Whitman & Barnes Mfg. Co.. 
Akron, O. 


Reels, Ho 


Specialty Mig. Co., St. Paul, Minn. 


Refricerntor Hardw 


re 

Allith-Prouty Co., Danville. Ti. 

Grand Rapids Refrigerator Co., 
Grand Rapids, Mich 

McKinney Mfg. Co., Pittsburgh, Pa. 

Stanley Works, New Britain, Ct. 
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OF SUPERIOR QUALITY 


| NIPPERS ) _ Round and Oval Punches 
PUNCHES STI, C. S. Osborne & Co. 


Send for Catalog = tne f Newark, N. J. 








AMERICAN 


Sickle Edge Hay Knife. 

The original sectional edge 
hay knife. Write for 
prices. They are in- 
teresting. 








Best quality, folding 
- » Boxwood Rules 
Accurate Graduation, Hard, Durable Polish 


Ted eracci accuse mn © TOE QAP Sreverus-C0. 


Ing scales. UNION FACTORY 
Popular with civil engineers. PINE MEADOW, CONN., U. S. A. 














te 


Snell’s Star Bits bore quickly and satisfy every user. : 

They sell best, because best known—over 120 years on the market. Guaranteed 
right in every way. Get our terms and catalog. 

All sizes, kinds and styles of augers and bits. 


SNELL MANUFACTURING CO. - . Fiskdale, Mass. 
Selling Agents—JOHN H. GRAHAM & CO., 113 Chambers Street, New York 











m JEFFERY’S MARINE GLUE 
Se ell 


Use No. 1 Extra Quality for filling deck and hull seams of Yachts and Motor Boats. 
Use No. 2 First Quality Ship Glue or No. 3 Special Navy Glue for filling deck and hull seams of 
merchant vessels. 
Use No. 7 Soft Quality or Waterproof Liquid Glue for filling and waterproofing canvas for 
covering boats and canoes, cabin tops, decks gnd flying boats. 3 
No canoeist should be without an Emergency Can of our Special Canoe Glue. 
For Sale by all Hardware and Sporting Goods Dealers. 
Send for Free Booklet, 152 Kneeland Street 
“Marine ine, woatt? = LL. W. PERDINAND & CO. posronsMass..u. sa. 


Use and How to Use It 








Grover File Handles 


Fit the tangs of all files perfectly; newer 
split, and the strong pressed steel ferrules may 
be used over and over again. Mechanics want 
them. Write for prices. 


THE GROVER FILE Co. 
NASHUA, N. H. 











“Syracuse Norol” 


NAIL SETS 


have square knurled bodies to prevent rolling and the same dependable “Syracuse” quality with which the trade is 
acquainted in the round pattern. Sure to prove popular with mechanics who prefer a square nail set. No stock is 
complete without them. 


SYRACUSE TWIST DRILL CO. 934 Grape Street, Syracuse, N. Y. 








OF HAIN. 


Are made from the highest grade boxwood, well seasoned, accurately graduated and 
securely assembled. The name itself foreruns your selling arguments. 


BOXWOOD RULES wp»e furnn ppuLe (Fo. =~ York... "Landen, ae. 


Send For Catalogue. 
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aefrigevators Sisal Serew Drivers Shaving Supplies 
Jobbers Columbian Rope Co., Auburn, N. Y.| Art Metal 1, Os Co., Newark, N. J. Kokens Barber Supply Co., St, 
. 3 Bridg t Corp.. Louis, Mo. 
Traverse City Refrigerator Co., "eee, Cordage Co., North Seat, Oe Mfg. 


Traverse City 
Shapleigh Hawe. Co. "gt. Louis. 
Worthington Co., Geo,, Cleveland. 


Reservoirs, Enameled 
Vollrath Co., Sheboygan, Wis. 


Revolvers 
(Also See Pistois) 
Colt’s Patent Firearms Mfg. Co., 
Hartford, Ct. 
Iver Johnson's Arms & Oycle Wks., 
Fitchburz, Mass. 


Rings 
Key 


Bridgeport Chain Co., Bdgport, Ot. 

Hathaway Mfg. Co., Bdgport, Ct. 

Hollander Mtg. Co., ‘Cleveland, oO. 

Sisith & Egge Mfg. Co., Bridge- 
por 


T., Newark, 


Piston 
McQuay-Norris Mfg. Co., St. Louis. 


Rivet Squeezers 
Porter, H. K., Everett, Mass. 


Rivets 


American Co., 


John. Brooklyn. 


Screw Providence, 


Hassall, Inc., 


Interstate Iron & Steel Co., Chi- 
cago. 

MecCalla Co., Harold, Phila., Pa. 

Oliver Iron & Steel Co., Pittsburgh. 

Tubular Rivet & Stud Co., Boston. 
Bifurcated 

Thomson Mfg. Co., Judson L., 
Waltham, Mass. 

Tubular Rivet & Stud Co., Boston. 
Copper 


Bridgeport Brass Co., Bdgport, Ct. 
Progressive Mfg. Co., ‘Torrington, 


Ct 
Thomson Mfg. 


Co., Judson L., 
Waltham, Mass. 
Copper Tinners 
Hussey & Co., C. G., Pittsburgh. 


ticnards- Wilcox Mfg. Co., Aurora, 
I 


Rods 
Fishing 
Baker Murray & Imbrie, N. Y. 0. 


Union Hdwe,. Co., Torrington, ct. 
Wire, Steel 
American 


Steel & Wire Co., Chi- 
cago, Il. 
McCalla Co., Harold, Phila., Pa. 


Nollers, Stay 


Allith-Prouty Co., Danville, Tl. 
McKinney Mfg. Co., Pittsburgh, Pa. 
National Mfg. Co., Sterling, il. 


Rolls 
Galvanized Ridge 
Whitaker-Glessner Co., Wheeling, 
W. Va. 


Rubber Wringer 


American Wringer Co., N. Y. 0, 
Lovell Mfg. Co., Erie, Pa. 


Roof Accessories & Fittings 
Whitaker-Glessner Co., Wheeling, 
W. Va. 


Roofing & Siding 

Asbestos 

Carey Co., Philip, Cincinnati. 

General Asbestos & Rubber Co., 
Charleston, 8. 

Johns-Manville Co. Oe ae 

Thermoid Rub. Co., Trenton, N. J. 
Galvanized 


Inland Steel Co., 
Whitaker-Glessner 
W. Va. 


Tin 

American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 

Merchant & Evans Co., Phila., Pa. 


Chicago, Ill, 
Co., Wheeling, 


Rope 
Horse & Cattle Ties 


Covert’s ddlery Works, Inter- 
laken, N. Y. 

Rugg & Co., BE. T., Newark, O. 
Manila 

Columbian Rope oe Auburn, N. Y. 

Plymouth Cord Co., North 


Plymouth, Mase 
Whitlock Cordage Co., N. Y. oO. 


t. 
Williamson Wine apeay Co., O. 





Whitlock Cordage Co., N. Y. ©. 


Wire 


Amer. Steel & Wire Co., Chicago. 
Laughlin Co., Thos., Portland, Me. 
Wright Wire Co., Worcester, Mass. 


Rubber Cement 
Van Cleef Bros., Chicago, Ill. 


Rubber Goods 


Mechanical 

Boston Woven Hose & Rubber Co., 
Boston, Mass. 

Goodrich Co,, B. F., Akron, O. 

Goodyear Tire & Rubber Co., 
Akron, O. 


Rubbers, Fruit Jar 


Boston Woven Hose & Rubber Co., 
Boston, Mass. 


Rubbish Burners 


Clinton Wire Cloth Co., Boston. 

Cyclone Fence Co.. Waukegan, Ill. 
Ludlow- ey Sted Wire Co., St. Louis. 
bak a i #lessner Co., Wheeling, 


Rules 
Boxwood, Spring Joint, Steel 
Chapin-Stepbens Co., Pine Meadow, 


Lufkin Rule Co.,- Saginaw, Mich, 


Stanley Rule & Level Co., New 
Lritain, Ct. 
Slide 

Dietzgen ie Eugene, Chicago, Il. 

—s * ‘Esser Co., Hoboken, 
Steel 


Starrett Co., L. S., Athol, Mass. 


Rust Roofing 
Parker Rust Proof Co, of America, 
Detroit. 


Saddlery 
See Harness 


Safety Glasses 
Willson & Co., Inc., Reading, Pa, 


Sandpaper 
Baeder, Adamson & Co., Phila., Pa. 
ndpaper &. ., Williamsport, 


Sash Cord 
Estes Mills Co., Fall River, "ae: 
Morton, Thos., ‘New York 
Samson Cordage Works, + an. 
Silver Lake Co., Newtonville, 
Mass. 
Saws 
Butchers’ 
White Co., L. & I. J., Buffalo, N.Y 
Hack 
Atkins & Co., E. C., Indianapolis. 
Bishop & Co., Geo. H., Lawrence- 
burg, Ind. 
Diamond Saw & Stamping Co., 
Buffalo, N. Y. 


Disston & Sons, Henry, Phila., Pa. 
Simonds Mfg. Co., Fitchburg, Mass. 
Starrett Co., L. 8., Athol, Mass. 


Hand, Panel, etc. 
Atkins & Co., E. C., 
Bishop & Co., 

burg, Ind. 
Disston & Sons, Henry, Phila., Pa. 
Jennings & Co., C. E., 

Simonds Mfg. Co.. Fitchburg. “Mass. 


Indianapolis. 
Geo. H., Lawrence- 


Scales 
Chatillon & Sons, John, N. Y. © 
Detroit Auto Seale Co., Detroit 
Jacobs Bros. Co., Inc.. N. Y¥. C. 
Landers, Frary & Clark, New Brit- 
ain, Ct. 


Scrapers 
Floor 
Laughlin Co., Thos., Portland, Me. 


Foot 
Griffin my OF 
National Mfg. ‘on Yalta. Ti. 


Hog 
White Co., L. & I. J., Buffalo, N.Y. 


Screens 
Perforated Metal 
Atlas Mfg. Co.. New Haven. Ct. 
Clinton Wire Gloth 
Hoyt Pump Co., Stamford, Ct. 





Chapin- i. Co., Pine Meadow, 


ct. 
Cincinnati Tool Co., Cincinnati, 
Disston & Sons, Henry, Phila., Pa. 
Goodell-Pratt Co., Greenfield, Mass. 
Hollander Mfg. Co., Cleveland. 
Jennings Mfg. Co., Russell, Ches- 


ter. Ct. 
M-B. Tool Co., Providence, R. I. 
North Bros. Mfg. Co., Phila., Pa. 


rege. Storms Drop Forge Co., 
hicopee, Mass. 
Sargent & Co.. New Haven, Ct. 


Smith Co., H. D., Plantsville, Ct. 

Snell Mfg. Co., Fiskdale, Mass. 

Stanley Rule & Level Co., 
Britain, Ct. 


Serew Machine Products 
Corbin Screw Corp., New Britain, 


Ct. 
Eclipse Mfg. Co., Indianapolis, Ind. 
“re Mfg. Co., Torrington, 
t. 


Screw Pintes 
Bay State Tap & Die Co., Mansfield, 


ass. 

Butterfield & Co., Derby Line, Vt. 

Greenfield Tap & Die Corp., Green- 
field, Mass. 

Wells & Son Co., F. E., Greenfiela, 
Mass. 


Screws 
Machine 
American Screw Co., Providence, 
Be 
Corbin Screw Corp... New Britain, 
Progressive Mfg. Co., Torrington, 
t 


Wood 


a a Screw Co.. Providence, 
Bridgeport Screw Co., Bdgport, Ct. 
Corbin Screw Corp., New B Britain, 


Ct. 
Parker Co., Chas., Meriden, Ct. 


Seribers 
Carpenter 
Brais & Co., F., Cleveland, O. 
ee Mfg. Co., Cleveland. 
m 


er 
Bemis & Call Hdw. & Tool Co., 
Springdeld, Mass. 


Seythes 
Bush, Grain, Grass, 
and Weed 
Bartlett All Steel Scythe Co., 


Salem, N. Y. 
—_ Wayne Tool Co., 
e. 


Lawn 
Hallowell, 


Seals, Notary, ete. 
Schwerdtle Stamp Co., Bdgport, Ct. 


Seats 


Chair 
American Fibre Chair Seat Corp., 
Long Island City, N. Y. 
United Chair Seat & Nov. Co., 
N. ¥. O. 


Seats, Portable 
—— Bit & Snap Co., Racine, 


8. 
/ McKinnon Dash Co., Buffalo. N. Y. 
— Mfg. Co., Aurora, 


Separators, Cream 
De Laval Separator Co., N. Y. OC. 


Sharples Separator Co., West 
Chester, Pa. 
Sets 
Nall 
— Pratt Co., Greenfield, 
Morrill, Chas., New York City. 
Stanley ae & Level Co., New 
rit 


Syracuse Twat Drill Co., Syracuse, 


Union Tool Co., 
Screen Door 
Rommer Bros., Brooklyn, N. Y. 
Fernald Mfg. Co., Northeast, Pa. 
Griffin Mfg” Company, Erie, Pa. 
Russell & Erwin Mfg. Co., New 
Britain. Ct. 
Stanley Works, New Britain, Ct. 
ering 
Arcade Mfg. Co., Freeport, Il. 
. one & Wilcox Co., Cleve- 


Orange, Mass. 


Settees, Steel, Iron and Wire 
Ludlow-Saylor Wire Co., St. Louis, 


Shafting. Cold Rolled Steel 
Amer. Steel & Wire Co., Chicago. 
McCalla Co., Harold, Phila Pa. 

Sharpeners 

Knife 


—- Gate Mfg. Co., 
Luther Grinder Mfg. 
kee. Wis. 


SEE ALPHABETICAL INDEX—PAGE 154 


Shears and Scissors 


Bridgeport Hdw. Mfg. Corp., 
Bridgeport, Ct. ™ 


Sheet Metal Machinery 
Swaine Mfg. Co., Fred J., St. Louis. 


Sheets 
Black and Galvanized 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Inland Steel Co., Chicago, I!!. 
Merchant & Evans Co., Phila., Pa. 
het a nanan Co., Wheeling, 
a. 
Copper and Brass 
Merchant & Evans ag Phila. 


Corrugated 
American Sheet & 
Pittsburgh, Pa. 

Inland Steel Co., OB Til. 

McCalla Co., Harold Binteivhie. 

Merchant & Evans Co., PI -. a 

Milwaukee Corrugating = Mil- 
waukee, Wis. 

Wye Steseer Co., Wheeling, 
Ww 


Tin Plate Co., 


Shellac 


Durkee-Atwood Oo., 
inn. 


Minneapolis, 


Shellers, Corn 
Rock Island Mfg. Co., Rock Island, 


Tit. 
Root-Heath Mfg. Co., Smeets, 0. 
Sacks, Louis, Newark, 


Shells, Shot 


Peters Cartridge Co., Cincinnati, 0. 
Remington Arms U.M.C.Co., N.Y.C, 


Shelving, Store 
Duluth ow oe wy * Duluth. 


Green Co., 
Heller & oo ee Ww C., untpatter, 0. 
Chicago. 


Warren Mfg. Co., 


Shingles, Metal 
Milwaukee Correnation Co., Mil- 
waukee, is, 
Merchant & Evans Co., Phila., Pa. 
‘wigan -Glessner Co., Wheelingy 
W. Va. 


Shock Absorbers 
Gibson Co., inqiengoe. 
Halladay Co., L. wioater. Il. 
Johns-Manville Co., PY 
New Era ieee & Be &., De- 
troit, Mic 


Shoe Lasts & Stands 


Root-Heath Mfg. Co., Plymouth, 0. 
Sacks, Louls, Newark, N. J. 


Shoes 
Ho 
PR aa = ~4 Steel & Wire Co., 
cago, IL 


Chi- 


Shotguns 
Remington Arms U.M.C.Co., N.Y.C. 


Show Cases 
Duluth Show See. Co., Duluth. 


Heller w. Montpelier, 0. 

Warren Mfg. Co., De Chicago. 
Shutters, Fire 

Merchant & Evans Co., Phila., F 


Sifters, Ash 
Hill Clothes Dryer Co., Worcester, 


Mass. 
Ludlow-Saylor Wire Co., St. Louis. 


Sinks, 


Barnes Mf 
Vollrath 


ee 
Co.. Mansfield. O. 


Co., Sheboygan, Wis. 


Sirens, Bicycle 
Grossman Mfg. Co., Emil, Bklyn. 
Skates, Ice and Roller 


Conron-MeNeal Co., Kokomo, Ind. 
Union Hdwe. Co., Torrington, Ct. 


Sleds, Steering 


ichards-Wileox Co.. Aurora, fil. 
tandard Nov. Wks., Duncannon, Pa 


Snaps 
Harne 


ss 
Covert’s Saddlery Works, Inter- 





Co., Milwau- : 
| 


laken, N. Y. 
Ingest Bit & Snap Co., Racine, 
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SAMSON CORDAGE WORKS 


MANUFACTURERS OF’ SASH CORD, CLOTHES. 
BRAIDED CORDAGE LINES, SMALL LINES 
AND COTTON TWINES EFC. S00 far CAALOG 
BOSTON MASS. 








OF ALL DESIGNS AND 
FOR ALL PURPOSES 


Postary Panes oon mga | 


IRON FENCE and ENTRANCE GATE 


LA MDA OO AA AM pa = 


ss nm < U 
lor Cal aaa 
THE THe” STEWART IKON 

























































































765 Stewart Block 
CINCINNATI, OHIO 
































ELEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware 
Trade. Can be placed in position by 
any carpenter. 


Send for Catalog No. 24 


ENERGY ELEVATOR CO. 


214-216-218 New St. 


Philadelphia, Pa. 





eee, 
JOHN HASSALL. inc. 
RIVETS. 


* 
Q 
Q EscuTCHEON PINS 
8 
a) 














SPEGIAL WirRE NAILS 


Cray an © Oaxcano STREETS 


aseas| 



































G-W ICE TOOLS 





r 
For use by the Retailer on wagons. 


Write tor Catalog and Window Disloy ‘Cards SS 
e for » ( - at: 
su dee bia wee rane rd ARETE Write 
GIFFORD-WOOD Co. : Sahl ee 
Works New York Rochester, N. Y. i rected saggy ey 
Hudson, N, Y. } en Philadelphia Ansonia, Conn. 
cago 


“ANSONIA” NAIL CLIP—10c. 


Made by the makers of the “Gem” nail clipper. Twelve 
in a box or 12 on a display card. Fast ten-cent sales. 




















SESSIONS CLOCKS 


MARBLEIZED 








Oak Mantel Office 
and Mission Clocks | BIRD ~<a 
THE SESSIONS CLOCK CO. Established 1863 
Senin Gave. Ns ay rm 35-37 Wooster Street New York 


O. LINDEMANN & CO. 


Manufacturers of 




















BROOKS 


Bright Iron and Brass Wire 
Goods. Special Wire Goods 
made to order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 





i 








SOLIDHED THUMB TACKS SOLIDHED 
Tacks for ye Teck Co. Brass Numbered Tacks 
Writing on with Pen or a for wae | Screens, 
or 














PRIEST’S 
Clippers 


The world’s Pn pay *back- 
pa all bbe a 
investigation a 

# ope item of stock. 7 


American Shearer Mfg. 
pany 
Nashua, N. H., U. S. A. 













Locker Locks Cabinet Locks 
Night Latches 


The Slaymaker Lock Company 
Lancaster, Pa., U.S. A. 




















EXTRUDED METAL 
aff PADLOCKS 
Made in Ten Sizes 
% inch to 3 inch 
CORBIN CABINET LOCK CO. 


— York ‘The American Hdwe. Corp., Successor 








GD oi2::... NEW BRITAIN, CONN., U.S. A. 





at nen een 











be oun Line 
umps 
cette) -* eee 


Ask for catalog illustrating and describing the complete line. 








Bridgeport Brass Company, Bridgeport, Connecticut 


eee 


uM ae 
Mae ’ 2) Uk y v.04 
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Snips, Tinners’ 
Bridgeport Hdwe. Mfg. Corp., 
Bdgport, Ct. 
Osborne & Co., C. 8., Newark, J. 
Wileox Co. ‘ Sout h- 


Peck, Stow & 
A. C., New York Ci 


ington, Ct. 
Penn, Ine, 
& ilemenway Cu, BR. FT @& 


Siuith 


Socket Wrench Sets 
See Wrenches 


Solder 
Chicago Solder Co., Chicago. 
Merchant & Evans Co., Phila, 


Flux Core 
Chicago Solder Co., Chicago. 


Soldering Paste 
Chicago Solder Co., Chicago. 


Soles and Heels 
Rubber 
Goodrich Co., 
Goodyear ‘lire «& 

Akron, O. 


B. F., Akron, O. 


Kubber Co., 


Plugs 
Spark 


Spark 
Champion 
ledo, O 
Eclipse Mfg. Co., Indianapolis, Ind, 
Gibson Co., Indianapolis, Ind. 
Gibson-Hollister Mfg Co., Boston, 
Grossman Mfg. Co., Emil, Bklyn. 
Johns-Manville Co., N. Y. ©. 
MacGregor Co., Ine., John, 
Mosler & Co., A. R., Mt 


Ping Co., To- 


Boston. 
Vernon, 


N. 
Progressive Mfg. Co., Torrington, 


Raja Auto-Supply Co., Bloomfield, 


Silvex Co., So. Bethleoem, Pa. 


Speedometers 


Corbin Screw Corp., New Britain, 


>t. 
Gibson Co., patinanpelia, ae. 
Johns-Manville Co., N. 


Splicers, Lineman’s 
Wood, Brass & Steel 
Klein & Sons, Mathias, Chicago,IIl, 


Spikes 


Amer. Steel & Wire Co., Chicago. 


and Forks, Silver 
Plated 

Co., Meriden, Ct. 
Oneida, N. Y. 


Spoons 
and Silwer 
International Sil. 
Oneida Comm., Ltd., 


Spoons, Stamped Tinned 
Camp 
Atlas Mfg. Co.. 


Parker Co., Chas., 


New Haven, Ct. 
Meriden, Ct. 


Sporting Goods 

Baker, Murray & Imbrie, N. Y. C. 

Butler Bros., Chicago, Il, 

Shapleigh Hardware Co., St. Louis. 

Worthington Co., Geo., Cleveland. 
Aluminum 

Aluminum Gds, 
towoc, Wis. 


Mfg. Co., Mani- 


Spotlights, Auto 
Gibson Co., Indianapolis. 
Howe Mfg. Co., Chicago. 
Pittsburgh Elec. Spec. Co., 
burgh, Pa. 
Premier Elec. Co 


Pitts. 
, Chicago. 


Sprayers 
Hand, Barrel and Power 
Gould Mfg. Co., Seneca Falls, N. Y. 
Hayes Pump & Planter Co., Galva, 
Il 


Myers & Bro., F. B., Ashland, O. 


Springs 
Amer. Steel & Wire Co., 
Bommer Bros., Bklyn. 
Chatillon & Sons, John, N. Y. C. 
Chicago Spring Butt Co., Chicago, 
Cleveland Wire Spring Co.. Cleve- 

land, O, 
Jacobs Bros, Co., Inc., N. Y. C. 
Lawson Mfg. Co., Chicago. 
Ludiow-Saylor Wire Co., St. Louis. 
gd Spring Co.. Worcester, 
la 
New Era Spring & Spec. Co., De- 
troit, Mi ich. 
Sargent & Co., 


Chicago. 


New Haven, Ct. 


Auto 
Tuthill Spring Co., 


Vehicle 
Tuthill Spring Co., 


Chicago, Ill. 


Chicago, Tl. 


Sprinklers, Lawn 
Boston Woven Hose & Rubber Co., 


Boston, Mass. 
Enterprise Mfg. Co. of Pa., Phila. 
Nelson, L. R., Peoria, Tl. 

Stuber & Kuck Co., Peoria, I. 
Toledo Rack & Level Co., Toledo, O 





Squares, Machinists’ 
Brown & paaree Mfg. Co., Provi- 


dence, 
eco . New Haven, Ct. 


Sargent & 
Stanley Rule & Level Co., New 


Britain, Ct, 


Stalls, Steel 
Hunt, Helm, Ferris & Co., Har- 
vard, Ill, 


Stamping, Sheet Metal 


Hatheway Mfg. Co., Bdgport, Ct. 

Morgan Spring Co., Worcester, 
Mass. 

Parker Wire 


Mass. 
Swaine Mfg. Co., Fred L., St. Louis. 


Goods Co., Worcester, 


Stemps and Dies, Steel 
Schwerdtle Stamp Co., Bdgport, Ct. 


Stanchions, Cattle 


liunt, Helm, Ferris & Co., 
vard, 


Har- 


Stands 

Display 
Eclipse Mfg. Co., 
Toledo Rack & Level Co., 


Wellston, O. 
Toledo, O. 


Staples, Wire 
Amer. Steel & Wire Co., Chicago. 
Clinton Wire Cloth Co., Boston. 
Interstate Iron & Steel Chi- 

cago. 
Laughlin Co., Thos., 
McKinney Mfg. Co., 
National Mfg. Co., 
Wright Wire Co., Worcester, 


Co., 


Portland, Me. 

Pittsburgh. 
Sterling, Ill. 
Mass. 


Steel, Hot and Cold Rolled 
Strip 
Acme Steel Goods oe. 
Griffin Mfg. Co., 


Chicago. 


Er Pa 
Stanley Works, New ‘Sriteln, Ct. 


Steering Wheels 


Tiiting 
Halladay Co., L, P., Streator, Ill. 


Step-Plates 
Stanwood Equipment Co., Chicago. 


Stock and Dies 
Armstrong Mfg. Co., 
Butterfield Co., Derby Line, 
Greenfield Tap & Die Corp., 

field, Mass. 


Bdgport, Ct. 
Vt. 
Green- 


Stoners, Fruit 


Enterprise Mfg. Co. of Pa., Phila. 


Stones 
oll 


Carborundum Co., 
Luther Grinder Mfg. Co., 
kee, Wis, 
Grinding and Sharpening 
American Grinder Mfg. Co., Mil- 
waukee, vis. 
Luther Grinder Mfg. Co., 
kee. Wis. 


Niagura Falls. 
Milwau- 


Milwau- 


Store Fixtures & Furniture 
Doisth Show Case Co., Duluth, 
Green Co,, A. i lew York. 
Heller & Go., W. C., ~ Montpelier, 0. 
Warren Mfg. Co., J. D., Chicago, 


Stoves 
Heating 
American Gas Machjne Co., 
Lea, Minn. 
Foster Stove Co., 
Huenefeld Co., Cincinnati, O. 
Ironton Incandescent Light & Sup- 
ply Co., Ironton, O, 


Vapor 

American Gas Machine Co., Albert 
Lea, Minn 

Landers, Frary & Olark, 
Britain, Ct 


Albert 


Ironton, O. 


New 


Leather 
Co., Torrington, Ct. 


Straps, 
Union Hdwe. 


Stretchers 
Wire Fence 
estnnaers Barb Wire Co., Ster- 
ng 
— Wilcox Mfg. Co., Aurora, 


Strips, Leather 
Allen's, N. R., Sons Co., 


Wis. 


Kenosha, 


Stuffers, Sausage 
Enterprise Mfg. Co. of Pa., Phila. 


Sweepers, Vacuum 
Bissell Carpet Sweeper Co., Grand 
Rapids. Mich 
Hoover Suction Sweeper Co., 
Berlin, 0. 
National 
Ct. 


New 


Sweeper Co., Torrington, 


Swings, 





Lawn 
Myers & Bro., F. E.. Ashland, O. 


Tackle Blocks 


Union Hdwe. Co., Torrington, Ct. 


Tacks 


Amer. Steel & Wire Co., Chica 
eee Iron & Steel Co., a5, i- 


Shelton Tack Co., Shelton, Ct. 
Thumb 
eT & Esser Co., 


Moore Push Pin Co., Phila. 
*Solidhed Tack Co., New York City. 


Hoboken, 


Tanks 


Gasoline and Oll 
Shotwell Pump & Tank Co., 
dianapolis, Ind. 


In- 


Tapes 


Measuring 
Dietzgen Co., Eugene, Chicago, Ill. 
Keuffel & Esser Co., Hoboken, 


Lufkin Rule Co., Saginaw, 
Starrett Co., L. S., Athol, 


Mich. 
Mass. 


Taps and Dies 


Bay State Tap & Die Co., Mansfield, 


ass. 
Butterfield & Co., Derby Line, Vt. 
Greenfield Tap & Die Corp., Green- 


eld, Mass. 
Morse ‘Twist Drill & Mach. Co., 
Mass. 


New Bedford, 
Wells & Son Co., F. B., Greenfield, 


Mass. 


Tennis Balls 


Goodrich Co., B. F., Akron, O. 
Goodyear Tire & |. Rubber 
Akron, 


Co., 


Terminals 


Champion Spark Plug Co., To- 
ledo, O. 

Francis-Rand Co,, Cleveland. 

Grossman Mfg. Co., Emil, Bklyn. 

a pee Supply Co., Bloomfield, 


Ties 


Bale 
Acme Steel Goods Co., Chicago, Ili. 
American Steel & Wire Co., Chi 


cago. 

Ludlow- Saylor Wire Co., St. Louis. 

oa Barb Wire Co. , Ster- 
ling 

Stanley Works, New Britain, Ct. 

Cow and Horse 


See Chains 
See Halters 


Tile 


Cork 

Armstrong Cork Co., Pittsburgh. 
Metal 

Merchant & Evans Co., Phila. 

Milwaukee Corrugating Co., 
waukee, Wis. 


Mil- 


Tin Plate 


merican Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Merchant & Evans Co., Phila. 


Rubber 
Elastic Tip Co., Boston, Mass. 


Tire Cases 


Allen Auto Spec. Co., N. Y¥. C. 


Tires 


Carriage 
Goodyear Tire 
Akron, O. 


& Rubber Co., 


Tires and Tubes 


Pneumatic 
Baker, Murray & Imbrie, N. on Cc. 
Batavia Rubber Co., N. 
Converse Rubber Shoe Co N. oC. Cc. 
Dayton Rub. & Mfg. Co., “Payton,o. 
Firestone Tire & Rubber Co., 
Akron, 0. 
Fisk Rubber Co., Chicopee, 
Gibson Co. Indianapolis, Ind. 
Goodrich Co., B. F., Akron, O. 
Goodyear ‘Tire & Rubber Co., 
Akron, 0. 
Kimball Tire & Rub. 
Marathon ‘Tire & Rubber Co., 
Cuyahoga Falls, O. 
Mason Tire & Rubber Co.. Kent, 0 
Miller Rubber Co., Akron, O. 
Thermoid Rub. o.. Trenton, N. J. 
U. 8. Ti Y¥. 6 


Mass. 


Chicago. 


Co., 
I 


re Co., N 


Toasters 


Electric 
American Electrical 

Detroit. Mich. 
General Elec. en? 
Landers 

Britain, ce 


Co., 


Schenectady, N.Y. 
& Clark, New 


Heater 
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Tongs 
Ice 
Gifford-Wood Co.. Hudson, N. Y, 


Tool Kits 

Billings & Spencer Co., Hartford, 

Brown & Sharpe Mfg. Co., Provi- 
dence, R. I. 

Goodell-Pratt Co., Greenfield, 

Greenfield Tap & Die Corp., 
field, Mass. 

Klein & Sons, Mathias, Chicago, 111, 

Shapleigh Hdwe. Co., St. Louis. 

Smith Co., H. D., Plantsville, Ct, 

Starrett Co., L. S., Athol, Mass, 

Worthington Co., Geo., Cleveland, 


Mass, 
Green- 


Tool Sets 
Hollow Hanale 


Bridgeport Hdw. 


Mfg. Corp. 
Bridgeport, Ot. F 


Tools 
Auto Rim 
Gibson-Hollister Mfg. Co., Boston. 
Boring 
Irwin Auger Bit Co., Wilmington, 


Union ‘Tool Co., Orange, Mass. 
Box Opening 


Bridgeport Hidw. 
Bridgeport, Ct. 
Bricklayers’ 

Rose & Bros., Sharon Hill, 


Butchers’ 
Atkins & Co., E. C., Indianapolis 
Bishop Co., Geo. H., Lawrence- 


burg, Ind, 
Chatillon & Sons, John, N. Y. C. 
Disston & Sons, Henry, Phila. 


White Co., L. & I. J., Buffalo, N.Y. 
Carpenters’ 

Atkins & Co., E. C., Indianapolis. 

Starrett Co., L, 8., Athol, Mass. 

White Co., L. & I. J., Buffalo, N. Y. 
Cement Workers 

Bishop Co., Geo. H., 
burg, Ind. 

Buffum Tool Co., Louisiana, Mo. 
Draftsmen’s 

Dietzgen Co., Eugene, Chicago, Ill. 

Starrett Co., L. S., Athol, Mass. 
Dropped Forge 

Williams Co., J. H., 
Edge 

Peck, Stow & Wilcox Co., 


land, O. 
White Co., L. & I. J., Buffalo, N.Y. 


Electri 
Standard 

nati. 

Eyelet 
Eyelet Tool Co., Boston, 


Garden 
Hinges Pump & Planter Co., Galva, 


Mfg. Corp., 


Pa. 


Lawrence- 


Brooklyn. 


Cleve- 


c 
Elec. Tool Co., Cincin- 


Granite Workers’ 
Trow & Holden, Barre, Vt. 


Harness 
Osborne & Co., Newark, N. J. 
Hay 
Myers & Bro., F. E., Ashland, O. 
Ney Mfg. Co., Canton, O. 
_ lee Harvesting and Handling 
Atkins & Co., E. C., Indianapolis. 
Gifford-Wood Co., Hudson, N. Y. 
Jewelers’ 
Starrett Co., L. 8., Athol, 


Linemen’s 


Klein & Co., Mathias, Chicago, m. 
Smith & Hemenway Co. oN. ¥. 


Machinists’, Mechanics’, oh 
Billings & Spencer Co., Hartford. 
Brown & Sharpe Mfg. Co., Provi- 

dence. R. I. 
Rutler Bros., Chicago, It. 
— Tap & Die Corp., Green- 


eld, Mass. 
Smith .. H. D., Plantswlle, Ce. 
S., Athol, Mass. 


Starrett Co., L. 
Union Hdw. Co., Torrington, Ct. 


Millwrights’ 
Starrett Co.. L. 8., Athol, Mass. 
White ©o., L. & I. J., Buffalo, N.Y. 

Pipe 
Walworth 
bat = & Son Co., 

lass. 

Pipe Chain 
Williams & Co., J. H., Brooklyn. 


Mass. 


Mfe. Co.. Boston, Mass. 
F. E., Greenfield, 
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Hose Clamps, Ball Joints 
Automobile Specialties 
Screw Machine Products 


The Morgan Manfg. Co., Inc. Newport, R. I. 


» Duplicate Keys 


for all Pin Tumbler Locks made in 
one minute with Harrison M.I.P. Key 
Filing Machine. No isfits. 

sands in use. 
diamond-shaped files for angular cut 
keys, 40c each; 3 for $1.00. Harrison 
C.K. Key Clamp duplicates all com- 
mon keys without a Cy Price 
$1.10. reso pt prepaid 

Money refunded if not satisfactory. 


HARRISON & CO., 87 New St., New York 












































ELEVATORS 
Dumbwaiters, Electric, Power, 
and Hand Elevators. 
Sidney Elevator Mfg.Co. 


SIDNEY, - OHIO 





Sedawick sos 
i and Elevators 


Manufactured by Specialists and guaranteed. 
Send for Catalog and dealers’ discounts 


SEDGWICK MACHINE WORKS 
126 Liberty Street - - - NEW YORK 














use Mevten*s Sash or teem sociation Mutual 
= Bldg., -- Standard Oil Bidg., 

| Hotel Knickerbocker, N. Y¥.; Mills 
Bias. N. Y¥.; Congressional Library, Wash- 
ington, D. C., and others. Made in Bronze ; 
and Steel. Write for Catalog. 





















Web Straps 
Web Halters 


MUCH CHEAPER THAN LEATHER 
Send Us Your Order Today 
E. T. RUGG & CO., Mfrs., Newark, O. 














Ruby Wheel Glass Cutter 


A superior warranted, high grade cutter. Conveniently 
packed in red cartons. Write for prices. 






7 ties avid © 





The Fletcher Terry Company, Forestville, Conn. 
New York Office: J. Palmer White, 102 Chambers Street 





Duplex Re-inforced Chain 


For sash, plumbing and Se. Be Sires 
SMALL METAL SPECIAL 

Quotations Given on Grecia ae 
Nickel Plating—Case Hardening—Electric Welding. 


Hatheway Manufacturing Company 
Bridgeport, Conn. 


KINDS 








Cleveland Grindstones 


Best Abrasives in the World. All 
farmers and carpenters insist upon 


CLEVELAND GRINDSTONES 


The Cleveland Stone Co. 
Cleveland, Ohio 











Established 1856 Incorporated 1906 


Putnam Chalk Lines 


In Balls or Hanks 
Masons’ Lines, Picture Wire, Gilt Nails. 


The Turner & Stanton Co., Norwich, Ct. 








THE WINSTED EDGE TOOL WORKS 


Manufacturers 
Chisels, Gouges and Drawing Knives 
Established 1827 Winsted, Conn. 


We Manufacture 


Masons’, Electricians’, Plumbers’ 
Tool Bags, Automobile, Auger Bit, 
Punch and Chisel Rolls, Coal Bags, 
Horses’ Feed Bags, Couch Ham- 
mocks, Carpenters’ Aprons, Grass 
Catchers and other specialties. 


Send for Catalogue 


Excelsior Bag & Mfg. Co., Inc. 
TROY, N. Y. 




















; € U SLOYD 
Steel Stamps, Burning Brands, Pag ab KNIVES RUBBER 
Steel Letters, HANGERS’ MAKERS" 


Figures, 
Metal Checks 











THE SCHWERDTLE STAMP CO., Bridgeport, Conn. 
fF = » 
JOHN SoMMERS PEERLESS FAUCETS 
S. G38 BEST BLOCK TIN K —_—:— 
a yi MAPLE WOOD BODY HIGHLY POLISHED 
snee THe SEM A Tae ee tee 


— 

BEWARE OF IMMITATIONS 
SS SUCH AS FAUCETS SIMMAR IN SHAPE WITH KEY 

“mane OF LEAD,IRON,OR OTHER INFERIOR METALS, TINNED OR WICKELED. 










9 a OI, 


Sharp Point Shoe Knife 
ROBERT MURPHY’S SONS CO., Ayer, Mass. 




















= 
OHN SOMMER FAUCET CO. 355 Cenreat Ave. New. 











Send for new catalogue No. 16 
WILMINGTON, OHIO 


Satchels aaiets tennessee es 












































































“Ee ee ee 
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— 











Walker Mfg. Co., Racine, Wis. 
Trimmers’ 
Osborne & Co., 


Upholsterers’ 
Osborne & Co., 














Cincinnati 
cinnati. 


Torches, 
sene and Alcohol 
Ashton Mfg. 
Clayton & Lambert 
troit, 


Towel Bars 
Taplin Mfg. Co., 


Toys 
Amer. 


Arcade “ 
oapagie WwW Sei 


Gibert Co., A. N 
Hill Brass Co., N. N., 


ton, Ct. 
Shapleigh Hilwe. Co., St. 


Track 


Steel for Store Ladders 
Allith-Prouty Co., 
Milbradt Mfg. Co., 


Trolley 
Allith-Prouty Co., Danville, 


Coburn 


Holyoke, Mass. 


Wood 
Milbradt Mfg. 


Traps 


Game 
Oneida Com., 
Sargent 

Rat and Mouse 
Lovell Mfg. Co., 
Niagara 

Works, 
Oneida Comm., 













































































Bishop 
burg. 








Disston 



































Arcade 











Tubs 


























Twine 




















Plasterers’ 
ne Tool Mfg. Co., Rochester, 
Rose & Bros., Sharon Hill, 
Piumbers’ 
Osborne & Co., } 


Precision 
Goodell-Pratt Co., Greenfield, Mass. 


Quarry 
Trow & Holden Co., Barre, 
Saw 
Atkins & Co., E. C., 
Disston & Sons, Henry, Phila. 
Steam and Gas Fitters’ 
Armstrong Mfg. Co., Bdgport, Ct. 
Tinsmiths & Sheet 
Workers 


Peck, Stow & Wilcox Co., 
land. O. 


Tire 
Gemeco Mfg. 
Morgan _* 


Trellis, Ornamental Wire 
Cyclone 7 
Ladlow-Saylor Wire Co.. St. Lo 
Wright Wire Co., W 


Trough, 
Dieckmann, I., 


Trowels 
Atkins & Co., 


Baffum Tool Co., 
Rose & Bros., Sh 


Trucks, Motor 
See Motor Trucks. 


Tracks, 


: Be A 1. 
Clark Co., G. P., Windsor Locks, Ct. 


McKinney Mfg. 
Universal 2 
Newark, N. J 


Cordley & Hayes, New York. 


Turnbackles 
Screen Door 
National Mfg. 


Samson Cordage Works, Boston. 
Binder 

Columbian Rope Co., Auburn, N. 
Cotton 

Estes Mills, 








Flax 
Columbian Rope Co.. Auburn, N. Y. 


Salil 
Columbian Rope Co., Auburn, N. Y. 


Wrappin 


t+] 
Columbian Rope Co., Auburn, N. Y. 


Twist Drills 
Cleveland Twist Drill Co., Cleve- 
land, O. 


Detroit Twist Drill Co., Detroit. 


Morse Twist a a Mch. Co., 


New Bedford. 


Syracuse Twist point Co., Syracuse, 
¥ 
Whitman & Barnes Mfg. Co.. 


Akron, O. 


Vacuum Cleaners 
Bissell Carpet Sweeper Co., Grand 


Rapids, Mich. 


Hoover Suction Sweeper Co., New 


Berlin. 


National Sweeper Co., Torrington, 


Varnishes 
Acme White Lead & Color Wks., 


Detroit, Mich 


Boston Varnish Co., —. Mass. 


Devoe & Raynolds Go 
Harrison Inc., Philadelphia. 


Martin-Sénour Co.. Chicago, Il. 
Moller & Schumann Co., Brooklyn. 


Montauk Paint Mfg. Co., Bklyn. 


Murphy Varnish Co., Newark, N. J. 
Northwestern Chem. Co. , Marietta, oO. 


Pratt & Lambert, Inc., Buffalo. 
Wilhelm Co., A., Reading, Pa. 


Ventilators 


Roof 
Merchant & Evans Co., Phila. 


Vibrators, Auto 
New Era Spring & Spec. Co., De- 


troit, Mich 


Vises 


Athol Mch. Se. Athol. Mass. 
Parker Co., Chas., Meriden, Ct. 


Rock Island Mts. Co., Rock Island, 
Tl. 
Stanley Rule and Level Ca.. New 


Britain, Ct. 
Williams & Go., J. H., Brooklyn. 


Hinged Pipe 


Armstrong Mfg. Co.. Bridgeport, Ct. 


Stationary Bench 


Luther Grinder Mfg. Co., Mil- 


waukee, Wis. 


Vualeanizers 
Adamson Mfg. Co., E. Palestine, O. 


tiibson Co., Indianapolis. 
Marvel Acc. Mfg. Co., Cleveland. 
Premier Electric Co., Chicago. 


Shaler Co., C. A., Waupun, Wis, 


Waszon & Pole Line Mate- 
rials 


Oliver Iron eg Steel Co., Pitts- 


burgh, Pa 


Wagons 


Toy 
Buffington Wheel Co., Burlington, 


a. 
Hunt, Helm, Ferris & Co., Har- 


yard, 


Ill. 
Wagner Mfg. Co., Cedar Falls, Ia. 


Ware 


Agate 


Lalance & Grosjean Mfg. Co., N.Y.C. 


Aluminum 


Aluminum Gds. Mfg. Co., Mani- 


towoc, Wis. 


Buckeye Aluminum Co., Wooster,O, 


Rutler Bros., Chicago, I). 


Cleveland eta Products Co., 


Cleveland, 
Stover Mfg. &., Freeport, Ill. 
Earthen 


Guerns@y Earthenware Co., Cam- 


bridge, 
Enameled 
Butler Rros., Chicago, M1. 
Lalance & Grosjean Mfg. Co., N.Y.C. 
Vollrath Co., Sheboygan, Wis. 
Fibre 
Cordiey & Hayes, New York. 
Galvanized 
Wiesieige Greener Co., Wheeling, 
W. Va. 


Glass 
Corning Glass Wks., Corning, N. Y. 
Hollow 


Lalance-Grosjean Mfg. Co., N. Y. C. 


Volirath Co., Sheboygan, Wis. 


Metal 
Lalance & Grosjean Mfg.Co.,N.Y.C. 
Landers, Frary & Clark, New 
Britain, Ct. 


Stover Mfg. Co., Freeport, III. 








Washers 


Washing Machines 


Watches 


Wenners, Calf and Colt 


Welding Machines 


Whistles and Calla 


Wire, Bright and Galv. 


Wire, Barb 


Wee Brads 


Wire, Broom 


Wire Cloth 


Darby & Sons Co. Phila., Pa. 
Gilbert & Bennett Mfg. Co., Chi- 


cago. 
Ladlow-Saylor Wire Co., St. Louis. 


Wire Fence 


go, Ill. 
Wickwire Bros., Cortland, N. Y. 


Wire, Fiat, Cold Rolled 
Steel 


Amer, Steel & Wire Co., Chicago. 
Griffin Mfg. Co., Erie, . 
Stanley Works. New Britain, Ct. 


Wire. Fiat, Round & Square 

Interstate Iron & Steel Co., Chi- 
cago. 

McCalia Co., Harold, Philadelphia. 


Wire Goods 


Brooks & Sons, M. £. ser ay ct. 
Darby & Sons Co.. 
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Silver Plated 
Butler Bros., 


Chicago. Ill 
International Silv. Co., Merigen, Ct. 
ee Frary & lark, New 


Bri 


Oneida Comm., Ltd., Oneida, N. Y. 


Wire Kitchen 


ire Goods Co., Worcester, Mass. 


Cork 

Armstrong Cork Co., Pittsburgh. 
rought 

Disston & Sons, Henry, Phila. 

Griffin Mfg. Company, Erie, P 


— Tron Steel Co., Chi- 


Laughlin Co., Thos., Portland, Me. 
McCalla Co., Harold, Philadelphia. 
McKinney Mfg. Co., Pittsburgh. Pa. 


Oliver Iron & Steel Co., Pitts- 


burgh, Pa. 
Stanley Works, New Britain. Ct. 


Hand and Power 
Brokaw-Eden Mfg. Co., Alton, Ill. 


Dexter Company, Fairfield, lowa. 
Eagle Woodenware Mfg. Co., Ham- 


ilton, O. 
Kiel Mfg. Co., Albert Lea, Minn. 
Michigan Washing Machine Co., 


Muskegon, Mich. 


One Minute Mfg. Co.. Newton, Ia. 
Stewart-Skinner Co., Worcester, 


Mass. 


vase Bros. Mfg. Co., Davenport, 
a. 


Suction 


es ieee Mfg. Co., Altoona, 


Vacuum 


Stewart-Skinner Co., Worcester, 


Mass. 


Water Motor 


Western Water Motor Co., Cincin- 
nati. 


Western Clock Co., La Salle, Ill. 


Imperial Bit & Snap Co.. Racine, 
Wis. 


Oxy-Acetylene 
Imperial Brass Mfg. Co., Chicago. 


Union Hdwe. Co.. Torrington, Ct. 


Interstate Iron & Steel Co., Chi- 
cago. 
McCalla Co., Harold, Phila. 


Amer. Steel & Wire Co., Chicago. 

Interstate Iron & Steel Co., Chi- 
eago. Ill. 

Northwestern Barb Wire Co., Ster- 
ling, I!. 


mer, Steel & Wire Co., Chicago. 
Interstate Iron & Steel Co., Chi- 
cago, 


Amer. Steel & Wire Co., Chicago. 


American Wire Fabric Co.,Chicago. 
Clinton Wire Cloth Co., Boston. 


New ae Wire Cloth Co., Tren- 
ton, N 

New York Wire Cloth Co., N. Y. C. 

Wickwire Brothers, Cortland, N. Y. 

Wright Wire Co. Worcester, Mass. 


Woven 
Amer. Steel & Wire Co., Chicago. 
Interstate Iron & Steel Co., Chi- 
ca 





Jenckes Mfg. ow Worcester, Mass. 
Ludlow-Say Wire Co., St. Louis. 
Morgan Spring Co.. Worcester, 


hs ae 
J. Wire Cloth Co., Trenton,N.J. 
ep Wire Goods Co., Worcester 


Wire is Co., Worcester, Mass 
Wright ‘Wire Co:, Worcester. Mass 


Wire, Picture 


Turner & Stanton Co., Norwich, Ct. 
Wright Wire Co.. Worcester, Mass. 


Wire Rope Fittings 
Amer. Steel & Wire Co., Chicago. 


Wire Stretchers 
e" _ a. Ferris & Co., Har- 


Ney" Mite. Co., Canton, O. 


Wood Fillers 


Acme White Lead & Color Wks., 
Detroit. 

Devoe & Raynolds Uo., N. Y. C. 

Wilhelm Co., A., Reading, Pa. 


Wrenches 


Bemis & Call Hdw. & Too! Co., 
Springfield. Mass. 

Billings & Spencer Co., Hartford. 
Coes Wrench Co., Worcester, Mass. 
Smith Co., H. D., Plantsville, Ct. 
Trimont Mfg. Co., Boston, Mass. 
Inion Tool Co., Orange, Mass. 

Walden Worcester, Inc., Worcester, 


Mass. 
Walworth Mfg. Co., Boston, Mass 
Whitman & Barnes Mfg. Co., 
Akron, O. 


Automobile 
Bemis & Call Hdw. & Tool Co., 
Springfield, Mass. 
ossberg Co., Attleboro, Mass. 
Peck, Stow & Wilcox Co., Cleve 


lan oO. 
Trimout Mfg. Co.. Boston, Masy. 
Chain 
Trimont Mfg. Co., Penton, Mass 
Williams & Co., J. H., Brooklyn. 


Drop Forged 
Williams Co,, J. H., Brooklyn. 


Engineers and Machiniete 
torms a Forge 
hicopee, Mass. 


Malleable 
Allith-Prouty Co., Danville, Ill. 


Monkey 
Bemis & Call Hdw. & Tool Co.. 
Springfield, Mass. 
Coes Wrench Co., Worcester, Mass. 
“. “= & Wilcox Co., Cleve 


nd, 
Trimet Site. Co., Boston, Mass. 


Nut 
Trimont Mfg. Co., Boston, Mass 


Pipe 

cee, ee & Wilcox Co., Cleve 
an 

Trimont Mfg. Ce., Boston, Mass. 

Walworth Mfg. Co., Boston, Mass. 
Screw Pipe 

Bemis & Call Hdw. & Tool Co.. 
Springfield, Mass. 


_ Spark Plug 
Champion Spark Plug Co., To 
ledo, O, 


Tap and Reamer 
Butterfield & Co., Derby Line. Tt 
Greenfield Tap & Die Corp., Green 
field, Mass. 
Wells & Son Co., Ureenfield, Mass. 


Wringers 


Clothes 
Amer Wringer Co., N. Y. ©. 
Lovell Mfg. Co., Erie, Pa. 
Mop 
beg Mop Wringer Co., Fulton- 
ville, N. Y. 


Eagle Weetounts Mfg. Co., Ham- 
ilton, O. 


Wrist Bands 


Estate of R. F. Clark, Chicago. 


Yern 


Lath 

Columbian Rope Co., Auburn, N. Y. 
Tarred Sisal 

Columbian Rope Co., Auburn, N. Y. 


Yokes, Leather Center Neck 


Covert Saddlery Works, Inter- 
laken, N. Y. 
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TUBULAR AnD CLINCH RIVETS 


~ 


TUBULAR RIVET AND STUD CO., BOSTON MASSACHUSETTS, U.S. 














BABBITT METALS 


are scientifically alloyed and give uniformly satis- 
factory results. 


The largest and most discriminating consumers in 
the country have used and are using our Babbitt 
Metals because they are BETTER. 


Ne. 1916 Let us quote you our prices. 


GRIFFIN Garage Door Holder 


S as necessary to hold the door open as the bolt to hold 
it shut. The mere sight of it enables one to see at a 
glance its great value. 


Manufacturers of 


Evans “Almetl” Fire Doors 


The Garage door swing- 
ing to and fro in the wind 
is annoying and trouble- 
some, expensive and dan- 

erous. The old way of 

locking or hooking the 
door open is not satisfac- 
tory or practical. 

The automobile owner 


the new and modern im- 
provements on his car— 
and he gets them. So it 
is when he builds his gar- 
age. He wants the latest 
improvements that add 
materially to his comfort 
and convenience—and he 


or buyer nowadays wants gets them. 
Made in U.S. A. 


THE GRIFFIN MANUFACTURING CO. 


30 Warren : 17 E. Lake St., 
“aa Erie, Penna. Chicago 











Fire Retarding ‘‘Star” Ventilators 
“Merchant’s Old Method” Roofing Tin 


MERCHANT & EVANS Co? 


NEW YORK HILADELPHIA WHEELING 


BALTIMORE CHICAGO 
ATLANTA (o) ST. Lous 
CLEVELAND . KANSAS CITY 














Constant Demands 


The nation wide use of The Capewell 
horse nail makes it a most profitable “buy” 
for the Merchant. 


You can turn your stock more times dur- 
ing a year with Capewell nails than with any 
other brand. 





The Capewell 


Hartford, 


Largest Manufacturers of 





) for Capewell Nails 


Being the world’s best nail and selling 
at a fair price, The Capewell has for years 
led all others in sales. The demand for 
this nail is very large, constant and ever 
increasing. Stock the Capewell for the best 
returns. 


Horse Nail Co. 


Conn., U. S. A. 
Horse Nails in the World 
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HELP WANTED 

















Set solid, minimum 50 words 


Bach additional word 2c 


AND BUSINESS All capitals, minimum 50 words.......§$2.00 
OPPORTUNITY 
| RATES 


Each additional word 4c 


All capitals, leaded, minimum 50 words.$3.00 


Each additional word 6c 





SITUATIONS 
WANTED 
RATES 





"DISPLAY ADVERTISING RATES GIVEN ON REQUEST 


Count Seven Words for Keyed Address 


Do not send original letters of recommendation in replying to advertisements—duplicates will answer the purpose. Letters forwarded without charge. 
ADDRESS MAIL CAREFULLY IN ORDER TO AVOID DELAY IN FORWARDING 


Forms close seven days before date of issue. 


Set solid, minimum 25 words. 
Bach additional word 2c 
All capitals, minimum 25 
Each 


All capitals, leaded. minimum 25 words .$1.50 
Bac! 


Cash must accompany all advertisements. 


words. 
additional word 4c 


bh additional word 6c 








Help Wanted 


Situations Wanted 





Original letters of reference should 
not be inclosed with replies to ad- 
vertisements appearing in these col- 
umns, as they are frequently mislaid 
and lost. copy of the reference 
will serve the purpose. 


A Sideline Winner 


SALESMEN: THE MANUFAC. 
TURERS OF THE “MAJESTIC” 
AN ADJUSTABLE CAR FOR 





AZINE PUBLICITY IS READY 
TO GO INTO THE HANDS OF 
LIVE SALESMEN WHO ARE 


BI 

ORDER SELLER AND eer 
DAY SPECIALTY ON 
MARKET. ADDRESS ADJUST. 
ABLE SALES CORPORATION, 
1040 JAY STREET, ROCHES- 


, N.Y. 





MANUFACTURER of full line 
household specialties wants local rep- 
resentatives in all important cities to 
handle line on commission. Depart- 
ment stores, hardware dealers, in- 
stalment houses, premium concerns 
are all big users. State experience, 
lines handled and territory covered. 

e want none but those who can 

“make good.” For such our propo- 

sition is an excellent one. Address 
“S. H.,” care Harpware Ace, New 
York. 





IF YOU WANT A _ POSITION 
WHY DON'T YOU SAY SO TO 
THE THOUSANDS OF EXEC. 
UTIVES THROUGHOUT THE 
HARDWARE TRADE WHO 
READ THIS PAGE? 





A_ live capable man that knows 
the sporting goods lines thoroughly 
for large wholesale and retail store 
in a growing Massachusetts city. 
Give full particulars concerning past 
business connections, character, age 
and salary “soe Address Box 
A-242, care Harpware Acre, New 
York. 





SauiadAupectenale man for re- 
tail hardware store in New York 
City. Moderate salary to start, but 
sans opportunity for the right man. 

tate age, experience, salary, etc. 
Address Box A- os, care Harpware| ® 
Ace, New York 





Wanted—There is an opening in a 
Massachusetts city for a young man 
with experience in hardware and 
sporting goods. Will pay $20 to 
start. Advancement according to 
ability. A fine chance for a live 
wire. Address Box A-247, care 
Harpware Ace, New York. 





WANTED BY AUGUST 15TH— 
Young man familiar with genuine 
hardware, Nebraska town, 3000 pop- 
ulation. ust be careful and com- 
etent. Don’t apply unless you are 
ooking for a pormegent saree and 
are willing to work 
expected. Address Box A. 251, care 
Harpware Ace, New York. 





THERE SEEMS TO BE an 


Ss 
PERFORMANCES. gi 


HE experience as buyer. 


tate salary] - 





If any large manufacturer of any- 
thing in ardware or Sporting 
Goods needs the services of an ex- 
perienced road salesman who can 
fai in results, write me (either 
ull line or specialty work). d 
dress Box A-216, care HARDWARE 
Acs, New York. 


od ery IS THE PLACE Fos 





Ww MUST SELL 
YOUR SERVICES. 


Young married man, with eighteen 
Slvare experience in wholesale hard- 
ware business, desires position as 
manager of wholesale department, 
| maneeer, in South, but would con- 
sider proposition in other territory. 
Best references furnished. Address 
Box A-151, care Harpware AcE, 
New York. 








Buyer and salesman in retail hard- 
ware store in Central West town 
of 15,000 to 30,000. Fourteen years’ 
Address Box 
New 


A-235, care Harpware Ace, 


York. 





Position Wanted—By retail hard- 
ware salesman with 15 years’ ex- 
perience, New York or Pennsyl- 
vania preferred. Have had experi- 
ence as buyer and manager; 40 years 
of age. Satisfactory references. 
Address Box A-230, care HarpwarE 
Ace, New York, 


T THE MAN WE 
IT’S THE SAME 





“WE GO 
WANTED.” 


UT NEVERTHELESS|, 


OLD 8B 

GRATIFYING STORY THAT IS 
TOLD TO US WEEK IN AND 
WEEK OUT. YOU’LL FIND 
THAT AN AD IN THIS SEC. 
TION 1S THE EASIEST AND 
CHEAPEST METHOD TO GET 
COMPETENT MEN, 





Wants position as department 
manager or buyer with a hardware 
house or automobile manufacturer 
or branch manager for manufactur- 
ers of similar lines. I am 45 years 
old, twenty years’ experience in 
wholesale hardware business as sales- 
man, department manager and buyer 
of heavy hardware machine shop 
supplies and auto accessories, I am 
at present employed by one of the 
largest hardware houses in the Mid- 
dle West. Address Box A-250, care 
Harpware Ace, New York. 





Capable Executive, with 10 years’ 

jobbing experience in hardware, mill 
supplies and machinery, wants a 
good position in which a good man 
is essential. Investigation invited. 
Address Box A-249, care HarpwarE 
Acs, New York, 





I offer my services to any one who 
may need me. Have had buying 
and selling experience with a large 
hardware jobber. Am 31 years old 
and have executive ability. Address 
Box A-246, care Harpware Ace, 
New York. 





SALESMAN 10 years’ experience 
calling on jobbers, large dealers and 
mail order hoses, wants hardware 
line for Chicago and middle West 
territory. Address Box 426-A, care 
Harpware Ace, Otis Bldg., Chicago. 


i enasitiealel 





PROSPEROUS STORE in up-to- 
date Middle West town of 1000, in 
heart of fine farming yore paved 


CANADA—Well established manu- 
facturer’s agent with offices in Mon- 
treal, having first class connection 
with wh le hardware firms, is 





streets, electric lights, good 

etc.; $10,000 stock of hardware, 
int, stoves, furniture. Undertak 

ing business combined. Did $35, 000 

business last year. Must be cash 

deal. Address “‘B. F.,” care Harp- 

ware Ace, New York.’ 


IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware, we can of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R. W. S.,” care 
Harpware Ace, New York. 








Partnership interest for sale a, a 
well established hardware store, 
cated in Central New Eee ag 
doing a good business. Reasons for 
selling, want to go West for health 
of family. Address Box A-166, care 
Harpware Acz, New York. 


For Sale—A $7000 stock of hard- 
ware, mostly diamond edge goods. 
Cash only; no trades; in a town of 
1000 in the best farming part of 
Illinois. Also new house, all mod- 
ern, and 3 lots well fruited, $2000; 
4 churches and good schools, no 
saloons, good people and a rich com 
munity. Address Box A-234, care 
Harpware Ace, New York. 


For Sale—Hardware stock of 
12,000, small —~ ia Michigan, pa 
arming count territo oing 
well. Or weal wa sell one- ‘half inter- 
est to good man. Best of reasons. 
Will sacrifice same. /¥. Box 
+ a care Harpware Ace, New 
ork. 


FOR SALE—Hardware stock in 
one of the best cities in eastern 
Ohio on the Ohio River. Invoice 
about $25,000. Will sell for invoice 
price. nnual business about 
$45,000. Owner wishes to retire on 
account of other business. Address 
Box A-214, care Harpware Acz, 
New York. 


‘SPLENDID OPPORTUNITY— 
First class hardware store located 
in Champaign, Illinois, a city of 
15,000 inhabitants, an up-to-date 
business center in the heart of the 
corn belt. An exceptionally high 
Wt stock of general hardware. 
ill invoice in the neighborh ) 
Best location and_ best 
we in city; very favorable build- 
ing lease. An unusual chance to 
et a long established, well ying 
Focinens, Address Bruce Hender; erson, 
Champaign, Illinois. 

















We are always open to take up 
the agency for useful household fur- 
nishing, ironmongery or labor-saving 
devices. Do not waste our time in 
sending us lists or information un- 
less your goods are reliable and can 
stand the test. Edwin Watson, Ltd., 
Register’s Office, George St., Altrin: 
cham, Ches., Eng. 


open to represent one or two more 
reliable merican manufacturers 
throughout Canada. Only first class 
lines with good prospects for busi- 
ness considered. Will arrange per- 
sonal interview and furnish refer- 
ences. Address Box A-237, care 
Harpware Ace, New York. 





For Sale—Long established hard- 
ware, plumbing and tinning business; 
only hardware store in town. 
cated in western New York, popula- 
tion 2500. Good shop and large 
dairy section. Stock and furnishings 
will invoice $11,000; can be reduced. 
Address Box A236, care HARpware 
Ace, New York. 





Wanted—Established to notch 
manufacturers’ agents to sell a small 
hardware item which has been thor- 

hly introduced by our, own spe- 
cialty salesmen and is now handled 
by nearly every jobber. Territory, 

l or any part of the following: New 
_ land, New York, Pennsylvania 

all Southeastern’ and Southern 
States below the Ohio River and 
east of New Mexico. In replying, 
ive complete report of lines now 
andled, exact territory covered, 
whether you call on al hardware 
jobbers or not, frequency of trips, 
etc. Address Box A- 137, care Harp- 
ware Ace, New York. 





We have an excellent commission 
proposition for salesmen calling on 
retail, hardware, drug and jewelry 
trade. Several good territories open, 
Address Box A-245, care Harpware 
Acer, New York. 





FOR SALE—Prosperous §hard- 
ware and furniture business in one 
of best towns in Colorado, located 
in best irrigated valley in the State. 
Business in thriving condition but 
sickness makes change necessary. 
Stock and fixtures invoice about 
$15,000, but can be reduced, Ad- 
dress Box A-244, care Harpware 
Ace, New York. 





Wanted—Exclusive sales rights of 
high class merchandise by sellin 
agency covering department an 
srarere, stores of New York State 
outside of New York City. Address 
Box A-243, care Harpware Acz, 
New York. 





For Sale—Clean stock of hardware 
and stoves, with tin shop, in town of 
800 in central Ohio, wealthy farm- 
ing community. Will invoice at 
prices paid for stock, about $5,000. 
A paying, growing business. Il 
health of manager makes it necessary 
to sell. Address Box A-241, care 
Harpware Ace, New York. 





For Sale or Trade—A good abso- 
lutely clean stock of hardware and 
stoves located in a good county seat 
town of 8,000 inhabitants in Central 
Indiana corn belt; stock will invoice 
$8,000. Will trade for good farm of 
equal value. Address Box A-207, 
care Harpware Ace, New York. 





YOU HAVE OF COURSE THE 
NEWSPAPERS IN YOUR CITY 
THAT YOU CAN US TO 
OBTAIN A _ POSITION; BUT 
IF YOU WANT TO GO AFTER 
IT IN A NATIONAL WAY 
USE THIS SECTION—IT MAY 
COST YOU A “LOWER” IN A 
“PULLMAN,” BUT IT _ WILL 
PROBABLY GIVE YOU A 
WORTH-WHILE “BERTH.” 





For Sale—Clean stock of hard- 
ware. Plumbing and tin shop in 
connection. Stock about $10,000. 
Town about 4000. Good farmin 
district. One of the largest 5. 
condenseries in the Large 
bulb factory Sale ys people. 
Will sell all or half ues to right 
man. ated in Northern Penn. 
Address Box A-238, care HarpWare 
Ace, New York. 


For Sale—Stock of general hard- 
ware and farm implements, located 
in town in northern Pennsylvania. 
Three th Store 
doing a $35,000 leer Reason 
for selling, owner wishes to enlist. 
Address Box A-240, care Harpware 
Acer, New York. 








For Sale—One of the best located, 
cleanest, most up-to-date money-mak 
ing stores in the State of Iowa 
Best reasons for selling. Invoice 
about $5,000; located in a town of 
3,500 with a territory of 18 miles 
around. Better investigate; it wi!! 
be worth your while. ddress Box 
Sa care Harpwarse Acr, New 

orKk. 
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W hat 
Can You 


Offer to 
Our 
17,000 


Weekly 
Readers ? 


They are all alert 


hardware men trying 
to better themselves. 
They want more im- 
portant positions ; bet- 
ter business chances 
and bigger opportuni- 
ties to make money. 


An advertisement in 


“The 


Opportunity 
Exchange” 


eof HARDWARE AGE 
will bring your offer to 
their attention imme- 
diately in a forceful way. 

The cost of your adver- 
tisement may be as low 
as 50 cents. Why not 
take advantage of this re- 
markably low rate by 
sending in your adver- 
tisement now for the next 
issue — HARDWARE 
AGE, 239 West 39th St., 
New York City. 





This mark is destined to become 
one of the most far-reaching 
factors in the automobile field. 
The comprehensive sales and 
advertising campaign which is 
now under way to assist dealers 
is one of the most unusual that 
has ever come to — atten- 
tion. We invite well equipped, 


progressive hardware dealers to 


Motor Specialties 
communicate with us promptly. 


Crew Levick Company, 2227-51 Land Title Building, Philadelphia 








MORRILL PRODUCTS 


Saw Sets Liquid Seap Dispensers 
Bench Stops Lead Seal Presses | 
Bex Openers Hand Punches 
Nail Pullers Spike Pullers 


Sales 
Talk 
No. 95 


FILES 








The apex of quality resting upon sound advertising, 
satisfactory service, good construction and merit. 
CHAS. MORRILL 


102 LAFAYETTE ST. NEW YORK 








“VICTOR’’ BOLT CLIPPER 
Send for Catalog 








ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 








Bettering Business by 
the Elbow z ouch 


You may recall the story of the front line 
soldiers face to face with the enemy in the 
present war. The entire line had an instant 


‘lof stage fright because everyone knew that 


the majority would soon be dead. Seeing 
their state of mind the Captain reached out 
his elbow and touched that of the soldier next 
to him. The soldier understood the act, 
reached out his elbow and touched his neigh- 
bor, and so they did all along that first line. 
The effect was instantaneous and the men 
plunged forward thrilled with the courage of 
the Captain’s touch. 


In just this way business is bettered. One 
fellow with the nerve to reach out and do 
something touches elbows with the fearsome 
fellow next to him. Fear closes no contracts. 
How can the man who shrinks from advertis- 
ing expect that advertisement readers will 
credit him with courage and ability which he 
does not possess? 

Have you the nerve to reach out? Isn't 
the building of business by consistent adver- 
tising far more profitable than waiting for 
something to turn up? In meeting the buy- 
ing movement of 1917 where will your cour- 
age place you? 

Let us tell you how Hardware Age can 





help you. 








OF 
QUALITY 


The 


General 
Repair Shop 


The place where 
they fix lawn mowers, 
bicycles, musical in- 
struments, umbrellas, 
locks— make door 
keys, etc., and do gen- 
eral repair work—do 
you get their file 
trade? 

Perhaps they don’t 
use many files, but re- 
member—“Big oaks 
from little acorns 
grow.” The first sale 
of a Delta File—the 
“File of Quality”—in- 
variably leads to other 
sales. 

Because once a 
Delta File is tried and 
its superior cutting 
quality proved —one 
file user tells another 
and your file business 
grows and when cus- 
tomers want files they 
trust you to give them 
files that satisfy. 

Hand the money 
back without argu- 
ment should DELTA 
Files fail to “make 
good” and we'll 
promptly “make 
good” to you. There’s 
no loophole in our 
guarantee. 


The Delta 
File Works 


Philadelphia 
U.S. 


Ly 
s 


& 
DELTA 
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The Classified Directory appears in this issue on page 134 





A 
Acme Steel Goods Co.......... 133 
Alaska Freezer Co..........+-:; 114 
Ath Preouty. Cees. isesccvesive 91 
American Bolt & Screw Case Co.116 
American Electric Co. ......... 133 
American Electrical Heater Co. .115 
American Grinder Mfg. Co....119 
American Ring Co. .......+.+. 33 
American Screw Co. .......-.. 39 
American Shearer Mfg. Co..... 147 
American Sheet & Tin Plate Co. 40 
American Steel & Wire Co..... 143 
American Wire Fabrics Co......123 
American Wringer Co.......... 132 
Adikyra Mig. Cesccccsscccccoes 42 
Avenida Bile, Co. .cscoscovsssve Be 
Armstrong Cork Co............ 48 
Armstrong Mfg. Co.........+++- 143 
Art Metal Mfg. Co.........+.-- 143 
Athol Meh, Coie ccicsccccecy ee 126 

B 
Baker, Murray & Imbrie, Inc... 95 
Barnes Mfg. Co......+eeeeeees 112 
Barnett Co., G. & H........... 129 
Bay State Tap & Die Corp..... 45 
Berbecker & Rowland Mfg. Co. .130 
Berger Bros. Co.....-..eeeeeees 121 
Best, John H.....-seeeeeeeeees 133 
Billings & Spencer Co......... 44 
Bishop & Co., Geo. H........+ 41 
Black Silk Stove Polish Wks.... 34 
Bommer Bros. ......+.0+8 esses 121 
Botanical Mfg. Co...........-- 137 
Bowen Mfg. Co.........- > one 
Braia & Co., Piscesvossccceces 141 
Bridgeport Brass Co. .......+.. 147 
Bridgeport Chain Co........++.. 14 
Bridgeport Hdwe. Mfg. Corp... .128 
Brooks & Sons, M. S.......... 147 
Brown & Sharpe Mfg. Co....... 9 
Buckeye Aluminum Co......... 42 
Buffalo Steel Co........0.+--+: 135 
Buffington Wheel Co........... 36 
Burgess-Norton Mfg. Co........ 141 

Cc 
Capewell Horse Nail Co........ 151 
Carborum@um Coe. ..scccccs ces 18 
Cored Ta POs is o's casvicds 119 
Carter Temt. Oeics ss vevcsrsscs 119 
Cory BEGe. Ces cxnencvnntaciey 118 
Champion Hdwe. Co............ 121 
Chapin-Stephens Co. ........... 145 
Chicago Flexible Shaft Co...... 7 
Chicago Solder Co............. 113 
Chicago Spring Butt Co........124 
ce Re ee ee ary 133 
Cincinnati Auto Spec. Co....... 135 
Cincinnati Tool Co............. 118 
Clayton & Lambert Mfg. Co... .141 
Cleveland Galv. Works Co......120 
Cleveland Stone Co............. 149 
Cleveland Twist Drill Co....... 39 
Cleveland Wire Spring Co...... 130 
Clinton Wire Cloth Co......... 27 
Coburn Trolley Track Mfg. Co..110 
C§oes Went Oe. 605 es ssesseess 5 
Colts’ Pat. Fire Arms Mfg. Co.. 37 
Conn, Valley Mfg. Co.......... 139 
Comtente TG on cece cdsceasecet 51 
Converse Rubber Shoe Co...... 112 
Coal Ces TN Mihiess 60st ciewteaes 147 
Cents Pi Picicic cvcvscevie 19 
Corbin Cabinet Lock Co........ 147 
Corbin Screw Corp............. 43 
Covert’s Saddlery Works....... 135 
Craw LOW CO. ceciscescacse 153 
Cyclone Fence Co...........255 24 








D 
Davenport Mfg. Co............ 117 
Delta File Works.............. 153 
PN: Ce, cass sbeevns sdee tion 120 
Devoe & Raynolds Co.......... 123 
Diamond Saw & Stpg. Wks... .127 
Dieckmann Co., Ferdinand.....139 
Dts: Cea BS Bienes ivedviceet 28 
Dietzgen Co., Eugene..........139 
Disston & Sons, Henry......... 15 
Dixon Crucible Co., Joseph..... 137 
Duluth Show Case Co.......... 37 
Du Pont Powder Co........... 118 
E 
Eagle Woodenware Mfg. Co.... 46 
etinae BEGs Cees is ccsecKenpess 97 
Batiogs Mite. Cos... cisccucsvecn 132 
Edison Lamp Works........... 111 
Bieatic Tip CO. oo ccccccevecsese 115 
Energy Elevator Co............ 147 
Ensign Bickford Co............ 137 
Enterprise Mfg. Co. of Pa...... 34 
Excelsior Bag & Mfg. Co....... 149 
Excelsior Lock Co.............. 132 
F 
Ferdinand & Co., L. W......... 145 
Fletcher Terry Co...........565 149 
Fowler Nail Co........sceseee. 143 
Francis-Rand Co. .....s00se0-8 112 
G 
Garford Mfg. Co........-.se00. 112 
Gaas Bis: Cok o'- ce secniesds 112 
Gifford Wood Co............... 147 
Gilbert & Bennett Mfg. Co...... 133 
Goodell-Pratt Co. .........ss00% 13 
ee AS Oe Ws bn cassewas de 103 
Goodyear Tire & Rubber Co. .22, 23 
Grand Rapids Salvage Co....... 131 
Greenfield Tap & Die Corp...... 8 
Gre FREE TOR. eee recccicivenn 151 
2 gS ee re eee 145 
H 
Halladay & Co., L. P.......... 113 
foe |S eae. 
Harris Oil Co., A. W.......... 131 
aE Es Sa ae nee 149 
PORNO, BGs FORM. onceececrai 147 
Hatheway Mfg. Co............ 149 
Hawthorne Mfg. Co............ 147 
Hayes Pump & Planter Co...... 120 
We Eas Wee Rocdi ccenncive 116 
Hill Brass Co., N. N.......... 132 
en Te We, SAB os bc che ewes 143 
I 
Imperial Bit & Snap Co........ 135 
ge a ee 43 
Interstate Iron & Steel Co...... 11 
Irwin Auger Bit Co............ 149 
J 
Pte Ws oo ia Sov cds ca vdens 133 
ene Bre. Ths 6 dns ce cae 143 
Jennings Mfg. Co., Russell..... 141 
Jobers Mig, Cesc. sccccscccves 141 
K 
Keuffel & Esser Co............ 128 
Mee DON MON a A Sas va sc 114 
Klein & Sons, Mathias.......... 116 








L 
Lalance & Grosjean Mfg. Co.... 47 
Lebanon Mech. Co.............. 141 
Lee Broom & Duster Co........ 132 
Lindemann & Co., O........... 147 
Ludlow Saylor Wire Co........ 123 
Lufkin Rule Co........+..+0+5- 145 
Luther Grinder Co............. 123 
See TE Geis oicts vista edes 117 

M 
McCalla Co., Harold........4.. 139 
McKinney Mfg. Co............. 130 
Malleable Iron Fittings Co..... 125 
Marvel Accessories Corp........ 155 
Maydole Hammer Co., David. ...126 
BE MONS Rcd kanes cucibedsddes 125 
Merchant & Evans Co......... 151 
Michigan Washing Mach. Co...114 
Milbradt Mfg. Co.............. 133 
Milwaukee Corrugating Co...... 38 
PRO: BET. Ces oik.ciksbcincwienic 149 
Morgan Spring Co............. 46 
RE: SS a ipa s ca ccevcxdent 153 
Pe: TE es Fens vec cnenael 149 
Morse Twist Drill & Mch. Co...125 
Mosler & Co., A. R........... 101 
Mossberg Co., Frank........... 124 
Moto-Meter Co. ........eee005 108 
Murphy’s Sons Co., R.......... 149 
Myers & Bro:, F. E.....05..5% 38 

N 
Moational Wiis. Co. ccicccccciss 52 


National Stpg. & Elec. Wks... .133 


National Sweeper Co. ......... 132 
New Jersey Wire Cloth Co..... 137 
New York Knife Co........... 147 
New York Wire Cloth Co...... 119 
POO ME Geren on iaiedods 137, 145 
Niagara Falls Metal Stpg. Wks. .137 
Nicholson File Co...... baeneee 12 
Northwestern Barb Wire Co....143 
Northwestern Chemical Co...... 93 
North Bros. Mfg. Co........... 129 
Oo 
Oliver Iron & Steel Co......... 126 
Opportunity Exchange ..... 152, 153 
Goborne & Co., C. Bi. i ccesdeds 145 
P 
Page-Storms Drop Forge Co....143 
Parker Co., Charies.'......s0.0. 115 
Parker Rust Proof Co.......... 106 
Parker Wire Goods Co......... 17 
Penna. Lawn Mower Works.... 25 
Pennsylvania Wire Works...... 135 
Phenix Mfg. Co......... oun gi st 
Piqua Bracket Co.........s.++: 116 
Piqua Handle & Mfg. Co...... 47 
POT, Thi Riviere ede ssekvcten 127 
Precision Key Mch. Co...... --.139 
Progressive Mfg. Co........... 41 
R 
Reid Geisler Mfg. Co........... 35 
Richards-Wilcox Co, .......... 89 
Roberts Mfg. Co............45. 153 
Robertson, Arthur R........... 141 
Rock Island Mfg. Co.......... 112 
Root Heath Mfg. Co........... 32 
Rothweiler & Co........0.e0e0s 120 
Rugg & Co., E. T....... nwede tae 





S 
TED wn Geide dead coces.. 47 
Samson Cordage Works....... 147 
go Re 16 
Sebats Mis, Co. co ccsccsecess 132 
a ee oe ae ae 115 
Schwerdtle Stamp Co......... .149 
Sedgwick Mch. Works.......... 149 
Service Motor Truck Co........ 109 
Sessions Clock Co............. 147 
Shapleigh Hdwe. Co........... 156 
Shelby Spring Hinge Co........ 113 
Sherman Mfg. Co., H. B....... 135 
Sidney Elevator Mfg. Co....... 149 
UT MO aie ick we ess veces 1 
Simonds Mfg. Co.............. 45 
Slaymaker Lock Mfg. Corp..... 147 
i i oS. Ce 6 
Smith & Egge Mfg. Co........ 125 
Smith & Hemenway Co. ....... 139 
Be Ps ici ao's Seis Ke bisic:c oe 145 
Solidhed Tack Co.............. 147 
Sommer Faucet Co., John...... 149 
A ee 121 
Sparks-Withington Co. ........ 99 
Specialty Mfg, Co............. 137 
Standard Elec. Tool Co........ 127 
Stanley Rule & Level Co...... 40 
Stanley Works ............ 87, 131 
Stanwood Equipment Co....... 110 
Star Expansion Bolt Co......... 131 
ee 50 
Stewart Iron Works Co........ 147 
Stewart-Skinner Co. ........... 124 
Stuber & Kuck Co............. 137 
Superior Spring Hinge Co......139 
Swaine Mfg. Co., Fred J........ 126 
Syracuse Twist Drill Co....... 145 
T 
Thermoid Rubber Co........... 2 
Thomson Mfg. Co., Judson L... .129 
Toledo Rack & Level Co........ 117 
Townsend & Co., S. P........ 135 
Traverse City Refrigerator Co...114 
Trimont Mfg. Co.............- 10 
Trow & Holden Co............. 127 
Tubular Rivet & Stud Co...... 151 
Turner & Stanton Co.......... 149 
U 
Union Hardware Co........... 21 
Universal Caster & Fdry. Co... 31 
V 
Vacuum Oil Co............ 104, 105 
Voss Bros. Mfg. Co............ 33 
w 
Wall Mfg. Supply Co., P...... 141 
Walworth Mfg. Co...........- 4 
Warner Lenz Co..........-+:: 107 
Warren Mfg. Co., J. D......... 118 
Wells Sons Co.,¥. E..........- 128 
Western Water Motor Co......132 


Whitaker-Glessner Co., 
Wheeling Corrugating Dept... 36 


Whitaker-Glessner Co. .......-- 129 
UMN, Rai FE Es Doevetesapececee 124 
White Mop Wringer Co........ 47 
Whitlock Cordage Co.........- 49 
Wickwire Bros., Inc..........- 29 
So ee i ee 130 


Williamson Wire Nov. Co., 
Winchester Repeating Arms Co.. 3 


Winsted Edge Tool Wks......-.- 149 

Wire Goods Co...........+++:: 46 

Worthington Co., Geo........-- 20 

WET WO COs 6 oc kiscececcces 26 
Y 

Yerdon, Wm.......... AE Se Eh 
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PVN ITER S 
NOW 


ORDER 








Tie up to the strongest 
demand any accessory has ever 
known. Today—now—prepare to 
get the big business—big profits that are = 
bound to come if you let your customers 4S “=enm7 
know you sell the 


MARVEL JR. VULCANIZER 


More people are touring today than ever before. Every car owner 
who comes into your store needs Marvel Jr. to make quick, per- 
Manent puncture repairs any time or place. You know that cement- 
less patches don’t stick. Patches welded on with Marvel Jr. out- 
last the tube itself. Fill out the coupon—connect with our Nat- 
ional Advertising Campaign—get these sales helps working for 
you—every one is free—every one will bring dollars and dol- 
lars of profit to you. 
Mail coupon now. 


THE MARVEL ACCESSORIES CO. 


7251 St. Clair Ave. 
CLEVELAND, OHIO 


















7251 St. 


Send me FREE the sales helps I have 
checked: 

C) Counter Card 0) Circulars 
() Lantern Slides (] Window Display 
C) Newspaper Electros [) Gas Sign 


NOME ivccus isedeciavueecaceee 
Address eer ee De Mal Aethe ta teed ta ied 
. SOM i oe dander tadins 


Avenue 
Ohio 
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SHAPLEIGH HARDWARE CO. 








Established 1843 


ST. LOUIS 


seem... 


Morning! 


i Ses a. 


| Good 


et 
Pe ecm wnsagite ‘ 
cir posi 


Good Morning! ~ 
need anything? 





stele we 


GooD” eee oe 
MORNIN. Good Morning! 
» wont youGome in? 
a 





oar 
MORNING 


ae) 
Spy 
aPae 





Trade Mark Registered 


“Good Morning” Alarm Clocks 


Its call is clear, snappy and pleasing to hear. 
a window display rack and advertising matter that will bring the people into your store. 


No, GM!I—Top Bell; Nickel Plated Case, Height 6 inches, Diameter 4 inches. 


Neat, compact, sizable, easy to set and easy to wind. 
to read. 

On an order for 48 clocks of a kind, we print dealer's name free on the dial and send 
No. GM2—Back Bell; Nickel Plated Case; Height 5 inches; Diameter 4 inches. 
No. GM3—Back Bell; Intermittent; Nickel Plated Case; Height 6 inches; Diameter 


414 inches. 
They show the dealer a satisfactory profit. Our stock is complete. We can make 





prompt shipment. 
Send a Mail Order or see our salesman. 























